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Window Displays Tell Christmas Story 


During the last ten days thousands of passersby have pared one of the most effective Christmas windows shown 
stopped to admire the beautiful Christmas display windows anywhere in St. Louis. The scene is of the forest at night, 
of the Julius Seidel Lumber Co., St. Louis, Mo., on Kings- with animals the only living beings present. It is winter, 
highway, the main thoroughfare between the northern and and the trees are slightly covered with snow, adding to the 
southern parts of the city. One of these windows, repro-  picturesqueness of the scene. There is ice, too, represented 
duced on this page, depicts the most beautiful of all Christ- by a mirror which covers the winding stream, and a few 
mas scenes—the birth of the Saviour. pools, rather concealed. 

The other window, fronting on Kingshighway, shows a In the brush is a big timber wolf holding at bay a bear, 
































The background, painted by a scenic artist, shows the city of Jerusalem in the distance. Twenty-four figures, imported 
from Europe by Mr. Seidel, impart life to the scene 


unique woodland scene. ‘‘There is sentiment in the woods,’’ while a fox is seen running away from apparent danger. 
is the belief of Julius Seidel, president of the company, and The words ‘‘Christmas in the Forest,’’ cut from wood and 
that sentiment is expressed in the window display, called covered with silver tinsel, as shown in the foreground, are 
“Christmas in the Forest,’’ pictured on page 40. laid on green moss imported from Europe. There are stumps 

Mr. Seidel has gone to considerable expense and thought- of trees gathered by Mr. Seidel with an eye to making the 
ful effort, as he usually does in such mattters, and has pre- picture complete, and the leaves are (Turn to page 40}. 
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Avoiding Mistakes 
in Timber Deals 


It is so easy to overlook some 
vital factor in buying or selling 
timber. 


The only safe way is to have 
competent outside advice. Our 
organization has handled timber 
transactions—large and small— 
for 45 years. Our experience 
should be of value to you when 
you want to buy or sell timber. 





James D. LA io E Yo Co. 


Timber Land Factors 


CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bldg. 
MONTREAL VANCOUVER 


Drummond Bldg. 


Vancouver Block 
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( New Year 2 
5 Offering of Stock 


Here is a list of stock that should ap- 
| peal to the buyer who is looking for big 
/ values to start out the New Year. Our 
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2 ee usual manufacture, but 
2. | a a... 


A 6/4” No. | Com. & Btr. Soft Elm. 150,000 
] “ff ‘ 6/4” No. 2 Com. Soft Elm........ 50,000 
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4/4” No. 2 Com. & Btr. Soft Elm. 100,000 
; 5/4” No. 3 Com. Soft Elm........ 
J 5/4” . | & Btr. Hard Maple... 
Oot a Z ‘ 4/4” . 2 Common Basswood.... 
es ae 4/4” No. 3 & Btr. Spruce....... 
“ a x Bc 4/4” No. | Com. & Btr. Birch 
las conaenge he od cil. cg, OO re 100,000 
sus 8 a oe 13/16x24%4” Ciear Maple Flooring.. 50,000 
13/16x142” Clear Maple Flooring.. 25,000 
13/16x1/%2” No. | Maple Flooring... 35,000 
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| ali// x Write for delivered price. 





















Robbins Flooring Laid 


in Chicago Union Station 
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New Chicago Union Station. Photo Courtesy Chicago Milwaukee & St. Paul R. R. 


UILT at a cost of more than $60,000,000, the new Chicago 
Union Station, terminal for four railroad lines, is one of 
the most impressive railroad passenger stations in the world. 







It is therefore a matter of considerable pride to us to have 
furnished approximately 250,000 feet of Robbins 13/16 by 2% 
Clear Maple Flooring for use in the various offices of this 
magnificent structure. This flooring was furnished through 
Joseph Brothers Lumber Co., who were supplied by the Chas. 
Horn Lumber Co., Chicago wholesale distributors of Robbins 
Flooring. 

Try us on:— 


13/16 and 17/16 Maple Flooring 
13:16 Birch Flooring. 


ROBBINS FLOORING CO., RHELSNBER 
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A Happy and 


Prosperous 


New Year 


We take this opportunity to 
thank you for the business given 
us during the past months; also 
toextend theSeason’sGreetings 
from our selling organization 
and the mills we represent— 
Weidman Lumber Co., Trout 
Creek, Mich., and Bergland 
Lumber Co., Bergland, Mich. 





Weidman-V ogelsang 
Savings Bank Bids, LUMber Co. 
GRAND RAPIDS, MICH. 
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Trees, Reforestation and the Christmas Spirit 


N THE MOST CONSPICUOUS page of this paper this week 
is reproduced a photograph of a pictorial presentation of the 
Christmas Story that is so appropriately and beautifully done 

as to merit the highest praise. Something of the achievement is 
of course lost in the photograph and again in the engraving and still 
further in the printing; so that there is need of somewhat of imagi- 
nation to appreciate the original as it has been viewed by those who 
have passed the offices of the Julius Seidel Lumber Co., in St. Louis, 
during the holiday period. 

The portrayal of the Nativity is beautifully and impressively 
achieved. Rarely has the superiority of the picture over the printed 
word as a means of conveying the sentiments of religion been so 
amply demonstrated. Too often and to a greater degree than is 
best, perhaps, Christmas is celebrated as an occasion for emphasiz- 
ing the material to the neglect of the spiritual. In picturing this 
Greatest of All Stories upon a busy thoroughfare, in the midst of the 


rush of present-buying, pleasure-seeking and holiday preoccupation, 
Mr. Seidel has brought home the Beautiful Story and its lessons 
to many whose recollection of it may have been dimmed through 
passing years and neglect. 

Inseparably associated with the Christmas festivities is the 
“evergreen” tree, which of course comes from, and ought to remind 
everybody of his relation and indebtedness to, the forests. It was 
therefore quite appropriate that a forest scene should be made a 
part of a lumberman’s pictorial representation of Christmas. Mr. 
Seidel is not only a purveyor of lumber; he is a lover of the forests 
and an enthusiastic supporter of all practical measures in behalf of 
reforestation. The second picture of the presentation also is per- 
meated with the Christmas spirit at the same time that it is sug- 
gestive of the beauties and utilities of the forests as refuges for 
game and places for human recreation as well as a source of supply 
of that indispensable material—wood. 
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Maintaining High Ethical Standards of Merchandising 


ROBABLY THERE IS NO other industry of equal rank that 
is so readily engaged in as lumbering, particularly the sales 
branch. In view of the ease with which anybody, with or 

without experience or financial standing, may engage in the sale of 
lumber it is paradoxical that from the nature of the product and 
the methods of grading and selling it, mutual confidence between 
buyer and seller are essential. Aside from price, there are the 
matters of grade, measurement and delivery that go to the heart of 
every lumber merchandising transaction. Mutual confidence is 
indispensable when there are only two original parties to the trans- 
action; it becomes infinitely more important when there is a suc- 
cession of parties. 

Because of the opportunities for misunderstanding, if not mis- 
representation and fraud, in their industry lumbermen in every 
branch of it have for many years sought the establishment of ethical 
standards that should control in all dealings between buyers and 
sellers. Not only so, but they have realized the need of a means 
of amicable adjustment of disputes and controversies that are cer- 
tain to arise between persons of unquestioned honesty and of the 
best intentions. 

Nobody conversant with lumber history of the last quarter century 
can doubt that the industry has made steady and substantial prog- 
ress in the direction of better merchandising, and that higher stand- 
ards of business conduct are expected and required. In the most 
positive and direct manner lumbermen have inculcated ethical prin- 
ciples and have sought to inject into every transaction the senti- 
ments of honesty and straightforwardness that obtain between 
gentlemen and friends. 

In a very practical manner the lumber industry has taken upon 
itself the duty of cleaning and keeping clean its own house. It has 


laid down rules of inspection, standards of measurement, and re- 
cently to these have been added grade and trade marking, that have 
been designed to identify their product wherever and whenever it 
shall be found. Standardization, grade marking, trade marking, 
arbitration and ethical codes have been voluntarily adopted and set 
up by the industry itself, not only to protect its own members, but 
to maintain the industry’s good name before all the world. 

But with the doors of the industry wide open for the admission 
of all comers, nothing short of eternal vigilance can maintain the 
standards and protect the interests of the industry. Every effort 
in that direction deserves the support and the praise of all members 
of the industry. Despite the other means provided for good house- 
keeping, it sometimes becomes necessary to invoke the more drastic 
measures of the law. A case in point was that reported on page 56 
of last week’s AMERICAN, LUMBERMAN, entitled “Case Sets Whole- 
some Precedent.” So far as the outsider was concerned, that ap- 
peared to be a case of crookedness within the lumber industry, and 
it was so assumed by the executives of the National-American 
Wholesale Lumber Association and a number of individual lumber- 
men who undertook to secure the punishment of the wrongdoer. In 
view of the ease with which this particular fraud was perpetrated, 
it is a matter of congratulation that a conviction was secured. The 
decision, as the title indicates, sets a “wholesome precedent,” be- 
cause “while the alleged fraud was perpetrated through the mails, 
the merchandise was not carried by mail, as has been true of previ- 
ous cases under the law.” The National-American Wholesale Lum- 
ber Association and the individual lumbermen who codperated with 
it in the prosecution deserve the thanks of all lumbermen for the 
service they have rendered in thus suppressing fraud within the 
industry. 


Editorial Appreciation of Local Lumber Industries 


OR MANY YEARS THE American, LUMBERMAN has urged 
the need of keeping local newspaper editors informed regarding 
the importance of the lumber industry to the community. In 

general a lumber manufacturing plant is the largest contributor 
to the prosperity of the community in which it operates, and of 
course where several mills are operated the conditions in the lumber 
industry are immediately reflected in the community. These facts 
are so patent that enterprising editors are well aware of them and 
they do not hesitate to align themselves with those who aim to do 
justice to lumbermen. A good example of this sort of editorial ap- 
preciation and aid is afforded in the following article from the 
Bellingham (Wash.), Herald of a recent date. Italics are used as 
in the original: 
A NOTABLE INDUSTRY 

We wonder how many persons of Bellingham and Whatcom 
County will even approximate the importance of a news story in 
the Herald today telling of the visit of the big freight steamship 
Monticello to the local dock of the Bloedel Donovan Lumber 
Mills, 

It is not so much that this ship is taking on a cargo of 6,250,000 
feet of lumber for Atlantic coast delivery; or that this is the 
largest lumber cargo ever loaded by a ship at one dock in the 
State, being equal to 250 freight car loads, but it is important 
that a company has so developed its facilities for loading ships 
that such a huge cargo can be handled here in Bellingham! 

The huge, new loading crane and the enlarged dockage make 
it possible to handle such a cargo expeditiously. Unless a big 
ship can take on at least 500,000 feet a day it can not afford to 
handle that character of freight. The expense of operation 
will not permit of long delays. The Bloedel Donovan company 
sensed this some time ago and provided new equipment. 

The effect of this is that other great freighters will call here. 

The importance of the Port of Bellingham will increase. 

The whole city and county will profit from the growth of 
shipping. 

The Bloedel Donovan Mills is not the only big lumber company 
operating in Bellingham. There are others doing an extensive 
business. We cite this merely as an instance of the growth of 
one of our industries through the foresight of an able manage- 
ment, that is of concern to nearly every man, woman and child 

in the city and county! 

That company recently purchased a large tract of timber in 
Clallam County. It is manufacturing that timber in Belling- 
ham. It is giving employment to Bellingham workers. It is re- 
sponsible for the bringing to this city annually of over 300 ships. 


These ships generally provision here. They buy the products of 
our farms and dairy and poultry ranches. They purchase 
groceries, clothing and hardware from our merchants. They 
make thousands of days’ work for our stevedores in loading. 

These fleets of lumber ships help to market the lumber that 
makes it possible for the company to pay $10,000 a day to its 
2,000 employees. They help the company carry on a business 
that makes possible the paying of about $131,000 in taxes 
annually and of purchasing supplies from our merchants ex- 
ceeding $1,000,000 a year. 

Those are impressive figures, are they not? And yet they 
are those of but one of our institutions that is helping sustain 
the prosperity of this part of the Northwest. If the operations 
of the other big waterfront industries, and other lumber indus- 
tries in this section, were added to the Bloedel Donovan totals, 
the chances are that not many persons would imagine the indus- 
try is so important. 

It will be many years before the lumber industry ceases to be 
so great an element in our business and industrial life as it now 
is. Certainly such industries are entitled to full credit for what 
they are doing toward developing the community. 


They are entitled to reasonable protection against disastrous 
fires. Three of them have suffered terribly during the last 
eighteen months because of inadequate water service. Every 
fire means loss of employment for many men. Every mis- 
fortune due to preventable forest fires is a community mis- 
fortune. 


We owe it to ourselves and our children to do what we can 
to help safeguard in every possible way the industries that 
maintain our big payrolls. For, if we do not give fair treat- 
ment to the industries we have, we cannot hope to make this 
city and county attractive to other industries seeking a new 
location. 

One thing we can do without raising our taxes a dollar. 
That is to unify our water system and develop it to meet the 
needs of the present. And when we are doing this we should 
develop it so as to meet the needs of the future! The entire 
waterfront is inadequately safeguarded. It should have a main 
running the length of it that will connect with both lakes so as 
to afford undiminished and ample pressure in time of a great 
fire. If we had had that we would not have lost two mills 
and the big box factory. 


Those fires cost our workingmen and merchants several times 
the amount necessary to put our water system in order! 


Is it good business to protect our home industries against 
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fire or other injury? You know it is! 


entire community! 


There is always enough of shortsightedness and folly in every 
community to inflict incalculable injury upon local industries and 


But are you helping 
to do so when the opportunity comes to you? 1 
helping them you are diminishing your own chances for success 
as a citizen depending upon the progress and welfare of the 


If you are not 


of course upon the public. 
more than hinted at in the foregoing article. 
which misfortune or disaster to the large employer of labor is trans- 
mitted to employees ought to suggest the wisdom of protection 


Some of the sources of such injury are 
The quickness with 


against such injuries; but it does not always do so. The editor who 





emphasizes often the unity of interest of employer and employee 
is performing as worthy a service to the latter as to the former. 





Acquires Interest in Stave Concern 

[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., Dec. 23.—Walker L. Well- 
ford, president Chickasaw Wood Products Co., 
of this city, has acquired a controlling inter- 
est in the Lucas E. Moore Stave Co., one of 
the largest stave concerns in the United States, 
and yesterday, at a meeting of the board of 
directors in New Orleans, was elected president. 
He succeeds W. K. Knox, resigned. Mr. Knox 
was named chairman of the board of directors. 
The capital stock of the Lucas E. Moore Stave 
Co. is more than $1,000,000. The general offices 
of the Lucas E. Moore Stave Co. will at once 
be moved to Memphis and the New York office 
will be closed. The stave company will have 
its offices with the Chickasaw Wood Products 
Co., of this city, and Mr. Wellford will direct 
the operation of both concerns. No change in 
the personnel of either firm has been decided 
upon as yet. Mr. Wellford is one of the out- 
standing figures in the cooperage industry, and 
was formerly president of the Associated Coop- 
erage Industries of America. 


Trade Extension Conference Dates 

{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 23.—Feb. 16 and 
17, 1926, have been tentatively chosen as the 
dates for holding the trade extension conference 
provided for by the board of directors of the 
National Lumber Manufacturers’ Association 
at its Jacksonville meeting, and in accordance 
with the four recommendations of Wilson Comp- 
ton, secretary-manager, and the resolution pre- 
sented by Mr. Goodman. The conference will 
be held in the Congress Hotel, Chicago. 


(SERRA aas 


Findings in California Rate Cases 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Dee. 23.—In a formal 
opinion handed down by the entire Interstate 
Commerce Commission in Docket No. 15,684— 
The Lumbermen’s Exchange vs. Southern Pa- 
cific Co. et al.—rates on lumber from Los An- 
geles, Wilmington and San Pedro, Calif., to El 
Paso, Tex., and destinations in Arizona and 
New Mexico are found unreasonable and unduly 
prejudicial. Commissioner Lewis handed down 
the opinion with the concurrence of the other 
members. The specific finding, after a rather 
exhaustive review of the transportation and 
rate situation involved, follows: 

Upon the record we find that the carload rates 
on lumber and lumber products taking the same 
tates from San Pedro, Wilmington and Los Ange- 
les, Calif., to Yuma, Gila, Maricopa, Phoenix, 
Tucson and Benson, Ariz., Lordsburg and Deming, 
N. M., and El Paso, Tex., are and for the future 
Will be unreasonable and unduly prejudicial to the 
extent that they exceed or may exceed the follow 
ing: To Yuma, 31 cents; to Gila, 36 cents; to 
Maricopa, Phoenix and Tueson, 41 cents; to Ben- 
son, 44.5 cents; to Lordsburg, 47.5 cents, and to 
Deming and El Paso. 51 cents a hundred pounds. 

In an accompanying order, the commission 
directs that the new rates be put into effect on 
or before March 10 next, on not less than thirty 
days’ notice. : 

Commissioner Meyer, on behalf of the com- 
mission, with Commissioner Eastman dissenting, 
handed down an exhaustive opinion in Docket 
No. 15,303—Los Angeles Lumber Products Co. 
8. the Southern Pacific Co.—finding that in- 
terstate rates on lumber and its products in 
arloads from Oregon and California points to 





Wire reports from the principal mills 
for the week ended Dec. 19, as compiled 
by the National Lumber Manufacturers’ 
Association, mill prices as compiled by 
the National association, weekly barom- 
eter of the Southern Pine Association, and 
wire report from the North Carolina Pine 
Association, have not been received in 
time for this issue, which on account of 
the Christmas holiday goes to press a 
day earlier. 











California destinations for the future are not 
unreasonably low, unjustly discriminatory or 
unduly preferential of such interstate points of 
origin or unduly prejudicial to complainant or 
San Pedro, Calif. The complaint is dismissed. 

Commissioner Eastman points out that the 
intrastate California rates are measurably high- 
er for shorter hauls than the interstate rates 
involved, and for this reason he differs from 
the finding of the commission. 

The contention of Commissioner Meyer, 
speaking for the other members, is that the 
fact that waterborne traffic dominates the situa- 


tion at Los Angeles and the San Francisco bay 
district warrants lower interstate rates. Com- 
missioner Meyer also calls attention to the 
fact that while there is a considerable divergence 
in certain of the rates, which are not closely re- 
lated on a distance basis, except for the present 
complaint no serious dissatisfaction is exhibited 
against the existing adjustment. 


A REPORT from Sault Ste. Marie, Ont., states 
that during the last season there were 182 bush 
fires in the area administered by the Ontario 
forestry office at the Sault. This is over three 
times the number of fires in the same district 
last year. These fires swept over 41,000 acres 
of land, 6,000 acres of which was unbroken for- 
est land. The cut-over land burned amounted 
to 6,400 acres. New growth land to the extent 
of 4,000 acres was burned over and 25,000 acres 
was barren or previously burned over areas. 
August was the driest month for 38 years and 
accounted for a total of 69 fires. Similar con- 
ditions prevailed in May and April. More fires 
were attributed to carelessness by campers than 
any other cause. The territory under consid- 
eration extends east to Cutler, north to Gou- 
dreau and west to include the Michipicoten and 
Ruckasaw regions. 
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Standard Lengths of Southern Pine Association Rules, 1925 


Showing Percentage of ‘‘Shorts’’ Permissible in Shipments of Mixed Lengths 


[This table was prepared by K. W. Bridges, assistant general sales 
Newman Lumber Co., Brookhaven, Miss.—EDITOR.] 


FINISH: Standard lengths 8 to 20 feet, ‘‘shorts’’ admitted not to exceed— 


In ‘*C’’ and better of..... 5 percent 8 feet. 
FLoorING: Standard lengths 4 to 20 feet, ‘‘shorts’’ admitted not to exceed— 
IPRs, O8es:s << Seca nncus 5 percent 8 or 9 feet. 
BIN Cy EP GMINGs Bs ccain sce ds 5 percent 6 or 7 feet, and 5 percent 8 or 9 feet. 
TENG: 2 O8sscciecvccsees -: 5 percent 4 or 5 feet, 5 percent 6 or 7 feet, and 5 percent 
8 or 9 feet. 
In No. 3 of........2..2+2..20 percent 4 and 6 feet. 
CEILING, PARTITION: Standard lengths 4 to 20 feet, ‘‘shorts’’ admitted not to exeeed— 
PID EOUOEs Ohne cia kan cawaes 5 percent 8 or 9 feet. 
MPN: 2 Oops scncswancdees 5 percent 6 or 7 feet, and 5 percent 8 or 9 feet. 
BIWING: 2 Ohee ss cdaecs sues 5 percent 4 or 5 feet, 5 percent 6 or 7 feet, and 5 percent 
8 or 9 feet. 
BOING: ah Ot waa nawdeendaras 20 percent 4 and 6 feet. 
Drop SIDING, BEVEL SipInG: Standard lengths 4 to 20 feet, ‘‘shorts’’ admitted not to ex- 
ceed— 
BYP ESUOE ss ONddicte cas aisle wae 5 percent 8 or 9 feet. 
ee Sererrr reece 5 percent 6 or 7 feet, and 5 percent 8 or 9 feet. 
BONO, 2 Olcotaroel orc wa citieia oe 5 percent 4 or 5 feet, 5 percent 6 or 7 feet, and 5 percent 
8 or 9 feet. 
RUE OIN Oacch ita cra ae aia areatares 20 percent 4 and 6 feet. 
Boarps: Standard lengths 4 to 20 feet (multiples of 2 feet), ‘‘shorts’’ admitted not to 
exceed— 
RONG s BOs sc cce ceiene as 5 percent 8 feet. 
RIE LWOY lees vin cu cna sue o's 5 percent 4 feet, 5 percent 6 feet, and 5 percent 8 feet. 
In No. 3 and No. 4 of...... 5 percent 4 feet, 5 percent 6 feet, and 5 percent 8 feet. 
FENCING: Standard lengths 4 to 20 feet (multiples of 2 feet), ‘‘shorts’’ admitted not to 
exceed— 
BONGs 3 G8. <ciieincieveaesn es 5 percent 8 feet. 
BENG: Br Olias ssc a cemaaean 5 percent 4 feet, 5 percent 6 feet, and 5 percent 8 feet. 
In No. 3 of...............25 pereent under 10 feet. 
DIMENSION: Standard lengths 4 to 24 feet (multiples of 2 feet), ‘‘shorts’’ admitted not to 
exceed— 
NING: Eb GeNOe ae cc wcwees se (Only by agreement). 
WEEP INO ras: one osniere noleiata’s 20 percent 6 and 8 feet. 
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Planing Mill Piecework Schedule 

Can you supply us with a piecework schedule 
for a smal] planing mill? We want to put our 
planing mill employees on a basis of being paid for 
the work they accomplish and not a flat weekly 
wage, where the man who turns out the most work 
is paid the same as the man doing the least.—IN 
Quiry No. 1667. 

[This inquiry comes from an Indiana retail 
lumber concern. Though the AmMERIcAN LuM- 
BERMAN has published a great deal regarding 
planing mill costs and methods of making a 
planing mill pay its way, it has nothing that 
comes within this inquirer’s requirements. In 
the AMERICAN LUMBERMAN of Nov. 28, page 72, 
was published an article entitled ‘‘ Molding 
Sticker Production,’’ which consisted of a com- 
posite tabulation of production of three million 
lineal feet of special or odd moldings, involving 
seven plants and thirty-two stickers. A table 
in the article shows the total number of hours 
required to produce a given number of lineal 
feet and the hours required for the set-up also 
are given. The individual plant data used in 
the table were gathered by the Millwork Cost 
Bureau, of Chicago, from its members in various 
sections of the country. 

This inquiry is published with the hope that 
operators of planing mills throughout the coun- 
try that may have established their operations 
on a piecework basis, may give this inquirer 
some helpful information.—EKDITor. | 


Garden Furniture in the Knock Down 

Can you advise us where we can buy garden 
furniture which is knocked down. We understand 
that there is some firm making this material.—IN- 
quiry No. 1,664. 

[This inquiry comes from a retail lumber con- 
cern in Michigan. In response, the names of a 
number of concerns that are known to furnish 
garden furniture have been supplied, but no 
information is at hand to indicate definitely 
whether these concerns can supply the furni- 
ture in the knock down or not. The inquiry is 
published with the hope that readers may be 
able to supply some more definite information. 
—FEDIToR. | 


Uses of Philippine “Mahogany” 

In one of your recent numbers we noticed an 
item stating that a bulletin had been issued by the 
Jjumber division entitled ‘Lumber Industry in the 
Philippine Islands.’’ We should like to know where 
this can be obtained, for at the present time we 
are interested in a supply of Philippine mahogany. 

Can you give us any information as to where 
this wood has been used in the United States and 
whether it has proved satisfactory? Being a 
Philippine product, is it imported through the 
West Coast or East Coast markets? Can you sug- 
gest who can supply us with veneers in this wood? 
Any information will be appreciated.—Inquiry 
No. 1,661. 

[This inquiry comes from Canada. The book- 
let referred to may be obtained from the Super- 
intendent of Documents, Government Printing 
Office, Washington, D. C., at 10 cents a copy. 
It gives a vast amount of information regarding 
the different Philippine woods, including data 
regarding their use in the United States. It is 
understood that Philippine woods are imported 
by dealers on both the east and the west coast 
of the United States. To just what extent 
these woods have been converted into veneers is 
not known at this time. A recent monthly sum- 
mary of foreign commerce of the United States 
shows that in October, 1924, 499,000 feet of 
Philippine ‘‘mahogany’’ valued at $36,562, was 
imported. During the ten months ending with 
October, 1924, 1,385,000 feet of this wood val- 
ued at $80,602 was imported. During the 
same ten months of 1925, 1,012,000 feet val- 
ued at $47,759 was imported. The total im- 
portations of Philippine woods into the United 
States in 1919 were reported at 3,735,440 board 
feet, and in 1920, 7,981,376 feet. There was a 
shrinkage in imports in 1921, as there was of 
course in the domestic lumber trade in the 


United States. In 1922, however, the importa- 
tions rose to 8,157,760 board feet, and in 1923, 
the latest period on which figures on all the 
woods of the Philippines are available, the im- 
portation was 19,684,620 board feet. It is evi- 
dent that the various woods of the Philippines 
are meeting with increasing favor in the United 
States and there is every reason to expect that 
importations will increase somewhat steadily 
from now on.—EDITOR. | 


State Timber Severance Tax Laws 

Will you please give us any inforn. tion you can 
regarding severance taxes imposed by the various 
States on lumber sales? Alabama is at present fig- 
uring on such a bill, and we would like to get some 
information regarding this as early as possible.-— 
INquIRY No, 1,668. 

{This inquiry comes from the sales manager 
of a southern pine manufacturing concern. 
Krom time to time the AMERICAN LUMBERMAN 
has published digests and summaries of the 
forest laws of many of the States, several of 
which have included provisions for severance 
taxes. A year or two ago the AMERICAN LuM- 
BERMAN published in a small booklet a summary 
of all the State laws regarding forestry. How- 
ever, since that booklet was published there have 
been many changes in the laws and the booklet 
is therefore not uptodate. Material of the 
same kind that has appeared since the booklet 
was published has not since been assembled in 
a convenient form. However, recently an an- 
nouncement was made by the National Lumber 
Manufacturers’ Association to the effect that 
it had just concluded an exhaustive survey of 
forestry legislation by the States during 1925, 


ae : —eauneenenmntie - 2 





and that a report of this survey has been pub- 
lished. 

One clause of the Clarke-MeNary forestry law 
enacted a year or so ago provides for giving 
Federal aid to the States in working out satis- 
factory forest tax laws. As taxation is one of 
the most important factors in determining 
whether reforestation shall be profitable or even 
practicable, it is essential to the carrying out of 
«a tree-growing program that the State tax 
laws be amended or revised in most cases. It ig 
believed that among the best tax laws thus far 
enacted are those that place a very low flat rate 
of taxation on the land that is to be reforested, 
but impose no tax upon the timber growing on 
the land until it is cut. Of course the laws must 
contain also provisions regarding withdrawal of 
land before the timber has grown large enough 
to cut, and there are other stipulations and pro- 
visos to meet emergencies and varying condi- 
tions.— EDITOR. | 


Picket Cutting Machine Sought 

We shall be obliged to you if you are able to 
direct us to a source from which we can obtain a 
picket cutting machine for cutting miter head 
tence pickets in our lumber yard from 1x8 or 1x4 
boards. The machine we have in mind cuts half 
a miter shape at each cut, two cuts being neces- 
sary to complete the picket. The machine is not 
a band saw.—INQUIRY NO. 1,666. 

[This inquiry comes from British Honduras. 
Readers of the AMERICAN LUMBERMAN who can 
give the name and address of concerns manv- 
facturing picket making machines of the kind 
here described, are invited to do so. The name 
of the inquirer will be supplied on request.— 
EDITOR. | 

















1873 NEWS AND VIEWS OF 1925 
50 YEARS AGO 
From the AMERICAN LUMBERMAN 
REMINISCENCES fed machine, the board lying! mulay saw that made at least 


[By Wm. B. Mershon, Wm. B. 
Mershon & Co., Saginaw, 
Mich. | 


“IT have been enjoying the 
‘Fifty Years Ago’ articles, and 
in line therewith I| recall when 
my father had the first planing 
mill in Saginaw. The surfacer 
had stationary knives like a 
jack plane, the feed was an 
endless bed, and the boards 
were fed through on edge, not 
flat. The machine required a 
very powerful feed. There 
was one big knife that was the 
roughing knife, and then fol- 
lowed a finishing knife, maybe 
two, and the shavings came 
off the whole length and width 
of the board. They were 
rolled up, so that as a boy | 
remember getting them and 
pulling them out and making 
6- or 8-foot or longer trum- 
pets, and we played fireman 
and called our orders through 
these wooden trumpets like a 
megaphone, for that is the 
way the firemen of the old 
hand-brake fire engines gave 
their commands, with their 
brass trumpets gaudily be- 


decked with colored cord. Of 
course only one side of a board 
could be planed at a time, and 
the tongue and groove were 
put into the edges of the board 
by passing it through a roller 





down on the flat and there, too, 
the knives were stationary. 

“| remember the first saw- 
mill my father was superin- 
tendent of. It was located just 
across the road from where | 
am writing this letter. It was 
equipped with a circular and 
gang and a mulay. This was 
a great big single blade, some- 
times called an upright saw. 
It was reserved for cutting the 
large logs, for that was before 
the days of top saws, and many 
of the old Cass River pine logs 
were too large for the circular. 
This mulay saw took out a 
saw kerf of three-eighths of an 
inch, and the sawdust. consisted 
of cubes of that size. Another 
boyish diversion for us was to 
accumulate these cubes, mark 
them like dice, and we had full 
size sets of wooden dice. Think 
of that, compared with pow- 
dery sawdust of an 18- or 19- 
gauge saw of today. 

“| remember one raft of logs 
that my father bought from 
James L. Ketcham, of Sagi- 
naw, for A. Bronson, of Ro- 
chester, N. Y.—1,100,000 feet 
guaranteed to run 40 percent 
uppers. By uppers, a term 
then generally in use, was 
meant what later on was des- 
ignated as first, second and 
third clear. I remember one 
log that was put through the 








one plank, and | think there 
was an equal one from the oth- 
er side, that was 4 inches thick 
and 44 inches wide, without a 
blemish. 

“I could reminisce a long 
time, but | think that | have 
written enough. If any of 
these items are of interest you 
are welcome to use them in 
your ‘Fifty Years Ago’ column 
if you run short of copy.” 

[Information * of the sort 
here supplied by Mr. Mershon 
is indeed welcome, for in this 
way much very important his- 
torical material may be sup- 
plied that is hardly obtainable 
in any other way.—Editor. | 


* 8 #& 

Messrs. Styson & Smith, 
large operators, began last 
season building a sawmill 


which will be in operation in 
two weeks.***They have on 
their new engine house a six- 
chime whistle that cost $830 
that will wake the men up 11 
the morning with “Yankee 
Doodle,”’ sends them to work 
at 6 o'clock a. m. with “Pop 
Goes the Weazel,”” calls them 
out for dinner with ‘‘Over the 
Water to Charlie,” asks them 


to commence at | p. m. with 
“Hail Columbia,”’ and quit for 
supper with “Rally ’Round the 
Flag.” 
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Holidays Find Pine Mills With Good Order Files 


Although demand for southern pine has slowed up consider- 
ably since the first of the month, the mills have entered the 
holiday season with good order files and the expectation is 
that business will develop in good volume after the first of the 
year when the retail yards begin stocking for spring require- 
ments. Business has been notably quiet in the North and East 
because of the unwillingness of retailers to add to their stocks 
until after inventories have been taken, and consequently 
wholesalers have been putting less lumber in transit. In the 
South, however, the retail yards are buying steadily and 
Florida continues to take heavy shipments by water. Rail- 
road and oil field business is running light and overseas buy- 
ers find it impossible to interest the mills at current low offer- 
ings. Most items of uppers continue in good demand, but 
commons, showing the effects of lighter trading, exhibit a 
tendency to weaken. Prospects of a stronger market are seen 
in above-market offerings for lumber for later shipment. 

The heavy rains that fell in most sections last week im- 
peded logging, and slowed up production and shipments and 
also forced many of the smaller mills to close down again. 
Conditions have improved in the last few days, however, and 
most of the mills are now operating on full schedule. The 
usual Christmas curtailment in production is expected to pre- 
vent rounding out stocks until after the first of the year. 


Northern Hardwood Bookings Are Very Heavy 


Bookings of the northern hardwood mills during the week 
ended Dec. 12 were the heaviest since August, amounting to 
almost five and a half million feet, against an average of about 
three and seven-tenth million for the previous ten weeks. 
More recent reports indicate a holiday lull in the buying, but 
a heavy increase in inquiry. Production made a gain in the 
last week, but for the five weeks preceding Dec. 12 the total 
cut was only about half that for the corresponding period of 
1924. Logging conditions have greatly improved with colder 
weather, but it is doubtful if the total input will be as large 
as last year’s. Mill output may be expected to show its sea- 
sonal increase around the middle of January, but indications 
are that production will be smaller than last year’s. 

Maple flooring factory stocks showed some accumulation 
during November, production of nine million feet exceeding 
shipments by one and a half million feet, but a pick-up in 
business was reported in early December, and inquiry for this 
product is active. The millwork and furniture industries 
continue good buyers, and prospects of increased sales to the 
auto factories, especially for bus production, are bright. 

Hard maple has been bringing a premium, there is a good 
movement of birch and basswood, and call for elm has ex- 
panded. Culls are in brisk demand. Prices trend upward. 


Southern Hardwood Call Remarkably Well Maintained 


The producers of southern hardwood had been expecting a 
temporary lull in sales during the last month of the year— 
and, in fact, placements are fewer—but have been surprised at 
the continued heavy volume of bookings. Though production 
rose to 77 percent of normal during the week ended Dee. i2, 
shipments were 106 percent of normal production. Orders 
were 98 percent normal, and 27 percent ahead of shipments. 

Good weather has enabled loggers to increase the input 
somewhat, but it is far short of the needs of the mills, whose 
log stocks have been practically exhausted. Predictions are 
that scarcity of logs will prevent the mills catching up on 
demand during the first quarter of the year. 

Industrial buying has been the best feature of the market. 
Most hardwood users have been taking larger amounts than 
they normally do at this season, and the numerous inquiries 


Lumber Statistics Appear on Pages 46 and 47; Market Prices and Reports on Pages 80 to 89 


they have been putting out indicate that they will try to get 
some stock ahead of current needs as soon as inventories are 
out of the way. Furniture makers are buying steadily, and 
there is good demand from the flooring and millwork factories. 
Railroad material is moving better, and improvement has been 
shown by overseas sales. Quotations continue very firm. 


Unfilled Cypress Orders Show Steady Increase 


Unfilled orders for cypress have been showing increases from 
week to week, and on Dee. 9 had reached an average per mill 
of 2,200,000 feet, which is the equivalent of about seven weeks’ 
normal production. Actual production had been running 
around five percent below normal, and declined to ten percent 
below in the week ended Dec. 9. At present industrial de- 
mand is said to be better than that from retail yards, but 
neither group is active. Much business is being held back until 
after inventories, and that the market will then take on new 
life is indicated by the heavy inquiry now out. Country de- 
mand for boards and dimension is expected to be heavy. The 
South is the best buyer, its call for finish being especially good. 
Mill stocks are rather low, and prices are strong. 


Northern and Eastern Softwoods Movement Is Fair 


Northern pine demand has been well maintained. During 
the week ended Dec. 5 the bookings were 202 percent of the 
cut, and though in the week ended Dec. 12 production made a 
sharp gain from 3.7 million feet the week before to 6.5 million 
feet, bookings were 11 percent ahead of it. Some of the new 
orders are for shipment after the first of the year, and there 
is every indication of a heavy yard restocking movement set- 
ting in after inventories. Country orders for low grades are 
a feature. Mill stocks are reduced and prices tend to advance. 

Northern hemlock moved: in better volume during the week 
ended Dec. 12 than in previous weeks, but the movement has 
been slowing down with the approach of the year end. Pro- 
duction has been making its large seasonal increase, but the 
stronger positions reached by competitive woods has improved 
prospects for the marketing of hemlock. 

Kastern spruce mills are holding base on frames firm at $45, 
a considerable advance over the $40 to $42 quotation current 
some weeks ago. Boards are dull and offers do not attract 
much lumber from Canada. Frame output is in strong hands. 


Outlook Bright for Douglas Fir Industry 


The approach of the holidays finds the Douglas fir market 
in a sound position, with prospects exceedingly bright for the 
coming year. There has been considerable talk that the mills 
will extend the holiday shutdown well into January in the 
hope that curtailed production will bring higher prices, and 
while it does not seem likely that all the mills will follow this 
course, at least enough will do so to reduce the January pro- 
duction to a low figure, which, no doubt, will give a firmer tone 
to values. The situation in the middle West is also one to 
beget optimism. Retail yards in that section have been letting 
their stocks run low and of late have been addressing consider- 
able inquiries to the mills for prices on deferred shipments. 
The mills have consistently refused to make quotations on these 
terms, as it seems unwise to load their files with orders at 
present prices when heavy spring demand is certain. 

The Atlantic coast market is gradually recovering from 
the weakness caused by the arrival of unsold consignment 
shipments of odd sizes. Most of this stock has been cleaned up 
and business in that section will enter the New Year on a firm 
foundation. The cargo mills have been moving a large quan- 
tity of lumber to Florida and many of them will start the year 
with lower stocks than for many years past. With the Calli- 
fornia situation improving and export demand on the upgrade, 
the stage is set for a record year in the fir industry. 
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For Sixty Years These ecm sen Beas =e the Lincoln Country— 
Active Interest Keeps Yard Prosperous and Inspiring to Young Lumbermen 


Shelbyville, Ill., is another of the long list 
of mid-western towns that for many years 
have been living a vigorous and useful, and 
hence a happy, life. How old it is I don’t 
know; probably about 100 years. And dur- 
ing this period it has been, for the most part, 
an agricultural center, ministering to the 
needs of a fertile farm country. Of late 
years it has developed some industry, as 
many mid-western towns have done; but 
even yet, as we see it, the town’s most im- 
portant function is that of serving farmers 
as a market for their products and as an 
assembling point for the manufactured 
goods which they need. 

But to us its most important and inter- 
esting feature is a lumber yard, founded 
back in the war year of 1864. This is S. W. 
& J. W. Conn (Inc.), organized by two 
brothers of this name. And not the least 
interesting fact about the business is that 
these two brothers are still ac- 


sturdy old counters and told me that the 
thick slabs that formed the tops were made 
of native yellow poplar. 

“In those days,” he said, “we had no trou- 
ble getting all the clear poplar boards two 
feet wide that we wanted. Now of course 
it is all gone, and a person can find scarcely 
a single walnut tree left. When the lumber 
business began there was almost solid forest 
from the east coast, west to the prairies and 
plains. When we bought white pine in the 
’60s it was commonly thought that the Lake 
States had enough of this pine to last for 
a thousand years. Over in Ohio and Penn- 
sylvania when the first farmers came in 
they cut down those magnificent hardwood 
trees, rolled the trunks together and burned 
them up to make clearings where they could 
farm. If they had that timber now, one 
of those trees would be worth more than 
an acre of land. But they thought them 


interested in a picture in one of the western 
manufacturers’ publications of boys plant- 
ing western cut-over lands under direction 
of foresters. It takes a long time to grow 
good timber. Trees will grow to good size 
in rather short periods, but for really fine, 
sound timber such as we’ve got out of the 
virgin forests these trees ought to be old. 
Two hundred years is not a long time in 
the life of a race or even of a nation; but 
it’s a long time when measured by the life- 
time of a man. A good forest policy, look- 
ing to the future building welfare of the 
country, is already overdue.” 

Just to clinch this matter Mr. Conn went 
over the forest resources of the world, de- 
scribed the different kinds of trees and the 
conditions of their growth and mentioned 
especially the favorable location of the West 
Coast in regard to rainfall. He evidently 
has read widely and thought deeply about 

these things, both because of his 





tive in the yard at the respec- 








tive ages of 90 and 88! This 
simple statement speaks vol- 
umes. It tells in a word much 





about the physical and mental 
vigor of these two remarkable 
pioneers, and it also says some- 
thing about the healthful factors 
to be found in our business. One 
can not imagine two men, as 
intellectually powerful as these 
men have been and still are, en- 
gaging for more than sixty years 
in a business that did not com- 
mand their full respect or that 
did not give them the oppor- 
tunity of sharing to the full in 
the constructive life of their 
community. 

The active management of the 
yard at present is in the hands 
of the second generation. L. 
Conn entered the yard as soon 
as he had finished school, some 
twenty-seven years ago. When we went 
into the building store and office of the yard 
on a rainy afternoon we found Mr. Conn 
busy with customers, and he at once intro- 
duced us to a venerable man who he told us 
was his father. It needed but a minute’s 
conversation with this veteran lumberman 
to indicate why the yard has lasted and 
prospered all these years. Both the brothers 
are serene old men, strong and active, have 
unimpaired hearing and seem much more 
interested in the present and the future 
than they are in the past, though they talked 
freely concerning the history of the commu- 
nity and of the yard. 

Mr. Conn, the father, began almost at 
once talking about the great problem of 
forestry; that mighty interrogation point 
that stands before the future of our busi- 
ness. We asked him what kind of lumber he 
sold in those far distant days when his yard 
was new. We guessed it to be white pine 
from the lake regions, an easy guess. He 
said that in addition to this pine that came 
down by way of Chicago, he and his brother 
handled quantities of native timber, black 
walnut and poplar. He pointed to some 


S. W. and J. W. 














valueless and in the way. They never 
dreamed that within two or three genera- 
tions there would be a threatened scarcity 
of timber with prices mounting to unheard 
of figures. In my lifetime I’ve seen the 
white pine practically disappear from the 
Lake States. Some virgin pine is there, of 
course, but it is in small tracts. I’ve seen 
the mills go into the southern pine forests 
at a time when no one knew the extent of 
those forests. Loggers said again that these 
new forests would furnish lumber for an 
indefinite period; but a single generation is 
seeing these areas cut out. Every year 
southern mills are being abandoned because 
the virgin timber has disappeared. And 
now these loggers have gone to the West 
Coast and up into British Columbia. A 
person who has seen all these things happen 
in his own lifetime can not but wonder what 
will happen in another generation. 

“In the first place there needs to be a 
better supervision of the remaining forests. 
The Government has made a beginning, but 
it began pretty late, and it doesn’t seem to 
have any very complete program. Of course 
there needs to be replanting. I was much 





Conn, brothers aged 90 and 88, who founded S. W. & 
S J. W. Conn (Inc.), Shelbyville, Ill., and L. 
‘ of the founders and present manager of the yard 


S. Conn, son and nephew 


interest in them as a citizen and 
because of the influence they 
must have upon the future of 
the industry he has followed so 
closely all his life. 

We asked him what kind of 
houses were built in the early 
days of the Conn yard, and he 
said that many houses were 
built in a flimsy manner and 
have since disappeared. This 
was inevitable in a pioneer com- 
munity where money was hard 
to get and living conditions 
primitive. Other houses built 
at that time are still standing 
and are serving their owners 
well. The Realm has long been 
pretty well convinced that this 
uneven kind of building, so far 
as lasting quality and design is 
concerned, has always been pres- 
ent in about the same degree. 
The houses built now will doubt- 
less illustrate the same principle during the 
next generation or two. We can imagine 
the builders of 1990 admiring some “quaint 
old houses” built in 1925 and saying that 
while the old boys of those days had some 
odd notions of design they certainly knew 
how to put up a staunch building. The rea- 
son for this will be that all the jerrybuilt 
houses of our day, all the freakish and ugly 
houses, will long since have disappeared. 
We are pretty well convinced that while 
good materials and sound workmanship are 
necessary in a house that is to round out its 
hundred years, scarcely less important is 
the matter of good design. We have little 
doubt but that when the Georgian houses of 
Salem, Mass., were erected, other houses as 
soundly constructed and of as good mate- 
rials were built, too. And one reason they 
have not survived is the fact that they were 
so awkward and ill looking that no one 
had enough interest in or liking for them 
to keep them in repair. Look over the old 
houses that have lasted out a century of 
use. Some with historic associations have 
been preserved for that reason. But a large 
majority of the remainder, that have been 
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preserved because of themselves and not be- 
cause a hero lived in them, are of good pro- 
portion and pleasing line. They may be of 
a type of architecture little followed now; 
but none the less they have dignity and scale 
and fit their topographical and climatic en- 
vironment. Houses to last certainly must 
be strongly built; but they may be as strong 
as a Federal penitentiary, and if they are 
not good to look at some owner will get so 
sick and tired of them that he’ll knock them 
down and try something else. 

Just across the street from the Conn yard 
is a house first built in 1832. It was orig- 
inally a 1-story structure, built of native 
molded brick. Later it was remodeled and 
a second story added and some other changes 
made. It is a dignified old house of good 
proportions and bids fair to be a nice resi- 
dence for many years to come. Mr. Conn 
told me that in the early days quite a bit 
of this native brick was made in local kilns 
and used in building houses. A person sees 
many old brick houses further south and 
west, especially in Missouri. Probably it is 
due to German tradition which was so strong 
in St. Louis and vicinity. A person grows 
to expect these houses with two chimneys 
at the end, sticking up like alert ears with 
a level fire wall connecting them. After 
telling me about the old building, Mr. Conn 
pointed with admiration to a 


but these big trucks and buses, some of 
them carrying foads of fifteen tons or more, 
are rapidly breaking them down. It seems 
to me an unfair situation; unfair to the 
railroads and unfair to the public that builds 
the highways. I don’t think this matter has 
been worked out in a satisfactory way as 
yet. Probably these public service lines of 
trucks and buses have come to stay, but it 
is my guess that they’ll be placed upon a 
different and a fairer basis. It would be a 
serious thing if the railroads were destroyed 
or even seriously handicapped; and of 
course road maintenance is something every 
tax payer is interested in.” 

We asked something about the age of 
Shelbyville. Mr. Conn told us it was older 
than Chicago. 

“Of course it takes more than age to make 
a big city,” he said. “Location in relation 
to the rest of the country comes first. Chi- 
cago got its great start by reason of the 
fact that it is at the lower end of Lake Mich- 
igan. If you look at the map you'll see the 
lake extending down into the middle West 
as a great natural highway. The lake on 
one side, connecting it with the northern 
forests, and this farming country on the 
other, needing lumber in order to build the 
houses and barns that people must have, ex- 
plain the fact that it early became an enor- 


that the ladies use in controlling what is left 
of their shorn locks. It was an outstanding 
example of American industrial and com- 
mercial genius. 

Mr. Conn told me that there used to be a 
flourishing county fair held in Shelbyville; 
but a number of years ago when county 
fairs waned in popularity for a time this 
one ran down and quit business. About 
thirty business men went together and pur- 
chased the grounds for a park. This tract 
was used for various purposes, including the 
holding of Chautauquas, for which a large 
auditorium was built; and not so long ago 
the idea of a fair was revived and went over 
with great enthusiasm and success. The big 
stock show and parade is now held at night 
with the track illuminated somewhat after 
the manner of Broadway. 

The yard itself has all the marks of be- 
ing a busy and flourishing as well as modern 
place of business. All sorts of building ma- 
terials, as well as lumber, are handled. 
Trade has been active during 1925. Mr. 
Conn tells me that farmers are giving more 
attention to the state of their buildings than 
they have done for several years, and that 
town building has been brisk. Rents are 
not so high as they are in places more dis- 
tinctly industrial, and this means less build- 
ing of that type. Paints and hardware have 

proved a satisfactory addition to 





little frame house standing next 
to it. This house, he said, was 
very well constructed with a 
heavy foundation, copper gut- 
ters and a slate roof. He pre- 
dicted that, barring some calam- 
ity, it would stand for several 
generations. Our hasty glance 
over its outline indicated that its 
design as well as its construction 
warranted this prediction. 

When the Conn yard was 
started in 1864, Shelbyville had 
the Alton railroad. As one 
talks with these Illinois pioneers 
he realizes more and more the 
importance of these early rail- 
roads in the first town-building 
undertakings of the State. 
Towns were built and flourished 
to a degree, of course, before 
the rails reached them. But 
without these bonds with distant 
markets and industries it was j 
impossible to put the life of the 
community on the present basis. The other 
brother, who by this time had come in from 
the yard, mentioned particularly the part 
the railroads had played in building these 
towns away from the rivers. He also had 
a good word to say for them in these later 
days when they are meeting with some dis- 
couraging competition and handicaps. 

“We simply can’t get along without the 
railroads,” he said, “and yet they’ve had a 
hard time. For instance, they pay now and 
have always paid heavy taxes. The taxes 
they paid helped build the Panama Canal, 
and the canal was from the beginning a 
serious competitor. Think of the freight 
traffic that used to follow the railroads 
across the country that now goes around by 
water. Truck lines and bus lines are taking 
the cream of the railroads’ short hauls. The 
railroads built their own roads and pay 
heavy taxes on them, and the truck and bus 
lines pay little tax except the license fees 
on their cars, and the rest of us build the 
roads that they use. Illinois is getting a 
fine system of paved roads, built at public 
expense. These roads would last indefi- 
nitely if used by ordinary cars and wagons; 








This frame hotel at Shelbyville, Ill., then known as Tackets Tavern 
and now named the Lincoln Hotel, sheltered the Emancipator on one 
of his visits to Shelbyville before the days of his fame 


mous lumber market. While Shelbyville is 
the older of the two, its growth has been 
comparatively small; because it is sur- 
rounded by dozens of other towns exactly 
as well fitted as it is to serve the public. 
The territory served by Shelbyville is com- 
paratively small;-as large as that served by 
neighboring towns but not large enough to 
give it rapid growth.” 

L. S. Conn, the present manager, told me 
a little about the town and its growth. He 
repeated the statements made by his father 
and uncle that its chief importance is as an 
agricultural center. But there are some 
rather important industries. One unusual 
corporation makes hairpins. We venture to 
say that you, like ourselves, had never even 
wondered where these articles are made. 
Yet they are an important tool of civiliza- 
tion and according to common report have 
been used by the ladies for everything from 
starting balky Fords to stabbing highway- 
men. The bobbed-hair epidemic was a 
major crisis for this industry, but necessity 
is still the mother of invention, so these 
people devised an affair that seems to com- 
bine the functions of hairpin and safety pin 


the line and in fact have become 
recognized as an integral part 
of the business. 

This is part of the Lincoln 
country. Not far from the yard 
is the Lincoln Hotel where the 
Emancipator spent a night long 
before he came to fame. It was 
known in those days as Tackets 

_ Tavern. In Shelbyville Lincoln 
once held a debate with Anthony 
Thornton on the question of 
freedom in the territories. This 
occurred on June 15, 1856, and 
is said by some historians to 
have been the first of the 
speeches on this great subject 
that finally led Lincoln to the 
presidency and to his secure 
place in human history. 

Meeting these two veterans of 
our industry and seeing how 
well the work they began is be- 
ing carried on, was a pleasant 
and _ heartening experience. 

When these two old gentlemen who have 
grappled so thoughtfully and constructively 
with their lifelong occupation bade me 
goodby and wished me success in my under- 
takings, I felt that I had taken a long look 
both backward and forward at a great in- 
dustry and had met two men who had hon- 
ored it and whose career is an inspiration 
to younger men. The Realm wishes them 
long enjoyment of tranquil evening hours. 





Lumberman’s Gift to College Fund 


WINONA, MINN., Dee. 21.—Frederick S. Bell, 
pioneer Winona lumberman, appeared this week 
in the réle of Santa for Carleton College, North- 
field, when announcement was made that he had 
donated $10,000 to the college endowment fund. 

Carleton College is conducting a drive for 
$1,000,000 as an endowment fund. A statement 
issued by the college showed that all but $142,- 
000 now has been raised, and this is expected 
to be forthcoming within the next few weeks. 

Mr. Bell’s contribution was one of the largest 
received and together with $5,000 contributed 
by the Johnson Foundation, of Minneapolis, 


gave the drive committee renewed vigor. 
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News and Business Ideas for Retailers 


Retailer Should Play First Fiddle 

A story appearing on the front page of the 
Dec. 5 issue of the AMERICAN LUMBERMAN de- 
scribed and illustrated a house built by E. G. 
Endresen, manager of the Fullerton Lumber 
Co.’s yard at Vermilion, S. D. The house was 
built as an advertising stunt, with the thought 
of thereby arousing interest in home building, 
as the public was invited to inspect it both dur- 
ing construction and after its completion. The 
story of this demonstration house aroused con- 
siderable interest on the part of retailers, and 
some have expressed a desire for further details. 
In particular, a letter received from O. M. 
Hendrickson, of the H. & H. Lumber & Coal 
Co., Rochester, Ind., asks for enlightenment on 
one specific point, the letter reading as follows: 

We were very much interested in the article ap 
pearing on the front cover page of the AMERICAN 
LUMBERMAN of Dec. 5 titled, ‘‘A Dealer’s Lucky 
Idea and How It Turned Out.’’ There is just one 
point on which we would like some information 
with regard to the working out of this idea, that 
is, we would like very much to know how Mr. 


mistake. If you let this go on for a while your 
contractor gets the idea that you would starve to 
death if it was not for him. When a carpenter 
gets that notion in his head, then look out. In 
that state of mind he is no good to the lumber 
yard or to himself. So my advice is to pick out 
the man that is square and conscientious and work 
with him and let the trouble-maker take care of 
himself. 

Don’t let the contractor-carpenter take 
your prestige in the community. Let him 
second fiddle, and you start playing first fiddle. 
It makes a big difference to the general public 
who is the big gun in the building game, and while 
every town and every lumber yard is a different 
proposition, I think that a solution of the con- 
tractor problem can be worked out satisfactorily 
in almost any place. 

laa aaaaaaaa 


High November Building Record 
November building permits granted in 212 
representative cities reached a total of $298,- 
401,605, according to reports received by the 
KF. W. Dodge Corporation from 212 city build- 
ing departments. This was a decrease of 18 
percent from October, 
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play 











and a gain of 32 per 
cent over November of 
last year. Compared 
with the previous No- 
vember, 107 of the 
cities showed gains and 
105 of them showed 
losses. 

November’s ‘‘honor 
roll’? cities (those re- 
porting more than a 
million dollars in per- 
mits and 20 percent or 
more increase over No- 
vember 1924) numbered 
27, as compared with 28 
in October. These cities 
were: Baltimore, Bos- 
ton, Cleveland, Dallas, 





Students of the Deerfield-Shiclds Township High School, at Highland 
Park, Ill., building a house, as a part of their vocational training 


course. 
that line of work 


Instruction in carpentry is given by a practical mechanic in 


Detroit, Grand Rapids, 
Greensboro (N. C.), In- 
dianapolis, Jacksonville, 
Kansas City (Mo.), 
Lakeland (Fla.), Long 
Beach (Cal.), Miami, 





Endresen kept all the other contractors and car- 
penters who did not get a chance to work on the 


job, good-natured during its erection and after- 
wards. We have tried this idea a couple of times 
and find that the carpenters who do not get to 


work on a job of this sort become. disgruntled, 
and have a tendency to throw what business they 
are able to secure to some other dealer. 

The point raised by Mr. Hendrickson is one 
which frequently comes to the front when 
projects of this sort are undertaken. As this 
is a matter of general interest, the AMERICAN 
LUMBERMAN requested Mr. Endresen to state 
how he avoided the embarrassing conditions 
that sometimes arise, to which he makes reply 
as follows: 

I will start by saying that we have our regular 
contractors and carpenters and our competitor has 
his, and we do not bid for any patronage from our 
competitor's carpenters and he treats us likewise; 
this leaves us only our own contractors to contend 
with. I believe that every lumberman ought to 
rustle the jobs in place of leaving that important 
phase of his business to Tom, Dick or Harry. It 
is surprising what a leverage it gives you on the 
unruly carpenter. If you rustle a job and pick 
out the carpenter that you think can handle that 
job best, you go to your man and tell him you will 
go out with him and land the job. You at once 
put this man under obligation to you and make 
him a good booster and I always make it a point 
to work with the contractor that has the least 
work ahead. This way there is not the danger 
of having any of the other carpenters working 
with you feel sore, because they know that I will 
work with them when they need the work. This 
is the way I worked it on my Home Beautiful job. 
I took one of my men that was just finishing a 
job; all our other boys were busy, and in place 
of getting sore they were as much interested as 
the man who had the job. 

The big trouble wtih most lumbermen, as I see 
it, is that they sit around and wait for the con- 
tractor to bring in the jobs, and that is a big 


Minneapolis, Newark 
(N. J.), New York, New Orleans, Portland 
(Ore.), Philadelphia, Sacramento, St. Louis, 
Syracuse, Tampa, Toledo, Tulsa, Washington 
and Yonkers. 

Total permits granted by all cities reporting 


during the past eleven months have amounted 
to $3,631,401,605, compared with $3,049,665, 
846 in the first eleven months of last year, the 
increase being 19 percent. . 


Retailer Makes Improvements 

BROOKLYN, N. Y., Dec. 22.—The Nostrand 
Lumber Co. (Inec.), Brooklyn, better known ag 
the ‘*Broadway Lumber Co,’’ which has five 
yards in Brooklyn and a branch in Long Beach, 
L. I., known as the Long Beach Lumber Com- 
pany, is putting improvements on all its yards. 
The yard in Nostrand Avenue, Brooklyn, a 
stone’s throw from one of the business sections 
of the borough, is being completely overhauled. 
In fact, the Nostrand Avenue yard presents 
something new in the way of lumber yards, for 
under the new arrangement everything will be 
under cover. At the same time, stocks will be 
complete. 

George W. Whitbread, president of the com- 
pany, is an enthusiastic Hoo-Hoo, a high execu- 
tive in the Brooklyn Chamber of Commerce and 
«a business leader generally. Mr. Whitbread 
says the improvements in Nostrand Avenue will 
be completed in January and he will be glad to 
offer it as a model for others in the big cities 
who face the problem of crowding a lot of lum- 
ber in a little space. 


Runs Business on Cash Basis 

Drs Moines, Iowa, Dec. 21.—The bugaboo 
of competition seems to be causing the hair of 
a good many retailers to turn gray prematurely; 
at least, it seems to be about the biggest joy- 
extractor in their lives. Hence it is refreshing 
to hear Perry E. Canfield, proprietor of the 
Canfield Lumber Co., of this city, say: ‘‘We 
are not bothered about competition of any sort. 
My suggestion to dealers who can not meet com- 
petition would be for them to try farming for 
a few years.’’ 


Asked by the AMERICAN LUMBERMAN repre- 
sentative to explain how it is that competition 
is not a troublesome factor in his business, Mr. 
Canfidld said: 


You would not ask a privilege for yourself that 
you would not be willing to grant to anyone else. 
That is the position we take. We do not want 
to eliminate competition. We subscribe for the 
AMERICAN LUMBERMAN, and other trade journals, 
and read them. Many of our competitors eliminate 
themselves by failing to study their trade journals. 





educational value. 


manufactured. 





This Week’s “Timely Tip” 
Good Idea for a Window Display 


A window display recently arranged by the Century Lumber Co., 
Des Moines, lowa, attracted a good deal of attention, and had real 


In the window was placed a large map, drawn in bright colors on a 
sheet of wallboard measuring 4 by 6 feet. Samples of the various 
kinds of lumber and other building materials handled by the com- 
pany were placed in the window, and to each was attached a narrow 
colored ribbon running up to the particular spot, as represented 
on the map, where the lumber grew or the other materials were 


Such a map with accompanying samples makes a very interesting 
display, and helps educate the public as to where the materials come 
from. An added advantage is that it gives the dealer an opportunity 
to display practically his complete line at one time. 


It is interesting to note that the average lumber dealer carries mate- 
rials originating in about half of the States of the union. 


Watch for next week’s “Tip” 
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Few builders can handle material for themselves 
as cheaply as we can handle it for them. Cash 
customers quite often are looking for the lowest 
possible price and find that we have it for them. 
Back in 1914 we commenced to experiment with 
cash sales, making a few items cash at the yard. 
At first we offered a discount, but promptly dis- 
continued that practice. We did not want to take 
advantage of a fool, or be imposed upon by one 
who could not borrow at the bank. 

In 1922 we put all our business on a cash basis. 
In our Des Moines yard we own one Ford road- 
ster, one team and twelve wagons, which we often 
use for delivery purposes, an extra charge always 
being made for delivery. We hire extra teams and 
trucks, and make a delivered price when requested 
to do so. At our Omaha yard we have one Ford 
roadster and four wagons. We will add more 
wagons and perhaps a team later on. 


it in the past. 


It will be remembered that long strings of posts 
connected with chains or iron bars, for hitching 
purposes, formerly,were quite conspicuous around 
lumber yards and the premises of other merchants. 
The advent of the automobile has changed all this. 
We provide ample parking space at our yards. 

We do not claim to have the best system pos- 
sible, but at any rate, our present system of doing 
business is an improvement on the way we handled 


Plan Participation in Building Show 


Detroit, MicH., Dec. 21.—For the first time 
the Detroit Lumber Dealers’ Association will 
participate as an organization in the annual 
exposition which will be held at Convention 
Hall in this city Feb. 27 to March 10, 1926, to 


be known as the Detroit Builders’, Realtors’ 
and Better Homes Show. 

Construction of an ‘‘Ideal Home’’ is pro- 
gressing rapidly through the codperative efforts 
of real estate men, furniture dealers and build- 
ing materials and supply firms. The interior 
of the home will be trimmed in clear gum, fur- 
nished by the Hartwick Lumber Co. The first 
floor will be in quarter-sawed red oak and the 
second floor in clear red oak. It is estimated 
the home will cost between $7,500 and $10,000. 

An exhibit will be made at the exposition by 
the association as well as by a number of mem- 
ber firms. 

A CORKER Is the fellow who can bottle up a 
bit of sunshine for a rainy day. 





A HOUSE TO LIVE IN 


[By Floris Culver Thompson] 








When we come home, we do not walk through the house 
and out again. We expect to enjoy our home, and so we 
remove our wraps and hang them up. Is there a place to 
hang them? Yes, for the adults, but not within reach of 
the children. Almost never does the builder plan, either 
for the number of wraps a well equipped child possesses, or 
for the child’s waiting on himself. If he did, he would make 
a big hit with the housewife. 

Blessed with three children near of an age, and with a 
provident husband who buys a compact, modern home, a 
woman should thank the Lord for manifold blessings and 
make the best of small annoyances, even to storing the 
potatoes in the attic to keep them from sprouting. She 
should, I said, but this one doesn’t. | want the most con- 
venient house, for actual living, available for the really sub- 
stantial sum which it costs. When it comes to processes 
that take place a half dozen times a day, at least, provision 
should be made for them. 

Consider, please, that our best doctors advise that a child 
go out-of-doors regularly in any weather, provided he be 
properly clad. 
Then think of the 
wraps health de- 
mands that a child 
possess. My rosy- 
cheeked, spark- 
ling-eyed boy 
owns a_ sweater, 
play-coat, mack- 
inaw, heavy cap, 
leather mittens, 
wool scarf, over- 
shoes and_leg- 
gings, raincoat, 
rainhat, rubber 
boots with wool 
socks, rubbers, 
umbrella, and a 
pair of knitted 
mittens for better 
wear. Multiply the 
list by three, and 
you have my prob- 
lem. Now we are 
economical people 
by nature as well 
as of necessity, yet 
we would not con- 
sider our children 
well cared for if 
each did not possess the articles mentioned above. He must 
have his natural heritage of good health, and so must be clad 
to combat the elements. The surest defense against pneu- 
monia, we are told, is through the medium of winter sports. 

Tell me, Mr. Builder, where shall [| put the play-coats, 
mackinaws, caps, mittens, scarfs, overshoes, rubber boots, 


















































The adults need these hooks; besides, they are 
too high for the children 








etc? Shall I put them on one of the eight hooks in the front 
vestibule closet? My husband might object. He and | 
need those hooks. Besides, they are too high. Unless neces- 
sary, | don’t wait upon the children, for their good as well 
as for my own. Perhaps, you builder whom I am so abus- 
ing, you meant for me to just drop the wraps into my cedar 
chest of linen or into the dining room buffet with the rest 
of the china; particularly the muddy boots. 

But, then, | haven't so much to think of as the farmer | 
met last year who 
told me his nine 
children had worn 
out twenty-seven 
pairs of overshoes 
walking two miles 
to school the pre- 
vious winter. But 


think of his wife! 
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Grant you, Mr. 
Builder, that you 
placed more hooks 
and even shelves 
into the coat closet 
of that $25,000 
home in Hunters 
Woods, although 
(joke’s on you!) 
you didn’t plan on 
there being children who would need low hooks. Remem- 
ber, children generally furnish the incentive for a move into 
the suburbs. 

Notwithstanding my complaint, our home is splendid: 
Breakfast nook, baseboard plugs, wall sockets, drains in the 
basement floor, tiled bath room, fireplace, good closets up- 
stairs, no waste space, easy to care for, and still there’s a 
kick coming. Please excuse me, but you could save me 
nearly an hour a day if you would place a children’s wrap 
closet near the grade entrance door. I'll buy your house 
if you'll do that. If you haven’t room for a wrap closet, 
surely you are clever enough to plan the placing of a low row 
of hooks near the grade entrance door. I will not have 
wraps in the kitchen, which must be clean and dust free. 

I am not speaking of the large home that can boast of a 
service room. I am interested, as are many thousands of 
other women who do their own housework, in the average 
home for the ‘comfortably poor’ family. We depend on 
you, Mr. Builder. We demand that the home processes 
connected with efficient living be given due consideration. 

You can figure it out, Mr. Builder—you're the expert. 
I'm merely raising the howl! 
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Special closet space and low hooks for the chil- 
dren are real needs in modern home 
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Window Displays Tell Christmas Story 


(Continued from Front Page) 


scattered artistically. Some of the trees are entwined with 
holly in keeping with the spirit of the season. 

The background of the window is painted by a noted firm 
of scenic artists in such a way as to blend with the real 
trees in the window. From a distance it all seems one great 
forest, producing a wonderful effect. Lights play on the 
scene, changing so as to successively show dusk and night, 
with the Star of Bethlehem shining through the darkness. 
Another beautiful effect is the reflection of the Star in the 





ice-covered water of the winding stream and _ pools. 


Mr. Seidel has always been interested in conservation of 


the forests, an interest in which he feels the public should 
share. The display window is an appeal to the publie, 
through the inspiration of the forest, and a means of 
strengthening the interest of the publie in forestry and the 
sentiment of the woods. Mr. Seidel feels that it is the lum- 
bermen’s duty largely to arouse the public to the necessity 
of forest conservation, and not leave it to others. 























This unusual Holiday window display of the Julius Seidel Lumber Co., St. 


Louis, Mo., attracted much favorable attention 











Conversations in a Retailer’s Office 


Lumber Salesman Boosts “Ad Helps”’ 








‘*Got a new job or are you just moving?’’ 

‘“Neither. Why?’’ 

**T never saw you make a pack mule out of 
yourself before. Why all the paraphernalia 
this trip?’’ 

Bill is a pretty wideawake dealer and why he 
‘*took a shine’’ to me is more than I ean figure 
out, but I should worry; selling a nationally 
advertised specialty is no snap, job and it is a 
treat to find a friend now and then a fellow 
can really talk to. Well, after Bill’s remark 
I proceeded to ‘‘unlimber’’ and display my 
wares. I was fresh from a sales convention, all 
steamed up on these advertising specialties and 
we had a beautiful line of them, from toy bal- 
loons to calendars. Some were furnished to the 
dealer on a split-cost basis and some at actual 
cost to us. 

‘Boy, you are in the wrong place, this is a 
lumber yard, not a ten-cent store.’’ 

Evidently this was not a case of love at first 
sight so I opened up: ‘‘These specialties are 
certainly the dandy way to increase your busi- 
ness; look at that calendar, for instance, it’s 
an all-year ad. Or take that balloon, just the 
thing for your next chamber of commerce 
luncheon. It will create a lot of fun and leave 
a pleasant recollection of your business. The 
balloon is a fine thing to attract the children 
and they bring the parents in for purchases, too. 

‘*Well,’’ said Bill, ‘‘what you say may be 
true, but these specialties advertise your busi- 
ness, don’t they?’’ 

‘“Yes, but Palas 

‘‘TIf they advertise your . business why 
shouldn’t you pay for them if you want us to 
use them???’ 

‘*That’s a fair question. First, your gross 
profit on our product is greater than ours and 





you can therefore afford to spend a little more 
per thousand for advertising than we can. Next, 
we budget our advertising at the first of the 
year and appropriate various amounts to various 
uses. Suppose we did pay the cost of all these 
specialties and the dealers wanted a lot of the 
expensive ones, we would have no contrel at all 
over our advertising appropriation because we 





Planning Ahead 


What does planning ahead mean? It 
means looking ahead with a purpose in 
mind. Is it costly when one fails to con- 
sider the ultimate resuits? Is it wise? 
Yes, because it sets a goal and lights a 
path that leads to satisfactory business. 
What does planning ahead actually en- 
tail? Is it merely the spending of money; 
the engagement of additionl employees; 
the contracting for more advertising? I 
emphatically say no. It is the setting up 
of a program for tomorrow, next month, 
next year, or even several years in ad- 
vance, based upon your past experiences 
plus your vision of the future, which calls 
for certain definite appropriations, cer- 
tain new territory to be opened and cer- 
tain increased quotas to be raised. Such 
planning may mean the temporary loss of 
money but when properly conceived and 
prosecuted it will win big profits over a 
period of time—Frep H. Lupwic. 











cannot control what a buneh of dealers weuld 
want. Another thing, I have seen $10 to $26 
worth of booklets, folders and other advertising 
matter we furnish free spoiled by dust on some 
dealer’s shelf. If those dealers had $5 to $10 
invested in that advertising they would have 
tried to get their money’s worth. I7ll bet you 
have some on your back shelf right now.’’ 

“*Well, maybe [ have, but it’s stuff that is 
no good.’? 

“‘How do you know it is no good if you 
haven’t used it???’ 

‘“Well,’’ said Bill, ‘‘you may be right. If 
I had spent $5 to $10 on those folders I’d have 
used them anyway.’? 

‘Well, that’s what we are trying to do, create 
an appreciation of the value of folders ete. and 
also increase our line of advertising helps for 
the dealer. We consider it a service, it costs 
us money and we know you ¢an use it to good 
advantage. Now pick out two or three of these 
and we will have them here in a hurry.’’ 

‘*Not today, boy, but you have given me an 
idea, I’ll have to plan my advertising appro- 
priation and when I do I?ll try and include 
one or two of your ‘gimeracks.’ By the way, 
would you mind taking an order for about ten 
thousand feet of that most excellent product 
you are supposed to sell?’? 

‘“You bet I will, Bill! I almost forgot about 
that.”” 

SR SREB AERBBaAAAZS 

THERE ARE now six large forest experiment 
stations operating throughout the United States 
at New Orleans, La., Asheville, N. C., Amherst, 
Mass., St. Paul, Minn., Missoula, Mont., and 
Portland, Ore. Two smaller stations are mail- 
tained at Colorado Springs, Colo., and Flag- 
staff, Ariz. 
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Retailer’s Exhibition House Is Remodeled Periodically 


One of the most important developments in 
retail lumber merchandising in recent years is 
the increasing tendency on the part of dealers 
to visualize the ‘‘home complete,’’ so that pros- 
pective home builders are enabled to see just 
how various kinds of flooring, interior finish, 
doors, windows, millwork ete., looks when built 
into an actual home. This accomplishes two 
desirable purposes. In the first place it stimu- 
lates interest in home owning, and fosters the 
desire to own and occupy a modern home; and, 
in the second place, it enables the customer, and 
more particularly his wife, to make intelligent 
selection of the materials that are to enter into 
the new home. 

Therefore the AMERICAN LUMBERMAN feels 
that in presenting from time to time descrip- 
tions and illustrations of demonstration homes 
built and maintained by lumber dealers in va- 
rious parts of the country, it is rendering a real 
service to the retail lumber trade. While it is 
true that many retailers as yet show little in- 
terest in the demonstration house proposition, 
or even in maintaining a display room wherein 
the items mentioned might be shown, it is 
equally true that the numerous dealers who have 
installed exhibits of this sort find them to be 
real merchandising aids, and as a rule are en- 
thusiastic as to the results that have issued 
therefrom. 

Knowing that the Lee Lumber Co., of Mem- 
phis, Tenn., some time ago built and equipped 
a very attractive full-sized residence for dem- 
onstration purposes, the AMERICAN LUMBERMAN 
asked R. E. Montgomery, jr., vice president of 
that concern, for detailed information concern- 





the exterior of which, as well as one showing 
one of the rooms, appears on this page. A very 
interesting thing about it is that it was built 
with the idea of periodical remodeling, making 
changes to keep pace with the newest and best 
ideas in building; and also with the thought 
that these changes would help to hold the inter- 
est of potential home builders, especially of the 
feminine element. The house is located on the 
grounds of the Tri-State Fair, and was origi- 
nally built for the 1924 exhibition, attracting a 
good deal of favorable attention at that time. 
Preparatory to this year’s fair the house was 
remodeled, by adding a sun porch and also in- 
creasing the size of the bedrooms by extending 
the side wall and roof to supply the desired 
additional space. 

As has been stated, this house was originally 
built for the purpose of demonstrating to a 
somewhat skeptical public that a home could be 
built at cost of $5,000 or under and be as at- 
tractive as one costing a great deal more; in 
other words, that it could be done without sae- 
rificing either quality or substantial construe- 
tion. At the outset the company did not hope 
to sell directly any of the items handled by it 
and entering into the construction of the house, 
but the interest shown at the 1924 fair was so 
great that its views along that line were changed. 
To illustrate how this worked out it may be 
mentioned that the plaster in the living room 
was applied on a Celotex base; the back bed- 
room has Celotex as an interior finish; and the 
bathroom and kitchen are finished with Upson 
board and Upson tile, while the dining room 
also is finished in Upson board painted with a 











ably larger investment by the company, because 
of the changes and the overtime work necessary 
to complete it in time for the opening of the 
fair in 1924 when it was originally built. 

Some of the construction details are as fol- 
lows: 

Sills, framing and sheathing: 
low pine. 

Siding on front and two side elevations: 1x10- 
inch ‘“‘C” grade longleaf yellow pine. 

Rear siding: 24-inch shingles. 

— of living and dining rooms: Bruce select 
Oak, 

Floors of bedroom, kitchen and bathroom: B&B, 
EG yellow pine. 

Interior doors: 1%-inch 2-panel fir. 

Attie stair: Bessler movable. 

The total cost of $4,100, at which figure this 
house can now be duplicated, is divided as fol- 
lows: 


No. 2 common yel- 


Lumber and millwork........ $1,375 
BONUOM WOE < bt ec cuieacdecccuy 110 
Water and permit.....icsec 11 
CUMOROGG WOE & ons haseiciecs 13 
EO A do d'4 aid acdewaae ss 138 
Peemeer. GF Center. «inde ciavn 308 
DR CI eek dsc tudwawud® 33 
CRPRIIOT WOE oe ceweccewes 440 
GEE ac etn edinds 6848s eeecas 162 
Hardware and nails.......... 88 
i, Leer rr eee er eee re se 5 
Electrie wiring and fixtures.. 165 
fei.” Eee, era 220 
PUNE hia dae ce cnce wae eas 385 
EEE dadadatuwean dacs ade 440 
POON ac cdhecatsacienaeadara 33 
TGR a eeeaedewnaeeeas $4,100 


It is conservatively estimated by the officials 














At left: Exterior of demonstration house of Lee Lumber Co., Memphis, Tenn., as remodeled for this year’s display. At right: Interior of living 
room, with glimpse, through the arched opening, of dining room 


ing this enterprise, which he has kindly fur- 
nished. 

At the outset, it is interesting to learn just 
why this house, which represents a very consid- 
erable investment, was built, and what it was 
expected to accomplish. ‘‘In asking our rea- 
son for building this house,’’ said Mr. Mont- 
gomery, ‘‘you have hit upon a hobby of mine; 
and one which I believe you may well enlarge 
upon with advantage to every retail lumber 
dealer in the country.’’ 

‘“We are often forced by the desire of the 
prospective builder for economy,’’ continued 
Mr. Montgomery, ‘‘to sell cheap materials 
which are high priced when lasting quality and 
appearance are considered. If we can show 
such a builder that by consultation with, and 
full confidence in, the man who ought to know 
more about building materials than any other— 
the retail lumber dealer—he can build econom- 
ically without sacrificing quality, we shall have 
accomplished a great deal. We have put over 
$5,000 into this house, for the purpose of em- 
phasizing this point; and if we never directly 
sold a single item that we would not otherwise 
have sold we still would be satisfied with what 
we have accomplished to promote the building 
of better small homes in this section.’’ 

Now for the building itself, a photograph of 


tiffany finish. All these items, as well as some 
others represented in the house, are handled by 
the Lee company in its territory, and in con- 
nection with this year’s demonstration, repre- 
sentatives of each of the concerns manufactur- 
ing these products were present to explain their 
uses and advantages to any who might be in- 
terested. Mr. Montgomery says that a Bessler 
movable stairway installed in the house proba- 
bly created more interest than any other single 
item. 

Salesmen of the Lee Lumber Co. in attend- 
ance during the period the exhibit was open 
were supplied with an itemized cost record of 
the construction of the house, so that they were 
able to tell any inquirer the exact cost of the 
roofing, heating plant, tile work, painting, or 
any other item of construction or equipment en- 
tering into the completed building. 

This house, according to officials of the Lee 
company, can be built for $4,100, complete with 
plumbing, heating and electrical fixtures. There 
is no guesswork about this, as the company has 
since built more than twelve houses, either exact 
duplicates or slightly modified models of this 
demonstration house. Nevertheless, while $4,100 
represents the present cost of duplication by a 
first class general contractor, including his 
profit, the exhibit actually represents a consider- 





of the Lee company that more than 70,000 vis- 
itors passed through the house the first year it 
was opened, while this year the attendance was 
possibly 15,000 less, due in part to bad weather; 
but the reduced attendance afforded a better 
opportunity for talking to interested parties, so 
that direct sales from the exhibit were consider- 
ably larger this year than last. During the 
week of the fair several sales were made, in- 
cluding one Bessler movable stairway. 

As will be observed from the photograph 
showing interior of the living room, which also 
affords a glimpse of the dining room, the house 
is completely furnished. A local furniture com- 
pany of the highest standing was delighted to 
have the opportunity for displaying its mer- 
chandise in this way, and that concern also has 
been greatly pleased with the results from its 
display. 

The house is made to serve a good purpose 
during the time when the fair is not in progress, 
as it is loaned by the Lee company to the Girl 
Scouts of Memphis for their headquarters. It 
frequently happens that out-of-town visitors 
who have heard of this demonstration house, 
through some friend or acquaintance who vis- 
ited it during the fair, apply to the Lee com- 
pany for permission to see it, and by devoting it 
to the above use it is always open for inspection. 
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Association Adopts Basic List for West Coast Woods 


TACOMA, WASH., Dee. 18.—As if in recogni- 
tion of the forcefulness and resistless energy 
of President E. D. Kingsley, and the quiet ef- 
fectiveness of Secretary-manager Robert B. 
Allen, the West Coast Lumbermen’s Associa 
tion, in session at the Winthrop Hotel today, 
took highly constructive action and made a defi- 
nite advance in numerous matters of importance 
to the industry. 

It adopted unanimously the report of its basic 
list committee, and fixed March 1 as the effec- 
tive date of the new basic list. 

It set Jan. 1 as the date on which 64 percent 
of member mills will go on American Lumber 
Standards. 

It announced the unanimous approval of radi- 
cal changes in policy, whereby the board of 














R. B. ALLEN, E. D. KINGSLEY, 
Seattle, Wash. ; Portland, Ore. ; 
Secretary-Manager President 


trustees commit themselves to the highest stand- 
ard of membership ever known to the associa- 
tion, conditioned on grading efficiency for en- 
tering the association and for continuing its or- 
ganization; also a plan of advertising member- 
ship qualifications as to grades, together with a 
list of member mills in good standing. 

It took notice of proposed legislation in Con 
gress through which certain interests seek to 
place intercoastal water rates under the control 
of the Interstate Commerce Commission, with 
the design of equalizing rail and water rates, 
to the manifest detriment of the cargo mills. 

It directed attention to successful negotia- 
tions by the traffic department of the associa- 
tion, whereby there has been a reduction of rail 
rates throughout Wabash territory, operating 
favorably to the back-haul of lumber shipped 
through the Panama Canal for delivery on the 
Atlantic seaboard. 


Report of Basic List Committee 


There was a thoroughly representative assem- 
blage of manufacturers in the Army and Navy 
room when President Kingsley rapped for order 
at ten o’clock. The association went straight 
to the principal business of the day, in consid- 
ering the report of the basic list committee, of 
which Robert W. Hunt, district sales manager 
of the Weyerhaeuser Sales Co., Everett, is chair- 
man. The report represented months of labor 
on the part of Mr. Hunt and his associates on 
the committee—L. L. Lewis, C. E. Miller, E. E. 
Johnson, K. B. Richards, A. H. Landram, Wil- 
liam Anderson, T. J. Skally, S. P. Johns and 
W. P. O’Brien. Mr. Hunt read the report, and 
then the association took it up step by step, go- 
ing through it with the utmost eare—making a 
few changes, but finally adopting it, practically 
as submitted—thereby giving to the West Coast 
industry the first basic list it has had since 
the passing of the old Rail B some years ago. 
In this connection Mr. Kingsley praised the 
labors of the committee as ‘‘a most constructive 
work’’—one which he believed would be ‘‘of 


great value to the industry.’’ Following the 
adoption of the report as to fir, similar basic 
lists were approved as to hemlock, spruce and 
cedar. 

The discussion was full and free, most serious 
and good natured. It brought forth comments 
from practically every lumberman present; and 
it was a fact highly complimentary to the com- 
mittee that whenever an objection was raised 
as to some of its provisions, and the matter 
was threshed out on the floor, the final verdict 
as likely as not was precisely the stand taken 
by the committee, or at most a slight variation 
from it. Among the lumbermen who thus ex- 
pressed their views were: Myron T. Woodard, 
Roy F. Morse, George Gerlinger, Allen C. Hemp- 
hill, J. O. Cameron, J. D. Tennant, E. G. Griggs, 
KF, R. Titeomb, Clyde Walton, W. H. Turner, 
Ernest Dolge, Roland C. Williams, Walter B. 
Nettleton, S. P. Johns, John A. Ryan, A. H. 
Landram, Charles E. Miller, James Dickson, 
William A. Whitman, F. B. Hubbard, A. D. 
Laws, Sherman L. Johnson, B. D. Hawley, F. B. 
Hubbard, J. J. Dempsey, and R. H. Burnside. 


General Note A, in connection with the Dou- 
glas fir list, sets forth that C and better grades 
in all flooring, drop siding and ceiling are based 
on loading: Ninety percent 8 to 20 feet, about 
6 percent 6 and 7 feet, about 3 percent 4 and 5 
feet, and about 1 percent 3 feet; inclusion of 
18 and 20-foot lengths optional with shipper. 
List D on grades is based on loading approxi- 
mately 20 percent 3 to 7 feet, all lengths on 
sume base. General Note B shows that on C 
and better grades the list contemplates regular 
loading, or approximately an equal amount of 
each length 8 feet and longer with regular per- 
centage 3 to 7 feet; for specified lengths 12 feet 
and shorter add $3, 14 feet add $5, 16 feet and 
longer add $8. The base contemplates mixed 
cars. 

The consideration of the basic list occupied 
the whole of the forenoon session, and nearly 
the entire afternoon. As soon as the changes 





“A Summary” 


The lumber world with banners furled, 
Is ready its year to close; 

Buyers are out scouting about, 
Telling their joys and woes. 


And as we quit, we must admit 
Part of the year’s been dull; 

Our interest would wax and then relax, 
And we'd have a mighty Jull. 


From a terrible drouth to floods in the 
South, 
We've had to weather through, 
Till it seemed as though we must let go, 
And bid the old job adieu! 


But now that we’re near the end of the 
year, 
We renew our old time vigor, 
And we'll scheme and plan to the very 
last man 
To stand by the gun’s old trigger. 


For lumbermen all, both great and small, 
Are not the quitting kind; 

They’re men of vision and wise decision, 
Who keep up a steady grind. 


And the years they make and the years 
they break, 
They keep the industry going; 





So here’s a cheer! that the next New 
Year 
Will make a better showing. 
Katharine R. Sullivan, Secretary, The 


Mingo Lumber Co., Buckhannon, W. Va. 














had all been made, Mr. Dickson moved the adop- 
tion of the list as of date March 1. Carried. 


Pledged to New Standards 


The announcement as to standardization car- 
ried the official statement that since the last 
previous meeting the following-named opera- 
tions had pledged themselves to the new stand- 
ards: Weyerhaeuser Timber Co., Carlisle Lum- 
ber Co., Snoqualmie Falls Lumber Co., Bryant 
Lumber Co., Silver Falls Timber Co., Chehalis 
Mill Co., Westport Lumber Co., The Whitney 
Co., Doty Lumber & Shingle Co., North End 
Lumber Co., Cobbs & Mitchell Co., Jamestown- 
Oregon Lumber Co., Bridal Veil Timber Co., 
Lindstrom-Handforth Lumber Co., Pacific States 
Lumber Co. The foregoing mills, with pledges 








LANDRAM, 
Tacoma, Wash. : 
Members Basic List Committee 


Kk. E. JOHNSON, A. Th. 
Portland, Ore. ; 


already taken, represent 64 percent of the mem- 
bership. 

The announcement was made that the annual 
meeting of the stockholders of the association 
would be held in Seattle Jan. 29, at which time 
proposed amendments to association by-laws, 
having received the unanimous approval of the 
trustees, will be voted on, as follows: 

On and after Feb.’ 1, 1926, no mill shall be 
eligible to membership in the West Coast Lumber- 
men’s Association whose grades fall below a test 
of grading efficiency to be determined by the board 
of trustees. 

Any mill whose grades over a reasonable period 
shall fall below the test of grading efficiency estab- 
lished by the association shall forfeit its associa- 
tion membership. 


The association shall advertise these member- 
ship qualifications as to grades; all advertising 


to carry a list of members in good standing. 
Stand on Intercoastal Water Rates 


As to proposed legislation in Congress, with 
the design of placing intercoastal water rates 
under the control of the Interstate Commerce 
Commission, the showing was made that the 
bill is to be backed by a most influential lobby 
—primarily by the railroads; secondly by a few 
coastwise shippers who see a possibility of cargo 
rate stabilization; third, by shippers at inland 
points who favor intercoastal rate control be- 
cause of a belief that tidewater commerce now 
is unduly favored. Mr. Kingsley authorized 
this statement: 

The association has been preparing for this issue 
for several years. From the data it has accumu- 
lated it is evident that the proposed legislation is 
not in the interest of our further enlarging our 
Atlantic coast markets; that it would throw 4 
very great deal of the north Atlantic lumber busi- 


ness to British Columbia, which would ship on 
lower, unregulated rates; and that while inter- 
coastal rates might possibly be stabilized, such 


stabilization would probably work to our disad- 
vantage rather than our gain as shippers of lum- 
ber. The files of this case in the association of- 
fice cover this proposal from every conceivable 
angle and will enable the association to answer 
any inquiries which its members may submit. 
Primarily, of course, this legislation will affect 
cargo mills. The cargo mills say the association 
does nothing for them; therefore, they do not 
support the association. Successfully to combat 
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such legislation will cost a very considerable sum 
of money. Under the circumstances, the question 
in my mind, as president of the association, is, 
Shall the association go ahead and complete this 
work which it seems now to have so well in hand 
or turn it over to the cargo mills to handle for 
themselves ? 

There was an informal discussion of the sub- 
ject. Mr. Dickson said he was in favor of the 
association taking hold of it as of any other 
matter. Mr. Whitman said it behooved the 
lumbermen to become wideawake, and codperate 
with the railroads, if necessary. Mr. Allen ob- 
served that the relief sought was already pro- 
vided for in the fourth section of the Inter- 


state Commerce Act, dealing with the equaliza- 
tion of rail and water rates. 

President Kingsley directed attention to 
circular 4354, sent out by H. N. Proebstel, 
traffic manager of the association, giving the 
result of successful negotiations for a redue 
tion of rail rates in Wabash territory. This 
adjustment reduces the delivery charges to 126 
retail yards from 87 cents to $1.87 a thousand. 
Mr. Kingsley added: 

This, to some, may seem to be a relatively un- 
important adjustment. 3ut it indicates what the 
association is doing, and for years has been doing, 
in perfecting a rate structure that has made pos- 


sible many markets we take today as a matter of 
course, but which we would not have had without 
the well organized traffic department of our asso- 
ciation. 

Mr. Allen read a telegram from H. R. Isher- 
wood, secretary of Hoo-Hoo, announcing the 
death of Mrs. Bolling Arthur Johnson. Maj. 
Griggs spoke feelingly, and at the close of his 
remarks the assemblage rose to its feét as a 
tribute to the deceased. 

After notification that the Seattle meeting of 


Jan. 29 would be unusually important, the meet- 
ing adjourned. 


West Coast Basic List for Douglas Fir, Sitka Spruce and 
West Coast Hemlock Lumber Products 


DOUGLAS FIR 


GENERAL NOTE ‘‘A”’ 
C&Better grades in all flooring, drop siding and ceil- 
ing are based on loading: 
90 percent 8 to 20 feet; about 6 percent 6 and 7 
feet; about 3 percent 4 and 5 feet; about 1 percent 


3 feet. 
Inclusion of 18- and 20-foot lengths optional with 
shipper. 


List on ‘‘D’’ grades is based on loading approximately 
20 percent 3 to 7 feet, all lengths on same base. 
GENERAL NOTE ‘‘B”’ 
On C&better grades this list contemplates regular 
loading, or approximately an equal amount each length 
8 feet and longer with regular percentage 3 to 7 feet. 


For specified lengths 12 feet and shorter add...... $3.00 
For specified lengths 14 feet add................6- 5.00 
For specified lengths 16 feet and longer add....... 8.00 


Vv. G. STEPPING—3 to 20 Feet R. L. S2S and Nosed 
Weight 
8. B&Btr. 
2,700 1%-, 1%- or 2-inch, 8 to 12 inches wide... .$85.00 
© grade $15 less than B&btr. when in stock, 14- 
inch $5 extra. For specified lengths see general 
note ‘‘B’’. Inclusion of 18 and 20 feet optional with 





shipper. 

FINISH B&BTR.—6 to 20 Feet R. L. 
Weight 
Lbs. Surfaced Rough 
Surfaced S2S or S48 Dry Green 
2500 1 x ececvsrecsscesc« O00 $6600 $6800 
ee CME ities eee eteenes 70.00 67.00 64.00 
ee BE Bick vecwcmad ntves 74.00 71.00 68.00 
ee Se WE occu ewewces snes 72.00 69.00 66.00 
Cee © REO kcescaewneveseesce 76.00 73.00 70.00 
0 i ee 80.00 77.00 74.00 
2,700 114% and 1%x 4 and 6 in. 74.00 71.00 68.00 
2,700 1% and 1%x 5 and 8 in. 78.00 75.00 72.00 
2,700 1 4, and 1%x10 and 12 in. 82.00 79.00 76.00 
2,700 2 a? wieoey meee Rens cee ee 67.00 64.00 61.00 
a ME javeee onde ce emeae 70.00 67.00 64.00 
ea: ere rrr 72.00 69.00 66.00 
4 Se Vivian bwkakeae eas 76.00 73.00 70.00 
Be SD BRE havens s cates cues 80.00 77.00 74.00 
3,100 2Y and 4 in. x 4 and 6 in. (For S28 or 

Mi MEN i cao cG CER G ae cesiew aes 70.00 

3,100 2%, 3 and 4 in. x 5) 10 and 12 in. (For S28 

or "S48 eS, Pe rere 74.00 


For specified lengths see fea note ‘‘B’’, 1x2 and 
1x5 $2 more than 1x6; 2x2 and 2x3 $2. more than 2x6, 
For each 2 inches in width over 12 inches add $7. 
For each 2 feet over 20 feet add $3 a thousand. Inelu- 
sion of 18 and 20 feet optional with shipper. For 
specified flat or vertical grain add $7. For selected flat 
grain add $10. Vertical grain wider than 14 inch subject 
to special agreement. For D&M, rabbeted jambs, stool 
and sills, add $5 to finish prices; C grade $12 less than 
B&btr. when in stock. For 1 inch dressed to 25/32 
inch add $3 a thousand. Weight 2,600 pounds. For 1 
inch dressed to 13/16 inch add $5 a thousand. Weight 
2,700 pounds. Rough green weight 3,500 pounds. Rough 
dry weight 3,000 pounds up to 1 inch; heavier lumber, 
3,200 pounds, 


MOLDED CASING AND BASE, 4 to 20 Feet R. L. 


Weight 

Lbs. B&Btr. 
arene CUNEO, A SON oon win sa be aa each en cnasemcead $70.00 
moe )«6Caning, 5 att © inelh 2.6.6 ccc cece viscncae 80.00 
See ASG, C'tO TO INOW ccc cnccccewesntcceuces 80.00 
eh ARUN SERMON, .& Gong cola vers 6 oe UPS OS Rie BERR 85.00 


On orders for less than 1,000 feet b. m. patterns other 
than R. E., add machine charge of $3 for each pattern. 
Inclusion of 18 and 20 feet optional with shipper. For 
specified lengths see general note “‘B’’. Orders for all 
patterns other than R. E. must include other grades 
accumulated at regular grade difference. C grade $12 
less than B&btr. when in stock. 


TURNING SQUARES—6 to 20 Feet R. L., Green 


yout 

Lbs. . B&Btr. 
Surfaced S48 Rough 
3,000 AXA ooo receecvssvvoveess eee $68, 00 $65.00 
3,000 5x5 to "8x8 ohearcelucd es Seas ea eee ate 73.00 70.00 





For specified lengths add Rough weight 3,200 
Pounds. For K. D. 4x4 add $5; 5x5, $8: 6x6, $10; 8x8, 
special contract. Weight surfaced 2,800 pounds, rough 
3,000 pounds. 


TANK STOCK—S82S or S48 R. L. 
Weight 


Lbs. 4” 6” 8” 10” 19” 
Surf: aced WideWideWidew ide Wide 

200 2 in. 10 to 20 ft........$65 $68 $70 $74 $78 
3, 200 3 & 4 in. 10 to 20 ft.... 67 70 72 6 80 
3,200 21, & 3% in. 10 to 20 ft. 70 73 7 %T 88 

For lengths longer than 20 feet add $3 for each 2 
feet up to 32 feet. For specified lengths add $5. Rough 
$3 less. Weight, green, 3,500 pounds. For K. D. add 
$5. Weight surfaced 3,000 pounds, rough 3,200 pounds; 
2 in. add $5; for K. D., 2% inch and thicker, add $10. 








FLOORING (Vertical Grain)—3 to 20 Feet 


Weight 
Lbs. A B B&Btr. Cc 
V0 Se eS” Baer rere — 00 300 00 eseee $50.00 
Se, RS” See cn daumes $65.00 50.00 
SS LE Cacced ec cee wuss 70.00 60.00 
rE ee 70.00 55.00 
Fe ES dea eee sewn ‘ 65.00 55.00 
For regular loading see general note ““A’’, For speci- 
fied lengths see general note ‘‘B’’, 3, 4 and 5 feet 


$10 less; no reduction on 6 to 9 feet. Orders for 14x3 
must include the other grades accumulated in working 
at list difference. Square edge VG flooring $2 over 
T&G, 500 pounds additional weight, to include ‘‘C’’ 
grade accumulating at $10 less. For elimination of 
3, 4 and 5 feet from regular loading add $2. 


FLOORING (Flat Grain)—3 to 20 Feet 


B&Btr. © D 
Weight (Mixed 
Lbs. Grain) 
Pe Ee ewcskcwnecewneues $50.00 $45.00 $30.00 
EE US ce waves catwesatwes 50.00 45.00 35.00 
De On, ‘Kccenceneaenddenes 60.00 55.00 40.00 
Te EE | cacecnacnancecuane 55.00 50.00 35.00 


For regular loading see general note ‘‘A’’. For speci- 
fied lengths see general note ‘“‘B’’. 3, 4 and 5 feet $10 
less; no reduction on 6 to 9 feet. For elimination of 
3, 4 and 5 feet from regular loading add $2. No re- 
duction for shorts in ‘‘D’’ grade stock. 


DROP SIDING AND RUSTIC—3 to 20 Feet 


Weight 

Lbs. B&Btr. C D 
1,600 . Seer | $48.00 $33.00 
Me eb E> enadcacdemewvadeadees 58.00 53.00 38.00 
pe eee reer re re 65.00 60.00 45.00 


For regular loading see general note ‘‘A’’, For speci- 
fied lengths see general note ‘“‘B’’. Orders for special 
patterns $2 a thousand additional, must include the 
other grades accumulated at list difference. No reduc- 
tion for shorts in ‘‘D’’ grade stock. 3, 4 and 5 feet 
$10 less; no reduction on 6 to 9 feet. For elimination 
of 5, 4 and 5 feet in regular loading add $2. 


CEILING—3 to 20 Feet B&CB28 or V&CV25S 


Weight 

Lbs. B&Btr. Cc D 
1,200 Vax .ccccccccscccccee oGl0.00 $45.00 $30.00 
eS errr 50.00 45.00 35.00 
a "Sa ee = 55.00 50.00 35.00 
FI BO a cc vlctannkanageraul 50.00 45.00 35.00 
OR BO wdcnacdscwaneuadons 60.00 55.00 40.00 


For regular loading see general note ‘‘A’’. For speci- 
fied lengths see general note ‘I’’. For ceiling worked 
*% inch net add $5. Orders for special patterns $2 a 
thousand additional, must include the other grades ac- 
cumulated at list difference. Partition $5 more than 
ceiling of same size. No reduction for shorts in ‘‘D’’ 
grade items. 3, 4 and 5 feet $10 less; no reduction on 
6 to 9 feet. For elimination of 3, 4 and 5 feet from 
regular loading add $2. 

WELL TUBING—D&M R. L. 
Weight 
Lbs. 
2.600. 1238. 6 to. 2D feet: COBte eon ccc crciccas 

For specified lengths see general note ‘‘Ts’’. 


CORN CRIBBING—S2S and Bev. 2E R. L. 


$55.00 


Weight Sel. 

Lbs. Com. C&Btr. 
yh ee OR SSS re eee $35.00 $55.00 
PA es OS Ce 42.00 65.00 


For specified lengths see general note ‘‘B’’. 
SILO STAVES—D&M and Bev. Standard Pattern 


Weight B&Btr. C&Btr. Sel.Com. 

Lbs. Dry K. D. Green Green 

2,500 2x6, 2 to 6 feet........ $60.00 $50.00 $40.00 
2,500 2x6, 8 to 22 feet, to aver- 

PSE Ck Ser 70.00 60.00 45.00 

Sa Se LOMO, ce peeccudewe 78.00 68.00 48.00 

2x6, 26 and 28 feet . 80.00 70.00 50.00 

SIG, SO TOE cccccccccss GOO 75.00 55.00 

2x6, 32 to 40 feet ...... 83.00 73.00 53.00 


Orders for B&btr. K. D. must include other grades 
accumulated at list difference. For specified lengths in 
any group add $5. Green weight 2,700 pounds. 

BATTENS—4 to 20 Feet R. L. 


Weight 

abs. 
20 3 inch flat per 100 lineal feet..............$0.75 
22 2 inch O. G. per 100 lineal feet........... 0 
25 2% inch O. G. per 100 lineal feet.......... 1.05 
30 3 inch O. G. per 100 lineal feet........... 1.15 


Four to 7 feet 15 cents less. For specified lengths, 
14 feet and longer, add 20 cents. Orders to include 10 
percent 4 to 7 feet when in stock, flat battens specified 
S1S2E; 50 cents per 100 lineal feet; advance if S4S. 


WAGON BOTTOMS D&M 
Weight 


Lbs. FG VG 
85 Per set 25/32x38 inches face 11 feet. .$4.25 $4.50 
95 Per set 25/32x42 inches face 11 feet.. 4.75 5.00 
115 Per set 17/16x38 inches face 11 feet.. 5. co 6.00 
125 Per set 17/16x42 inches face 11 feet.. 6.25 6.50 





PICKETS 

Weight Per 1000 

Lbs. Pes. 
1,250 1 x3 2 feet 6 inches D&H............-- $40.00 
1,500 1 x3 3 feet 0 inches D&H.............. 45.00 
2,000 1 x3 4 feet 0 inches D&H.............. 60.00 

800 114%4x1\% 2 feet 6 inches D&P.............. 30.00 

975 1%4x1\% 3 feet 0 inches D&P.............. 35.00 
1,300 1144x144 4 feet 0 inches D&P.............. 45.00 

EAVE GUTTERS 10 TO 40 FEET R. L. ONLY 

Weight 

Lbs. 
De NEE a oa wears ccdcuce ected aamedecuwede $75.00 
Ho ee Se re ee ee ee 80.00 
RU ON i ieattcaene cs es cwad bdcccuucchanadeon 80.00 

PORCH RAIL R. L. 

Weight 

Lbs. Patterns B&Btr. 
2,000 2 inches—4 to 20 feet..................--$ 90.00 
2,500 3 and 4 inches—4 to 20 feet... ‘ 100.00 


Fractional sizes $3 extra. Orders for less than 1,000 
feet BM, add machine charge $5 for éach pattern. For 
specified lengths, see general note ‘‘B."" Measurement 
based on rough sizes. 


MOLDINGS—Random, Odd and Even Lengths, 4 Feet 
to 20 Feet R. L. 
Weight 
Lbs. 
1,500 Sizes listed less than $5 a hundred. (See Molding 


List for Mill Base.) 
Sizes listed $5 a — and over. (See Molding 

List for Mill Base. 

3ased on loading 15 pneendd 4 foot to 7 foot. 
bundled separately. This bracket does not 
casing and base. 


WINDMILL STOCK S45 


1,800 


Lengths 
apply to 


Weight , 

Lbs. lO to16Ft. 18to32 Ft. 34 to 40 Ft 
3,000 4x4 & 6x6....$50.00 $55.00 $60.00 
3,000 5x5 .......... 35.0 60.00 65.00 

For specified lengths add $5. 

LATH 

Weight 
Lbs. Dry Per 1M Pes 

I oe a” ae Serre er ree $8.00 

500 1/3x114—4 feet No. 2.........ceeeecces 6.00 


Green weight 750 pounds 32-inch lath included, price 
and weight left to committee. 

WELL CURBING—SIS 25/32 Inches and 1% Inches and 
Bevelled, 10 to 16 Feet 


Weight 
abs. 

Surfaced 
2,600 1x6 or 2x6 No. 1 common................$35.00 
2,600 1x6 or 2x6 selected common.............- 42.00 


For specified lengths add $5. Rough bevelled weight 
3,300 pounds. 
NO. 1 COMMON BOARDS, SIS or S/L 25/32 Inches 


Weight 


abs. 
2,600 1x 2, 4 to 20 feet mixed lengths.......... - 60 
2,600 1x 3, 4 to 20 feet mixed lengths.......... 32.00 
2,600 1x 4, 4 to 20 feet mixed lengths.......... 26.00 
2,600 1x 6, + to 20 feet mixed lengths.......... 28.00 
2,600 1x 8, 4 to 2 feet mixed lengths.......... 29.00 
2,600 1x10, 4 to 20 feet mixed lengths.......... 30.00 
2,600 1x12, 4 to 20 feet mixed lengths.......... 32.00 


One and one-quarter and 1%- inch common $5 more 
than l-inch. For S1S to %-inch, weight 2,500 pounds. 
For S1S to 13/16, add $3, weight 2,700 pounds. For 
SIE or rough same mill base as dressed, weight 3,300 
pounds. For D&M or S4S add $3. For S1IS1E or S828 
add $1. For selected common add $7. For selected 
common grooved roofing add $10, to include not to 
exceed 15 percent No. 1 common accumulated at $7 less. 
For 16, 18, 20 feet add $5. For specified lengths, 14 
feet and shorter, add $2. No. 2 common $3 and No. 3 
common $5 less than No. 1 when in stock. 


NO. 1 COMMON DIMENSION, S15, S2S1E or 84S 


(Standard) 
Weight Weight 
2,700 2,800 
Lengths Weight 2,600 Pounds Pounds Pounds 


2x3 2x4 2x6 2x8 2x10 2x12 2x14 2x1¢ 


2’ to 5’....$20 $20 $20 ay Pig 

C 4? ii«s Z 23 @B $2 $23 $23 

We awe aa 232 BSB @ 27 26 2 , one 
ee awa a 7 Se 27 86$3 $33 
12’ 7 a (a 28 29 31 33 
14 27 27 26 £28 31 3 33 
16’ 30 30 232 @ 32 3% 35 
9 & 18 33 32 $1 31 4 35 38 
; Pee 31 3 35 36 39 
2 anw..8& & BS & 38 40 44 


26’ to 32’.. 45 49 38 38 44) 43 48 

For each 2 inches wider than 16 inches add $3 weight 
3,000 pounds. For each 2 feet over 32 feet up to 40 feet 
add $3. For odd or fractional increase in thickness or 
width add to next less thickness or width $3. Odd and 
fractional lengths over 10 feet shall be counted as of 
next longer even length. For selected common add $5. 
For D&M or S/L add $3; up to 15 percent No. 2 common 
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included at $3 less list. SIE or rough same mill basis 
as dressed; weight 3,300 pounds. For dimension sur- 
faced % inch off in thickness add $2, weight 200 pounds 
additional. No. 2 common $3 and No. 3 common $5 less 
than No. 1 common when in stock. Orders for 2 to 5 
feet subject to stock on hand. 





NO. 1 COMMON PLANK AND SMALL TIMBERS 
SISIE or S48 (Standard) 
8, 10, 12 16, 18 22 & 26 to 
Weight 2 &14Ft. &20Ft. 2AFt. 32 Ft. 
2,900 3x3, 3x4, 3x6, 
4x4 & 4x6. $3: $34.00 $36.00 $38.00 
3,000 3x8 & 4x8... 32 34.00 36.00 38.00 
ROO) 3x10, 3x12... 34. 36.00 38.00 40.00 
3,000 4x10 & 4x12. 34.00 36.00 38.00 40.00 
3,000 3x14 sachin $6.00) 38.00 40.00 42.00 
DOO BEIG ...scces ff 38.00 40.00 42.00 14.00 
3,000 6x6 12.2... 34.00 Pa ati ee Rdeim wives 
3,000 6xS 36.00 
3,000 SxS 10.00 


For each 2 inches wider than 16 inches add $3. For 
each 2 feet over 32 feet up to 40 feet add $3. For 
odd or fractional increase in thickness or width add to 
next less thickness or width $3 Odd or fractional 
lengths shall be counted as of next longer even length. 
For selected common add $5. For D&M or shiplap add 
33. SIE or rough same mill basis as dressed; weight 
3,300 pounds. For surfaced 4% inch off add $2, weight 
100 pounds additional, 

NO. 1 COMMON TIMBERS 

24 & Under * 
S1S1E S48 


34 to 40 Ft. 
SIS1E 





Rough Standard Rough S48 
6x 6 to 12x12......$35.00 $37.00 $40.00 $42.00 
x34 to Gxl4...... 38.00 40.00 43.00 46.00 
10x14 to 38.00 41.00 44.00 
4x16 to 41.00 45.00 48.00 
10x16 to 39.00 43.00 46.00 
4x18 to 46.00 51.00 55.00 
10x18 to 43.00 47.00 51.00 
16x15 & 42.00 46.00 50.00 
4x20 to 53.00 60.00 64.00 
10x20 & 47.00 53.00 57.00 
14x20 & 45.00 51.00 55.00 
18x20 & 43.00 49.00 53.00 
4x22 to 57.00 65.00 69.00 

10x22 to 49.00 55.00 59.00 
16x22 & 47.00 53.00 57.00 
20x22 & 45.00 51.00 55.00 
4x24 to J 60.00 70.00 75.00 
10x24 to 16x24...... 46.00 50.00 57.00 62.00 
18x24 & 20x24...... 44.00 48.00 55.00 60.00 
22x2h & 24x2t...... 42.00 46.00 53.00 58.00 
BESO (0 BEES... 080% 60.00 65.00 74.00 80.00 
14x26 to 18x26...... 48.00 55.00 60.00 66.00 
20x26 to 26x26...... 45.00 50.00 57.00 63.00 
8x28 to 12x28...... 65.00 70.00 80.00 86.00 
14x28 to 18x28...... 53.00 58.00 65.00 71.00 
20x28 to 28x28...... 48.00 53.00 60.00 66.00 
8x30 to 14x30...... 75.00 82.00 90.00 99.00 
16x30 to 20x30...... 60.00 67.00 72.00 81.00 
22x30 to 30x30...... 53.00 60.00 65.00 74.00 

Weights: Rough 3,300 pounds SIS1E or S4S 3,000 
pounds, For surfacing 4 inch off, add $2; weight 
3,150 pounds. For selected common add $5. For se- 


lected structural grade add $10. For odd or fractional 
thickness or width, add to next less thickness or width 
$3. Odd or fractional lengths ordered shall be counted 
as of next longer even length. For specified lengths 
over 20 feet, add $1. 

* 26 to 32 feet $2.50 higher than 10 to 24 feet. 





WESTERN HEMLOCK 


BEVEL SIDING 
Weight B&better C Dd 
Lbs. Lengths multiples of 1’ V.G. M.G. M.G. M.G. 
900 Y%x4 3 to 16’ or longer. $45.00 $40.00 $35.00 $25.00 


ce A SRS ree rare 52.50 47.50 42.50 32.56 
Se EP oe ee re” 50.00 45.00 40.00 30.00 - 
R.E. or other fancy patterns $2 extra. Standard 


bundles are 8 feet and up, 10 layers to each bundle. 
In bundles 10 feet and longer, 30 percent 3 to 7 foot 








lengths may be included in each bundle. All other 
hemlock items same basis and weights as fir. 
SITKA SPRUCE 
FINISH B&BTR.—6 to 20 Feet R. L. 
Not Over 15 Percent 6/9 

Weight, Lbs. Surfaced Rough 
Surfaced $28 or S48 Dry Green 
1,500 %x 4 to 10 (% net 

“|__| ae te) ee er 
1,500 %x12 (% net after S2S) 82.00 ...... .....- 
KE ee | ei enmade aks Meer st 84.00 $ 81.00 $ 78.00 
EE see sie ae ie ois 6G e' 85.00 82.00 79.00 
SS ee oe eS | ee 86.00 83.00 80.00 
ee EE: i one 97.00 94.00 91.00 
2,000 1 x14 S28 only.......00. 104.00 101.00 98.00 
zoo 2 XIG SBS only......cc00% 111.00 108.00 105.00 
OM ee LS eres 89. 86.00 83.00 
eee See. Beek GD sknocaansares 90.00 87.00 84.00 
2,500 1%, 1%x 5 7 to 10..... - 91.00 88.00 85.00 
BO By BUEEID new cesces 97.00 94.00 91.00 
2,¢ 1%, 1%x14 82S only 04.00 101.00 98.00 
2,500 1%, 14%4x16 S28 only 111.00 108.00 105.00 
eee eS WD BD no osc n'cc saws 95. 92.00 89.00 
IOP ARES 61555 Gouas susteoesree 101.00 108.00 105.00 


For specified lengths see general note ‘‘B’’ fir list. 
1x2 and 1x3 $2 more than 1x6; 2x2 and 2x3 $2 more 
than 2x6. For each inch in width over 16 inches add 
$5 a thousand. Inclusion of 18 and 20 feet optional 
with shipper. For D&M rabbeted jambs, stool and sills, 
add $5 to finish prices; C grade $12 less than B&btr. 
when in stock. Rough green weight 3,500 pounds, 1 
inch dry weight 2,600 pounds, 14%, 1% and 2 inch dry 
weight 2,900 pounds. 


MOLDED CASING AND BASE—4 to 20 Feet R. L. 


Weight 

Lbs. B&Btr. 

eee: a. ER 0 05:2) bis'p ae eae Ss ows he ad $ 87.00 

Ree. SRB, BDO DAGON osc ics050.9'00.040:6405 0 89.00 

ee. Seems, GB GD 30 TOO ov vinccdicenviccdcesaces 89.00 

EE es MID ETON 5 ah es Seas babe LRT ewe 100.00 
On orders for less than 1,000 feet B. M., patterns 


other than R. E., add machine charge of $2.50 for each 
pattern. Inclusion of 10 and 20 feet optional with 
shipper. For specified lengths of base see general note 
“B”’ fir list. For specified amounts 7 foot, 14 and 18 
Toot casing add $5. Orders for all patterns other than 


R. E. must include other grades accumulated at regular 
grade difference; C grade $12 less than B&btr. when 
in stock, 


BEVEL AND BUNGALOW SIDING—8/20 N. B. 


Weight 

Lbs. A B&Btr. B Cc 
800 44x 48 to 16 feet or longer. .$45 .. $41 $37 
WOO x 6 3 to 16 feet or longer... 45 a6 41 37 
800 Jax 5 4% to 16 feet or longer... .. $46 = 38 
SOO 4x & 3 to 16 feet or longer.. 53 46 

1100 “%x & % to 16 feet or longer... 78 70 

1,100 %x10 % to 16 feet or longer... .. 83 76 
Prices are based on loading’ odd and even lengths, 


standard bundles 4% inch stock are 8 foot up, ten layers 
to exch bundle. In bundles 10 feet and longer 30. per- 
cent shorter Jengths shall be included in each bundle, 
3 inch stock is bundled six layers to bundle. In 
bundles 10 feet and longer two layers of shorter lengths 
shall be included in each bundle. Orders for 5 and 8 
inch bevel must include not over 15 percent ‘‘C’’ grade 
accumulating at grade price. 


LATH 
Weight, Lbs. 
Dry Per 100 Pes. 
HOA Wx e—-+ foot, No. OS eer oreprmrr 
OUD eke — 4s Feet, NO. Bice viice cues nceransern 7.00 


Green weight 700 pounds, 


TURNING SQUARES—6 to 20 Feet R. L. 


Weight, Lbs. B&Btr. 
Surfaced Green S28 Rough 
BOE PRM, 9.006366 SUS ew teks ae awawen $110.00 $107.00 
Be DED TOORES cece cenwracsaxnsoe 115.00 112.00 
For specified lengths add $5. Rough weight 3,500 


pounds. 


MOLDINGS—Random, Odd and Even Lengths 4 Feet 
to 20 Feet R. L. 
Weight, Lbs. 


1,500 Sizes listed less than $5 a hundred 
1,800 Sizes listed $5 a hundred and over 


(See molding list for mill base) 
Based on loading 15 percent 4 feet to 7 feet. Lengths 
bundled separately. This bracket does not apply to 
casing and base. 
FACTORY LUMBER 
Odd and Even Lengths 


Weight Price Wt.,Lbs. Price 
Lbs. Surfaced Rough Rough 
2,000 1” shop com, S28 to 13/16..$45.00 2,600 $43.00 
2,500 14%” No. 1 shop S2S to 1 5/32 47.00 2,900 45.00 
2,500 142” No. 1 shop S28 to 1 13/32 49.00 2,900 47.00 
2,500 2” No. 1 shop S2S to 1 25/32 59.00 2,900 57.00 
2,800 2%” No. 1 shop S28 to 2 9/32 69.00 3,000 67.00 
2,800 3” No. 1 shop S28 to 2 25/32 69.00 3,000 67.00 


One inch shop common may include 25 percent fac- 
tory selects at $6 <naore. 14% inch and thicker factory 
selects at $10 over No. 1 shop. No. 2 shop at $10 
less than No. 1 shop. At shippers’ option 25 percent 
selects and/or 20 percent No. 2 shop may be loaded 
with orders for No. 1 shop. 

LADDER STOCK: Subject to contract. 


PIANO POSTS: Weight, green rough, 3,500 pounds— 
Subject to contract. 


PIANO SOUNDING BOARD STOCK: 


Weight, green 
rough, 


3,500 pounds—Subject to contract. 
BOX LUMBER NO. 1, 2 AND 3 
Odd and Even Lengths 
Weight, Lbs. 


Green S28 Air Dried Rough 828 
3,500 2,500 1 x7 to 12 in. 4/24..$30.00 $31.00 
3,500 2,700 14%4x7 to 12 in. 4/24.. 32.00 33.00 
3,500 2,700 14%4x7 to 12 in. 4/24.. 32.00 33.00 


Four inch $5 less; 6 inch $2 less; for each inch over 
12 inches add $1. Prices apply on not less than 70 
percent No, 1; not over 25 percent No. 2 and 5 percent 
No. 3. 


WESTERN RED CEDAR 
BEVEL SIDING 


Weight, Lbs. Clear bh “ad de ik ang? 
700 4x4 4 to 20 feet. .$45.00 $43.00 $38.00 $28.00 
700 %xh % to 20 feet.. 50.00 48.00 43.00 33.00 
700 %x6 3 to 20 feet... 50.00 48.00 43.00 33.00 


Bundling: Standard bundles are 8 feet and up, ten 
layers to each bundle. In bundles 10 feet and longer 
30° percent shorter lengths shall be included in each 


bundle. 
BUNGALOW OR COLONIAL SIDING 
Weight, Lbs. Oleag:& ‘tA’" “3” 
S00 36x 6 8 20. OO BOGE ek vac ccncaae $60.00 $40.00 
TOO MxIO BS to BO Fletr.ccacscccece 70.00 50.00 
1,000 %x 8 8 to 20 feet......ccsccee 75.00 55.00 
1-000 36510 8 to BO TeOb. .cccecvcce 85.00 65.00 
L000 -4G5I2 & 60 BO) BeG6i...5 cs scec ccc 95.00 75.00 
Bundling: Standard bundles are 8 feet and up. Half 


inch stock is bundled ten layers to bundle. In bundles 
10 feet and longer, three layers of shorter lengths shall 
be included in each bundle. Three-fourths inch stock 
is bundled six layers to bundle. In bundles ten feet 
and longer, two layers of shorter lengths shall be in- 
cluded in each bundle. ‘ 


FINISH S2S OR 84S 


Weight, Lbs. No. 2 Clear & Better 
1,800 5 


00 1x 4 6 to 20 feet R. L..... eieub a te eeela eo ...3 85.00 
1,800 1x 6 6 to 20 feet R. L........ elie. eccinmand 90.00 
1,800 1x 5-8-10 6 to 20 feet R. L.............. 92.00 
S00 ARID GS 00 -O0 Beet FE. Boi. viccicdéccccivoss 100.00 
Roe BREE BS Be POOE FE. Tuc dnvnasievees scone 110.00 
1,000 i1xt6-36 © to 20 feet BR. Thi... cccccccccsece 120.00 
3,000 1520-28 6 to DO fect B.. Toseiiccccsicccccecs 125.00 


For 3, 4 and 5 feet $10 a thousand less. For 1%, 
1¥% and 2 inch add $5 a thousand, weight 2,000 pounds. 
Regular R. L. loading is 90 percent 8 feet and longer, 
approximately equal amounts each length; 6 percent 
6 and 7 feet; 3 percent 4 and 5 feet; 1 percent 3 feet. 
Inclusion of 18 and 20 feet optional with shipper. For 
specified lengths 14 feet and shorter add $5 a thousand. 
For specified lengths 16 feet and longer add $8 a thou- 
sand. For each two feet over 20 feet add $3 a thousand. 
Rough dry weight 2,700 pounds, rough green weight 
3,000 pounds. 


PORCH FLOORING, CEILING AND DECKING 
Weight, Lbs. 
1,600 


For 3, 4 and 5 feet $10 a thousand less. 
lengths 14 feet 


No. 2 Clear & Better 
S54 3 feet anh 1OnWOl soisk iis vvccccccaaved $75.00 


For specified 
and shorter add $5 a thousand. For 





specified lengths 16 feet and longer add $8 a thousand, 
Regular R. L. loading is %) percent 8 feec and longer, 
approximately equal amounts each length; 6 percent 
6 and 7 feet; 3 percent 4 and 5 feet; 1 percent 3 feet, 
Inclusion of 18 and 20 feet optional with shipper. 


BATTENS 4 to 20 Feet 


Weight 
abs. 
17 3 inches Flat per 100 lineal feet...........$1.06 
20 2 inches O. G. per 100 lineal feet.......... 1,16 
22 2% inches O. G. per 100 lineal feet.......... 1.25 


Four to 7 feet 15 cents less a thousand. 


For specified 
lengths 14 feet and longer add 20 cents. 


SQUARE 84S 
Weight No. 2 Clear&Btr, 
Lbs. S48 Rough 
2,000 4x4 6 feet and longer.......... $ 90.00 $87.00 
2,000 5x5 6 feet and longer.......... 100.00 97.0) 
2,000 6x6 6 feet and longer.......... 100.00 97.00 
2,000 8x8 6 feet and longer.......... 100.00 97.00 


For specified lengths add $5 a thousand; rough dry 
weight 2,700 pounds; rough green weight 3,000 pounds, 
MOLDINGS, RANDOM ODD AND EVEN LENGTHS, 

4 to 20 Feet 

Sizes listed less than $5 a 100 feet (see molding list 
for mill base). Sizes listed $5 a 100 feet and over (see 
molding list for mill base), Based on loading 15 percent 
4 to 7 foot lengths bundled separately. 


LATH 
Weight Lbs. Per 1,000 Pes, 
350 Te BORO TO Li cose de Senkcesws $9.00 
350 WEI 2 Bett NO. Sesvicecvcccciseses 7.00 
NO. 1 COMMON BOARDS Sl or 28 or SHIPLAP 
Weight 
Lbs. 
2,200 1x 2 & 1x3-4 to 20 feet mixed lengths...... $32.00 
2,200 1x 4 & 1x3-4 to W feet mixed lengths...... 26.00 
2,200 1x 6 & 1x3-4 to 20 feet mixed lengths...... 28.00 
2,200 1x 8 & 1x3-4 to 20 feet mixed lengths...... 29.00 
2,200 1x10 & 1x3-4 to 20 feet mixed lengths...... 30.00 
2,200 1x12 & 1x3-4 to 20 feet mixed lengths...... 32.00 


Rough dry weight 2,700 pounds; green 3,000 pounds. 
For 14, 1% or 2 inch add $5 a thousand. For D&M 
or S4S add $3 a thousand. For selected common or 
flume stock add $5 a thousand. For grooved roofing 
add $10 a thousand. For 16, 18 and 20 feet add $5 a 
thousand, For specified lengths 14 feet and shorter add 
$2 a thousand. No. 2 common $3 and No. 3 common 
$5 less than No. 1 when in stock. 


COMMON TIMBERS 


Weight 

Lbs. S48 Rough 
2,500 4x4 to 6x 6—4 to 20 feet RL....$35.00 $32.00 
2,500 8x8 to 12x12—4 to 20 feet RL.... 40.00 38.00 


Rough weight 3,000 pounds. 
add $5 a thousand. 
CAPPING AND GROOVED TRUNKING (Worked to 
Size and Pattern) 


For specified lengths 


Weight Lbs. 
2,200 


1 x4 capping 4 to 20 feet........... $40.00 
2,200 1 x6 capping 4 to 20 feet........... 40.00 
2,200 144x4 capping 4 to 20 feet........... 42.00 
2,200 144x6 capping 4 to 20 feet........... 42.00 
2,000 2 x4 trunking 4 to 20 feet.......... 45.00 
2,000 3 x4 trunking 4 to 20 feet.......... 45.00 
2,000 4 x6 trunking 4 to 20 feect..........00 45.00 


Fifteen percent 4 to 9 feet at $5 a thousand less; 
25 percent or more 16 feet. For specified lengths add 
$5 a thousand. 





Guests at Christmas Celebration 


MEMPHIS, TENN., Dec. 21.—Twenty-six busi- 
ness and professional men of Memphis and sur- 
rounding territory were guests of R. J. Darnell 
(Inc.) at its sawmill town of Darnell, La., over 
Sunday, the occasion being the annual Christ- 
mas celebration given for all employees of the 
firm at the mill location. 

The party left Memphis on a special Pull- 
man and a private car over the Missouri Pa- 
cific Railroad last Friday night and arrived at 
Darnell early Saturday morning. The after- 
noon was spent in enjoying an athletic program 
arranged by Griver Grubb, general manager 
of the operations, and his corps of helpers. In 
the evening the Christmas celebration was held 
in the moving picture theater of the little log- 
ging camp and there was a present for every 
man, woman and child working for the com- 
pany. Each present was separately wrapped, 
and the selection was made by the office force 
in Memphis. The gifts were distributed by 
Santa Claus, who appeared at the proper hour 
to give a big thrill to all the children in the 
town. Later a dance was enjoyed at the home 
of Mr. Grubb. : 

Sunday, many of the party went hunting 
while another group took a trip into the heart 
of the forest and viewed the logging operation 
of the firm. Fred M. Darnell, Harry Darnell, 
and R. Darnell accompanied the party, whic! 
returned to Memphis Monday morning. 


SERRE EZGBEGaEa: 


New York STATE maintains the largest forest 
tree nursery in the United States, had 10,000,000 
trees available for distribution during 1925, 
and plans to increase the annual output te 
35,000,000 or 40,000,000 trees by 1927. 
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Birmingham Building Interests Heartily Endorse Grade Marking 


BIRMINGHAM, ALA., Dec. 21.—At a grade- 
marking banquet given in the ball room of the 
Southern Club here last Friday night under the 
joint auspices of the Birmingham Lumbermen’s 
Association and the Southern Pine Association, 
196 representatives of the lumber and building 
interests, of which number forty-eight were re- 
tail lumbermen, unanimously adopted a resolu- 
tion favoring the standardization and grade 
marking of lumber and urging its universal 
adoption. Thornton Estes, president of the lo- 
eal lumbermen’s association presided as toast- 
master. 

Leading the discussion on grade marking 
were J. M. Jones, jr., president, city commission 
and City Commissioner W. E. Dickson, for the 
municipal administration; L. R. Putman, Chi- 
cago, merchandising counsel, Southern Pine As- 
sociation, for the lumber manufacturer; Roscoe 
Scott, of the Scott Lumber Co., Ensley, Ala., 
for the lumber dealer; William T. Warren, for 
the architect; and H. C. Berckes, secretary- 
manager, Southern Pine Association. 

Toastmaster Estes, who was a representative 
of the retailers in the national standardization 
conference which worked out the program for 
the entire lumber industry, spoke briefly on the 
work performed by the members of the national 
conference in devising the program now known 
as the American Lumber Standards. He briefly 
touched upon the benefits resulting from the 
movement and introduced each speaker in a 
pleasing manner. 

Mr. Putman spoke on ‘‘ Taking the Mystery 
Out of Lumber Buying,’’ the same subject 
which he has been presenting at a number of 
grade marking meetings throughout the coun- 
try. Mr. Scott said that 
when the retail lumber 
dealers of Birmingham 
endorsed grade mark- 
ing they realized that 
there were a number of 
*“disadvantages’’ which 
would have to be en- 





THORNTON ESTES, 
Birmingham, Ala. ; 
Toastmaster at Banquet 





Underhanded 
indulged in 
by the manufacturer, 
wholesaler and retailer 
in misrepresenting the 
grades of lumber, would 
be impossible. But they 
decided that with the 
handling of grade- 
marked lumber, would come pleasanter business 
relations among other members of the industry 
and with the building interests and that it was 
a4 movement which they ought to back. 

A motion was passed adopting a resolution 
soliciting the codperation of the retail lumber- 
men and the building interests to keep low 
grade lumber manufactured by small tractor 
mills, from flooding the Birmingham market 
and consequently from finding its way into spec- 
ulative-built homes for purposes where it should 
not be used. 


dured. 
practices, 


Present President with Gift 


BIRMINGHAM, ALA., Dec. 21.—An interesting 
feature of the weekly Friday luncheon of the 
Birmingham Lumbermen’s Association was the 
presentation to Thornton Estes, of the Estes 
Lumber Co., and president of the association, of 
4 handsome Shriner’s pin of diamonds and 
platinum, as a mark of the association’s ap- 
preciation of Mr. Estes’ services as president 
during the last year. 

Presentation of the gift was made by E. P. 
Mallam, seeretary of the association, who spoke 
of the signal services performed by President 
Estes in behalf of the retail lumbermen of 
Birmingham and mentioned that the ‘‘ gift was 
intended to signify the high regard in which 
President Estes was held by his competitors in 


the lumber business in the city, their confidence 
in his square and fair dealing as a business man 
and competitor and a token of their apprecia- 
tion of the unselfish work Mr. Estes had per- 
formed for the industry in Birmingham.’’ 

Mr. Estes was taken by surprise by the gift 
from his fellow lumbermen and he spoke feel- 
ingly of the pride such a mark of their regard 
gave him. He thanked the members of the as- 
sociation for the honor conferred upon him and 
said that he would strive more diligently than 
ever to live up to the ideals, both as a citizen 
and as a lumberman, typified by the Shriner’s 
emblem. 


“When Is Right Time to Buy?” 


SEATTLE, WASH., Dee. 19.—Answering the 
query, ‘‘When is the right time to buy?’’ 
Worth’s Lumber Market Bulletin, issued by 
Harry I. Worth, president of the Worth Lum- 
ber Co., says: 

Vertical flooring is at the lowest point in two 
years; it has fluctuated $4 during the year, but is 
$12 cheaper than two years ago. Slash grain floor- 


ing and drop siding have both fluctuated $3 during 
the year, and are now within $1 of their low point. 
The demand for 1x6-inch drop siding and ceiling 
has been one of the strongest features of the rail 
market holding these items above 1924 prices. 
Dimension has been selling recently at the lowest 
price in two years, although it is strengthening now 
and bargains are being withdrawn as surplus stocks 
are being disposed of. It is safe to say that this 
is a favorable buyers’ market. Prices are on a low 
level. Prices are very reasonable, possibly even 
below the average cost of production. Orders can 
be placed with little fear of any radical reduction 
in prices. The present tendency is upward, and a 
strong market is probable during December and 
January. The very fact that there is no great 
peak of buying at present will have a steadying 
influence during the balance of the winter because 
of the probability of orders being scattered through 
the next five months. A steady demand compar- 
ing favorably to the lumber produced is most de- 
sired, and would mean a healthy market on which 
business could be transacted with a minimum of 
speculation. 


Mr. Worth’s conelusions are illustrated by 
the fir production and sales chart, which is a 
popular feature of the bulletin. 


Lauds End-Matched Flooring; Urges Its Use 


BIRMINGHAM, ALA., Dee. 21.—Following the 
grade-marking meeting held here last Friday 
night, W. M. Nichols, resident manager of the 
Pioneer Lumber Co., Elrod, Ala., spoke to a 
number of retailers and architects on the sub- 
ject of end-matched pine flooring, pointing out 
a great number of advantages of end-matched 
flooring, and refuting the arguments raised 
against it. He drove home in forceful lan- 
guage, one of the greatest arguments in favor 
of it, which is conservation. 

‘A number of dealers object to pine flooring 
because of the large amount of short lengths, 
which they can not sell, but end-matched floor- 
ing eliminates this disadvantage,’’ said Mr. 
Nichols, ‘‘because a carload of end-mateched 
flooring means a carload any conceivable length. 
And then dealers do not have to carry assorted 
lengths which euts down the amount of money 
tied up in stock. End-matching flooring is just 
a start. We are also going to produce end- 
matched drop siding and possibly ceiling.’’ 

He then explained that there is very little 
nailing necessary in end-matched flooring which 
conserves nails and does away with many splits 
and raised ends in the floors. And the floor is 
very easy to lay, as the ends are accurately 
jointed, whereas in laying plain-end flooring 
each and every piece must be jointed by a ear- 
penter. The ease with which this flooring ean 
be laid makes it possible for a home owner to 
lay a new floor by himself, while if he had to 
hire a carpenter to do it the price would often 
be prohibitive. End-matched flooring also 
meahs less expense in building and no waste, 
which may mean that a number of people with 
moderate incomes may consider building whereas 
they could not otherwise do so. 

Mr. Nichols pointed out that from the manu- 
facturer’s standpoint end-mateched flooring is 
entirely practical with modern machinery. 
From the retailer’s point of view, it means a 
quicker turnover and more profits. He then 
pointed out how it would be of advantage to the 
architect who would be able to do his figuring 
for home construction and almost eliminate 
from his mind the question of lumber waste. He 
also told of its advantages to the concrete con- 
tractor, the railroads, and export shippers. 

Some of the advantages of end-matched lum- 
ber were summed up by Mr. Nichols when he 
said: 

Should it not be a pleasure— 

For the railroads to know they did not have to 
pay for specified lengths in their freight car lin- 
ing and siding? 

For export shippers, such as automobile manu- 
facturers, who use 1x6 S2S&CM for their boxes 


to know they did not have to shop around for ex- 
act lengths, knowing they are wasting timber on 
every box they make? 

middle class home owner to know he 


For the 


can put in new floors, ceilings etc., without going 
to the expense (which makes it prohibitive) of 
paying carpenters’ wages? 

For the prospective home builder to know he 
can build cheaper than with plain-end lumber and 
that instead of a basement full of trims for 
kindling, the waste on his home could be put in an 
apple barrel? 

For this same home owner to know when the 
job is done the lumber will stay put as his home 
is not full of splits caused by end nailing? 

For the dealer to realize he did not have to 
stock an assortment of lengths in order to keep 
prepared to do business? And for him to know 


he is not selling ‘“‘damaged goods?’ 
For the manufacturer, dealer and consumer to 
pays for? 


know he is. getting what he For it 
would be difficult to shuf- 
fle grades in end-matched 
stock. 

For the carpenter to 
know he does not have to 
file his saw every few 
hours, that he does not 
have to carry an ungain- 





W. M. NICHOLS, 
Elrod, Ala. ; 


Resident Mgr. Pioneer 
Lumber Co. 





ly tee square around with 
him every minute? 

And for all these to 
know by putting their 
shoulders to the wheel 
they would be helping to 
conserve our present 
stand of timber, thereby 
postponing the time when 
reforested timber must be 
used, as this will neces- 
sarily cost more because of the expense of re- 
foresting? 

He closed his very effective speech with a 
plea for conservation and said, ‘‘ This is a sea- 
son of joy and gladness. Would it not be a 
wonderful thing for the lumber industry in all 
its branches and for the consumers of lumber 
to give this good old United States of America, 
and particularly our great Southland, a hand- 
some Christmas present by getting behind this 
movement for the conservation of southern 
pine?’’ 

The Pioneer Lumber Co. recently began man- 
ufacture on a large seale of end-matched floor- 
ing and finds it well received in the trade. 





OvuT OF FIFTEEN leading lumber manufactur- 
ers in California five have trained foresters in 
responsible positions, and all of the leading 
lumbermen’s associations on the Pacifie coast 
have foresters as their. executive officers. 
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National Production, Shipments and Orders 
































WASHINGTON, D. C., Dec. 21.—The following softwood statistics were compiled by the National Lumber Manufacturers’ Association: 
Production Shipments Orders 
Week ended: 1925, Dec. 12; 1924, Dec. 13— 1925 1924 1925 1924 1925 924 
Southern Pine Association ie Weare edie ten airs oro tor tg ta. a's OEE 69,780,125 73,726,994 79,170,420 78,821,941 70,483,812 84,222,743 
West Coast Lumbermen’s Association...............000008. 97,093,267 104,505, 574 105,876,538 103,412,191 122,821,017 123,847,989 
Western Pine Manufacturers’ Association.............0.00e0008 29,603,000 18,69 45,000 24,381,000 28,514,000 25,057,000 29,650,000 
CRMOrTnia, BOBWOOE ABBOCIAEION 6.6 5665666608 iG secon ce eaeseduiee 8,979,000 8,970,000 7,964,000 7,108,000 7,295,000 5,220,000 
North Carolina Pine ASBOCIAtION o.oo. é:6ésccicscciss seen dec csies 12,562,950 8'817,540 13,472,687 9,448,618 12,356,862 t, 595,085 
Northern Hemlock & Hardwood Manufacturers’ Association ,104,000 3,253,000 1,415,000 2,606,000 1 "476. 000 35,000 
Northern Pine Manufacturers’ Association...............46: 6,523,100 3,055,000 5,842,400 7,603,600 7,227,000 11) 125 », 000 
ae eee a ane ee 227,645,442 221,023,108 238,122,045 «237,514,350 246,716,691 267,095,765 
Fifty weeks: 1925, Dec. 28 to Dec. 12; 1924, Dec. 30 to Dec. 13— : Peer 
PERATURE AEDES PR DSPOICREROUIOND 5 <6. 5.6 5) ic 01s 52 6 wh 9G: Kb o-b we Ow Ow Wiehe HIE. O OED 3,814,702,857 3,888, 264,273 3,804,920,377 3,937,483, 840 3,806,024,781 3, 894,% 045, 356 
West Coast Lumbermen’s Association.............c0ceceeeeees 4,996,566,678 4,696,278,700 5,151,063,411 4,798,013,709 5,139,215,016 1,767, 183,426 
Western Pine Manufacturers’ Association...............00000- 1,742,690,000 1,539,647,000 1,566,365,0CO0 1,454,934,000 1,546,851,000 1,472, 260, 000 
California BeadWwood ABBOCIBEION + «os sc iv.scs.vc.b0eveviowececsveese 374,541,000 424,837,000 352,376,000 340,456,000 353,772,000 342, 282,000 
mort Carolina Pine ASBOCIRCION « «.<.6:6:600s6 6540550 ors cb seeK wees 454,637,239 382,653,640 428,701,587 389,389,824 363,911,336 352,147,972 
Northern Hemlock & Hardwood Manufacturers’ Association 167,170,000 142,675,000 123,966,000 121,802,000 101,415,000 94,304,000 
Northern Pine Manufacturers’ Association................2006- 463,170,100 420,029,800 454,369,400 427,807, 300 418,238,000 431,708,000 
I ORB o5.5 66 SSSR RE DS br dea ane Mote SORES 12,013,477,874 11,494,385,413 11,881,761,775 res 469, 886, 673 11,729,427,133 11,354,430,754 
*California White & Sugar Pine Manufacturers’ Association 
RE OD iis 65 aes oAwn ova kona RR eT oe ee 1,341,935,000 1,109,068,000 1,207 ,677,000 840,225,000 993,072,000. . beeen eens 
PVC SONG POO A Ds. ciiho ga lslwioiicis audisie vam cabal « arawconsreeteene 19,259,000 2,746,000 24,431,000 6,948,000 17,459,000 6,067,000 
*Revised figures for fifty weeks; not included in general totals; represents about 78 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Dec. 19.—Direct sales of Douglas fir from Dec. 7 to 12 inclusive: 
—Sales Prices —Sales—— Prices 
V. g. flooring— No. Feet No. High Low Spread Drop siding, 6” No Feet No. High Low Spread 
I. Sa eee are 9 56,000 4 $48.00 $44.00 $ 4.00 NO..2 BiG Det? scissors 89 657,000 10 $37.00 $30.00 $ 7.00 
_ a Ry er rr eee 73 318,000 9 45.00 38.00 7.00 PuMOc, AN a:aie bess beeiene aimee atetats 34 197,000 8 31.50 26.00 5.50 
ee eae bake a wre:y es 116,000 6 33.00 27.00 6.00 Common No. 1 S1S- 

S. g. flooring , . ' , RE Ante scade vinous Sanches 77 738,000 9 18.50 13.50 5.00 
4” No. 2 and better........ 26 354,000 9 30.00 25.00 5.00 12” . . oF 144,000 6 18.00 15.00 3.00 
ME Si vemnumesauwesdiewwaes 12 95,000 3 23.00 21.00 2.00 Dir : a si 3 5 alee asks See a i ’ 

y moO, 2 2 i ee 3f 98,000 s 38.00 33.50 50 Imension— : A Ea : 
¥s om 3 wteeant ; 7 = 000 5 22.00 7 00 : 00 Ce eee ie ae sees noae 136 597,000 9 17.00 13.00 4.00 
Stepping— = ; i pa Ceo ere nacre: 128 134,000 10 20.50 15.00 5.50 
vO @ tter 25 001 ; 1; 0 Of EY ES. tiiay 38 etiniedieales nsw 94 282,000 9 21.50 15.00 6.50 
4” > nigella shee oS — LE SALE 65 127,000 «10 = 21.50 15.00.50 
RE als testitkinicannuseie es 15 41,000 758.00 42.00 16.00 endiiteaiealias: ~~ peerteatienci ._ 2 %~ fe 2e 7. 
Casing and base............ 19 38,000 8 64.00 48.00 16.00 25-32" eee eee ees 8 14,000 6 560 19.50 6.00 
Ceiling, %x4”— Lath 
INO. 2 ONE DSLCEF. .....:660.5.050% 71 271,000 5 29.00 26.00 3.00 ci SPEER SORE ESD Potente es 22 362,000 5 55 3.50 1.05 
OS, asserts 6h 6 eN oS eens 18 115,000 5 20.50 18.50 2.00 COG AP 9... cacudtenccces wong 2 150,000 2 7.00 4.05 2.95 
e cs e es 
California Redwood Data National Analysis Hemlock and Hardwood 
SAN FRANCISCO, CaLiF., Dec. 19.—The follow- WASHINGTON, D. C., Dec. 21.—The National OSHKOSH, WIs., Dee. 21.—The following is a 


ing information is summarized from the report 
of the California Redwood Association for the 
week ended Dec. 12: 


-————- Redwood—_--——_.. White- 

No. of Percent of wood 

mills Feet production Feet 

Production .... 15 8,979,000 100 1,657,000 

Shipments.... 15 7,964,000 88.6 1,441,000 

Orders— 

Received .... 15 7,295,000 81.1 1,407,000 

On pend .... 14 26,005,000 4,194,000 
Detailed Redwood Distribution for the Week 

Shipments Orders 

Northern California*® ...... 3,001,000 2,156,000 

Southern California* ....... 1,162,000 1,498,000 

oe ere hats sete 133,000 

SS Es ok ae 1,891,000 2,467,000 

PEE. vena been adeua sacs s 1,910,000 1,041,000 

en ee re 7,964,000 ‘- 295, 000 


*North and south of the line running through 
Bakersfield and San Luis Obispo. 

+Washington, Oregon, Arizona and Nevada. 

tAIl other States and Canada. 


The West Coast Review 


SEATTLE, WasH., Dec. 19.—For the week 
ended Dec. 12, 102 mills report as follows to 
the West Coast Lumbermen’s Association: 





Production . 97,093,267 
Shipments ....105,876,538 9% above production 
ORIOYE oss sees 122,821,017 2614% above production 
Shipments— 
Water delivery: 
SIO os sin oD owls wexowes ee 38,537,352 
a ee: 15,269,807 
OCHA WOLET (08%) iv ioics socscwsccaccec 4 53,807,159 
REGS CRUDE CREE wocesarconlegenasicoose 47,520,000 
Local auto and team deliveries........ 4, 549, 379 
Total shipments ..................... 105, 87 6, 538 


New Business— 
Water delivery: 





J a ees 37,847,638 

6 a er eR 21,054,000 

Total water (48%) sad ntereia be Omnis 6 58,901,638 
IS a CT, rr. 370,000 
Local auto and team deliveries........ 4,549,379 

Total new business.................. 122,8: ot, 017 
Unfilled orders— 
BPRS TRURNIEND: ccs 'd pete birdie b dacduaee 103,125,828 
SMOER Witte b actin sd Sinssisishiew a yioiowibinaikaiee Hy 431,499 
RGD MED CRN 6 ais bie nina worse siento eialere 132,300,000 

Total unfilled orders.................339,857,327 


*Car basis is 30,000 feet. 








Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
Dec. 12, orders and shipments being shown as 
percentages of production: 


During During 50 
Week Ended Wks. Ended 
Dec. 12 Dec. 12 


No. of Ship- Or- Ship- Or- 


Associations mills ments ders ments ders 
southern Pine....... i2v 6113 «6201 100 «+100 
WeSt TORE .acscaks 102 109 126 103 103 
Western. Pine ....... 38 82 85 90 89 
Calit; Pimes® 4. sss 23 i127 91 90 74 
Calif. Redwood ..... 15 &9 81 94 94 
N. Carolina Pine..... 56 107 YS 94 80 
N. Hem. & Hdwd.... 138 46 48 74 61 
Northern Pine ...... 8 90 111 9S 90 
Southern Cypress .... 16 138 148 $107 §118 
All softwoods ..... 3984, 107 “108 98 95 
During During 25 
Week Ended Wks. Ended 

Dec. 12 Dec. 12 
No. Hemlock :& Hdwd. 258 313 168 172 
Hidwd. Mfrs. Institute 1057 13S 128 117 126 
All hardwoods .... 147 141 124 133 

All hardwoods and 

softwoods ...... 109 110 99 97 


*Represents 74 percent of cut in region. 
yUnits of production. 


tLast week there were reports on this page from 
371 mills and 86 units of production. 


§During 21 weeks ended Dec. 12. 


Hardwood Barometer 





MEMPHIS, TENN., Dee. 21.—The Hardwood 
Manufacturers’ Institute barometer for the 


week ended Dec. 12, one hundred and twenty 
units reporting, is as follows: 

——Percent of- 

Normal 


Actual  Ship- 
Production * Feet output output ments 
Normal (iden- 
tical units) 21,985,000 gee <3 
MOURA 2s... 16,954,272 77 ae 
Shipments 23,292,787 106 137.4 
Orders— 
Se eee 21,481,758 98 126.7 92.20 
On hand end 
week 124,273,389 


mills and used in econ- 
total orders and ship- 


Lumber fabricated at the 
struction work included in 
ments. 


*Based on mill log scale. 








summary, for comparative purposes of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twen- 
ty-five firms that ordinarily ship about one-third 
of the total monthly shipments reported to the 
association by all members, and shows aver- 
ages for October, November and 1925 to date, 
and weekly figures for December: 





Hemlock 
Period Firms Cut, Shipments Orders 
Weekly average— 7 
October ....4% . 8,999,600 *2,455,000 2,263,000 
November ... .. 3,032,000 2,278,000 1,798,000 
To date, 1925. .. 3,868,000 2,490,000 2 047, 006 
| an ea 19 2,907;000 1,405,000 1, 490,000 
SO a re 21 4, 325,000 1,994,000 2,429,000 
Hardwood 
Weekly average— 
Oectoper ....% .. 1,497,000 4,243,000 3,751, 000 
November . 1,358,000 4,071,000 3,610,000 
To 7. 1925. 4,082,000 3,547,000 3,396,000 
ES ane 7 ee anor 19 1,130,000 2,234,000 3,767,000 
Dec 12 See heal ce ee 21 2,393,000 4,306,000 5,441,000 
se 
Maple Flooring Data 
The Maple Flooring Manufacturers’ Associa- 


tion has issued the following comparative sta- 
tistics for November, 1925 and 1924, based on 
reports of the same nineteen mills: 


Nov., Nov., Decrease— 
1925 1924 Feet Pct. 
Production 9,084,000 8,365,000 719,000 *8.6 
Shipments 7,445,000 7,534,000 89,000 1.2 
OTECTS a.iccies's 6,340,000 8,565,000 2,225,000 26. 
End month— 
Orders un- 
i: ee 7,829,000 9,085,000 1,256,000 13.8 
Stocks 25, 072,000 23,728,000 1,344,000 *5.4 
*Increase. 


Average Value, 23/32x2!/4”, Face Clear No. 1 and 
Factory, f.o.b. Michigan and Wisconsin Mills 


Nov., Nov., —Decrease— 

1925 1924 immed Pet. 

Sa a |, $76.90 $81.04 $4.14 5.1 

The following are percentage of stock sold 

Nov. 30: 

Maple-Beech- , 

Birch Maple Maple, 2% 
RON oss ae use ea Oe 27 34 96 
OER: SR eee en ey enn ete 40 39 114 
WONOEY iivli a ecicsscge us 29 32 53 


Me CHPCE) 6k Sis ts 31 35 91 
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North Carolina Pine 


NorFOo.Lk, VA., Dec. 21.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-six mills for the week 
ended Dee. 12: 

——Percentage of—— 
Production Ship- 


Production— Feet Normal* Actual ments 
Normal ..... 12,876,000 oe ree aa 
BOCURE svccise 10,154,607 79 aaa 7 

Shipments 10, 926,624 85 107.4 mp 

| ere 10, 150,362 2 79 99.6 93 


*“Normal’’ is based on the amount of lumber the 
mills would produce in a normal working day. 

As compared with last week, there was an in- 
crease in orders of 12 percent; last week there 
were reports from forty-three mills. 





Western Pine Summary 


PORTLAND, ORE., Dec. 19.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Dec. 12, from 
thirty-eight member mills: 

Percentages of 


Ship 

Production— Cars Feet Cut ments 
Normal ave mos 0 ree 
BOCUSD 666 5- siees 29,¢ 303,000 cate  eaws 
Shipments 917 23, "8: 42,000 S2.06 9 ase'xs 


Local deliv- 


eries GIGMOU kswsu deeee 
TORRE kis ce “arate 24,2 381, 000 Bareiae: _ ceived 
Orders 
Canceled .. 4 AGOGO s2055 “pean 
New* .... 9438 24,518,000 84.64 102.77 
On hand... 3,032 TOCUMOUO } —cevde * énees 


+Car basis is 26,000 feet. *Local sales included. 

Bookings for the week by thirty-seven identical 
mills were 92.86 percent of those of previous week, 
showing a decrease of 1,872,000 feet 





Cypress Barometer 


NEw ORLEANS, La., Dec. 22.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended Dec. 16, seventeen mills re- 
porting, is as follows: 

—Percent of— 
Normal Actual 
Pro- Pro- 


Production— Cars} Feet duction duction 
INOEIIQE vcdce wees 5,625,346 .662 so voee 
PU MNRDS 5 civ5 cs 0 co ean 5,322,675 $4.62  .céax 

Shipments* ... 323 6,460,000 114.83 121.36 

Orders— ° 
1 Chal re 361 7,220,000 128.34 135.64 
On hand end 

weeki Ri90t SS 240000  .26c% 3 eneor 


*New orders were 111.76 percent of shipments. 
‘Basis for carload average is 20,000 feet. 


tOrders on hand increased 2.03 percent, or 


760,- 
000 feet, during the week. 





California Pine Statistics 


[Special by Air Mail to AMERICAN LUMBERMAN] 

SAN FRANCISCO, CALIF., Dec. 21.—For De 
cember to date, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
as follows: 


California White Pine Sugar Pine 








Clear, a.w.— Feet Clear, a.w.— "ee 
Nos. 1&2, 4/4 60,000 Nos. 1&2, 4/4 188 £60 
Nos. 1&2, 5/ Nos. 1&2, 5/ 

&6/4 ..... 317,500 &6/4 ..... 275,000 
No. 3, 5/&6/4 143,500 Nos. 1&2, 8/4 2527500 
No. 3, 8/4... 199,500 No. 3, 4/4... 175,500 

Select, gaan” No. 3, 8/4... 201.500 
ty A/4 on. ene 240,500 Inch shop 145,000 
Cc. 47 le 553,500 Shop ry w.— 

 /, ee 153,500 No. 5/&6 25,5 
D, 5/&6/4...1,154,000 ie 1, 47% de aay 000 
Inch shop 468,000 No. 2,5/&6/4. 1,016,500 
nae 5/6 4 g45so0 . Ho: 2 Sige, $28,000 
» 0/&6/ 045,90 No. 3, 6 
No. i, 4/4. 473°500 oO 5/& 5/4 325,500 
Ne 5/& ro Mixed Pines 
i, eee ,731,000 ‘ ; 
io 3 0/6... Meee “EO 
No. ,3, 5/&6/4 878,500 = No! 27 1x19.. 796.000 
Stained, 5/& a. & 448 aq 
WE secues 182,000 Ne s ox ne 
White Fir Wis coisuionns 131,000 

Centr. ....... 99,500 Dimension, nae w 

avQO, DUP’... A Be Secceve 
com., 4/4 a.w. 47,500 eee 
— lt aw B&btr. %x4. 18,000 
ae Seah 1 032/000 C, bev. %x6. 41,000 
i A dmernee ’ ’ D, bev. 14x6. 182,000 
Douglas Fir Box 

Com., 4/4 a.w. 282,500 Mixed pine, 

CGAP .oéccccs 195,000 i, Si Geen 650,000 


Value of Public Education in Forestry 


Syracuse, N. Y., Dec. 21.—That ‘‘a calam- 
ity will befall this country similar to that of 
war in its economic aspects,’’ was the statement 
made by Harris Reynolds, secretary Massachu- 
setts Forestry Association, in an address at the 
New York State College of Forestry, Syracuse 
University. Mr. Reynolds called attention to 
the fact that now there are in this country 
eleven times as many people as in 1820 and only 
one-third of the timber existing at that time 
to supply present needs; also that the cost of 
lumber used in the construction of homes has 
jumped since 1914, 25 percent to 35 percent. 

Mr. Reynolds told of the investigation being 
made by the Massachusetts Forestry Association 
of the value of public education as it relates to 
forestry. He stated that six towns on Cape 
Cod had been set aside for intensive research 
on this problem. He said the association had 
undertaken to thoroughly school the inhabitants 
of that section and all visitors on the impor- 
tance of protecting the forests from fire and 
how to do it, and that no one living in or visit- 
ing that part of Cape Cod will escape the asso- 
ciation’s educators nor be able to avoid know- 
ing all about this important public-welfare 
phase of forestry. 

The State is codperating in furnishing pa- 


trols. Mr. Reynolds said that educational work 
would be done during fire seasons for three 
years. The locality where the experiment is 
being made, Mr. Reynolds explained, presents 
some of the worst forest fire conditions with 
which those who are endeavoring to protect 
the Massachusetts forests are called upon to 
combat. 


SALBLGGGGA@GLAG@Z@&@QQ&’G®: 


Cut and Shipments of Western Pine 


[Special telegram to AMERICAN LUMBERMAN] 


PORTLAND, ORE., Dee. 22.—Western Pine 
Manufacturers’ Association figures compiled to- 
day show that both production and shipments 
of western pine during November exceeded all 
former records. Production was 153,746,000 
feet; shipments, 119,682,000 feet. In Novem- 
ber, 1924, the cut was 112,687,000 feet; ship- 
ments, 717,888,000 feet. November cut was 31,- 
000,000 feet below the October eut, and Novem- 


ber shipments were 28,000,000 feet below those 
for October. 





THE ESTIMATED timber cut in Quebee for 
1925-26 is 1,500,000,000,000 feet. There are al- 
ready 3,500 lumber camps operating throughout 
Quebee with the Lake St. John and Chicoutimi 
districts the centers of greatest activity. 


Young Woman Wins Success in Lumber 


Dee. 
worth 


DETROIT, MICH., 
million dollars’ 
dealers. 

Just plain Teeple, as she is known to Detroit 
lumber yard owners and finishing mill opera- 
tors, is a winsome young woman with a happy 


22.—Teeple sells one 
of lumber a year to 


Miss Daisy B. 


Teeple, 
woman who through personality and service has 
built up a large commission trade 


young Detroit lumber- 


combination of personal charm and _ business 
sense. From her appearance and manner one 
would not link her with lumber; nevertheless, 
Teeple’s success is not in selling fine, pretty 
things, but in marketing plain, prosaic lumber. 

D. B. Teeple & Co., commission lumber, is 
owned and operated by this young woman who 
prefers to use only her surname in her business 
conversations and correspondence. She is ad- 
dressed generally as ‘‘Teeple’’ by acquaint- 
ances in the lumber business. 

As a broker she represents a long list of 
southern mills and sells their output to retail 
dealers and finishing mills. She has built the 


business entirely by her own efforts from the 
day she leased an office and started inquiries to 





mill owners asking if they would not like to 
have a lot of their lumber sold in Detroit. This 
young woman’s business venture was not a blind 
plunge. She knows lumber, understands the 
art of building friendships, and has combined 
the two in building a successful business. 

That a smile will build more business success 
than all the ‘‘high powered’’ salesmanship in 
the world is the Teeple principle of selling. ‘‘I 
never go into anyone’s office determined to sell 
him lumber,’’ Teeple says. ‘‘One may get a 
dealer to take a carload of lumber today that 
he does not want or need, but the chances are 
he will not be in friendly humor tomorrow or 
next week. Genuine interest in selling a cus- 
tomer what he needs will build the salesman’s 
business. ’’ 

Teeple covers daily by telephone or auto- 
mobile a large section of the Detroit lumber 
buying field. She keeps in close touch with a 
long list of lumber yards and milling concerns. 
Her system of friendly calls gives the dealers 
reason to think of Teeple when they have an 
order to place. She keeps her trade informed 
on what she has listed as in transit from 
the southern mills. 

When there is a ‘‘kick’’ on lumber that she 
has sold, Teeple investigates personally. She 
goes to the railroad siding or lumber yard sheds 
and sees whether the complaint is warranted. 
This may require a climb to the top of a lumber 
pile or a prowl into a partly unloaded boxcar. 
Despite the fact that such check-ups are often 
strenuous, this young woman has never thought 
it necessary to don mannish costumes. ‘‘TI like 
plain, feminine things and I wear them,’’ 
Teeple says. ‘‘I can see no reason why a 
woman should try to dress like a man because 
she is in business.’’ 

The big lumber mill operators have come to 
respect the judgment of this young woman. 
When dissatisfaction is reported by buyers it is 
the general practice of her mill clients to place 
the settlement entirely in her hands. She visits 
the yards where the lumber has been consigned, 
makes her own inspection and reports to the 
consignor and the purchaser on what she thinks 
the settlement should be. 

Teeple makes frequent trips to the southern 
lumbering camps. She travels widely through 
the yellow pine regions and calls on the mill 
operators. These visits build friendly ac- 
quaintance. 

The technical details of the lumber business 
was learned by Teeple when she was a high 
school student in Toledo. Her father was a 
contractor and lumberman. She helped in all 
phases of the business from making estimates 
to driving trucks. For two years before she 
started her brokerage business, she was em- 
ployed as a lumber salesman. 
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The Lumber 


Industry From Tree to Trade 








{Note—This is the third instalment of “The 
Lumber Industry From Tree to Trade’ by King 
W. Bridges. The two preceding instalments 
appeared on pages 40 and 41 of the Dec. 12 is- 
sue and on pages 58 and 59 of the Dec. 19 issue 
of the AMERICAN LUMBERMAN.—EbITOk | 

On arrival at the mill the log train is shifted 
into position on the railroad track surrounding 
the log pond. This track is banked high on one 
side making the log cars lean heavily in that 
lirection, which is, of 
course, always toward 
the log pond so that 
the logs will more 
readily roll across the 
skidway or deck into 
the pond. The men 
who unload the logs 
use cant hooks in their 
work, and have to be 
skilled in using them, 
as they are very un- 
wieldy implements. 
Their work is very 
hazardous and_ they 
have to be very alert 
and ever on the watch 
to keep from getting 
caught under an ava- 
lanche of rolling, 
sliding logs and many 
«a man has had to dive 
into a pond to escape 
certain death or per- 
manent injury. This 
is the man that can 





[By King W. Bridges] 


windlass that is wound in and the circle is made 
smaller forcing the logs to the conveyor where 
one end is brought into contact with the chain 
spikes and lifted from the water and on up the 
chute. There is a man on the pond who rides 
the logs and uses a ‘‘pike pole’? which is a 
long round pole with a spike in the end of it, 
for shoving the logs along and keeping them 
out of the way of the other logs. 

The logs that sink are ‘fished’? from the 
water by workmen in flat bottomed boats. 


On their way up the conveyor chute and into 
the mill they first reach the scaler. This man 
scales the log; that is he estimates the footage 
contained in the log by the assistance of a seale 
stick made for that purpose. The amount that 
the log scales is put down on a pad for a record, 
He also controls the motion of the conveyor 
chain and starts and stops it according to the 
dictates of his work. In addition to this he 
operates the cut-off saw, and saws the logs into 
lengths according to any special orders he might 
have or according to 
his judgment as to 








what the log will best 
produce. For con 
venience in measuring 
these logs, there are 
chains suspended over 
the conveyor trough 
at 2-foot intervals. 
In the usual mill 
containing two saws 
there is what is known 
as the long side and 
the short side. The 
long side cuts the long 
logs and the short side 
cuts the short logs. 
The short side is usu- 
ally the faster rig of 
the two. The sealer 
has to distribute the 
logs that come into the 
mill to these two dif- 
ferent sides and = at 
the same time keep 
enough logs ahead to 





testify as to the ex- 
pertness of the 
‘*loaderman’’ and the 
efficiency of the 
‘*sawyers’’ in the 
woods. If the loaderman piles the logs criss 
cross on the cars the work of these men is ma- 
terially hampered, and if the sawyers in the 
woods don’t clean the limbs and swells off of 
the logs close up to the trunk the logs won’t 
roll well and it takes brute strength to then 
get them into the pond. 

The pondmen know logs as of only two types 
—sinkers and floaters. The sappy or water- 
logged logs sink on going into the pond while 
the heart and other types of logs float. The 
floaters are the most desirable as they are more 
easily handled. The logs are rounded-up by 
means of a ‘‘boom,’’ which is a long string of 
logs tied together. One end is attached to a 


The gang saws, the machines which are used largely in the production of boards and light di- 
mension 


These boats are fastened together in pairs with 
«a space between them. The men that ride in 
these boats are armed with pike poles with 
which they propel the boats and locate the 
sunken logs. ‘They harpoon the logs and bring 
them to the surface between the two bottoms 
where a spike, chained to the boat, is driven 
into them and they are held into position until 
transported to the conveyor where they are re- 
leased and allowed to go on their journey up 
the chute. At the entrance to the conveyor 
there is a man also armed with a pike pole 
whose duty it is to so position the logs that they 
will encounter the conveyor chute and chain 


properly. 


























SRAAEAAQY 


LW 


into the log pond 


A train load of logs that has arrived at the mill and is ready to unload A 


keep both of them 
busy. Any loss of time 
in a sawmill for any 
reason at all is very 
expensive. The scaler 
ulso operates some steel arms or ejectors for 
getting the logs out of the conveyor trough 
on to,the log decks and ready for the sawyers. 
The sawyer is the most skilled and highest 
paid workman in the sawmill. The cutting of 
the logs and the getting of the most in the way 
of grades ete., out of them is left to his judg- 
ment. His position is in the saw pit just opposite 
the carriage so that the face of the log that he 
is sawing passes directly before his gaze. He 
has two steam levers to operate; one lever con- 
trols the carriage and the other lever controls 
the steam nigger. He also operates a foot lever 
that controls the ‘‘kickers’’ that kick the logs 
on to the carriage from the log deck. The 











log pond at a mili. 
mill is seen in the background 
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The conveyor which carries the logs into the 
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‘earriage’’ is the vehicle on which the log 
rides to and fro across the saw. There are usu- 
ally three men that ride the carriage. One is 
the ‘‘ blocksetter’’ and the other two are called 
“doggers.’’ There is a dogger at either end 
of the carriage and he operates the dog lever 
that bites into the log and holds it in place on 
the carriage against the blocks. All three of 
these men take their directions by signal from 
the sawyer. The blocksetter controls the device 
that automatically sets the blocks out on the 
carriage for regulating what size piece is to be 
eit and he sets the log forward on signal from 
the sawyer. He has a dial before him with 
everything on it worked out mathematically, the 
saw kerf ete., being taken into consideration in 
the caleulations. The kerf is the loss of wood 
in the form of sawdust that is wasted in making 
the cut of each line on the carriage. 

Carriages With Compressed Air Dogs 
There are carriages that are rigged up with 
automatic compressed air dogs. They are prov- 
ing very satisfactory and are doing away with 
the need of two or three doggers on each ear- 
riage. The carriage is rigged up with wheels 
om rails and propelled usually by a long steel 
shaft known as the ‘‘shot-gun’’ feed. The 
carriage travels at a lively rate when going to- 
ward the saw, and when it completes its journey 
and the line is cut, the sawyer reverses his lever 
giving it the steam and the carriage goes back 
to its original position at a high rate of: speed. 
As it starts back it automatically off-sets itself 
m the rails moving the carriage and log away 
from the saw possibly an inch or so to insure 
ihe log not coming into contact with the saw 
ad causing trouble. 

There is one thing in particular about the 
sawing of a log that you must not miss and that 
isthe fact that the clearest lumber is taken from 
the outside of the logs. Generally speaking, the 
further into a log you go the more defects you 
find, and that is one particular advantage in 
the manufacture of timbers. The knots and 
ither defects are boxed up in the timbers and 
ae not brought to light. 

There are different kinds of saws, but the 
nost common are the cireular, single-cutting 
land and double-cutting band. The double- 
utting band has teeth on both edges and cuts 
the logs with the carriage moving in either di- 
rection. 

The man who stands just beyond the saw 
vith hook in hand for assisting the lumber on to 
the live rolls after being cut is called the saw 
‘tailer.?’ When a band saw is used he also 
perates the saw guide up and down according 
‘0 whether a large or a small log is being cut. 
The pieces once on the live rolls go either to 
the edger or to the gang saw, if one is in use. A 
yang saw is a steam operated machine with a lot 
if saws set in permanent position. These saws 
iperate in an upward and downward motion 
utting a large number of boards at one time. 
Alog is squared up on the carriage, or possibly 
nly on two sides and it is then considered a 
“eant’’ and is ready for the gang. A gang, in 
ildition to cutting a number of boards at one 
lime, reducing the number of lines cut on the 
‘atriage, and raising the cut of the mill, is 
iso the best method of producing rift-sawn, 
ertical or edge-grain flooring and edge-grain 
trips. This stock is produced by cutting a 
“fliteh’’ three inches in thickness if a 3-ineh 
trip is wanted or four inches in thickness if 
14-inch strip is wanted, by as wide as possible. 
These flitches are cut from the outer edge of the 
g where the grain runs as straight as possible 
«ross the flitch from edge to edge. When this 
litch is put through the gang and cut into as 
lany pieces one inch in thickness as possible, 
f course, this produces the edge-grain strip. 
this same result is accomplished by what is 





town as a ‘‘bull edger.’’ The bull edger is 
‘series of small circle saws set one inch apart 
$a rule and is an attachment to the side of 
‘he regular edger. These flitches are put through 
Bese saws and edge-grain strips result. The 
nll edger is a little dangerous on account of 
the strips getting hung up and thrown back 
it of it. 


[Note—End of the third instalment; the 
urth will appear in a later issue—Epivor.| 





Evolves Uniform Invoice 


DETROIT, MIcH.¢ Dec. 21.—Struck by the ne- 
cessity for the saving of time and labor, for 
convenience and greater accuracy in handling 
every year, more than a half million invoices, 
both incoming and outgoing, the Ford Motor 
Co. developed the unifotm invoice which is re- 
produced here. The Ford company receives a 
great many invoices covering the numerous ma- 
terials it purchases and also sends out thousands 
of its own, and when this uniform invoice was 
evolved the company sent out copies of it to 
its own suppliers for their consideration. 

The response was more than was expected, 
for many coneerns adopted it at once, others 
after their own invoice supply had been ex- 
hausted, while many other representative con- 
cerns with which the Ford company does no 
business also adopted it for their own use. 

The uniform invoice is simple in make-up and 
has only two zones—one for the shipper and one 
for the customer—so that any elements of mis- 
understanding and difficulties in an invoicing 
department are eliminated. Regarding its ad- 
vantages, the Ford Motor Co. says: 

While Zone 1 meets all the requirements of mod- 


ern invoicing with the distinct advantage of the 
“Customer's Order’ column permitting consoli- 


dated as well as single billing, Zone 2, devoted 
to the customer’s needs, is in keeping with the 
idea of service on which all business is dependent 























loss, due to wear on the machine as well as time 
loss for the operator, of 39 feet, 1% inches. 

4—Conservation of paper. The uniform invoice 
was just twice as long as the other single order 
form. 

5—Saved writing of seventeen individual in- 
voices with possible loss of postage through sep- 
arate mailing. 

6—Saved extra 
waste. 

7—Saved seven square feet of invoice paper on 
originals alone. 

S—Reduced paper handling by customer. 

'—Lessened congestion in files. 

Presented in cold type, as it is, the uniform 
invoice, at first glance appears to be a very rigid 
and set form of invoice, but its adoption, as worked 
out for months by the Ford Motor Co., has shown 
that it is most flexible and applies to every type 
of industry. Uniform invoices’ from bakers, shoe 
manufacturers, forging companies, steel mills, lum- 
ber mills, boat builders, chemical manufacturers 
and many others in the files of the company all 
attest to the practicability of the form. 

The uniform invoice requires no change in sys 
tems in any office organization. It is simply one 
of typographical arrangement of the basic ele 
ments required for every type of invoice. 

It is adaptable to any form of billing machine 
or typewriter and has been successfully used in 
fanfold, multifold and pad forms, through Hextro- 
graph and other duplicator systems. Furthermore, 
the uniform invoice in no way interferes with any 
other clearances which are used by some firms 
when issuing invoices to their customers. 


envelopes, preventing paper 





for its success. It reserves for the use of the Since the adoption of the uniform invoice, the 
shipper’s customer a place for any data he may Ford: Motor Co. has found that, aside from the 
SHOW UNIFORM INVOICE 
EMBLEM OR 
TRADE MARK YOUR NAME GOES HERE 
HERE NATURE OF BUSINESS 
(If any) STREET AND NUMBER 
TOWN anpd STATE 
INVOICE NO. 
DATE 
FOR CUSTOMER'S USE 
a 
RO — 
SOLD +. @ Gana —_ _ 
TO ACCOUNT _ ——— - 
‘% ‘ APPROVAL ___ - 
—o _ ee D TRANSPORTATION____ = 
SHIPPED TO RECEIVAL...........- 
SHIPPED FROM 
CALCULATIONS _____ — = - 
F.0.B. 
TERMS ADJUSTMENT ______ _ 
SHIPPED VIA 
CAR AUDITED _ - os 
— — —_ ae DESCRIPTION | UNIT PRICE AMOUNT 
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wish to affix in his method of checking or approv 

ing charges. The customer begins to save time 

with the arrival of the invoice in his mailing de- 
partment and on through his whole office organiza- 
tion. 

Advantages of the Uniform Invoice 

Briefly the advantages of the uniform invoice 
may be summed up as follows: 

KOR THE SHIPPER- 
Centralization of shipping 
Continuous writing spaces. 
Natural carriage shifts for speed in typing. 
Fixed column for customer's order number, per 

mitting consolidated billing—that is, all shipments 

for one day, regardless of order number, appearing 
on one invoice, effecting a reduction of 25 percent 
in papers to be handled by shipper and customer. 

FoR THE CUSTOMER 
Reservation centralizes customer's approvals. 
Eliminates customer's use of rubber stamps and 

sticker riders. 

Prevents defacing 
portant data. 

The desirability of the “Customer’s Order” 
column feature of the uniform invoice, which per- 
mits accumulative billing, was forcibly brought 
out in a recent comparison made by the company 
with another form of invoice, designed for single 
order billing. This case was that of an “Account 
Payable” invoice of the uniform form on which 
seventeen items were listed as compared with the 
other single order form. Advantages shown for 
the uniform invoice were: 

1—One insertion of 
instead of seventeen. 

2-—One writing of heading instead of seventeen. 

3—Saving in typewriter travel that measures a 


data. 


invoice and obliterating im- 


invoice form in machine 


great saving in 
it has 
ances 


the volume of incoming invoices, 
simplified office work, eliminated annoy- 
that were expensive one way or another, 
and effected a direct saving of money through the 
reduction of personnel. It is because of this that 
the company is presenting the plan of the uniform 
invoice to American business for general adoption 
so that all may share in its advantages and 
nomic values. 


eco- 


PASE AEBAAEAAAAE 


Holds Third Annual Sales Conference 


DuLUTH, MINN., Dee. 21.—The Wood Con- 
version Co., of Cloquet, Minn., held its third 
annual salesmen’s conference at its headquar- 
ters during the ‘last week. As illustrating the 
wide territory covered by that company in sell- 
ing its products, thirty woods products salesmen 
were on hand from sections including Minne 
sota and Wisconsin points, Kansas City, Mo., 
Chieago, Detroit and Grand Rapids, Mich., 
Omaha, Neb., North and South Dakota, Cleve- 
land, Ohio, and New York City. A banquet 
that concluded the convention was presided over 
by kK. W. Taylor, general manager of the Wood 
Conversion Co., and besides the visiting sales- 
men there were present Howard F. Weiss, con- 
sulting chemist of the Burgess Laboratories, 
of Madison, Wis., and inventor of the Balsam 
Wool process, George Little, acoustic expert of 
the company; C. L. Hamilton, sales manager 
Weyerhaeuser Forest Products Co., and Howard 
Simmons, sales manager of the local company. 
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Mill and Market News of Hardwood Industry 


Thick Northern Maple at Premium 

3ay Ciry, Micu., Dee. 21.—The market on 
hardwoods continues to strengthen as available 
stocks are depleted, and further advances have 
been reported in high grade hard maple. In 
some instances a premium of $5 a thousand has 
been paid for straight FAS in 4/4 to 8/4 thick 
nesses. Maple, birch and basswood continue to 
move in good volume, and hardwood culls are 
also in good demand. Considerable snow has 
fallen during the last week, and freezing tem 
peratures greatly improve logging conditions. 

The Island Lumber Co. of this city, has 
started night operations, sawing logs on con- 
tract for, the Kneeland-Bigelow Co. It expects 
to saw five million to six million feet, which 
will insure a run of several months. 


Inventories Bring Lull in Trade 

EVANSVILLE, IND., Dec. 21.—Many wholesal- 
ers and retailers are taking their annual in- 
ventories. Some orders have been coming in 
and inquiries have been fairly satisfactory. 
Lumber prices hold firm. Logs continue scarce. 
Most local wood consuming factories are being 
operated on good time. Rural trade is a little 
backward, as farmers lost a great deal of their 
corn in the field in October and early Novem- 
ber, and tobacco prices also are low. Planing 
mills have been doing a fair business during 
the closing quarter of the present year. 

Elmer D. Luhring and Paul Luhring, Luhr- 
ing Lumber Co.; Carl Wolflin, Wolflin West 
Side Lumber Co., and Claude Wertz, Maley & 
Wertz Lumber Co., were among those who at- 
tended the annual banquet of the Evansville 
Press Club on Tuesday night. The speaker 
was William B. Carleton, local journalist. 

Claude Wertz, Maley & Wertz Lumber Co., 
has been appointed on a committee to select 
officers for the Evansville Manufacturers’ Asso- 
ciation. 


Activity Expected After New Years 

CINCINNATI, OHIO, Dec. 21.—Business in 
hardwood has slowed down materially, as buy- 
ers hold off placing orders until after inven- 
tories are taken. Prospects, however, are for 
renewed activity after the turn of the year. 
The duller tone to the hardwood market is 
partly accredited to the fact that there has been 
too much speculative buying by wholesalers. 

C. W. Tunis, president Tunis Lumber Co., 
has been presented with a fine Christmas pres- 
ent in his release from a hospital where he has 
been lying for several weeks after two opera 
tions. Mr. Turis is getting along very well, 
but it will be two or three months yet befor: 
he will he able to give full attention to busi 
ness. 

Preston 8. Warn, of the Warn Lumber Cor 
poration, Raymond, W. Va., was a visitor in 
town over the week end. 


Busses Will Use Much Hardwood 

DetTrRoIT, MicH., Dec. 21.—While extended 
plans for the use of all-steel bodies by the larger 
makers as weil as by manufacturers of cars in 
the higher price ranges are regarded as having 
a certain retardent effect upon future purchases 
of hardwoods, the outlook is by no means un- 
satisfactory in view of the increasing number 
of inquiries, together with orders in somewhat 
larger volume. <A survey of automotive manu- 
facturing plans in the Detroit territory indi- 
cates that motor bus production will be decided 
ly on the inerease during the next twelve 
months, and wood bodies with steel plates are 
being utilized almost entirely for busses. The 
Ford Motor Co. is now experimenting with a 
view to using steel-plated wood bodies for large 
scale manufacturing of small busses. Doubled 
production also is announced by Dodge Bros. 
(Ine.), a large part of which will include 
busses. 

Bargain offerings have been almost entirely 
eliminated from the hardwood market, in view 
of curtailed mill production, so that buying is 


on a quite satisfactory basis, though advance 
commitments are not available. While produc- 
tion schedules have been reduced for the re- 
mainder of this year in a number of the plants, 
no sharp decline is noted and the outlook for 
next year is quite satisfactory. 

The market in softwoods is showing con- 
tinued strength. Buying by retail yards has 
fallen off considerably, for the reason that re- 
tailers are now completing their inventories. 


Mills Have Numerous Unfilled Orders 


ELKINS, W. Va., Dec. 21.—Holiday week finds 
the demand for West Virginia hardwoods well 
sustained, though usually there is a decided lull 
about this time of year and especially during 
inventory period. Many lumber concerns will 
wind up 1925 with sufficient business ahead to 
keep them busy for several months. Demand 
for the various items remains about the same 
as during preceding weeks, except that for 
sound wormy, chestnut there is even a little 
better demand, with prices a little firmer if 
anything, mill price averaging around $36. 


Furniture Men Expect Advances 


MINNEAPOLIS, MINN., Dec. 21.— Furniture 
manufacturers in the Twin Cities are cautious 
regarding purchase of hardwood lumber. But 
hardwood wholesalers report that in the last 
week inquiries are coming in more regularly 
from the largest users of furniture lumber. 
Some of these are urgent and ask prompt re- 
sponse. This situation, it is believed by the 
lumbermen, is due to the fact that southern 
items in many cases are off the market. Fur- 
niture manufacturers therefore believe that 
northern woods are bound to go higher in the 
early days of the new year, and are trying to 
get under cover. The hardwood wholesalers 
are not inclined to press for purchases for fu- 
ture shipment, however. 

J. M. Okoneski, of the Pioneer Lumber Co., 
has returned from a tour of the central West, 
with visits at Clinton, Davenport, Rockford and 
Wausau and other points in the Twin City 
wholesale territory, convinced that furniture 
manufacturers and other users of hardwood 
lumber are not willing to buy at this time. Many 
of them, however, are ready to place orders at 
current prices for future delivery, but whole- 
salers are unwilling to take on that business, 
since price advances are believed to be near. 
The sharp advances in southern hardwood prices 
continue to have beneficial effects on northern 
woods, Mr. Okoneski said. 


Good Weather Helping Loggers 


MEMPHIS, TENN., Dec. 21.—Orders were not ° 


as plentiful last week as in previous weeks, yet 
business was far above expectations. The holi- 
day lull is hardly noticeable, but it is thought 
that this week will see further decrease in busi- 
ness. The Hardwood Manufacturers’ Institute 
for the week ended Dec. 12 reported orders 98 
percent, shipments 106 percent, and production 
77 percent of normal. It is safe to say that 
shipments will hold up throughout the holiday 
season. Demand is coming from all sources, 
much to surprise of all sellers of hardwoods. 
Furniture makers continue the best buyers, but 
other groups are coming in for a good share of 
hardwoods. The export market is showing some 
improvement. Overseas shipments, however, are 
only fair. 

Production has been gradually climbing for 
the last few weeks, and will continue to increase 
unless heavy rains set in. Cool weather has done 
much to help loggers. Many logs are being 
pulled from the forest, but woods forces are un- 
able to meet the demand for logs. The mills 
are beginning to operate on regular schedules. 
It will take from sixty to ninety days, with good 
weather, before the supply of logs will be ample 
to let production catch up again. Orders on 
hand are exceedingly heavy, and it would take 
several weeks of normal mill production to take 
care of them. 


Industrials Fear Stock Shortage 


CoLuMBUS, OHIO, Dee. 21.—Despite holiday 
influences, there has been an extra good demand 
for hardwoods. Buying has been general and, 
owing to a scarcity of dry stocks, prices have 
ruled firm. Industrials are the best buyers, as 
they realize that there may be difficulty in get- 
ting sufficient stocks. Many factories making 
boxes, furniture, musical instruments and auto- 
mobiles are buying for several months ahead. 
Retail trade is fair, although many dealers are 
not inclined to increase stocks. The list is being 
maintained without difficulty. Production is 
not being increased to any extent. 

Southern pine trade is rather good and prices 
are firm. Retailers are buying only what is 
needed to piece out broken stocks. Flooring, 
finish and siding are the strongest items. 

The E. A. Prentice Lumber Co. will have its 
new mill running by the first of the year. This 
mill was started only two months ago. It takes 
the place of one destroyed by fire early in the 
year. 

W. M. Ritter, head of the company bearing 
his name, has returned to his winter home at 
Wilcox, Fla., where he will spend Christmas. 


Plans Appalachian Operation 

BALTIMORE, MD., Dee. 21.—W. T. Latham, of 
the Andrews Manufacturing Co., Andrews, N.C., 
who has formed the Badgett & Latham Lumber 
Co., of Smoke Mount, that State, ran over from 
Washington last week to visit J. S. Hickok, 
sales manager R. E. Wood Lumber Co.. The 
new corporation acquired some 5,500 acres of 
Appalachian hardwoods on the Bradley Fork 
of the Oconolufta River, and it is to be manv- 
factured at the Champion Fibre Co.’s Smoke 
Mount plant. The Andrews Manufacturing Co., 
Mr. Latham said, would cut out about March 1. 

Two more shipments of lumber and lath 
from the Pacific coast.have come in for Wehr & 
Edwards. About 300,009 feet of these consisted 
of lath, and the rest, mostly fir lumber. 

The new mill acquired by the R. E. Wood 
Lumber Co. from the Millboro Lumber Co., to- 
gether with large tracts of timber from 
this company and the United States Timber Co., 
has” been put into operation after a general 
overhauling. The plant is at Hotchkiss, Va., 
and,has a capacity of about 50,000 feet a day. 


Large Consumers Will Replenish Stocks 

BuFrrao, N. Y., Dec. 21.—In speaking of the 
hardwood trade, one of the wholesalers says 
that the seasonal lull is on, but that the market 
holds firm and the outlook is good, better, in 
fact, than it was a year ago, in his opinion. 
Stocks in the hands of consumers have been 
allowed to run low during the last year, and 
larger buyers are now in the market providing 
for their future requirements, with more of 
them likely to buy ahead after taking inven- 
tory. 

The members of the Buffalo Lumber Ex- 
change at the last meeting listened to a talk 
by Henry Seilheimer, district director of the 
New York State tax commission. 

The Buffalo Lumber Dealers’ Association has 
drafted a new sales contract form, which is 
expected to be adopted at another meeting. 
The contract now in force is a short affair and 
merely records the transaction. The new one 
will contain also a statement made by the con- 
tractor as to how large a part he has in the 
structure in which this lumber is to be used. 
This is asked for in order to form a basis for 
more credit to the contractor than is usually 
given. When adopted this contract will be made 
public. 

Robert Evarts, the infant son of Secretary 
K. C. Evarts, of the Buffalo Lumber Dealers’ 
Association, sustained a fall and bit his tongue 











so that it bled profusely. With two transfu- 
sions of blood, the child was apparently saved, 
though not yet out of danger. 

J. A. McCallum, of the Hugh MeLean Lum- 
ber Co., has been in Cleveland for the last tw 


(Concluded on page 70) 
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Bolling Arthur Johnson Follows Wife in Death 


On Thursday evening, ‘Dec. 17, at six o’clock, 
Mrs. Rose Shumate Johnson, wife of Bolling 
Arthur Johnson, publisher of the Lumber World 
teview, of Chicago, died in a taxicab on the 
way to St. Luke’s hospital in this city. Mrs. 
Johnson had been ill during the day and had 
visited a physician who had asked her to re- 
turn in the evening. It was while going to this 
appointment that she passed away, the cab 
driver finding her in an unconscious condition 
when he opened the door. She was taken at 
once to the hospital but died on the way. A 
niece who is a member of the hospital nursing 
staff recognized her and notified friends and 
relatives. Mr. Johnson was in the South and 
efforts to reach him by telegram failed until he 
reached New Orleans on Friday 
morning from Jacksonville. . There 


secured a number of pictures of the Passion 
Play and upon returning to this country he or- 
ganized the American Lecture Association and 
was on the platform: lecturing on the Passion 
Play for about two years. This did not fully 
satisfy him, although he never lost his interest 
in the pictures of the Passion Play. Indeed, 
only a week before his death, while at Jackson- 
ville, Fla., in attendance at the directors’ meet- 
ing of the National Lumber Manufacturers’ 
Association he was called upon during the ban- 
quet and gave a very tender and beautiful talk 
on the subject. 

After severing his connection with the Amer- 
ican Lecture Association, he again joined the 
AMERICAN LUMBERMAN as general staff repre- 


Club, the Chicago Press Club and the National 
Press Club. 

His married life was one of very tender and 
thoughtful solicitude for her who was his wife. 
She was more than a wife in the ordinary sense 
—she was his friend, his counselor, playmate, 
partner. An exceptional woman, who knew her 
husband thoroughly and who loved the things 
he loved—musie, books, radio. His friends were 
her friends and while he was away on trips for 
his publication she was at the office and man- 
aged the business. Hers was a practical part- 
nership in that she knew all details of the busi- 
ness and truly it was their business. Upon his 
return from his long trips, it was she who com- 
forted and rested him. She was his inspiration 

and his joy. To those who traveled 





he was notified and started at once | 
for Chicago. Friends met him at 
the station and accompanied him 
to his home, 4630 Kenmore Avenue. 
At the side of his wife’s bier, over- 
come by his grief Bolling Arthur 
Johnson collapsed and a few hours 
later followed his wife in death. 

Thus in a sad but beautiful pass 
ing ended the life history of two 
prominent figures in the lumber 
world. Mrs. Johnson was perhaps 
as well known among lumbermen 
as was her husband and all who 
knew her greatly admired her. She 
was a woman of rare culture, pos- 
sessing a graciousness that made it 
always a pleasure to meet her. She 
was a welcome member of any 
group, tender hearted, quick of 
perception, always ready and anx- 
ious to serve her friends. Hers 
was, as her pastor said in her fu 
neral service. a heautiful life of 
ministry. 

Mrs. Johnson was the daughter 
of Maj. Thomas Shumate, of 
Staunton, Va., and was married to 
Mr. Johnson in Chicago on Aug. 
30, 1905. Since her marriage she 
had been his business associate, a 
real partner in all the affairs of 
life. 





Bolling Arthur Johnson was 
born Aug. 5, 1862, in Fayette 


County, Ohio, the son of Cyrus F. 
and Clarinda Adams Johnson. He 
graduated from Monmouth Col- 
lege, Monmouth, Til, in 1885. He 
shortly afterwards met J. E. Defe- 
baugh, publisher of the Timber- 
man, and in the late ’80’s joined 
that organization as staff contrib- 
utor and later as advertising so- 
licitor, When the Timberman was 
combined with the Northwestern 
Lumberman in 1889 and became 
the AMERICAN LUMBERMAN, Mr. 
Johnson was made general staff representative, 
traveling in the interest of this publication. 
During that period Mr. Johnson gained a very 
large personal acquaintanceship in the industry. 
His traveling was not confined to any section of 
the country, but he particularly liked to travel 
in the Southland. He loved companionship, was 
a splendid entertainer, a good story teller, al- 
ways looking for the funny side of an argu 
ment and very witty. It gave him great pleas 
ure to amuse and entertain. Those qualities 
endeared him to the acquaintances he made in 
the trade and they soon became his friends. 
These friends enjoyed having him visit their 
homes and in this way he also became acquainted 
with the families of a great many lumbermen. 

Mr. Johnson continued in the service of the 
AMERICAN LUMBERMAN until 1900 when he re- 
signed and made a trip to Europe, going among 
other places, to Oberammergau. He was always 
greatly interested in taking pictures, constantly 
carrying a camera. He could see the beautiful 
in nature and took thousands of photographs 
during his travels. While at Oberammergau he 
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sentative traveling largely through the southern 
territory until 1910. In that year he purchased 
the Lumber World Review from B. F. Cobb, be- 
coming its publisher and editor. This gave him 
ample opportunity to talk to his friends through 
his well-known department ‘‘Through Our Wide 
Kast Windows.’’ Twice a month he gave, 
through these columns, a picture in print of 
what he was himself. His fund of general 
knowledge and his interest in other things be- 
sides lumber always made his writings enter- 
taining and interesting. He was original in his 
form of expression, giving many a fact an added 
importance by the quaint and unusual twist in 
his manner of stating it. He loved the spec- 
tacular; he liked to magnify the odd things, yet 
he also appreciated the simple things. 

Bolling Arthur Johnson is probably best 
known in the lumber world as founder of the 
Coneatenated Order of Hoo-Hoo and was highly 
honored by that organization as Seer of the 
House of Ancients. 

He was a Mason, a member of the Lumber- 
men’s Association of Chicago, the White Paper 


AND ROSE SHUMATE JOHNSON 


with him it is not news to say that 
| hardly a day passed but that there 


were messages of business and 
love passing between them, and 
Dr. MeMichael knew this fact 


when, in the funeral service, he re- 
ferred to that beautiful story: 
‘“In death they were not divided.’’ 
The lumber trade will miss Bolling 
Arthur Johnson, and it will miss 
Rose Shumate Johnson. 

Funeral services were held on 
Monday afternoon at the Sheridan 
Road Methodist Episcopal Chureh, 
Chicago, and were conducted by Dr. 
Preston Bradley, of the Peoples 
Church, and Dr. T. H. MeMichael, 
president of Monmouth College. 
The services were simple but very 
impressive. Dr. McMichael was a 
personal friend of Mr. and Mrs. 
Johnson, and had often visited in 
their home as they had visited in 
his. It was he who had performed 
their marriage ceremony. The 
Doctor and Bolling Arthur, John 
son were friends at college and all 
through the years since college 
days their friendship had contin- 
ued. It was eminently fitting that 
this beloved friend should speak 
before the friends gathered at the 
chureh for this last service. 

The flowers sent from friends all 
over the United States, mute tokens 
of the high regard in which these 
two devoted lovers had been held 
by an exceedingly wide circle of 
acquaintances, formed a veritable 
conservatory. An affecting touch 
at the close of the services was a 
somewhat unusual one, the singing 
of the tender and singularly ap- 
propriate ‘‘I Love You Truly.’’ 

Dr. Bradley read the poem, ‘‘A 
Comrade Rides Ahead,’’ written 
by Douglas Malloch, who with 
many other prominent figures in 
the lumber world, was _ present. 
The poem is printed below. The couple, faith- 
ful unto death, were buried side by side in 
Rosehill Cemetery. 


A COMRADE RIDES AHEAD 
Time brings not death, it brings but changes; 
I know he rides, but rides afar, 
Today some other planet 
And camps tonight upon a star 
Where all his other comrades are. 





ranges 


For there were those who rode before him, 
As there are these he leaves behind; 
Although from us time’s changes bore him, 
Out there our comrade still will find 
The kinship of the comrade mind. 
Time brings us change and leaves us fretting; 
We weep when ev’ry comrade goes— 
Perhaps too much, perhaps forgetting 
That over yonder there are those 
To whom he comes and whom he knows. 


(Continued on page 91) 
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Outlook Bright for Another Big Building Year 


Kansas City, Mo., Dec. 21.—After a careful 
analysis of building statistics and reports of 
car loadings, Charles S. Keith, president Cen- 
tral Coal & Coke Co., is convinced that the out- 
look for another big building year is bright. 
The figures also have convinced him that a very 
large amount of lumber has been consumed out 
of stocks in the hands of distributers during the 
present year, and that retailers will go into the 
new year with greatly depleted stocks. He has 
discussed this situation at considerable length 
in a letter addressed to the salesmen of his 
company, in which he says: 

The general impression prevails among bankers 
who are watching the building program of the 
country carefully, that there will not be any ma- 
terial reduction in the amount of construction in 
1926. My own opinion was, at the beginning of 
this year, that building for 1925 would be 10 per- 
cent less than 1924, whereas the volume has in- 
creased 28 percent over 1924, and my own thought 
has been that in 1926 there would be a 25 percent 
reduction in construction from 1925. However, 
mine was a conclusion from observations unsup- 
ported by data, and as compared with the opinion 
of others who are better qualified to express an 
opinion on the subject, has no real merit. F. W. 
Dodge Corporation recently estimated building 
contracts for 1925 at $6,500,000,000, and 1926 at 
$5,750,000,000 to $6,000,000,000, or at the worst 
$500,000,000 more than 1924, and $750,000,000 less 
than 1925, or a reduction of 11 percent from 1925. 
Others’ opinions are that building for the first 
seven months of 1926 will at least equal, if not 
exceed, the volume for the same period of 1925. 
Apparently the figures on construction in 36 States 
do not cover rural and suburban construction and 
do not disclose the total demand for lumber from 
building. 

Indications are that the big development taking 
place south of the Mason-Dixon line will continue 
well into 1926. The development of the South, 
after being retarded for 60 years following the 
war, is just beginning to develop as the rest of 
the nation has. It is underdeveloped, and is only 
beginning to catch up with the rest of the United 
States. The Florida boom is extending so as to 
embrace the south Atlantic seaboard and the Gulf 
seaboard to the Mississippi River, and in addition 
there are substantial increases in building west of 
the Mississippi River in the territories of produc- 
tion. This construction in the territories of pro- 
duction bids well to take a larger portion of their 
own lumber output. Florida is now beginning to 
purchase from the West Coast. 

The farmer has undoubtedly purchased more 
lumber in 1925 than he did in 1924. The farmer’s 
position is stronger today than it has been in any 
period since 1920, and his purchasing power for 
1926 will be greater than in 1925. Industrial re- 
quirements have been greater, a greater number of 
automobiles have been built, and a larger amount 
of farm implements were purchased than in the 
previous year. So, we may reasonably expect an 
increased demand from industry and agriculture 
during the coming year, which probably will off- 
set any possible building decline, if such decline 
should occur. Railroads purchased less lumber in 
1925 than in 1924. We may assume that they 
will purchase an amount at least equal to 1925 
in 1926, if not a greater amount. Export demand 
may not show any increase on account of the un- 
settled political and financial conditions abroad, 
but there is no reason to believe that it will be 
less in 1926 than this year. 

Building Contracts Show Substantial Increase 

We have no reason to believe that there has 
been any radical change in lumber consumed in 
construction in 1925 as compared with 1924. This 
is demonstrated by the fact that the percentage 
of residential building for 1925, based on contracts 
let in 386 eastern States, as reported by F. W. 
Dodge Corporation, was 45.01 percent; in 1924, 
45.78 percent, and commercial buildings, 14.58 per- 
cent in 1925, as against 13.25 percent in 1924, and 
further by the fact that car loadings for the same 
period, of bar iron, sheet iron, structural iron and 
iron pipe increased only 10.72 percent, as against 
28 percent increase in building contracts. As the 


price of lumber has steadily declined since 1923, . 


while the cost of substitutes has either not de- 
clined or has advanced, there has been little in- 
ducement to the consumer to change methods of 
construction so as to consume less lumber, and 
consequently, the amount of lumber displaced by 
substitutes has been negligible. These figures would 
indicate that there was no actual appreciable dif- 
ference in consumption of lumber per $1,000 of 
eontracts for 1925 as compared with 1924. If 
this is true, it is then interesting to note that 
while the total volume of contracts awarded in 


the 36 eastern States in 1925 was 28 percent more 
than the total for 1924, lumber car loadings only 
increased 2.3 percent, i. e., the cars loaded with 
lumber in the first 46 weeks of 1924 totaled 1,637,- 
000 cars, as compared with 1,675,000 cars in 1925. 
Measured in cars, the increase in contracts should 
have reflected an increase in car loadings or 459,- 
000 cars instead of the actual increase of 38,000 
cars. In other words, the difference, or 421,000 
cars, was supplied from other sources than the 
mills. As all of the demand was satisfied, the 
lumber must have come not only from car loadings, 
which were from production, but also from other 
sources. 

The assumption is general that the supply of 
lumber is measured only by production, but this 
assumption is not economically correct, as it actu- 
ally consists of stocks in transit, retail stocks, 
industrial stocks and mill stocks as well as pro- 
duction. Mill stocks have declined, as will be 
shown. Consequently, it would seem there must 
have been taken out of transit, retail and indus- 
trial stocks this year approximately 421,000 car- 
loads of lumber. The average carload from the 
West is 27,000 feet, and from the South 21,000 
feet. We may assume the average is practically 
24,000 feet a car, which means that this differ- 
ence of approximately 421,000 cars amounted to 
10,104,000,000 feet, which was consumed from 


CAR LOADINGS COMPARED TO BUILDING 


and they suggest that in the corn States which 
were not so affected, the percentage of increase 
from agricultural sections should be at least as 
much if not considerably more. We may assume, 
therefore, that there has been at least a 15 per- 
cent increase from the rural districts, if not a 
greater amount. 


Increase in Industrial Consumption 


The automotive industry, in the first ten months 
of this year, constructed 3,618,654 cars and trucks, 
and in the same period of 1924. 3,198,219, or an 
increase of 13 percent in 1925 as compared with 
1924. The agricultural implement industry has in- 
creased its sales and production in 1925 by 33 per- 
cent over 1924, and its present contracts for 1926 
deliveries call for a 33 percent increase over a year 
ago, while stocks of such merchandise are 10 per- 
cent lower than a year ago. With the probable ex- 
ception of the railroads, practically all industry 
and agriculture have shown a substantial increase 
in consumption, practically equaling the increase 
in consumption of the building trades. 

When transportation conditions improved and 
the time of transit declined, normal stocks of 
past years became abnormal and liquidation oc- 
curred. In 1925, this liquidation from the fore- 
going analysis was equivalent to an increase in 
production of 33144 percent. The last West Coast 
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stocks., This amount is reducible by the increase 
in waterborne shipments from the Pacific coast 
to the Atlantic seaboard. It is estimated that 
such shipments for 1925 exceeded those for 1924 
by 500,000,000 feet. In other words, apparently 
9,600,000,000 feet of lumber from stocks has been 
consumed during the first 46 weeks of this year. 
As this analysis is predicated on the assumed fact 
that the railroads, industries and agriculture have 
increased proportionately with building, this figure 
might be changed by the actual facts, provided 
such facts could be ascertained. But, as building 
consumption is practically 50 percent, this figure 
would only be changed to the extent of 50 percent, 
and that provided there had been no increase in 
consumption other than building. 

It is a matter of common knowledge that agri- 
cultural consumption or consumption from the 
rural districts did increase. It is also well known 
that the automotive industry built more cars this 
year than last. It may be assumed that there was 
no less lumber consumed in the box industry, 
although there may have been a larger proportion 
of commodities shipped in other containers, but 
the increase in total number of packages shipped 
would probably overcome that situation. So, it 
would seem that instead of a reduction in stocks 
of 9,600,000,000 feet, such reduction may have 
been less. And yet, in the agricultural sections of 
the Southwest, which were affected by short wheat 
crop and drouth during the corn producing months, 
representative yards report 15 percent increase in 
volume of business as compared wtih a year ago, 


figures indicate that mill stocks have been re 
duced 150,000,000 feet this year, while in the 
same time stocks of the Southern Pine Associa- 
tion mills increased 94,000,000 feet. Consequently, 
all of fir and southern pine production has been 
consumed, together with the 9,600,000,000 feet of 
lumber made available through stock liquidation. 
The question is, have these stocks been completely 
liquidated and have the stocks of lumber reached 
the irreducible minimum? If the fixed policy of 
buyers is to buy from hand to mouth, how much 
longer can the hand feed the mouth? We may 
assume that in the remaining six weeks of the 
year, stocks will be liquidated at the same ratio 
as in the last 46 weeks, and if production will be 
no greater, the indications are that consumption 
for 1925 will be approximately 49 billion feet, as 
against a probable production of 36 to 37 billion 
fect. Stocks have been liquidated constantly since 
1923. The car loadings of lumber for 1924 and 
1925 were less than they were in 1923. The car 
loadings for 46 weeks in 1923. were 1,685,000 
cars, as compared with 1,637,000 cars in 1924. 
and 1,675,000 cars in 1925, ‘and notwithstanding 
the decrease in car loadings that occurred in these 
years, building has progressively increased each 
year, as is indicated by the volume of building 
permits in 210 cities in 1924, which was 6.56 per- 
cent over 1923, and 1925 was 18.32 percent over 
1924. 

Further in connection with the car loadings for 
the first ten months of each year, from 1921 to 
1925, inclusive, the following figures obtain: In 
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1921, there were issued $1,257 of building permits 
in 210 cities for each car loaded with lumber in 
the United States for that period ; in 1922, $1,656; 
in 1923, $1,568; in 1924, $1,720; and in 1925, 
$1,989. These figures check the situation. We 
are certainly safe in assuming that there has not 
been any radical change in methods of construc- 
tion during this period of heavy residential con- 
struction in the larger cities of the United States, 
yet these figures show an increase of practically 
60 percent in dollars of permits to each car of 
lumber shipped. Contracts reported from 36 east- 
ern States do not show the same results as build- 
ing permits. The information is not contradictory, 
but is not entirely related. In 1923, for each car 
of lumber shipped, there was $1,998.88 of con- 
struction contracted. In 1925, $2,892.93 was 
placed under contract per car of lumber loaded, 
or an increase in construction of 45 percent in 
dollars to each car shipped and during this same 
period, as measured by building permits, the in- 
crease in dollars was 27 percent. This indicates 
either less lumber used in construction or a heavy 


draft on stocks of lumber. 


More Lumber Consumed in General Construction 


As residences consume more lumber, in propor- 
tion, than other characters of construction, and 
as more residences than normal have been con- 
structed in the last five years in proportion to 
general construction, it would naturally follow, 
more, rather than less, lumber was consumed in 
general construction, and consequently, if lumber 
had been consumed from production rather than 
from stocks, the foregoing figures would have been 
reversed; car loadings of lumber would have in- 
creased in relation to building permits and/or 
contracts, so we can not escape the naturally log- 
ical conclusion that stocks have been liquidated, 
while production has been consumed, or that the 


liquidation which has taken place in the last three 
years can not continue at the same ratio in- 
definitely. = 

Production from small mills in the South, in 
1924, increased at least 1214 percent, because of 
the unusually long dry season. If normal weather 
conditions prevail in 1926, small mill production 
should decline 14 percent, as compared with 1925. 
Large mill production, because of exhaustion of 
timber supply, will augment this amount. So 
small mill production should decline 736,000,000 
feet, while large mills should contribute a reduc- 
tion of at least 650,000,000 feet, bringing the total 
reduction in production to 1,386,000,000 feet. This 
means slightly more than 10 percent of the total 
production of the South will cease in 1926. The 
fact must be clearly kept in mind that the small 
mill production of the South of 5,260,000,000 feet 
per annum is concentrated on comparatively small 
stands of cut-over and woodlot timber, and that 
the present rate of production can not be main- 
tained for any great length of time. Consequently 
this production should shortly show a normal de- 
cline. As to what portion of this “normal reduc- 
tion” will occur in 1926, it is impossible to state 
because we lack proper and accurate information, 
but it is safe to state that at least some will 
oceur. 
Lumber Consumption Greater Than Production 

Production has not been greater than consump- 
tion, but consumption has been greater than pro- 
duction. If the stocks of lumber have been re- 
duced as much as indicated in the last three years, 
have we not reached the irreducible minimum in 
stocks? If it is a fact that the decrease in stocks 
in 1925 is equivalent to 33 percent of annual pro- 
duction, it naturally follows that consumption has 
been 33 percent greater than production. A 25 
percent reduction in demand for lumber would 
still leave demand greater than production. No 


student of lumber consumption would contend that 
if demand for lumber from building operations 
should decline 25 percent it would means a 25 
percent reduction in the total demand for lumber. 
This for the reason that the wooden box industry 
alone consumes 4 billion feet of productiom per 
annum; the automobile industry, more than 2. 
billion feet; our exports, 2% billion feet. The 
figures are not available as to what agriculture 
and the railroads and other industries consume. 
The total of demand, other than building, would 
at least equal 50 percent of production. 

While prices of lumber are unsatisfactory, espe 
cially in the West, it is now apparent that the 
situation for 1926 can not be worse than 1925. 
When conditions reach their worst, they generally 
become better. It now looks as if it were possible 
that the dealers and consumers, in order to be in 
position to provide for their future requirements, 
must resume the policy of placing their orders: 
for lumber further in advance of their require- 
ments. This conclusion follows as less lumber is: 
being produced than is being consumed, and there 
are no surplus stocks to relieve the situation. 
Farsighted buyers of lumber are evidently begin- 
ning to see this situation, as they are now asking 
us to book orders for lumber to be shipped 30 to 
60 days from date. In other words, indications 
are that at least some dealers are anticipating 
an advance in the market and difficulties in se- 
curing their requirements. 


Sources of data used in this letter: 


Figures on building permits and construction 
contracts, F. W. Dodge Corporation. 

Car loading figures, car service division of Amer- 
ican Railway Association, and Interstate Commerce 
Commission reports. 

Lumber production estimates, Forest Service, 
Department of Agriculture, reports. 

Automobile production figures, National Auto- 
mobile Chamber of Commerce. 





Forest Fires, 
and the 





Lumbering Yellow-dog-isms, 
Good Old Hokum Box 











Our own eminent flag-waving playwright, 
George M. Cohan, in an article describing the 
fabrication of successful plays and what makes 
their wheels go round, advised budding play 
writers that whenever fazed in play construc- 
tion, to go open the good old hokum box, pull 
out first aid in the form of any successful, al- 
though timeworn, stage expedient or prop, build 
up the story around said hokum, add up-to- 
date trimmings, pepper and salt, and serve a 
sure-fire play to eager S. R. O. lines. It can 
not be denied that George knows his hokum 
stuff and one senses that heavy royalties are 
due him for this simple efficacious recipe from 
the outspoken enemies and pseudo friends of 
lumbermen. 

For example, consider forest fires: 

What percentage of them occur 
timbered in a commercial sense? 

What are the actual money losses from such 
fires? 

How does the importance and extent of these 
fires and the amount of damage done, square 
with front page newspaper publicity and for- 
estry propaganda? 

Witness a typical instance in the annual re- 
port of a western State forestry department 
for 1925: 

Eight hundred and forty fires are reported, 
with losses totaling $171,611, an average loss 
of about $204 per fire. Of these fires, more 
are accredited to lightning than any other one 
cause, and in areas where lightning is rare. The 
total acreage of so called ‘‘forest lands’’ 


on jands 


‘burned over in 1925, according to this report, 


was 51,144 acres, yet the total amount of timber 
destroyed was less than 7,000,000 feet. An 
average quarter section (160 acres) of fir tim- 
ber lands in this particular State would carry 
about 7,000,000 feet; an average section (640 
acres) of pine, about 7,000,000 feet. 

Is it not a palpable and gross misstatement 
of fact to state that 51,144 acres of forest lands 
were burned over? Yet these and similar mis- 
leading figures are being broadcast in sta- 
tistical data, in dailies and other publications, 
thereby giving the public entirely erroneous 
slants as to the facts, and deriding the intel- 


[By Frank R. Barns] 


ligence of readers informed in forestry and 
timber matters. 

It is stated by those friendly to this sort of 
propaganda that in its purpose lies its justi- 
fication; in other words, that a beneficent end 
justifies the means; that the intent of such 
statistical hokum is to scare the public into 
observance of care when on timbered lands. 


The people are not so duinb that they can 
be frightened by such clumsily constructed 
scarecrows. This style of dissemination defeats 
its purpose as it causes the public to distrust 
all forestry warnings, information and figures. 


One classic illustration of the manner in 
which meek and lowly lumber always’ gets yel- 
low-dogged, is the treatment accorded it by 
the dailies in conjunction with railroad wrecks. 
When smashups occur in all steel trains and 
loss of life and damage is unusually great, a 
stock phrase in the writeups is: ‘‘Had not 
steel coaches been in use the loss of life and 
property would have been very much greater,’’ 
or, if wooden coaches are wrecked, the reports 
almost invariably say (apropos of nothing), 
‘*had steel coaches been used the loss of life 
and property would have been greatly re- 
dueed.’? 

Even movie pictures of railroad disasters 
carry titles indicating that wooden cars cause 
more casualties and loss, and steel cars less. 

Who inspires this grand piece of hokum? 
Why is it continuous? Who profits? 

The writer has covered, both in America 
and abroad, more railroad mileage in the last 
thirty years than most business executives, and 
found wooden cars—Pullman and day coaches 
—more comfortable for travel than the rigid 
and noisy steel car, especially on high speed 
trains and long journeys; and, having been 
in wrecks, followed by fires, with wooden 
coaches as well as steel, favors the chances 
in wooden coaches. 

As to car damage; when a steel car is sprung 
and out of alignment, it is through; a wooden 
car is more readily susceptible to speedy and 
inexpensive repair. Reference herein is made 
only to passenger cars on long runs. For cer 


tain classes of freight and local passenger serv- 
ice steel cars are doubtless preferable. 

Another phase of this wreck question lies 
in the tremendous weight of all steel trains, the 
heavier ballast, rail and ties needed to carry 
them and the increased liability of wrecks due 
to rail defection and displacement on straight- 
of-way track and more partieularly on curves. 

Another mossbacked specimen of hokum is 
exemplified in newspaper reports of fires in 
wooden buildings or any structure roofed with 
shingles. Almost invariably, headlined articles 
state that the loss was great because the build- 
ings were of wood construction or had shingle 
roofs. In this connection, newspaper features 
are made of indignation meetings purported to 
have been held by city officials, fire depart- 
ment officials, insurance experts and angry mobs 
to force enactment of laws and regulations for- 
bidding further construction of frame buildings 
and the use of wooden shingles. No secret 
exists concerning the source of this inspired 
indignation. The concrete, brick, wood sub- 
stitute and paper shingle people are well or- 
ganized, lavish advertisers and have active and 
expert propagandists in all large communities. 
Figuratively, also, the interests they represent 
travel on the 20th Century, whereas lumbermen 
and shingle makers, as organized units, ride 
the rods of a slow freight. 

Why all these continual slams, year in and 
year out, at lumber? 

What’s the antidote for this poison? 

ORGANIZE NOW, \umber and shingle manu- 
facturers; advertise, not in hundreds of thou- 
sands of dollars but millions. 

Fight to a knockout finish every attempt of 
the wood substitute interests to malign and dis- 
place lumber, shingles and wood products. 

LUMBERMEN BE MILITANT 
(‘PALA ABAREBEAEAEEE 


In THE Paciric Northwest the largest private 
owner of ‘virgin timber in the United States has 
recently employed a trained forester and or- 
ganized a department to discover what measures 
should be taken to perpetuate timber growing 
on its forest lands. 
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Spirit of Holiday Optimism Pervades 


Secures Eastern Terminal Facilities 


MONTESANO, WASH., Dec. 19.—The organiza 
tion of the Eastern Terminal Lumber Co. here, 
with a capitalization of $500,000, and the sub 
sequent securing of port terminals and storage 
facilities at Wilmington, Del., will permit the 
maintenance of a steady and growing market on 
the Atlantic coast for Grays Harbor lumber. 
The new company has a 15-year contract with 
the port terminal at ‘Wilmington, which will 
give the Grays Harbor mills concerned the same 
advantages on the Atlantic coast that the Wey- 
erhaeuser Timber Co. secures through its Bal 
timore terminal. 

The companies included in the new organiza- 
tion are the Grays Harbor Lumber Co., Ho- 
quiam; Schafer Bros. Lumber & Door Co., Mon- 
tesano; Anderson & Middleton and Bay City 
Lumber companies, of Aberdeen. The _ presi- 
dent of the new concern is Clarence D. Blagen, 
of the Grays Harbor Lumber Co. G. E. Ander- 
son, of Anderson & Middleton, is vice president, 
and W. H. Abel, Montesano, is secretary. John 
F. Haines, of Warren, Ohio, who is one of the 
eastern directors of the concern, is president of 
the Haies-Walker Lumber Co., of that city. 
Thomas L. Haines, president of the Wayne 
Lumber Co., Ellwood City, Pa., also a stock- 
holder and director in the new company, has 
been appointed its eastern manager. 

Secretary W. H. Abel, who is also a director 
of the new concern, declared that the deal has 
been in process for more than a year and re- 
quired a visit of the board of commissioners of 
the port of Wilmington to Grays Harbor and 
several eastern trips by Mr. Abel. 


Employees Organize Dramatic Club 

BELLINGHAM, WASH., Dec. 19.—Organization 
of the Diamond B dramatic company is the 
latest enterprise shown by employees of the 
Bloedel Donovan Lumber Mills, who more than 
a year ago formed the Diamond B Gun Club. 
The company gave its first performance, ‘‘My 
Friend From India,’’ a comedy by Souchet, on 
Friday, Dec. 18. Other productions will be 
given this winter. The officers of the company 
are: Francis Berry, president; Paul Johansen, 
manager; A. Helen Andrews, secretary-treas- 
urer. Kvery cent of profit from the opening 
play was donated to the benefit fund of the 
cargo and Larson plants. 


Pondosa Pine Production Increases 

BEND, ORE., Dee. 19.—Pondosa pine milled in 
Bend in 1925 will exceed by more than 60,- 
000,000 feet the cut of 1924, according to a 
compilation of figures from the Brooks-Scanlon 
Lumber Co. and the Shevlin-Hixon Co. The 
total cut for the first eleven months was 328,- 
000,000 feet, of which 181,000,000 feet was cut 
by Shevlin-Hixon, and 147,000,000 feet by 
Brooks-Scanlon. The estimated cut of the two 
companies for December is 30,000,000 feet, which 
would make the total for the year, 358,000,000 
feet. The 1924 cut was 297,400,000 feet and 
for 1923 it was 268,000,000 feet. 

Both mills have been operated at capacity for 
the last year, while the Brooks-Seanlon com- 
pany increased the capacity of one of its units 
by the installation of a gang which has been in 
operation since Oct. 1. For three months three 
shifts were operated at one of the two mills 
also. The Shevlin-Hixon Co., starting Jan. 5, 
1925, operated the gang saw on both shifts. 
From May, 1924, until that time it had been 
operated only on one shift. 


Shipment from the two companies for the first 
eleven months totaled 10,829 ears, of which 
4,303 cars were lumber, lath and picket stock 
from the Brooks- Scanlon Lumber Co., and 5,718 
cars were lumber, lath and picket stock from 
the Shevlin-Hixon Oo. Brooks-Scanlon shipped 
330 carloads of box shook and Shevlin-Hixon 
478 carloads during that time. Actual ship- 
ments from the two mills for 1924 were 11,056 
ears, while the estimated shipments for 1925 
based on the figures for ‘the first eleven months 


and orders for December are given as 11,77] 
cars. 

Michigan, with 858 cars, leads in a list of 3 
States receiving Pondosa pine from the Brooks- 
Scanlon Lumber Co., while the Shevlin-Hixon 
Co.’s big State is Iowa, as it was also in 1924. 
ato he Scanlon exported twelve carloads, of 
which two went to England, and one each to 
Cuba and Japan. Shevlin-Hixon had no export 


shipments. 
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Tall Men Seek Comforts in Life 


MARSHFIELD, OrE., Dee. 19.—The Tall Men’s 
Association, composed of men who have as- 
cended to the dizzy height of six feet or more, 
and whose aim is ‘‘to make life more comfort- 
able for tall men,’’ has experienced remarkable 
growth since the movement was started here 
May 8, 1925, when Benjamin B. Ostlind, of the 
Coos Veneer & Box Co., and a number of his 
lengthy associates organized the Marshfield 
Longfellow Club No. 1, and started on their 
philanthropic mission of acquiring comforts 
for tall men all over the country. The popu- 





larity of the movement is evinced by its rapid 
spread, there now being six fully-organized 
longfellow clubs in Oregon, several clubs in 
other parts of the United States and in New 
Zealand, Australia, Canada, Brazil, Ingland 
and Italy. 

Hotels, theatres, men’s 


clothing stores and hab- 
erdasheries, hospitals 
and (’tis rumored) jails 
have been attacked so ve- 
hemently to consider the 
tall man’s comforts, that 
a number of them have 
succumbed. Six hotels in 
the country, Hotel McAl- 
Wil- 


pin, New York City; 

lard Hotel, Washington, 
D. C.; Sherman Hotel, 
Chicago; New Nicollet 
Hotel Minneapolis, 
Minn.; Albany Hotel, 
Denver, Colo., and the 





BENJAMIN B. OSTLIND, 
Marshfield, Ore., 





Pres. Longfellow Club No. 1 
Biltmore Hotel, Los An- 
geles, Calif., have made 
alterations or changed 
entire floors to inelude 
longer beds and_ bath 
tubs and higher mirrors 


and chandeliers to please 
the ‘‘upstarts’’ who pat- 
ronize them. Some hos- 
pitals have promised 
longer beds and _ several 
theatres are placing rows 
of seats farther apart so 4 
that the tall men will not © Harris & Ewing 

have to view a show from 

between their knees. Numerous gents’ furnish- 
ings establishments have been persuaded to 
carry more complete stocks so that a tall man 
can buy something ready made besides collar 
buttons and neckties. 

A great deal of the success of the Tall Men’s 
Association is due to President Ostlind, who by 
the way, walks with his head six feet four inches 
above terra firma. He attended the national 
Rotary convention last summer and traveled 
through the East preaching the subject nearest 
his heart—the comforts of the tall man. He 
won recognition in New York and Washington 
where he interviewed Attorney General Sar- 
gent and got his approval of the movement. 
There is still lots of work to be done. The Med- 
ford club No. 2 was recently organized by Mr. 
Ostlind, and he and his associates are kept busy 
answering inquiries from all parts of the coun- 
try from men who wish to further the influence 
of this unique organization. 











Officers and Trustees Reélected 


SPOKANE, WASH., Dec. 19.—T. J. Humbird, 
president Humbird Lumber Co. and the Victoria 
Lumber & Manufacturing Co., and otherwise 
heavily interested in the lumber business, was 
reélected president of the Weyerhaeuser Sales 
Co. at the annual meeting held yesterday at the 
company offices in the Old National Bank 
Building in this city. The other officers, also 
reélected, are F. E. Weyerhaeuser, vice presi 
dent, St. Paul, Minn.; A. W. Laird, Potlatch, 


Idaho, secretary; Huntington Taylor, Coeur 
d’Alene, Idaho, treasurer; W. H. Farnham, 
Spokane, assistant secretary and _ treasurer; 


L. S. Case, Spokane, general manager, and I. N, 
Tate, Spokane, assistant general manager. 

Charles H. Ingram, the new manager of the 
Snoqualmie Falls Lumber Co., at Snoqualmie 
Falls, was elected a member of the board. 

The following trustees were reélected: C. A. 
Barton, Boise, Idaho; A. W. Laird, Potlatch, 
Idaho; Huntington Taylor, Coeur d’Alene, 
Idaho; T. J. Humbird, Spokane; R. H. McCoy, 
Bonners Ferry, Idaho; L. S. Case, Spokane; 
George S. Long and F. R. Titeomb, Tacoma; 
R. M. Weyerhaeuser, H. C. Hornby, A. J. 
Taylor and J. F. Wilson, Cloquet, Minn., and 
I, E. Weyerhaeuser, St. Paul, Minn. 

In addition to the trustees who were all pres- 
ent, the meeting was attended by J. P. Weyer- 
haeuser of Tacoma, president Weyerhaeuser 
Timber Co. and Clearwater Timber Co., his son, 
J. P. Weyerhaeuser, jr., vice president and gen- 
eral manager Clearwater Timber Co., and Fred- 
erick K. Weyerhaeuser, another son, district 
sales manager Weyerhaeuser Sales Co. at St. 

aul. 

The present lumber situation was discussed, 
the consensus being that the prospects are ex- 
cellent for a good spring and early summer 
business, @ 


eaanamaaahs 


Gives Views on Florida Prospects 


PORTLAND, ORE., Dee. 19.—‘‘I think we are 
greatly underestimating the magnitude of the 
so called Florida boom,’’ said Charles L. Lind- 
ner, vice president Henry D. Davis Lumber ©o., 
of this city, addressing the Portland Hoo-Hoo 
Club lyncheon meeting at the Multnomah Hotel 
Dee. 17. 


‘We make a mistake in underestimating it,’’ 
he cautioned, ‘‘for while undoubtedly it is a 
boom, it is much more than that. The thought 
I get from a close-up view is that the East and 
the South of the United States are stepping 
forth from seclusion and isolation. 

Mr. Lindner returned a few days ago from 
a 7,000-mile tour that took him through Florida 
and the South, and he gave particular attention 
to conditions in the booming sections of Florida 
and the city of New Orleans. 

Florida has heretofore been the rich man’s play 
ground, but now it is being invaded by people from 
all walks of life. All rus in with the hope of 
making money, some do and some do not. Perhaps 
aus many fortunes are lost as made, but we can not 
escape the fact that the country is being built up 
and I think it is the beginning of a permanent 
basis, 

In Florida everything radiates about Miami and 
Palm Beach. Traffic is swamped. The railroads 
are unable to cope with the situation and that’s 
why we here on the Pacific coast are unable to put 
in more lumber there. Were the railroads not 
congested we could ship in any quantity of limber 
for the demand is there. I saw retail lumber yards 
that did not have a stick of lumber. Fir lumber 
has been very favorably received, although there 
have been some misunderstandings bearing on 
grades and specifications, because of comparisons 
with southern pine. 

The price has nothing to do with lumber values 


there. It is simply a question of when delivery 
can be made. Still it is not true that fabulous 


prices have been demanded. Reputable dealers are 
asking $60 for dimension. Isolated cases may be 
found where the buyer has been imposed upon, but 
they are exceptions. 

The waterfront is terribly congested. You can 
not get a berth for a vessel at Key West till April 
and by that time pineapple shipments will begin. 
The railroads are making extensions and improve- 
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ctivities of West.Coast Lumbermen 


ments as rapidly as possible while operating, and 
everything is being done to relieve the congestion. 
“Old conservative New Orleans is having a won- 
derful awakening. We have heard nothing here of 
the fact that more than a dozen skyscrapers are 
being erected. Nor have we heard of many other 
yast improvements under way there. 

In Florida the Spanish and Moorish types of ar- 
chitecture are the vogue, and everything is done 
to give to the buildings the appearance of mellow- 
ness of age. Old tiles are being imported from 
Spain for roofing and the stueco on front pillars 
on buildings is artistically knocked off in spots to 
make it seem like scars of time. 

The demand for accommodations is so great that 
every room is now rented in a hotel that is to be 
ready for occupaney by the first of the year. 

It is a boom, but one that I think will last and 
one that will mean a heavy demand for lumber for 
years to come. 

Se ALLL GAD 
Smiles in Spite of Adversity 

PORTLAND, ORE., Dee. 19.—C. E. Ridenour, 
western buyer for the Ralph L. Smith Lumber 
Co., of Kansas City, when in Portland today on 
a business trip from his home and headquar- 
ters in North Bend, Ore., related a story that 
indicates that lumbermen may seem pessimistic 
at times, but they do not quickly lose heart. 

O. J. Mather, who has, or rather had, a small 
Port Orford cedar mill at Sixes, Ore., related Mr. 
Ridenour, left for Bandon with his wife on a shop- 
ping and business trip. That afternoon the man 
at the mill noticed that the water was low in the 
boiler and turned in a cold stream. Nothing but 
nuts and bolts remained as a reminder of the fact 
that a power plant had ever existed there. Later 
in the night, the mill, from some undiscovered 
cause, caught fire and burned to the ground. A 
couple of days later Mr. Mather’s young son, while 
handling a 22-caliber rifle, shot himself accidentally 
through the foot. Still, Mr. Mather came up 
smiling, glad things were not worse, and planning 
anew and better plant. 


Family Codperation Profitable 
SEATTLE, WASH., Dec. 19.—A real family or- 
ganization, successful in a remarkable degree, 
is in evidence at one of the sawmills on the 
Duwamish waterway, in the south part of the 
city. It is the Pankratz Lumber Co., which two 
months ago added to its holdings by taking over 
the properties of the South Seattle Mill Co. 
The organization now owns and operates two 
sawmills, and is handling the output of two 
more. 

Parikratz Mill No. 1 is located on the Du- 
wamish River near the Meadows, and Mill No. 
2 is the newly-acquired plant. At Mill No. 1 
is George Pankratz, jr., and at Mill No. 2 is 
Jack Pankratz, each of them manager of his 
particular property. At the headquarters of 
Mill No. 2 is George Pankratz, sr., as general 
director of operations, and in the office is Miss 
Laura Pankratz—so that here one finds the 
father, two stalwart sons and the daughter, all 
working harmoniously at the task of manufac- 
turing and marketing Pankratz lumber. 

The output is made up of flitches for Japan 
and side lumber for California—principally fir, 
with a small proportion of hemlock. Mill No. 1 
is cutting 30,000 feet in eight hours, and Mill 
No. 2, 60,000 feet; and in addition the Pan- 
kratz Lumber Co. markets the cut of the Vashon 
Island mill at Burton, and the Steen mill at 
Ellisport, a combined total of 35,000 or 40,000 
feet a day. All the lumber is barged to the 
Duwamish waterway, for loading on ships in 
the domestic or offshore cargo trade. The 
California business of the company is handled 
entirely by the Hammond Lumber Co. 

It is fifteen years since George Pankratz, sr., 
arrived in Seattle, ‘‘without a cent,’’ as he 
says himself. His two sons were then mere 
boys. He had come from Wisconsin, his native 
State, where he gained his first taste of the 
lumber business... Today ‘‘dad’’ is all set to 
let the boys run the business, his mission being 
to give it guiding touch and direction once in 
awhile from the front office, when in his judg- 
Ment his advice is needed. The company is 
making a success of properties that in the past 
have not been profitable, showing that family 





unity and cooperation may be made to turn the 
trick in the lumber business, even where others, 
under different circumstances, have gone to the 
wall. 


Douglas Fir Important Export Wood 

Vancouver, B. C., Dee. 19.—Cutting out of 
the great pitchpine areas of the southern 
States, once considered inexhaustible, is result- 
ing in enormously enhancing the value and im- 
portance of the Douglas fir areas of the Pacific 
coast, was the statement made by H. R. Mac- 
Millan, prominent lumber exporter of Van- 
couver, addressing a joint meeting of boards of 
trade, of Vancouver, New Westminster and the 
Fraser Valley. Today Douglas fir is beginning 
to surpass southern pine in volume exported to 
foreign markets. 

Mr. MacMillan, who is a forceful and thought- 
ful speaker, dealt exhaustively with the sta- 
tistical record of southern pine, tracing, from 
carefully prepared figures, the rise and decline 
of that industry, and comparing its decline with 
the growing ascendancy of Douglas fir and other 
Pacific coast lumber. Much capital from the 
southern pine country had been invested in 
British Columbia timber already, said Mr. Mace- 
Millan, but the movement was only beginning. 
More and more capital from the pitchpine coun- 
try would seek reinvestment in British Columbia 
timber he predicted. The wise investors would 
reap enormous advantages from the increasing 
value of the Douglas fir stands of this province. 
Today as never before, said he, there are condi- 
tions which make a tremendous expansion of 
the lumbering industry certain. 

Urging that time for broad reforestation 
policies to be initiated had now arrived, Mr. 
MacMillan said the problem of the future for 
this country was not to find markets for the 
lumber produced, but to perpetuate timber re- 
sources by reforestation and by protecting ex- 
isting stands from forest fires. 

Because British Columbia has but one-third 
as much Douglas fir as the two States, Oregon 
and Washington, and the annual cut of timber 
is proportionately less, this province is going 
to see its Douglas fir stands in great demand, 
said Mr. MacMillan. 


(SALE EGGAGGAMG: 


Introduce Minimum Wage Bill 


VANCOUVER, B. C., Dec. 19.—There may be a 
minimum wage law, applying only to employees 
of the lumber industry, in British Columbia, 
within the next fortnight if a bill introduced in 
the legislature by Maj. R. J. Burde, and now 
being hotly contested, passes the house. Maj. 
Burde withdrew a general minimum wage bill 
introduced earlier in the present session, and 
replaced it with the new bill. He claimed that 
it would help to put Orientals out of the lum- 
ber industry. 

The legislature has beeome badly divided 
over the bill, members of both parties taking 
opposite sides. Labor members are planning to 
force the issue to wider scope by applying the 
principle of the bill to all industries. Mean- 
time, lumbermen have voiced very strong ob- 
jections to having the lumber industry singled 
out for the application of the law. Some lum- 
bermen are members of the legislature, and they 
have taken the stand that a fair wage is now 
being paid and that the industry is ready to 
meet any reasonable request on the part of 
labor for increased pay. 

A. EK. Munn, a prominent logging operator 
and member of the Provincial legislature, in 
speaking on the bill pointed out that the log- 
ging industry paid high wages. Saying he 
would support the bill, he declared that it 
would affect very few mills. C. McRae, presi- 
dent Alberta Lumber Co., Vancouver, and also 
a member of the legislature, stated that the lum- 
ber manufacturers were willing to have the in- 
dustry manned with white labor only, and that 
they wished to keep it free from Orientals. The 
majority of the mills, he said, were paying a 
fair wage now. 

Speaking in Vancouver, J. D. MeCormick, 


president British Columbia Lumber Manufac- 
turers’ Association, took exception to making 
the industry the ‘‘dog’’ on which new legisla- 
tion could be tried. 

With possibility of the house adjourning over 
the Christmas holidays instead of prorogation, 
the bill may not be debated in time to bring it 
to an issue. It is apparently doubtful if it ean 
be passed so late in the present session, with the 
house so seriously divided, and labor itself dis- 
satisfied with this partial plan. 


Buys Lumber Holdings of Coast Firm 


SEATTLE, WASH., Dee. 19.—The Hansen- 
Nieder Lumber Co., of Seattle, has purchased 
the lumber holdings of the Union Lumber & 
Shingle Co. Since the death of S. H. Chatten 
all of the timber has been sold off by the execu- 
tors of the estate and this deal closes out the 
manufactured lumber holdings of the estate. 
The transaction involves about 5,000,000 feet 
of yard stoek of all kinds which is being offered 
to the trade by the Hansen-Nieder Lumber Co. 
A. D. Laws, sales manager for the Union Lum- 
ber & Shingle Co., handled the deal for the 
mill. 


Advisory Council for Forest Station 

PORTLAND, ORE., Dee. 19.—Seecretary of Ag- 
riculture Jardine has invited seventeen repre- 
sentative lumbermen, loggers and forestry men 
of Oregon and Washington to compose an ad- 
visory council for the Pacifie Northwest Forest 
Experiment Station, according to announece- 
ment made here today by T. T. Munger, director 
of the station, with offices in Portland. 

This move, Mr. Munger explains, is in line 
with the policy of the department to have in- 
dustries take part in planning and reviewing 
the work Forest Service bureaus are carrying 
on. The list of those appointed follows: 

A. C. Dixon, Booth-Kelly Lumber Co., Eugene, 
Ore.; FE. S. Collins, Ostrander Railway & Timber 
Co., Portland; R. W. Vinnedge, North Bend Lum- 
ber Co., North Bend, Wash. ; Russell Hawkins, The 
Whitney Company, Garibaldi; Frank H. Lamb, 
Wynooche Timber Co., Hoquiam, Wash.; R. D. 
Moore, Shevlin-Hixon Co., Bend, Ore. ; Louis Bloch, 
Crown-Willamette Paper Co., San Francisco; D. T. 
Mason, Mason & Stevens, Portland ; C. 8S. Chapman, 
Weyerhaeuser Timber Co., Tacoma, Wash,; E. T. 
Allen, Western Forestry & Conservation Associa- 
tion, Portland; A. W. Cooper, Western Pine Man- 
ufacturers’ Association, Portland; Dean Hugo 
Winkenwerder, University of Washington forest 
school; Dean G. W. Peavy, of the forest school, 
Oregon Agricultural College, Corvallis, Ore. ; Dean 
Kk. C. Johnson, of Washington State College, Pull- 
man, Wash.; F. A. Elliott, State forester, Salem, 
Ore. ; George C. Joy, State superintendent of for- 
estry, Olympia, Wash., and P. Z. Caverhill, chief 
forester of Britist Columbia, Victoria, B. C. Dis- 
trict Forester C. M. Granger, Portland, will be ex- 
officio member of the council. 


California Pine Trade Best in Years 

SAN FRANcIsco, CALIF., Dee. 19.—California 
pine is enjoying the best business of recent 
years, or since the World War boom. Such is 
the contention of Bert M. Smith, acting sales 
manager of the Red River Lumber Co. during 
the absence of Leon B. Walker on a cruise into 
Mexican waters aboard his private yacht Alma. 

We have on hand more orders for several grades 
of woods than we are really able to handle with- 
out handicapping ourselves, declared Mr. Smith. 
Within the last month we have turned down or- 
ders for more than 150 cars of cut stock at very 
desirable prices. We are doing this under our 
policy of caring for our oldest customers who 
look to us with confidence that we will be able to 
meet their urgent demands. 

Prices have not been advanced on the higher 
grades in the face of this condition. We are sim- 
ply turning down orders which we can not handle 
without delay to customers which might prove det- 
rimental to both. 

On the lower grades, business is strictly above 
normal with prices steady and firm. ‘The outlook 
for 1926 is decidedly encouraging to the lumber 
manufacturer who has a good solid stand of tim- 
ber, efficient mills properly handled and an or- 
ganized sales force. 
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A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 
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COME ON HOME 


, By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL” *THE WOODS" 
“IN FOREST: LAND,” ETC. . 





Douglas Malloch is known all over America 
awherever people gather to hear clean stories, 
enjoy happy and vead aloud or listew 
to verse such as bus, filled with homely sents 
ments and a happy spirit. “The poet who 
enakes Irving @ yoy,” they say of him. 

This new collection contains favorites thao 
Mr. Malloch has read or vecited 

the country. All sides of life and bumor are 
cepresented, but perbaps the commonest note is 
the one strack in the lines, “His Heritage,” 
n, where @ father says to bus boy: "I know youth 
Ne get clong,” and odds: 
> 


ake “I know, somehow or other, 
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A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











Co-operation Surest Road to Success, 
Connecticut Retailers Told at Annual 


BRIDGEPORT, CONN., Dee. 21.—If one word 
were to be selected to express the spirit of the 
thirty-fourth annual convention of the Lumber 
Dealers’ Association of Connecticut, held here 
in the Hotel Stratfield last Wednesday, that 
word would be ‘‘codperation.’’ Veteran mem- 
bers agreed it was the best attended and one of 
the most successful meetings in the history of 
their organization. Codperation was the key- 
note struck in discussions of various trade prob- 
lems. Practically every speaker emphasized 
that the surest road to success is along the path 
of codperation with fellow dealers, sympathetic 
understanding of the difficulties of lumber man- 
ufacturers and wholesalers, and full apprecia- 
tion of the rights and best interests of lumber 
consumers. [A telegraphic report of the con- 
vention highlights appeared on page 61 of the 
Dec. 19 issue of the AMERICAN LUMBERMAN.— 
EDITOR. | 

John G. Schwarz, jr., of Schwarz Brothers 
Lumber Co., Bridgeport, the retiring president 
of the association, hit the nail on the head with 
a few pungent words when he said: ‘‘It’s a 
good thing to get together instead of calling our 
competitors names and passing them on the 
other side of the street.’’ 

The evils of price-cutting and the fallacy of 
the ‘volume fetich’’ also came in for vigorous 
attention. William Lucas, chief of the cost ac- 
counting bureau of the Northeastern Retail 
Lumbermen’s Association, brought out in very 
striking fashion, with the assistance of large 
charts based on recent studies he has made in 
certain northeastern yards, that the dealer who 
violates these first principles of codperation not 
only wrecks his own chances for fair business 
profits but also cuts seriously into the profits 
of his competitors. 

The convention committee was given a spe- 
cial vote of appreciation for their hard work 
and success in arranging an_ exceptionally 
strong and interesting program. The machinery 
had been working for several weeks to make this 
late 1925 convention the best ever. Subjects of 
vital every day interest to the retail lumber 
dealer were selected for discussion by the deal- 
ers themselves. First came the topic: ‘‘The 
Why of Profits; Why We Have Made Them 
and Why We Haven’t.’’ Some dealers have 
followed a policy of intensive selling and mar- 
chandising methods, and they have done a very 
large volume of business on a very small gross 
margin of profit. Other dealers have pursued 
a more conservative policy, turning away some 
business which did not come up to their mini- 
mum standard of what constitutes a fair and 
reasonable business profit. Which policy means 
most in the ultimate returns to the retail lum- 
ber yard, was a vital question which was dis- 
cussed from many angles. 

‘What does the new lien law mean,’’ was 
another question. Since the Connecticut lien 
law was amended at the last session of the 
State legislature lumber dealers have felt that 
there is need for clarification of the situation. 
Much interest also was shown in the proposed 
national model for a standard lien law which 
is now in process of development by the United 
States Department of Commerce. Other im- 
portant subjects were discount terms to the 
trade, ways of increasing turnover safely and 
thus reducing the cost of doing business, how 
to meet the increasing intensity of ready-cut 
mail order competition, how to figure and assess 
the cost of deliveries, and lumber standardiza- 
tion and grade marking. 


AFTERNOON BUSINESS SESSION 


There was a general get-together of dealers 
in the morning and a meeting of the directors 
with officers of the Northeastern association. 
The report of the treasurer, Hobart H. Richards 
of H. H. Richards Lumber Co., West Haven, 
Conn., showed the association finances are in 
sound condition. Secretary Underwood, report- 


ing the last year’s activities, showed that the 
association officers have been aggressive in safe- 


guarding the best interests of the lumber in- 
dustry. Special mention was made of the ‘‘ for- 
estry trip’’ enjoyed by the members last sum- 
mer. Secretary Underwood urged that the as- 
sociation hold a regular outing next summer 
and make it an annual event to promote ac- 
quaintance and good fellowship among the lum- 
ber dealers and their families, and thus stimu- 
late the spirit of coédperation. He reported that 
Connecticut has 126 recognized retail lumber 
concerns, of which ninety are now represented 
in the association. 

Emphasizing the importance of the district 
group meetings of dealers, sponsored by the 
association, President Schwarz pointed out in 
his address that in the sections where the local 
district group is most active the balance sheets 
of the participating yards are apt to show the 
soundest profits. The New Haven group had 
been commendably active and loyal in its work 
for the general good of the association and for 
the benefit of the individual dealers in New 
Haven and vicinity, he said. 

In reporting for the legislative committee, 
Mr. Seibold, chairman, spoke particularly of the 
lien law. 

A good lien law is an implement of defense for 
the retail lumber dealer, he said, and a very vital 
one indeed. We have been fortunate in Connec- 
ticut in having a good set of lien laws. Here in 
Connecticut some of the retailers don’t take ad- 
vantage of all their opportunities. I think that 
at this time it is too early to say very much about 
the working of our present lien law. We should 
not hesitate to use it at every opportunity; we 
should try it and study it, ascertain its weak- 
nesses and any loopholes in it, and then as an 
association we should work to remedy any points 
which our experience has shown need attention. 

We found five bills registered at the last legis- 
lature in which we as lumber dealers were vitally 
interested. We killed four of them and the one 
that was passed was not especially harmful. Some 
fifty lumber dealers attended the hearings and 
aided the association’s legislative committee. 

The building material men are now trying to 
draft a model lien law through the Department 
of Commerce. Similar effort is being made by 
the govgrnors of several States. They are trying 
to reconcile the interests of the material men and 
the mortgage companies. Weare today presenting 
for your consideration and approval what we re- 
gard as the twenty fundamentals that should be 
the backbone of such a lien law. I urge this as- 
sociation to endorse these fundamentals and to 
support them strongly at every opportunity. 


William J. Riley also of the legislative com- 
mittee said that while he was in Boston the 
previous week he had met there Frank A. Smith, 
representing the retail lumber dealers on the 
Department of Commerce lien law committee, 
and that Mr. Smith had urged that the building 
material men write the model lien law or it 
would be written for them. Mr. Riley then 
moved, seconded by Treasurer Richards, for the 
adoption of a resolution officially endorsing the 
twenty fundamentals recommended by Mr. Sei- 
bold. The resolution was adopted unanimously. 


Great Possibilities in Codperation 


President Pettit of the Northeastern associa- 
tion announced that while he was scheduled to 
diseuss the ‘‘ Value of Group Meetings,’’ his 
real subject would be ‘‘Co6dperation,’’ more 
vitally important in these latter days of the 
lumber industry, so different from the old times 
when each neighborhood had its own little saw- 
mill whose product was locally consumed. Show- 
ing a clipping from a recent issue of the AMER- 
ICAN LUMBERMAN, President Pettit read the ac- 
count of the oldtime lumber mill still standing 
near Norwalk, Conn. Continuing, he said: 

The lumber manufacturer says that the industry 
is sick. This illness is not confined to the manu- 
facturer alone. I think that the retailer, too, 
should take some of the immunization treatment 
with that serum of coéperation or the retailer will 
be under the weather. The balance sheet tells the 
story from the time the dealers stopped cussing 
and began codperating for mutual gain. When 
men exchange dollars each man has a dollar left, 
but when they exchange ideas each then has two 
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ideas. That is the principle of codperation and 


the soul of association service and the great value: 


ot frequent group meetings. 

The codperation brought out through organiza- 
tion of dealers in district groups is tremendous in 
its possibilities. Joint buying is rapidly showing 
advantageous results. The Oneida-Herkimer group 
in New York State has made history in its codpera- 
tive advertising to meet competition. 

After reading a very interesting allegorical 
balance sheet to bring out the fact that the 
assets of the lumber dealer are found in co- 
operation and his liabilities in cut-throat com- 
petition, President Pettit concluded: ‘‘We 
must have faith in our industry and faith in 
one another.’’ 

President E. Kent Hubbard of the Manufae- 
turers’ Association of Connecticut, on the pro- 
gram to talk on ‘‘Coodperation,’’ said that pre- 
vious speakers had stolen all his thunder, then 
he struck some fresh ringing notes on the same 
general subject, saying: 

The great move your industry is making toward 
the standardization and grade-marking of lumber 
is a forward step of tremendous importance. I am 
glad to offer you the hearty coédperation of the 
Manufacturers’ Association of Connecticut in mak- 
ing standardization and grade marking effective. 
There is nothing in which there is full coédpera- 
tion of the members of an organization that can 
not be accomplished by their united purpose. Mem- 
bers get out of an association what they put into 
it. If we are to retain what we have and build 
for the future we must make the most of such 








— — 4 


JOHN G. SCHWARZ, JR., (. E. UNDERWOOD, 
Bridgeport, Conn. : Norwalk, Conn. ; 
tetiring President teGlected Secretary 


organizations as yours. Every single member of 
the community is bound up in the mutual inter- 
ests of the community. 

Mr. Hubbard then read some very interesting 
‘Maxims of Coéperation’’ he had prepared 
and illustrated the truth and foree of each 
maxim with anecdotes. 


Fix Date for Future Annuals 


As chairman of the resolutions’ committee, Mr. 
Riley presented a telegram from the State 
Chamber of Commerce inviting the association 
to join, and a resolution to this effect was unani- 
mously adopted. Another resolution adopted 
provided for a change in article 10, section 1, 
of the association by-laws, fixing the date of 
future annual meetings in December to avoid 
conflict with the annual conventions of the 
Massachusetts and Northeastern associations of 
retailers. 

Unable to be present in person, E. A. Rich- 
ards, of H. H. Richards Lumber Co., West 
Haven, Conn., sent in a lengthy and very com- 
prehensive report on ‘‘Standardization Re- 
ports,’’ his assigned subject, which is to be 
printed and distributed among members. 

Secretary-manager Paul 8S. Collier, of the 
Northeastern association told of the cooperation 
recently established between the Northeastern 
association and the Northeastern Forest Ex- 
periment Station at Amherst, Mass., established 
by the United States Forest Service. Eulogiz- 
ing the important work being done for the lum- 
ber industry at the Forest Products Laboratory 
at Madison, Wis., he said that every branch of 


the lumber industry should codperate to keep 
this valuable work going on. This has been a 
year of new records in volume for the lumber 
dealer, Mr. Col#ier continued. The great prob- 
lem now is to conserve credits and insure profits. 
He announced a ‘‘ Better Homes Contest’’ to 
be conducted for the dealers by the North- 
eastern, at whose coming convention in New 
York City prizes will be awarded for both single 
and 2-family homes, on the basis of economy, 
convenience, design and those other qualities 
which make up value. 


Cost Accounting Service 


William Lucas, head of the cost accounting 
bureau, announced a service which is expected 
to be of great value to northeastern retailers. 
Studies are to be made regularly in the yards 
of the dealers in each district group which sub- 
scribes to the service, and consolidated figures 
supplied to the dealers monthly. Each dealer 
will thus have a yardstick with which to com- 
pare his own charted costs and which will point 
out the loopholes that should be plugged to pre- 
vent escape of profits. A typical study of a 
district group of northeastern yards during the 
last nine months showed $42.07 to be the aver- 
age first cost of lumber handled, handling 
charges varied from $2.84 to $6.37 a thousand 
feet, delivery cost from $1.52 to $3, administra- 
tion and selling ranged from $3.40 to $10.70 
and gross profits from $4.50 to $8.07 a thousand 
feet. Based on this study, Mr. Lucas said in 
this particular district the facts showed it 
should be possible with lumber costing $43 to 
mark up $17, allowing $4 for handling, $2.50 
for delivery, $4 for administration and selling, 
and $6 for gross profits, or about 10 percent 
of gross sales. Another study of four yards 
handling collectively 7,500,000 feet aroused 
great interest in the fact that a conservative 
small business will often pay a fair profit where 
an attempt to build volume business will mean a 
loss. 


Albert Shumaker, of the Waterbury Lumber 
Co., Waterbury, said that Mr. Lucas’ sugges 
tion of 10 percent profit on gross sales was too 
high and misleading. The mark should be set 
lower, he contended. Mr. Lucas agreed that the 
average for lumber dealers all over the country 
was 4 percent on gross sales. 

President Schwarz refused reélection so the 
following slate was prepared by the nomination 
committee and elected: 

President—Albert Seibold, Deforest & Hotchkiss 
Co., New Haven. 

First vice president—-H. E. Thompson, Water- 
town Lumber Co., Watertown. 

Second vice president—Richard Warren, Thames 
Lumber Co., New London. 

Treasurer—Fred B. Grant, Lampson Lumber Co., 
New Haven. 

Secretary——Carlton E. Underwood, Norwalk Lum- 
ber Co., Norwalk (reélected). 

Directors—H. M. Swinney, Niantic; R. W. Chat- 
field, Derby; C. O. Bidwell, Windsor Locks; John 
A. Dodd, Middletown; R. G. Murphy, Bridgeport ; 
John C. Barry, Portland; John G. Schwarz, jr., 
Bridgeport; William J. Riley, Hartford; N. B. 
Richards, South Manchester; G. S. Loewenthal, 
Middletown; Willis Austin, Norwich, and G. Fred 
Thompson, Stamford. 


The annual banquet Wednesday evening in 
the Hotel Stratfield ballroom was a delightful 
affair. There was wonderful and startling head- 
gear for all of the 300 dealers and their friends 
present, giddy colored balloons spun and were 
batted about above the heads of the banqueters ; 
there was a jazz orchestra and a still more jazzy 
song leader, clever speakers and a general spirit 
of good fellowship. 


Makes Change in Shingle Production 


ONALASKA, WASH., Dec. 19.—The Carlisle 
Lumber Co., here, has discontinued the produc- 
tion of 6/2 shingles and has turned its shingle 
production to premium clears, according to W. 
A. Carlisle, president, who, together with his 
family, is spending the holidays with relatives 
and friends at Atchison, Kan., and Kansas City, 
Mo. The Carlisle plant is closing for the holi- 
days. Shipments have been heavy but the com- 
pany still has a complete assortment of stock. 





Save Money 


—on— 


Mixed Car 
Shipments 


Reduce your inven- 
tory by relying on stocks 
carried in Bartholo- 
mew’s Chicago warehouse, ready for immediate 
shipment, any quantity, delivered anywhere. 

Quality guaranteed strictly in accordance with 
association rules. Prices right; money back with- 
out quibbling, if not entirely satisfied, on any of 
ae Or tabern stocks: 

and 3/8” oak and maple flooring, ll 
widths and grades. . , ails 

Tennessee aromatic red cedar lining; red cedar 
boards. 

vd and kiln dried oak and gum mouldings and 

nish. 

Oak lumber, kiln dried, rough or dressed. 

Wire our expense fer prices. 
Write for free mail enclosures, to help you sell cedar 
lining for clothes closets 











4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 
511 Locust St. 


1045 Ill. Mer. Bank Bid. 80 Maiden Lane 
St. Louis. Mo. Chicago, Il. New York, N. Y. 


























GILBERT NELSON & CO. 


Public Accountants 
1! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 














ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, “A. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange. CHICAGO 
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Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address : “*Pickwood,”’ St. Louis 














WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. neent St., Glasgow, Scotland, 3 Eastchea es - 
don, E. C. Cable Address: ‘‘Brackridge,”’ ng Cale 
Address: ‘‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 
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Specials For 
Prompt Shipment 


ROCK ELM 


2 cars 4/4” No. 2 Com. & Btr 
3 cars 5/4” No. 2 Com. & Btr 
4 cars 6/4” No. 2 Com. & Btr. 
3 cars 8/4” No. 2 Com. & Btr. 


HARD MAPLE 
cars 4/4” Ist & 2nds 
cars 5/4” No. | Com. & Btr. 
ears 5/4” No. | Com. & e 
cars 6/4” No. | Com. & Sel. 
cars 8/4” No. 1 Com. & 
cars 8/4” No. 2 Common 


BASSWOOD 


cars 4/4” Ist & 2nds 

cars 4/4” No. | Com. & Sel. 
cars 4/4” No. 2 Common 
cars 5/4” Ist & 2nds 

3 cars 6/4” Ist & 2nds 


The Adams-Thom 
weiss” Lumber Co. 


NwehHos 





Jean LaRue says: 
** She’s dam’ good 
mans to deal wid!” 


WNHWoTY 








Hemlock—Complete Stock 


Birch No. 1 Com. & Btr.. 350,000 Maple No. 2Com..____- 60,000 
Birch No. 2 Com. 175,000 Maple No.3 Com._____- 150.000 
Birch No.3 Com. .___-- 225,000 Basswood No. 1 Com. & Btr. 30,000 
Maple No. 1 Com. & Btr. 50,000 Basswood No. 2 Com...__. 8,000 


Write for description and prices. 


Hales Timber Co., Inc. 





FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 ] 
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Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


-_ 
“Ni 





Manufacturers of 17 different species 
of Northern Hardwoods 


17 17 











_WHAT THE ASSOCIATIONS HAVE IN PROSPECT 





Jan. 4, 1926—South Bend Hardwood Club, South Bend, 
Ind. Annual. 

Jan. 6-7, 1926—American Forestry Association and 
Southern Forestry Congress, Jefferson Hotel, Rich- 
mond, Va. Joint annual meeting. 

Jan. 7, 1926—Pittsburgh Lumbermen’s Club, William 
Penn Hotel, Pittsburgh, Pa. Annual. 

Jan. 8, 1926—Pennsylvania Forest Products Manufac- 
turers’ Association, Tyrone, Pa. Annual. 

Jan. %, 1926-—-New Hampshire Lumbermen’s Association, 
Hotel Carpenter, Manchester, N, Annual, 

Jan. 9, 1926—Iuisiana Mill Managers’ Association, Lake 
Charles, La. 

Jan. 12, 1926—Hardwood Interior Trim Manufacturers’ 
Association, Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 12, 1926—Louisville Branch Southern Hardwood 
Traffic Association, Louisville, Ky. Annual. 





Jan. 13-14, 1926—Retail Lumber Dealers’ Association 
= Indiana, Claypool Hotel, Indianapolis, Ind. 
nnual, 


Jan. 14, 1926—Philadelphia Wholesale Lumber Dealers’ 
Association, Manufacturers’ Club, Philadelphia, Pa. 
Annual, 

Jan. 14, 1926—Pittsburgh Millwork Estimators’ Club, 
Fort Pitt Hotel, Pittsburgh, Pa. Annual. 

Jan. 14-15, 1926—Southern Illinois Retail Lumber Deal- 
ers’ Association, Halliday Hotel, Cairo, Ill. An- 
nual, 

Jan. 14-16, 
Association, 
Annval, 

Jan. 15, 1926—Indiana Hardwood Lumbermen’s Asso- 
ciation, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 15, 1926—Southern Hardwood Traffic Association, 
Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 15, 1926—California White & Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif. Annual 
stockholders’ meeting. 

Jan. 16, 1926—East Texas Mill Managers’ Association, 
Houston, Tex. 

Jan. 18-21, 1926 


1926—Mountain States Lumber Dealers’ 
Shirley-Savoy Hotel, Denver, 


Union Association of Lumber & Sash 


& Door Salesmen, Neil House, Columbus, Ohio. 
Annual, 
Jan. 19, 1926—Canadian Forestry Association, King 


Edward Hotel, Toronto, Ont. Annual, 

Jan. 19-21, 1926—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual, 
Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan. 20-22, 1926—Ontario Retail Lumber Dealers’ Asso- 

ciation, King Edward Hotel, Toronto, Ont. Annual. 

Jan. 25, 1926—Eastern Millwork Bureau, Hotel Penn- 
sylvania, New York City. Annual. 

Jan, 26-28, 1926-—-American Wood Preservers’ Associa- 
tion, Cleveland Hotel, Cleveland, Ohio. Annual. 
Jan. 26-28, 1926—Northeastern Retail Lumbermen’s 
Association, Hotel Pennsylvania, New York City. 

Annual. 

Jan. 27-29, 1926—Southwestern Lumbermen’s Associa- 
tion, Kansas City, Mo. Annual. 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan, 27-28, 1926—National Lumber Exporters’ Associa- 
tion, Neil House, Columbus, Ohio. Annual. 

Jan. 28-29, 1926—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 
Annual, 


Colo, 





Jan. 28-29, 1926—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, West Virginia Hotel, 
Bluefield, W. Va. Annual. 

Jan, 29, 1926—West Coast Lumbermen’s Association, 
Seattle, Wash. Annual stockholders’ meeting. 

Feb. 2-3, 1926—Kentucky Retail Lumber Dealers’ Asso- 


ciation, Phoenix Hotel, Lexington, Ky. Annual. 
Feb. 2-3, 1926—Hardwood Manufacturers’ Institute, 
Hotel Roosevelt, New Orleans, La. Mid-winter 
business meeting. 
Feb. 2-4, 1926—Oanadian Lumbermen’s Association, 


Mount Royal Hotel, Montreal, P. Q. Annual. 

Feb. 3-4, 1926—Southeastern Iowa Retail Lumbermen’s 
Association, Ottumwa Hotel, Ottumwa, Iowa.  An- 
nual, 

Feb. 3-5, 1926—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual. 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 
Feb. 4-5, 1926—New Jersey Lumbermen’s Association, 
Hotel Traymore, Atlantic City, N. J. Annual. 
Feb. 10-11, 1926—National Association of Commission 

Lumber Salesmen, Congress Hotel, Chicago. Annual, 

Feb. 10-12, 1926—Nebraska Lumber Dealers’ Association 
in conjunction with Knot Hole Clubs, Hotel Castle, 
Omaha, Neb. Annual. 

Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An- 


nual. 

Feb. 11-12, 1926—Tennessee Retail Lumber Dealers’ 
Association, Hermitage Hotel, Nashville, Tenn. 
Annual. . 


Feb. 16, 1926—-Northern Wholesale Hardwood Lumber 
Association, Milwaukee, Wis. Annual. 

Feb. 16-17, 1926—Trade extension conference of Na- 
tional Lumber Manufacturers’ Association, Congress 
Hotel, Chicago. 

Feb. 16-18, 1926—Wisconsin Retail Lumbermen’s Asso- 


ciation, Hotel Pfister, Milwaukee, Wis. Annual. 
Feb. 17-18, 1926—Southwestern Iowa Retail Lumber- 
men’s Association, Iowana Hotel, Creston, Iowa. 


Annual. 

Feb. 18-20, 1926—Western Retail Lumbermen’s Associa- 
tion, Multnomah Hotel, Portland, Ore. Annual 
institute. 

Feb. 19, 1926—Eastern Iowa Retail Lumbermen’s Asso- 
ciation, Lafayette Hotel, Clinton, Iowa. Annual. 
Feb, 22-27, 1926—National Association of Builders’ Ex- 
changes, Coliseum, Oklahoma City, Okla. Annual. 
Feb. 23-25, 1926—-North Dakota Retail Lumbermen’s 
Association, Fargo Commercial Club, Fargo, N. D. 

Annual. 


Feb. 24, 1926—Northern Indiana & Southern Michigan 


Retail Lumber Dealers’ Association, Oliver Hotel, 
South Bend, Ind. Annual. 

March 3-4, 1926—Central & Northeastern Iowa Lum- 
bermen’s Association and Northwest Iowa Retail 
Lumbermen’s Association, Fort Des Moines Hotel, 
Des Moines, Iowa. Joint annual conventions. 

March 10-11, 1926—South Dakota Retail Lumbermen’s 
_ Association, Coliseum, Sioux Falls, 8. D. Annual. 

March .17-18, 1926—Southeast Missouri Retail Lumber 
Dealers’ Association, Cape Girardeau, Mo. Annual. 

March 26-27, 1926—Millwork Institute of California, 
Stockton, Calif. Quarterly meeting. 

April 10-17, 1926—Home Complete Exposition, Manufac- 
turers’ Exposition Building, Indianapolis, Ind. 
Annual, 





Indiana-Michigan Program 

SoutH BEND, INpD., Dee. 21.—Arrangements 
for the twenty-sixth annual convention of the 
Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, to be held Feb. 
24 at the Oliver Hotel, this city, have just been 
completed, according to Secretary-treasurer G. 
I. Burruss. The entertainment committee has 
secured Douglas Malloch, Lumberman Poet, of 
Chicago, as a special feature, and is endeavoring 
to keep the remainder of the entertainment of 
a type of the kind Mr. Malloch will put on. A 
special invitation is extended to the ladies of 
lumbermen to attend the convention this year. 
The meeting will begin with a banquet at noon, 
as is the usual custom. 


New Hampshire Coming Convention 

MANCHESTER, N. H., Dee. 21.—Secretary 
Daniel C. Woodman, of the New Hampshire 
Lumbermen’s Association, is sending out an- 
nouncements that the annual meeting of the 
association will be held here in the Hotel Car- 
penter on Friday, Jan. 8, 1926. The business 
meeting is to be called at 10:30 a. m. Lunch- 
eon will be served at noon and this is to be 
followed by another business session in the 
afternoon, with some special speakers on lead- 
ing problems before the lumber industry and 
general discussions. Officers of the association 
are to be elected also. 





Lumbermen from other sections of New Eng- 
land have been invited, particularly the mem- 
bers of the Maine Lumber Manufacturers’ As- 
sociation. The committee in charge of ar- 
rangements regards this meeting as especially 
important. Consolidated stock sheets are to be 
issued, showing lumber stocks on hand in the 
yards of association members as of Jan. 1, 
1926, and ideas will be exchanged on the sub- 
ject of reasonable restriction of production the 
coming season and the most sensible selling 
policies. 


Northwestern Plans Progressing 

MINNEAPOLIS, MINN., Dec. 21.— Plans are 
progressing rapidly for the forthcoming annual 
convention of the Northwestern Lumbermen’s 
Association next month in Minneapolis. Re- 
ports being received at the office of W. H. Ba- 
deaux, secretary, indicate the attendance will 
reach a new record. Stress this year is being 
laid on the building material exposition of the 
convention. Each year this feature of the meet- 
ing has grown in importance. 

Today, according to Mr. Badeaux, the build- 
ing material exposition parallels the actual con- 
vention in importance to the delegations. 
Customers have found the exposition profitable. 
For more than a month, according to officers 
of the association, there has been tremendous 
demand for space at this exposition. Consumer 
Visitors at the show will be attracted by the 





ne 


Ji 


of 
la 


= > mt Oo 


Om Aw et 


ht TY) 


aan: i» em eee eet oe we oe hed ut Oe 








lders’ 
lotel, 


ition, 


Asso- 
14 


itute, 
yinter 


ition, 


nen’s 
An- 


yn of 
» Pa, 


Asso- 
1. 
ition, 
3 
ission 


nual, 


ation 
astle, 


alers’ 
An- 


alera’ 
Tenn. 


mber 


Na- 
gress 


A88o- 
al, 


nber- 
lowa. 


ocia- 
nnual 


Asso- 
al. 

| Ex- 
al. 
nen’s 
ts 


iigan 
fotel, 


Lum- 
etail 
fotel, 


nen’s 
al. 

mber 
nual, 


rnia, 


ufac- 
Ind. 


ung: 
lem- 
As- 
ar- 
ally 
> be 
the 
1, 
sub- 
the 
ling 


are 
ual 
on ’s 
Re- 
3a- 
will 
ing 
the 
eet- 


ild- 
-On- 
ons. 
ble. 
cers 
lous 
mer 

the 








DECEMBER 26, 1925 


AMERICAN 


LUMBERMAN 








building displays. There will be interesting 
arrangements, the officers promise. 

One feature of the convention this year is 
that it is to be conducted in the same week as 
the Winter Sports Carnival, in Minneapolis. 
This will mean that there will be many visitors 
in the Twin Cities besides those at the conven- 
tion. Officers of the lumbermen’s association 
plan to bring many of these visitors as well as 
residents of the two cities to the exposition of 
building materials. 


Wood Preservers Set Date 


E. J. Stocking, secretary of the American 
Wood Preservers’ Association, Chicago, an- 


nounces that its annual convention will be held 
Jan. 26, 27 and 28, 1926, at the Cleveland Ho- 
tel, Cleveland, Ohio. The program is in course 
of preparation, and announcement will be made 
later. 


Union Salesmen’s Annual 

TOLEDO, OHIO, Dee. 21.—J. P. Bartelle, secre- 
tary of the Union Association of Lumber & 
Sash & Door Salesmen, this city, announces 
that the organization’s annual convention will 
be held Jan. 18 to 21, 1926, in connection with 
that of the Ohio Association of Retail Lumber 
Dealers, at the Neil House, Columbus, Ohio. 
The usual banquet will be held on the evening 
of Jan. 18, to which members of the Ohio asso- 
ciation are invited. A splendid program of en- 
tertainment is in course of preparation by a 
committee headed by E. C. Callanan. The busi- 
ness meeting will be held on the afternoon of 
Jan. 20 at which time officers and directors 
will be elected. 


Hardwood Standing Committees 


MINNEAPOLIS, MINN., Dee. 21.—The North- 
western Hardwood Lumbermen’s Association 
has just announced 1926 standing committees. 
The announcement was made through T. E. 
Youngblood, who recently was elected president. 
Chairmen of the various committees are: M. L. 
Jordan, program; E. A. Koehlin, traffic; D. F. 
Clark, forestry: W. N. Foss, statistics; L. 8. 
Clark, publicity: C. C. Campbell, membership ; 
and R. F. Dunean, board of arbitration. 


Plans for Forestry Meetings 

NEW ORLEANS, La., Dec. 21.—The joint an- 
nual sessions of the American Forestry Asso- 
ciation and the Southern Forestry Congress at 
tichmond, Va., Jan. 6 and 7, will be the oe- 
casion for a number of other meetings, includ- 
ing those of the Appalachian section of the So- 
ciety of American Foresters; the Appalachian 
Research Council and the Virginia State Cham- 
ber of Commeree forestry committee, of which 
W. D. Tyler, Dante, Va., is chairman. It is 
expected that Senator Pat Harrison, of Missis- 
sippi, will speak at the opening session of the 
Richmond meeting on the morning of Jan. 6. 

The discussion of national forests in the after- 
noon of the first day will be opened by Philip 
W. Ayres, of the Society for the Protection of 
New Hampshire Forests, and various phases of 
national forest activity will be taken up by 
Col. Joseph Hyde Pratt, North Carolina; A. B. 
3rooks, of West Virginia, and Arthur Ring- 
land, of the National Conference on Outdoor 
Recreation. Thomas W. Morgan, president of 
the Alabama Power Co., has been asked to speak 
on the relation of national forests to water 
power development. One of the principal ob- 
jects of the meeting will be to broadcast a 
better understanding of the importance of na- 
tional forests to the South. 

E. H. Frothingham, of the Appalachian For 
est Experiment Station, will lead the discussion 
on the forenoon of Jan. 7 on the subject of 
Appalachian hardwood reproduction. Many 
members of the Southern Forestry Congress are 
deeply interested in this subject and Mr. Froth- 
ingham’s studies for the last ten years fit him 
well for the presentation. J. C. Williams, man- 
ager development service, Southern Railway 
System, is scheduled to speak on ‘‘ What For- 
estry Means to the Railroads,’’ and R. D. 
Forbes, of the Southern Forest Experiment Sta- 
tion, has for his subject ‘‘Southern Pine Re- 


production Under Diameter Limit Cutting Sys- 
tems.’’ 

The afternoon of Jan. 7 will be devoted to 
State forestry activities, with Gov. A. W. Me- 
Lean, of North Carolina; William A. L. Baze- 
ley, of Massachusetts; C. P. Wilber, of New 
Jersey, and Chapin Jones, of Virginia, as the 
principal speakers. A representative from each 
one of the southern States will be called upon. 

A banquet has been arranged for the evening 
of Jan. 6, at which Governor-elect Harry Flood 
Byrd will act as toastmaster. Dr. Douglas S. 
Freeman, of Richmond, Chief Forester W. B. 
Greeley and Gov. Thomas G. McLeod, of South 
Carolina, and Mrs. John Dickinson Sherman, 
will be speakers at the banquet. 


Fire Protective Associations Meet 

SPOKANE, WASH., Dec. 19.— The quarterly 
meetings of the various fire protective associa- 
tions, the Coeur d’Alene, Potlatch, Clearwater, 
Priest Lake and Pende Oreille, together with 
that of the North Idaho Forestry Association, 
were all held on Monday and Tuesday of this 
week. Routine matters principally were con- 
sidered. A. W. Laird, president of the North 
Idaho and Potlatch associations, presided at 
those meetings. The matter of airplane patrol 
was considered and it was decided by the North 
Idaho association to make use of airplanes 
again this coming year. The sum of $50,000 
was appropriated for this purpose last year and 
flying was found to be a most effective method 
of fire discovery and control. 

W. D. Humiston, of Potlatch, secretary-treas- 
urer of both the Potlatch and the North Idaho 
associations, reported that the Potlatch Timber 
Protective Association spent $59,220 last season 
for fire protective purposes and despite an un- 
usually dry July, only 265 acres out of a total 
of 1,631 acres burned over was in merchantable 
timber. The actual loss was 2,501,000 feet of 
timber, 397,000 feet of logs and 236 ties. This 
slight loss, compared with other years, Mr. 
Humiston attributed to efficient organization 
before and effective work at the time of the 
fires. 


Meet at D’Lo Plant 

D’Lo, Miss., Dee. 21.—The December meet- 
ing of the Mississippi-Kast Louisiana Sawmill 
Managers’ Association was held at the plant of 
the Finkbine Lumber Co., here, last Tuesday. 
J. M. Bissell, of the Marathon Lumber Co., 
Laurel, president of the association, presided. 
The morning session was devoted to an inspec- 
tion of the Finkbine Lumber Co.’s plant, this 
feature being thoroughly enjoyed by all present. 
After an excellent luncheon served by the hosts 
of the association, the afternoon session was 
devoted to the discussion of the following topic: 
‘<The Best Practical Methods of Obtaining the 
Highest Value out of the Log in the Sawmill.’’ 
The discussion was heartily entered into by 
practically every member present. Before ad- 
journment the association decided to accept the 
invitation extended by the J. J. Newman Lum- 
ber Co., of Hattiesburg, to hold the February 
meeting of the association at its plant. 

Among those present were: 


D. H. Foresman, Sumter Lumber Co., Electric 
Mills, vice president of the association; A. B. 
Welsh, J. J. Newman Lumber Co., Hattiesburg, 
treasurer; H. R. Orchard, Marathon Lumber Co., 
Laurel, secretary, and Fred A. Mullett, Long-Bell 
Lumber Co., Quitman, association director; J. E. 
Welsh, Du Bois Lumber Co., Lake, Miss.; E. E. 
Hall, Sumter Lumber Co., Electric Mills, Miss. ; 
L. F. Nelson, Edward Hines Yellow Pine Co., 
Lumberton, Miss.; A. J. Glassow, Wausau-South- 
ern Lumber Co., Laurel, Miss.; L. Ramsay, Fern- 
wood Lumber Co., Fernwood, Miss.; C. J. Petti- 
bone, Edward Hines Yellow Pine Co., Lumberton, 
Miss.: W. L. Tyson, J. J. Newman Lumber Co., 
Hattiesburg, Miss.; H. E. Mikkelson, Marathon 
Lumber Co., Laurel, Miss.;: D. DeWeese, A. De- 
Weese Lumber Co., Philadelphia, Miss.; W. B. 
Hampton, Adams-Newell Lumber Co., Deemer, 
Miss.: H. R. Kilpatrick, Homochitto Lumber Co., 
Bude, Miss.: Otto Hervig, J. W. Smith, John 
Goodwin, W. M. Coker, all of Wausau-Southern 
Lumber Co., Laurel, Miss.; W. E. Rodgers, and 
B. Fererro, both of Marathon Lumber Co., Laurel, 
Miss.: Carl T. Smith, Piney Woods, Miss.; E. W. 
Pettis, Ellisville, Miss.; Ben Lightfoot and J. D. 
Lightfoot, of Morton, Miss.; E. W. Slade and 
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Look Over This List 


if you are in the market for big 
values in Northern Hardwood lum- 
ber. All stock dry and well manu- 
factured. Write or wire for prices. 


50M’ 4/4” No. | Com. Basswood 
150M’ 4/4” No. 2 Com. Basswood 
35M’ 5/4” F. A. S. Basswood , 
60M’ 4/4” F. A. S. Birch 

100M’ 4/4” Sel. Birch 
200M’ 4/4” No. | Com. Birch 
300M’ 4/4” No. | & Btr. Birch 
200M’ 4/4” No. 2 Com. Birch 

43M’ 5/4” F. A. S. Birch 

41M’ 5/4” Sel. Birch 

30M’ 6/4” F. A. S, Birch 

3M’ 6/4” Sel. Birch 

15M’ 8/4” Sel. Birch 

70M’ 4/4” F. A. S. H. Maple 
200M’ 4/4” Sel. H. Maple 
122M’ 4/4” No. 3 Com. H. Maple 

3M’ 5/4” Sel, H. Maple 

25M’ 5/4” No. | & Btr. H. Maple 
100M’ 6/4” No. | & Btr. H. Maple 
15M’ 5/4” No. | Com. & Btr. S. Elm 
11M’ 3/4” No. 2 Com. & Btr. Soft Elm 
75M’ 3/4” No. | Com & Btr, Birch 
50M’ 3/4” No. 2 & Btr. Basswood 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 
















HARDWOOD FLOORING 

Maple - Oak - Beech 
irch 

3 ai Bire 








NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 








HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 


431 So. Dearborn St., CHICAGO 
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The PIONEER 
LUMBER CO. 


MANUFACTURERS 





VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edge and Flat Grain. 


Write or wire for prices on 
. b] 
Pioneer's 


No Waste 
Endless Flooring 


ELROD, ALABAMA 














RUSTON, L/ LA. 
Manufacturers of 


! Shortleaf Yellow Pine 
Forked Leaf White Oak 
eile Quickly. 






Office. 
RUSTON, LA. 


Cummer Gypress Go. 


Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 
| Sales Office, 300 Madison Ave., New York city | 


























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger -Sullivan Lumber Co. 


CENTURY. FLORIDA 


Thin Ceiling Speciale 


%" and 4" CEILING. 
%" and %" BEVEL SIDING. 

















STOVER LUMBER CO. 


MOBILE, ALABAMA. 








iter eee 








W. D. Hilton, of Eastman, 
Miss.; W. A. Chandler, 


Gardiner & Co., Laurel, 
Bogalusa, La.; J. G. 


Fishers, Electric Mills, Miss.; A. C. Congleton, 
Lake, Miss.; J. G. MeCormick, Electric Mills, 
Miss. : Frank Foresinan, Electric Mills, Miss.; T. J. 


Frederick, Sumter Lumber Co., Electric Mills, 


Miss.; John B. Welch, Welch Dry Kiln Co., New 
Orleans, La. ; Nicholas er Bude, Miss.; R. N, 
Kincaide, Jackson, Miss.; S. Moreton, jr., - Quen- 


Recent Hoo-Hoo Happenings 


Hoo-Hoo Play Santa to Children 

MINNEAPOLIS, MINN., Dec. 21.—Mrs. Santa 
Claus, who has helped her husband pack his 
bag for many years, appeared ‘‘ publicly’’ for 
the first time in Minneapolis at a party of the 
Twin City Hoo-Hoo Club for the children of the 
Augustana Mission at the Radisson Hotel, here, 
Thursday. 

She failed to come down the chimney, al- 
though she could have with a great deal more 
ease than Santa, himself, for she was much 
more slender. But she did everything else as 
effectively, if not better, than old Santa. Be- 
sides the presents each child received from 
Mrs. Santa, there were other presents under 
the Christmas tree from the Hoo-Hoo. 

Mrs. T. E. Youngblood was chairman of the 
Christmas party, and Mrs. A. S. Bliss was as- 
sistant chairman. Twenty-nine other Hoo-Hoo 
wives were on the committee. 


Discuss Forfeited Timber Problem 


PORTLAND, ORE., Dee. 19.—A plan is on foot 
by the Government to withdraw from the mar- 
ket odd sections of timber lands forfeited by 
the O. & C. land grant in western Oregon, and 
the matter is the subject of considerable dis- 
cussion, some interests favoring the plan and 
others opposing it. Such withdrawal would un- 
doubtedly prove a hardship on a number of 
smaller mills and some larger ones that have 
been figuring on timber supplies from these sec- 
tions, at least after harvesting their own tim- 
ber. 

The matter was brought before the Portland 
Hoo-Hoo Club last Thursday at its semimonth- 
ly luncheon and a committee was appointed to 
look into the facts in the case and possibly 
make a recommendation for the club to act 
upon. This committee consists of F. C. Ha- 
worth, chairman; B. V. Wright, George B. Me- 
Leod, H. W. Aldrich, A. R. Baker and L. R. 
Welles. 

The question came before the meeting upon 
request from the Lane County Hoo-Hoo Club, 
which centers in the district largely affected. 

One of the new members of the club intro- 
duced at this meeting was B. V. Wright, who 
represents the Gilchrist Lumber Co., of Louisi- 
ana, which has opened an office here in the 
new Bedell Building. 


Get Samples of Turpentine and Cedar Oil 


Lumbermen who attended the luncheon had 
no reason to feel surprised if upon arrival home 
that night wifie after sniffing around a bit 
asked ‘‘where were you today, dearie?’’ 

It happened that from the Coos Bay Lumber 
Co. at Marshfield, Ore., came a package of small 
vials containing white cedar oil and turpentine 
to be distributed as samples and souvenirs. 
Everybody knows the scent of turpentine, al- 
though that spirit has its imitations too, but 
comparatively few outside of Coos Bay can 
identify the scent of white or Port Orford cedar 
oil. It is a cross between the Old Lavender 
water that has made Canada famous and a 
moth ball, and it is penetrating and persistent. 

Each one of the 75 or more present at the 
luncheon eagerly accepted the samples and were 
amazed at the development of this new industry 
as a sideline to the sawmill industry. 

Secretary W. B. Mack, of the club, to eluci- 
date matters, read a letter from H. J. Leaf, 
superintendent Coos Bay Lumber-Co., which 
will undoubtedly be of much interest to a great 
many of the lumber industry. The letter fol- 
lows: 

I am sending you by parcel post a package con- 
taining about 74 2-ounce vials of turpentine and 
white cedar oil, respectively, which I thought could 
be distributed at your next Hoo-Hoo luncheon. 

This oil is extracted from sawdust delivered 


from the Western White Cedar Co. mill at Mil- 
lington and is only a small operation. This saw- 


tin, Miss. ; Pp. H. Enochs, bog Fernwood, Miss. ; 
M. C. Bunn, J. E. Rumble, F. A. McCoy, and R. J. 
Ferrell, all of Laurel, Miss. 

dust is placed in large vats and steamed. At the 


expiration of 40 minutes, the oil and turpentine, 
or rather the crude oil product, is drained from 
these vats and run through a filter. Contrary to 
the general opinion, this sawdust is not com- 
pressed but is just laid in loosely, carried in by a 
conveyor and out by the same method. 

The operation will produce 144 percent crude 
oil from the bulk contents of sawdust, each total 
in weight measurements. From this total they ob 
tain 60 percent refined oil and 40 percent turpen- 
tine. The turpentine is used for many commer- 
cial purposes and has a ready sale at $1 a gallon. 
The white cedar oil is used in furniture polish, 
perfumes, soaps and flotation oil in the mines and 
has a probable market value of $2 a gallon. 

It seemingly is rather difficult to put this oil 
on the market in competition with some of the 
other cedar oils now being made. The principal 
competitive oil is made from red cedar, which 
grows in the East, whose technical name is Juni- 
perus Virginiana and is really of the juniper tree 
family and not from the cypress family, as is gen- 
erally understood. 

The manufacturer of this oil is advertising his 
produce quite extensively and is meeting with some 
success in new lines, where it can be used. G. A. 
Parr, of this city, whose address is the Baxter 
Hotel, is the party who has inaugurated this sys- 
tem of extraction and is endeavoring to build up 
this oil business. 
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Duties of Citizenship Club Topic 

SEATTLE, WASH., Dec. 19.—At the regular 
Thursday luncheon of the Hoo-Hoo Club of 
Seattle, in the Olympic Hotel, the presiding 
officer was A. J. Wartes, manager Excel Shin- 
gle Co. The principal speaker was Rev. Am- 
brose M. Bailey, pastor of the First Baptist 
Chureh, who made a very effective address on 
the duties and responsibilities of citizenship. 
In the course of his remarks, Dr. Bailey re- 
minded the Jumbermen that he himself made 
his start in life in the lumber mills of Wiscon- 
sin. A special musical program was rendered 
by Mrs. W. C. McMaster, in vocal solos, ac- 
companied by Miss Addison Forbes, daughter 
of Ralph E. Forbes, well known lumberman. 
Fred Gampbell announced that Will A. Rankin, 
of the Port Blakely Mill Co., was on the road 
to recovery after serious illness. Among the 
visitors was Tom Fields, recently of British 
Columbia, but who has returned to his old 
stamping ground on Puget Sound. 





Millwork Plant Sustains Fire Loss 


MILWAUKEE, WIS., Dee. 22.—Fire which 
broke out from an unknown cause Dee. 21 
wrecked the main building and damaged others 
at the plant of the Conway Co., 2019 St. Paul 
Avenue, Milwaukee, manufacturer of veneered 
doors, cabinets and interior woodwork. ‘The 
plant was equipped with a sprinkler system, but 
despite this the spread of the flames was so 
rapid that it was impossible to discover in 
what part of the building the fire started. An 
hour after the first alarm the framework of the 
15,000-gallon water tank, the reserve supply of 
the sprinkler system, caught fire. 

Damage of approximately $100,000 was 
caused by the flames. The plant of the com- 
pany extends 200 feet along St. Paul Avenue, 
and back to the main line of the Milwaukee 
railroad tracks, 100 feet south. All of the 
structures except the boiler room are of wood 
construction. To the west of the main building 
is an office and to the west of that is a 2-story 
warehouse and barn. Between the factory and 
the storehouse thousands of feet of kiln dried 
hardwood was stored, and this was damaged, 
as were the east wall of the warehouse and 
part of the stock the warehouse contained. The 
main plant was reduced to ashes. 


OUTSTANDING IN forestry legislation during 
1925 were laws enacted by Georgia, Idaho, Mis- 
souri and Oklahoma for the establishment of 
State forestry departments and the appointment 
of State foresters. 
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The Tree of Days 
Each dawning day is like a leaf 
Upon a tree unfurled, : 
And so life grows, with rains of grief, 
And suns that warm the world. 
Yes, life is very like a tree 
Unfolding hour by hour, 
With times of trouble, it may be, 
But now and then a flow’r. 


Or, life is. lovely in the spring 
When ev’ry bough is green, 

Kach day another day will bring, 
Another leaf is seen. 

At last the summer of the years 
Finds all the tree abloom, 

A little stronger for the tears, 
And brighter for the gloom. 


Then autumn comes, the hour of age, 
As autumn comes to all; 

The wintry winds begin to rage, 
The South begins to call. 

The birds of summer go their ways, 
Life’s season then is done, 

And then the leaves of other days 
Turn golden one by one. 


Perhaps the tree of spring was fair, 
The summer tree was strong, 

But now there is more beauty there 
Than all the summer long; 

And man inay well forget the strife 
If he may backward gaze 

And see upon the tree of life 
A crown of well-spent days. 


We Ses vy he Papers 


A lot of people seem to be buying cars on the 
insolvent plan. 


There seem to be a number of defects in the 
Illinois pardon board. 


France ought to stop trying to float a loan 
and try going it alone. 


Venus is said to be the earth’s twin, but we 
can’t see the resemblance. 


Among other things that we wish people 
would cut out Jan. 1 is the cut-out. 


The professional football people seem to have 
almost killed the party who laid the golden egg. 


One trouble with mankind is that it is always 
putting on its spees to find them on other 
people. 


They have a silent night in Chicago. Now 
why not start a movement for silent week in the 
Senate? 


We don’t know what kind of glue they use 
on a French cabinet, but it doesn’t seem to stick 
together. 


It is said that travel broadens one, and it 
seems to be true when we look at some of our 
traveling men. 


We would wish more people a happy new 
year if we could think of anything that would 
make some people happy. 


One nice thing about the present your wife 
gives you is that you don’t have to pay for it 
until the first of January. ; 

It is getting so that a woman doesn’t dare 
wear a fur coat for fear that people will think 
that her husband is a bootlegger. 

Two Chicago radio stations have combined to 
give 24-hour service. There seems to be noth- 
ing left for the human race but suicide. 

If our governors keep up the good work, when 
a man can’t get a room at a hotel they will be 
able to take care of him at the penitentiary. 

A descendant of Cortez was hurt in an auto- 
mobile accident in Mexico. The mills of the 
gods grind slowly, but they get there just the 
same. 

_ One reason the lawyers in Congress were will- 
ing to change the income tax law was because 


some of us were getting so we could understand 
it. : 

Some officials call attention to the good roads 
they are giving us, but fail to make any men- 
tion of the bonded debt they are wishing on us. 

Buying on Time, to Pay Sometime 

Considerable has been said lately, and ought 
to be, about the great American indoor sport of 
buying things on the instalment plan. We 
read a story just the other day about an em- 
ployer who asked testily of a dilatory em- 
ployee: ‘‘Say, did you ever do anything in your 
life on time?’’ And the man said, ‘‘Yes, I 
bought an automobile.’’ 

We remember when we bought ours. We 
saved and saved and saved. We made things 
do much longer than they possibly could. We 
didn’t go to the theater—which was good both 
for the car fund and our souls. We saved in 
other ways not necessary to detail. And then 
one day at last we had enough money to buy 
the car we wanted. 

And so we signed on the dotted line. The 
salesman said, ‘‘ Now, how would you like to 
pay for this?’’ ‘‘ Why,’’ we said, ‘‘ we thought 
we’d give you a check. Isn’t that all right?’’ 
He said, ‘‘How much down?’’ Then it glim- 
mered through our feeble intelligence what he 
meant. 

‘“Why,’’ we said (having a bad habit of 
saying ‘‘why’’), ‘‘ Why, we’ll give you a check 
for the whole thing. Why, do people buy these 
things on time?’’ ‘‘Why,’’ he said (for Sam 
Fox has the same why habit), ‘‘why, 85 per- 
cent of our cars are sold on time.’’ 

Can you imagine anyone buying an automo- 
bile for pleasure purposes before he had all the 
money saved up to pay for it? Worse than 
that, can you imagine a man buying an auto- 
mobile until he has a home, and has the home 
all paid for? And yet, here in Chicago they 
do it. Not elsewhere, we suppose. 

We know a man down South who gave his 
daughter an automobile for a wedding present 
—and the young couple live in a rented flat! 
If the groom hasn’t enough money to buy a 
home, or to make a first payment on a home, 
then he hasn’t enough money to support an 
automobile. In fact, we very much doubt 
whether he has money enough to support a 
wife. 

Ernest 
Yes, that’s his name. He’s not to blame 
For that, of course remember. 
When we can’t kick some name they stick 
On babies in December 
Or June or May or any day 
We happen to be borning, 
And he got his the way it is 
One January morning. 


But when we grow to manhood, though, 
We often get another 

Not given us with so much fuss 
By either Dad or Mother. 

So Ernest, too, has one that’s new 
(He can’t tell why, to save him), 

A middle name that later came 
That other people gave him. 


He has a way in some cafe 
When waiters clear the platters 

Of starting in to talk like sin, 
But not of money matters. 

He never sees the waiter, he’s 
Too full of dissertation 

To see at all, that’s why they call 
Him Ernest Conversation. 


Oh, do not be like Ernest, he 
Who other matters bellows 
And talks until the waiter’s bill 
Is paid by other fellows. 
Your appetite may be all right, 
Your conversation funny, 
But when they bring the bill the thing 
That really talks is money. 
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Bring More 
Flooring Sales 
Your Way 


lf you want proof that offer- 
ing better quality and value 
will bring more flooring sales 
your way, you have only to try 
selling Meadow River Oak, 
Maple, Birch and Beech Floor- 
ing. 

All of our flooring is pro- 
duced from tHe finest West Vir- 
ginia Mountain growth trees, 
which are generally recognized 
as the cream of the timber in 
the famous Appalachian region. 

Thus, our flooring has a 
wonderful soft texture and 
close grain that means finer 
manufacture, smoother surface 
and more beautiful finish. And 
these factors are mighty im- 
portant in building flooring 
sales. 





FLOORING— 
White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Maple 
Poplar 
Basswood 


Also all West Va. Hardwoods 
—air dried or kiln dried. 














Let us send you samples so that 
you can see for yourself that our 
flooring offers unusual sales get- 
ting qualities. 


THE MEADOW RIVER 


LUMBER CO. 
RAINELLE, WEST VA. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 


You'll find our prices 
right and our quality 
unexcelled in 


o 
S Partition, Ceiling, 
@ Moulding, Trim, 

is Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Fioor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 











“ Why Worry 


about holding your trade when 
you can get lumber like our 
Ceiling 


a ON. C. Pine éi 


Long and Shortleaf Yellow Pine—rough 
or dressed—Car and Cargo Shippers. 






Flooring 


vy 





Ellington & Guy, Inc., “ricumonp: va" 











QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 


Rowland Lumber Co., ‘°felk.., 
Operating John L. Roper Lumber Co. 








Every Business 


of consequence ought to have proper card representation, 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card 
users—superiority of engraving and the 
convenience of the book for.n 
style explains why. 






Send for tab 
of specimens, 
detach them 
one by one 


and-sobecme SOTEEL COMPANY: 
their sharp ‘eres SUILOING 
edges and gen- weer HICAS 
eral exce]- aa 
lence. 
The John B. Wiggins Company 
: Established 1857 
Engravers Plate Makers Die Embossers 
1108 South Wabash Avenue CHICAGO 











Tacomans Review Year at Banquet— 


Gird Themselves for Fresh Effort 


TacoMA, WaAsu., Dec. 19.—The necessity for 
the lumbermen of the Pacific Northwest to for- 
get their differences and unite in support of 
the industry was emphasized by all of the prin 
cipal speakers at the sixth annual banquet of 
the Tacoma Lumbermen’s Club, held Jast night 
at the Hotel Winthrop here. The banquet was 
the most successful ever given by the organiza 
tion, every one of the 350 seats being occupied 
and the guests including many of the officials 
and leading members of the West Coast Lum- 
bermen’s Association. 

The erystal ballroom of the hotel where the 
affair was held was beautifully decorated and 
the hangings ineluded artistic placards repre- 
senting each of the lumber centers of the North 
west. This feature received much praise from 
the vistors who felt they were thus included in 
the club’s territory. Hach placard carried the 
characteristic slogan of the locality it was de- 
signed to represent. 

James G. Newbegin, retiring president of the 
club, acted as toastmaster and introduced the 
speakers. Gov, Roland H. Hartley told a humor 
ous story quite appropriate in view of his pres- 
ent struggle with the State legislature. Frost 
Snyder, the new president of the elub, made a 
brief address, after which A. H. Landram, chair- 
man of the club’s advertising committee, told 
the visitors of the work done in the advertising 
campaign carried on by the organization for 
the last three years, 


Three vears Tacoma 
known, Mr. Landram declared. The eastern vis 
itors would pass us by. We decided to change this 
and inaugurated our campaign. Today Tacoma is 
known throughout the country as the Lumber Cap- 
ital of America. Last year in our advertising 
work we devoted most of our space to the benefit 
of the whole industry. We believe and hope that 
all districts have shared these benefits with us. In 
carrying out our program we have not only ful- 
filled every promise made at the inception of the 
campaign, added many features not included = in 
the original program but will wind up the present 
year with a balance of $8,000 in cash in our fund. 
Make an Effort to Visualize Your Business 

The keynote of the meeting was struck by 
George $. Long, general manager of the Weyer- 
haeuser Timber Co., who was the next speaker. 
The subject assigned Mr. Long was ‘‘The 
Present.’? He was introduced by Mr. New- 
begin as the ‘*‘Abraham Lincoln of the North- 
west,’’ the most beloved of his fellow lumber- 
men. This sentiment was received with enthu- 
siasm, 

The topie assigned me suggests the necessity of 
an inventory of our affairs, said Mr. Long after 
acknowledging the introduction, an effort to vis 
ualize our business. Where are we? What is the 
situation? What are we doing? Perhaps the most 
important of all, what have we done? I speak of 
the present. Not the past or the future but the 
immediate 


ago 


Was practically un- 


moment. We have on our hands the 
greatest) problem of any industry of America. 
Some things we can do as individuals, some we 


can accomplish as groups; a few very important 


matters we can only handle by united effort. For 
this reason I wish to call your attention to our 
association work. The speaker here gave a_ brief 
review of the organization of the West Coast 


Lumbermen’s Association and paid a tribute to the 
pioneers among the lumbermen who had formed 
the organization. 

To make association work a success, he contin- 
ued gravely, you must give it the best of yourself. 
You will get out of it only what you put in. You 
can not delegate the work to a hired man. ‘To 
make the association a force you must work for it, 
fight for it and believe in it. The younger men 
are coming in and are taking over the work. They 
must retain the high ideals of the earlier members 
to carry on successfully. 


Now what is the business situation today? 
Where are we in America? I say we are 1,000 
percent better off than any other country in the 
world. We possess physical resources beyond any 


other nation. We have an industrial life impossi- 
ble to any other people. We have a people anxious 
for the future. We have more wealth than we 
ever had. Last year we made the best financial 
record in our history. Labor is content. Our 
transportation system is the best in the world. 
And yet with all this we in the lumber industry 


are out of tune. Where is the fault? There never 
was so much construction. We had an enormous 
demand and we supplied it. Why could we not 
share in the prosperity? Tow solve this problem? 
I don’t quite know. But we must solve it. Some 
thing is wrong with us if we can not make money 
in a year like 1925. The country is willing to 
pay the price for our product. 

Mr. Long called’ attention to the Grays Harbor 
placard with its slogan of “T'wo million or bust.” 
I think there is too much ambition for volume, he 
continued. “Two million or bust.’ Well, you can 
“go bust’ by cutting two million sometimes. We 
can not solve our problem by speeding up the saw 
and putting on an extra shift. Don’t waste your 
stumpage and your time and fail to make some 
profit on either. Don’t lay waste your noble for 
ests for nothing. Remember two points. Don't 
forget the need for association work and give your 
personal study to the problems of the association. 
And take the best advice from professional adver 
tisers as to the best method to put your story be 
fore the public. Be liberal to any campaign for 
the uplift of our business, 

Mr. Long’s address was given un ovation, 

Think of Your Problems 

J.D. Tennant, general manager of the Long- 
Bell Lumber Co., was the next speaker, his sub- 
ject being ‘‘The Next Step.’’ 


During the last fifteen years, he said, IT have 
seen industry as a whole make gigantic progress. 


The lumber industry has not done as well as other 
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J. G. NEWBEGIN, 
Tacoma, Wash. ; 
Retiring President 
“The Present” of Association 
lines. My advice to you, if summed up in one 
word, would be “think.” Let us think of our prob- 
lems and the ways and means to solve them. Let 
us think of our neighbors in the industry as being 
as honest as we are. Think of them as being as 
interested as we in making a success of the indus- 
try. Get on common ground. Think out loud. If 
this is done we will have made the first step 
toward solving our difficulties. 

Think of the utility of your product. Think of 
Douglas fir as the wood universal. I have made 
some investigation of the uses a fir log can be put 
to. To match all the uses of a fir log you would 
have to take five other words. Tell this story to 
the world at large. The time has come when we 
must do this and to do it properly is really the 
next step. 


‘‘You Are Your Own Worst Competitors’’ 


The last speaker on the program was Henry 
Schott, who has come west to take charge of 
the proposed advertising campaign. Mr. Schott 
declared that Mr. Long and Mr. Tennant had 
said everything he could say but that he wished 
to tell something of the work he had done years 
ago with the Southern Pine Association. He 
paid a tribute to the Tacoma Lumbermen’s Club, 
declaring it to be ‘‘the livest organization I have 
struck,.’’ 

I am going to speak plainly, he began, You 
have many successful men in the industry. Big 
men, men with brains and vision. Then why ask 
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me to come west and tell you what you already 
know? Your industry offers an opportunity for 
the greatest of business work. You know what is 
wrong as well as I do. 

Before I accepted the call to come to you I saw 
the man who knows more of business than any 
other twelve men in the country. I mean Herbert 
Hoover. I asked him for an opinion on the lum- 
bermen of the West Coast. He told me they were 
the equal of any business group as to practices, 
standards and ideals. That decided me to accept 
your offer. 

I have been making inquiries since my arrival. 
Naturally I want to know where your worst com- 
petition is. Naturally I thought to find it in 
southern pine. But I find the almost unanimous 
opinion of your own business men is that you are 
your own worst competitors. 

Mr. Schott read extracts from two recent edito- 
rials in the AMERICAN LUMBERMAN on advertising. 
He prefaced this by saying that in his opinion the 
lumber industry is fortunate beyond others in its 
trade journals. He then told at some length of 
his work with the Southern Pine Association and 
how that industry had been saved from worse 
conditions than now confront the West Coast man- 
ufacturer. 

My final advice to you gentlemen, he concluded, 
is to understand each other. Give and take. Make 
concessions. Think for the good of the whole and 
you will think for the good of yourself. The re- 
sults of this campaign won’t come in a week or a 
month. It is a matter of years. The immediate 
result I hope for is a new spirit among yourselves. 


If you haven't faith in your product your custom- 


ers won't get it. The question is simple. What 


have you to sell and where are you going to sell 
it? Tell the facts simply, directly and honestly 
and stick to it. Do it with a whole heart. This 
is of supremesimportance. If you can not do this 
take my advice and abandon the plan. 

At the conclusion of the regular program Mr. 
Snyder presented Mr. Newbegin with a hand- 
some clock from the club in recognition of his 
services as president. 

The amusement features of the program in- 
cluded musical numbers by the Lyric quartet, 
solos by Mrs. Perey J. Starke, a humorous ad- 
dress by Lloyd Spencer, of Seattle, president of 
the Pacifie Coast Advertising Clubs Associa- 
tion, and a sleight-of-hand performance by Wil- 
liam Bowman. 

After the meeting an unexpected feature was 
added when Mr, Spencer appeared as Santa 
Claus and proceeded to distribute gifts to a 
number of those present. The gifts were in each 
case most appropriate. Maj. Everett G. Griggs, 
described as ‘‘the only lumberman who is rich 
enough to afford to be a Demoecrat,’’ received 
a copy of the Republican platform. Mr. Long 
was given a copy of his own address on refor- 
estation to help him solve the problem. Ernest 
Dolge was the victim of his own recent activity 
to put over the Tacoma Belt line, and Mr. Kings- 
ley’s recent fire was emphasized by the presen- 
tation of a toy fire boat. Gov. Hartley received 
a secret cruise of the State timber, a hit at his 
recent controversy with the State land depart- 
ment on this subject. 











Toledo Club Celebrates Christmas 


TOLEDO, OHIO, Dee. 22. 
ties of the Toledo Lumbermen’s Club were 


~The year’s activi- 


brought to a successful climax last Saturday 
night when 177 Toledo lumbermen and friends 
gathered for a duck dinner at the Maumee 
River Yacht Club. The club’s entertainment 
chairman, W. H. Prentiss, ably assisted the 
orchestra that furnished musie during the din- 
ner. 

A dance orchestra furnished musie for the 
gala dance that followed the. dinner which was 
featured by much hilarious fun and the appear- 
ance of Santa Claus who gave a number of 
presents to the frolickers. One of the features 
of the party was the presence of a number of 
old time Jumbermen who have not attended the 
lumber club meetings for some time. 

At eleven o’clock, punch, ice cream and cake 
were served to the dancers who then continued 
their merry-making until one o’clock, when the 
party broke up with every one declaring that 
they had had a mighty good time which would 
not be forgotten very soon. 


Nylta Holds Christmas Party 

NEw York, Dec. 21.—The Nylta Club staged 
its annual party Saturday night at the Penn 
sylvania Hotel here. When the smoke of 900 
perfectos had blown away, members of Nylta 
and their guests agreed that they had enjoyed 
the biggest time in the world. It was a royal 
entertainment and a credit to everyone of the 
600 New York lumbermen who now are en 
listed under the Nylta banner. 

Nylta called it a Christmas party. It really 
was an assembling of the lumber clan, for prac- 
tically every big firm in the metropolitan dis- 
trict was represented. The lumberman from 
Westchester rubbed elbows with the fellow 
from New Jersey. The Long Island crowd 
mingled in with the rest of the assembly and 
old Manhattan Island, the Bronx, Brooklyn, 
Richmond and Queens boroughs all had their 
representatives imbued with the Nylta spirit. 
It was a gorgeous sight. The grand ball room 
of the Pennsylvania was filled to overflowing. 
Christmas decorations added to the inspiring 
spectacle. 

Herbert B. Coho, the Nylta secretary, made 
a brief speech. President Barnard, of the New 
York Lumber Trade Association, also spoke 
briefly. He expressed the great pride in which 
the association holds its offspring and pledged 





new allegiance between the two organizations. 

The Long Island contingent came to the ban 
quet with Walter R. Pettit, the Long Island 
president, as master of ceremonies. Frank R. 
Brown headed the big crowd from Westchester. 
Krwin Knnis, secretary of the New Jersey Lum- 
bermen’s Association, was there with a_ big 
following. Frank Niles, founder of the club, 
occupied a seat at the center of the head table 
and officiated graciously in handing the guests 
the special prizes donated for the party. Joseph 
Cashin, chairman of the entertainment com- 
mittee, who took upon his shoulders sole respon- 
sibility for the fine vaudeville program offered, 
received a cash award of $25 as the member 
who lured most members into Nylta during 
1925. 

Jack Paterson, the Nylta president, presided, 
and he had a hard job, especially when he be- 
gan distributing the many Christmas presents 
ranging from a radio set to neckties and coat 
hangers. There were special presents on the 
table, presents in the stockings and others too 
numerous to mention. 


Memphis Club Elects Officers 


MEMPHIS, TENN., Dec. 21.—In one of the 
most heated elections ever held by the Lumber- 
men’s Club of Memphis, K. L. Hmmons, presi- 
dent Mississippi Valley Hardwood Co., defeated 
W. L. Evans, president Evans Hardwood Lum- 
ber Co., for the presidency for the next year. 
The annual election was held at the Hotel 
Gayoso last week and was largely attended. 
Mr. Emmons headed the Red ticket. Both can- 
didates were vice presidents during the last 
year. 

With Mr. Emmons, two other candidates on 
the Red ticket were elected—R. H. Goodspeed 
for first vice president, and William Whitman 
for director. 

The Blue ticket elected three officers; Harry 
Love was named second vice president over 
W.. M. Lynch; Burt Munel and W. 8S. Sims were 
named directors. 

S. A. Godman was elected secretary-treasurer 
for a third term. He was named by both tickets. 

The new officers will be installed at the next 
regular meeting. R. C. Stimson is the retiring 
president. 

VE PREBRBRBBEBRBEBAAGaASA 

THERE ARE at least 250 town forests in the 
United States with an area of more than 500,000 

acres in twenty-six States. 





Goldsboro 
N.C. Pine 


A General Purpose 





Building Lumber 





Since the days of_ the 
Pilgrims, North Caro- 
lina Pine has been the 
favored wood for all 
building purposes on 
the East Coast. We 
have steadfastly upheld 
its quality thru perfect 
milling and careful 
grading. The modern 
equipment of our mills 
and our ideal location 
for rail and water trans- 
portation enable us to 
offer 


Jiffy Service 
to East Coast 
Buyers 


It has always been our 
policy to seek trade 
only from the territory 
we know we can serve 
promptly—either by rail 
or water. Many of our 
customers have been 
with us for years. This 
proves we deliver the 
kind of lumber they 
want and when they 
want it. We'll do the 


same for you. 


Johnson & 
Wimsatt, 


WASHINGTON, D.C. 
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————— Doings on the East Coast 


Real Values in 
Southern Hardwoods 


1 car 5/8 Qtd. Sycamore 
1 car 5/8 Plain Sycamore 
50,000' 4/4 Log Run Willow 
Gum 50,000' 4/4 FAS Pl. Sap Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 





























Sycamore . a aay ne adie 
Red Gum_ | car 4/4 No. 1 Com. Red Gum 
Willow | 1 car 4/4 FAS Red Gum he 





Don’t delay—write or wire for 
quotations today. 


§.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 








FACTORY BUYERS 
Investigate our well machined, 

& band sawn hardwoods, 
| Grades guaranteed under 


rules of National 
rp) Hardwood Lum- 
ber Asso- 
ciation. 
your inquiries. 0 


Bonita Q> 


Lumber Company, Inc. 
BONITA, (Morehouse Parish) LA. 


We solicit 
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jy LUMBER Co. 
HAMMOND,LA. icrr 

Manufacturers of Long and Shortleaf 
Southern Pine Lumber 
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We can most always furnish orders for 


se wire. Oak Cross Ties 
Standard 6x8-8' Q” 


Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 
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Manufacturers 


Short Leaf Pine and Hardwoods 


Making Survey of Tennessee Lands 

PITTSBURGH, Pa., Dee. 21.—E. V. Babcock, 
president Babcock Lumber Co., has announced 
that Donald Bruce, a representative of Mason 
& Stevens, a well known firm of forest engi- 
neers with headquarters at Washington, D. C., 
has been employed to make a survey and study 
of the Babcock Lumber & Land Co.’s lands in 
the Great Smoky Mountains in the eastern part 
of Tennessee. It is hoped that from this survey 
the company will be able to ascertain the best 
plan to pursue in handling these lands, with a 
view to their reforestation. The company 
owns about 100,000 aeres in that section, which 
have been cut over. Mr. Bruce has been en- 
gaged for the last several weeks in making this 
survey. 


Wholesale Commodity Price Trend 


CAMBRIDGE, Mass., Dec. 21.—The Harvard 
University committee on economic research an- 
nounces its wholesale commodity price index 
for the week ended Dec. 16 was 150.2, as com- 
pared with 152.7 for the week ended Dee. 9. 


Impressions on European Conditions 


BALTIMORE, MD., Dec. 21.—Richard P. Baer, 
of the hardwood firm of Richard P. Baer & 
Co., who recently returned from a European 
trip of several months, came back with some 
rather conservative and unenthusiastic views on 
conditions abroad. He visited England, France, 
Germany and Denmark, and found the people 
of these countries had some reason to advance 
for the unsatisfactory business conditions that 
prevailed and for their failure to buy American 
hardwoods in such quantities as might have been 
expected. 

In England, Mr. Baer said, there is a measure 
of unemployment which militates against recovery, 
and from what he was able to observe the trades 
unions with their demands did much to hold back 
a revival. He also saw a great deal of idleness 
which might be attributed to the unsettlement in 
habits brought on by the war, with people indis- 
posed to get back to work and indulging in dis- 
sipation that unfitted them for determined effort. 
With great numbers of people receiving doles, the 
purchasing power of the nation was naturally 
much reduced, and this was held responsible to 
an appreciable extent for the backwardness of 
trade. The great ship yards on the Clyde and else- 
where, before the war beehives of industry, were 
in large part idle and many men formerly wealthy 
were impoverished. Time would be required to get 
back somewhere near the old position. 

France, Mr. Baer continued, was troubled by 
seeming inability to balance her budget, with the 
france subject to severe fluctuations, so that the 
business man never knew exactly how he stood, 
und whether the goods he had bought at a certain 
price would bring a profit. The people appeared 
to be working and some progress was being made 
toward rehabilitation, but the situation was still 
far from normal. : 

In Germany, Mr. Baer found the effect of the 
depreciation of the mark as a result of the era 
of paper money to have proved disastrous. Many 
industries had been ruined and it was found dif- 
ficult to continue the operation of others owing 
to scarcity of capital. Large numbers of persons 
had been thrown out of work and enterprise was 
necessarily halted, if not crippled. 

The capacity of the Germans for organization 
and their energy remained and were beginning to 
have results. Speaking particularly of the wood- 
working concerns, Mr. Baer told of having visited 
a mill just outside of Dusseldorf where moldings 
were made and the output of which he found to be 
of a quality and of an artistic excellence so high 
as to stand virtually alone. The product of this 
plant, Mr. Baer said, was being sold in England 
in competition with English moldings, and found a 
ready market in France. In making some of the 
moldings two-thirds of the wood was cut away, and 
the result was beautiful, requiring the finest and 
most perfect machinery and calling for the great- 
est skill. Mr. Baer added that he had visited 
some of the leading establishments in the United 
States, but that none of them could equal the 
Dusseldorf factory. The machinery used was of 
special design and could not be bought, its con- 
struction being zealously guarded. 

Denmark, among the Scandinavian countries, 
Mr. Baer found to be suffering from appreciation 


of money, which was just as bad in its effects 
as depreciation, for it put the country out of line 
with the other nations and made trading with 
these other nations difficult. Almost everywhere, 
consequently, there was offered an excuse for not 
buying lumber more freely, and the American ex- 
port trade was accordingly affected. 


Salesmen to Make Mill Tour 


New York City, Dec. 21.—According to an 
announcement made by Charles Hill, general 
sales manager of the Southern Pine Sales Cor- 
poration, the salesmen will make their tenth 
annual trip to the mills the first two weeks in 
January, and will hold their annual meeting at 
the Francis Marion Hotel, Charleston, 8S. C., 
Saturday afternoon, Jan. 9. In a letter to all 
salesmen and mills, Mr. Hill said, 


The salesmen will make their tenth annual trip 
to the mills the first two weeks in January. We 
have learned much from these trips but our knowl- 
edge serves us only as a background of experi- 
ence, enabling us to form better judgment; it 
does not solve present day problems. Life is 
kaleidoscopic; as the instrument changes produc- 
ing new pictures, so the events of life continually 
change resulting in new problems. In our business 
we must forever relate the conditions at the mills 
to the conditions in the market and this requires 
frequent conference. 

We shall hold our annual meeting at the Francis 
Marion Hotel, Charleston, S. C., Saturday after- 
noon, Jan. 9, at 1:30 p. m. It is requested that 
each mill be represented and that every salesman 
be present. Heretofore topics for discussion have 
been suggested largely by this office. In this in- 
stance we request that the topics be proposed by 
the mills and the salesmen. During the last year 
there have arisen, of course, many problems which 
are of vital interest to the success of this enter- 
prise and it is due to all concerned that these ques- 
tions be formally: stated, carefully considered and 
brought to proper conclusions. 

We urge upon both mills and salesmen that 
we receive at this office, not later than Monday, 
Dec. 28, a list of subjects to be discussed. If we 
fail to receive them the inference may be drawn 
that you are indifferent to the success of this 
project, but we know that this is not really the 
fact. Our interest in bringing this organization 
to its highest state of perfection is so keen that 
we want to feel the urge of your coéperation in 
the solving of our problems. 

The salesmen will be divided into three parties 
and will all leave New York City Jan. 3. They 
will take different routes but will cover prac- 
tically the same territory and visit the same 
mills. All three parties will meet in Charleston, 
8. C., Friday, Jan. 8, and will visit the mill and 
logging operation of the A. C. Tuxbury Lum- 
ber Co., there. The tour of the miils will take 
the salesmen through North and South Caro- 
lina, and as far south as Savannah, Ga. They 
are all due back in New York by Jan. 14. 


Million Dollar Timber Transacticn 


EUGENE, ORE., Dec. 19.—Announcement was 
made Friday of the purchase of approximately 
a billion feet of timber on 25,000 acres of land 
in the western part of Lane County by the 
Stout Lumber Co., of North Bend, from the 
Siuslaw Boom Co. While the consideration in- 
volved in the deal has not been made public it 
is understood to be more than $1,000,000. 

The Stout Lumber Co. is one of the largest 
timber operators in the United States and has 
extensive interests in the South, but as the 
stumpage is becoming exhausted in that section 
of the country, operations are being gradually 
extended to the Pacific coast, according to re- 
ports. The company operates. two large mills 
on Coos Bay and one at Brookings in Curry 
County. 

It is the opinion of men in close touch with 
the situation that a large mill will be con- 
structed at some point along the Siuslaw River 
which is tributary to the timber tract, although 
no announcement to this effect has been made 
by the company. Present plans are to ship logs 
from the new holdings to the mills at Coos Bay 
by rail. 
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Golden Wedding Recalls Early Lumber Career 


Kansas City, Mo., Dee. 21.—At the celebra- 
tion of their golden wedding anniversary last 
Wednesday night, Mr. and Mrs. Robert A. 
Long recalled the day, Dec. 16, 1875, at Co- 
lumbus, Kan., when Mr. Long had engaged a 
friend to stay at his lumber yard for three 
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Mr. and Mrs. R. A. Long and their grandchildren 


hours, from 1 to 4 o’elock in the afternoon, 
while the proprietor got himself married. Mean- 
time a lot of prankful friends had stuffed his 
new boots with hay and sewed the legs of his 
wedding trousers together. Nevertheless at 2 
o’clock Mr. Long faced the minister and fifteen 
minutes later he was a married man. Promptly 
at 4 o’clock he was back at his yard office and 
relieved his friend. [Nore: A brief telegraphic 
report of this celebration appeared on page 35 
of the Dec. 19 issue of the AMERICAN LUMBER- 
MAN.—EDITOR. | 

In the fifty intervening years Mr. Long had 


advanced from the ownership of a small coun- 
try town lumber yard to the head of one of the 
largest lumber companies in the world, but at 
7:45 o’clock last Wednesday morning he stepped 
briskly up to the entrance of the R. A. Long 
Building, was carried in the elevator to his 
office floor and until 4 o’clock put in his usual 
day’s work. 

The next day was Mr. Long’s 75th birthday 
anniversary and the routine was just the same. 

Mr. and Mrs. Long have two children, Mrs. 
Hayne Ellis, wife of Capt. Hayne Ellis, U.S.N., 
and Mrs. Pryor Combs, widely known as Loula 
Long as an exhibitor at horse shows. There 
are two grandchildren, son and daughter of 
Mr. and Mrs. Ellis. 

The celebration of Mr. and Mrs. Long’s 
golden wedding anniversary was attended by 
more than three hundred persons. The Long 
home and the grounds were gaily decorated in 
Christmas greens and lights for the occasion. 











Rk. A. Long home decorated for golden wedding 
anniversary celebration 


Unfair Practices Taboo in Coast Shipments 


New York, Dee. 22.—The following resolu- 
tion has been unanimously passed by the Inter- 
coastal Lumber Shippers’ Assdciation of New 
York: 

WHEREAS, Facts presented to this association in- 
dicate that certain shippers of lumber have en- 
gaged in the practice of under-declaring freight 
measurements, thus enabling such shippers to pay 
less freight on given consignments than other ship- 
pers now engaged in the selling of Pacific coast 
wood products in the territory in which the mem- 
bers of this association operate, and thus enabling 
such shippers who do so under-declare to offer for 
sale Pacific coast wood products at a price less 
than those shippers who do not so under-declare ; 
and 

WHEREAS, Other means are employed which con- 
stitute unfair business practices; for example, 
buying 80 percent vertical grain clear shingles 
without brand and having them branded 100 per- 
cent vertical grain clear shingles; and, for exam- 
ple, causing American Perfection shingles to be 
branded “B. C.”” to represent “Best Clear’; and, 
for example, representing stocks as grades other 
than mills’ invoices or as shown on Pacific Lumber 
Inspection Bureau certificates; and these or any 
other unfair practices. Be it 

Resolved, That each and every member of this 
Intercoastal Lumber Shippers’ Association do here- 
with bind themselves specifically, their associates, 
and any and all connections related to them in 
any way whatever in the conduct of their business 
as buyers and sellers of Pacific coast wood prod- 
ucts, to wit, that measurements and tallies shall 
be declared to transportation companies only on 
the basis of actual measurements as set forth in 
Pacific Lumber Inspection Bureau certificates or 
mill manifests; and be it further 

Resolved, That upon call of the Intercoastal 
Lumber Shippers’ Association that any one mem- 
ber shall expose to the view of some duly author- 
ized bureau or person any and all papers relating 
to any transaction whatever when having to do 
with freight measurements; and be it further 

Resolved, That upon question of any member 
that such duly authorized bureau or person shall 
be accorded the privilege of inspection of all pa- 


pers relating to any other unfair business prac- 
tices such as referred to in this resolution. Be it 
Resolved, That all members who do subscribe 
shall affix their signatures to as many copies of 
this resolution as shall be necessary for distribu- 
tion amongst all transportation companies operat- 
ing between Pacific coast and Atlantic coast ports, 
and any other agencies which may be interested. 
SIGNED: 
Babcock-Angell Lumber J. H. Burton & Sons Co. 
Co. , W. K. Crystal 
Ralph Angell, vice  enry D. Davis Lumber 
president ‘o. 
Krauss Bros. Lumber A. H. Yereance, New 
Co. York manager 
L. B. Anderson, vice U. S. & Foreign Sales 
president Corporation 
Bloedel-Donovan Lum- E. H. Lewis, sales 


ber Mills . manager 
C. R. Lockridge, New Pembroke Lumber Sales 
York manager Co. 
Eureka Cedar Lumber & Stanley D. fF arce, 
Shingle Co. ‘ treasurer 
E. H. Bennett, New Chas. R. McCormick 
York manager Lumber Co. 
Nettleton Lumber Co. W. H. Hewitt, New 
H. Crane,” New York manager 
York manager A. C. Dutton Lumber 
Hirsch Lumber Co. 0. 
Bernard L. Tim, pres- H. P. Wyckoff, man- 
ident ager 
Saaaanaa 





Oak Flooring Bundling for Shipment 


From its headquarters in Chicago the Oak 
Flooring Manufacturers’ Association has sent 
out an important notice to the trade as follows: 

seginning Jan. 1, 1926, all members of the Oak 
Flooring Manufacturers ’Association of the United 
States will ship %-inch and %-inch thicknesses 
of oak flooring in the select, No. 1 common and 
No. 2 common grades, 1-foot bundles and longer in 
accordance with standard grading rules as adopted 
June 11, 1924. 

Five-sixteenth-inch thickness square edge strips 
will be shipped 2-foot bundles and longer in clear 
and select grades, and 1-foot bundles and longer 
in No. 1 common and No. 2 common grades. 

















Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 


Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 





OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 


Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 
Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 




















Factory Men Who 
Want More Sales 


will find mighty effective sales 
ammunition in being able to have 
their salesmen tell prospective cus- 
tomers that in manufacturing all 
products they use 


Delta Hardwoods 
Oak, Gum, Ash, Elm 


Operating in one of the best 
Delta Hardwood producing sec- 
tions, we offer hardwood lumber 
of fine, soft texture, beautiful grain 
and figure, and we supplement 
these valuable natural advantages 
by the finest manufacture. 


Get in touch with us on 
your next requirements. 


Breece- White 
Manufacturing Co. 


ARKANSAS CITY, ARE. 


Sales Agent: 
Chicago Lumber & Coal Co., St. Louis, Mo. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


CYPRESS CO. 


Vale Royal Mill, Savannah, Ga. 
In territory east of Pittsburgh. 


Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











Stimulate Your 
Winter Business 


Encourage the remodeling of 
interiors—new floors, new trim 
and finish. Other dealers are do- 
ing it with McMinnville soft tex- 
tured Oak products. 


McMinnville 
and trim 
Take ad- 


You can. order 
Oak flooring, finish 
mixed in the same car. 


vantage of this service today by 
ordering a trial car or two. 
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To Extend Line in Florida 
WASHINGTON, D. C., Dee. 21.—Division 4 
of the Interstate Commerce Commission has is- 
sued a certificate authorizing the Atlantic Coast 
Line Railroad Co. to construct and operate an 
extension of its line in Taylor, Madison and 
Jefferson counties, Florida. The extension will 
run from a point at or near Perry in a north- 
westerly direction to a point at or near Monti- 
cello, a distance of approximately 41 miles. The 
governor of Florida recommended that the ap- 
plication be approved. The chief purpose is to 
form a connecting link between two of the 
applicant’s existing lines, thus furnishing an 
additional alternative through route to and 
from Southern Florida, the tonnage to and from 
which is increasing to such an extent as to re- 
quire additional railroad facilities. The cost 

of construction is estimated at $1,424,000. 


Demurrage Charges on Logging Cars 

A joint complaint has been filed with the Inter 
state Commerce Commission by the Sawyer Good- 
man Co., Thompson-Wells Lumber Co. and J. W. 
Wells Lumber Co., naming the Chicago & North 
Western Railway Co. and other carriers as de- 
fendants, charging that the allowance of only 48 
hours free time for the movement, loading and 
transportation back to junction points of logging 
cars results in demurrage charges that are unjust 
and unreasonable. A cease and desist order is 
asked for, also the commission is requested to pre- 
scribe a reasonable free-time allowance on logging 
cars of the carriers turned over to the eonnecting 
privately owned non-carrier logging railroads for 
loading. 
Rates from lowa to Illinois Points Suspended 

By an order entered in Investigation & Suspen 
sion Docket No. 2,564, the Interstate Commerce 
Commission has suspended from Dec. 19 until 
April 18 the operation of certain schedules as pub- 
lished in Chicago, Burlington & Quincy Railroad 
Co.’s tariff I. C. C. No. 16,429. The suspended 
schedules propose to cancel specific commodity 
rates on lumber and articles taking the same rates 
from Burlington and Fort Madison, Iowa, to desti- 
nations in Illinois and to apply instead distance 
rates which would result in increases. For exam- 
ple, the present rate from Burlington, Iowa, to 
Princeton, Ill., is 10 cents a hundred pounds and 
the proposed rate 18 cents. The present rate to 
Chicago is 183 cents and the proposed rate 17 cents. 


Tariff Rule Requires Notice in Writing 
In a decision in Docket No. 15,073—Central 
West Coal & Lumber Co. vs. Chicago, Burlington & 
Quincy Railroad Co. et al.—Division 3% of the In 
terstate Commerce Commission finds that charges 
assessed on four carload shipments of lumber at 
Alliance, Neb., in June, 1921, shipped from Enum- 
claw, Wash., were illegal. Reparation is awarded, 
the amount to be determined in accordance with 
Rule V. The question involved is the sufficiency 
of the usual postal card notice of arrival. Com- 
plainant has no office at Alliance and the postal 
cards were returned undelivered. Demurrage ac- 
crued. The tariff rule apparently requires notice 
in writing. The Burlington claims that the broker 
involved was notified by telephone in Seattle, in 
addition to mailing out the cards at Alliance. The 
agent of complainant in Seattle had no recollec- 

tion of having received telephonic notification. 


Fixes Value for Rate-Making Purposes 


In an opinion handed down by Division 1 of the 
Interstate Commerce Commission in Valuation 
Docket No. 96, the commission fixes the final value 
for rate-making purposes of the property of the 
Kentwood, Greensburg & South Western Railroad 
Co., owned and used for common carrier purposes, 
as of June 30, 1916, at $134,423, and of property 
used but not owned at $4,411. The company was 
incorporated in 1905 in the interest of the Amos 
Kent Lumber & Brick Co. (Ltd.). Through owner- 
ship of a majority of its capital stock the carrier 
is controlled by the F. C. A. Denkmann Co., which 
also controls the lumber company. 


Finding in Pulpwood Rates Cases 

Interstate rates on pulpwood in carloads from 
points in Maryland, Virginia, West Virginia and 
the District of Columbia to various points in West 
Virginia, Maryland, Delaware and Pennsylvania, 
and from Ravensford, N. C., to Parsons, W. Va., 
are unreasonable. 

The proposed restriction of the application of 
the rate on pulpwood from Washington, D. C., to 
Tyrone, Williamsburg, Lock Haven and Roaring 











Spring, Pa., to shipments arriving at Washington 
by water have not been justified. 

This is the finding of Division 2 of the Inter- 
state Commerce Commission in Docket No. 14,883 

West Virginia Pulp & Paper Co. vs. Baltimore & 
Ohio Railroad Co. et al. The report also embraces 
complaints by Jessup & .Moore Paper Co. and 
others against the Pennsylvania Railroad, New 
York & Pennsylvania Co., against the Pennsylvania 
Railroad, Whitmer-Parsons Pulp & Lumber Co., 
against Appalachian Railway Co. and others, and 
Investigation & Suspension Docket No. 2,130— 
Pulpwood from Washington, D. C., to the Tyrone 
Lock Haven, Pa., group. 

The report goes into some detail concerning 
pulpwood and wood pulp and paper manufacture. 
Under the recommendations made, Division 2 
states, existing Fourth Section departures will be 
removed. 

The new rates become effective on legal notice on 
or before March 2. 

SHAAaEBaEABaBaAaAS 


. . . 
Railway Equipment and Supplies 
In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as 
follows: 

INQUIRIES- 1 1 
ing 300 ore ears; Union Pacific plans buying 100 
tank cars; Pacific Fruit Express to rebuild 41 re- 
frigerator cars in own shops: Great Northern may 
buy 1,000 steel underframe 50-foot automobile cars. 

OrbDERS-—Louisville & Nashville, 1.000 gondola 
cars 50-tons capacity with Pressed Steel Car Co. ; 
Mitsui & Co., New York, 52 dump cars 5 cubie yard 
capacity, with Case Crane & Engineering Co.; 
Union Refrigerator Transit Co., 400 refrigerator 
cars with American Car & Foundry Co., and 200 
refrigerator cars in its own shops; Pittsburgh & 
West Virginia, 400 steel and 500 composite gon- 
dola cars with Pressed Steel Car Co.; Atlantic 
Coast Line, 300 hopper cars ang 525 box cars with 
Pressed Steel Car Co., and 100 ballast cars with 
Virginia Bridge & Iron Co. 


Plan to Break Traffic Jam in Florida 

WASHINGTON, D. C., Dee. 21.—-Acting on appeals 
from Florida that the Government intercede and 
make an effort to break traffic jams at points of 
entry into the State, the Interstate Commerce Com- 
mission bas summoned for a conference here Thurs- 
day the presidents of the Southern Railway, At- 
lantic @oast Line, Seaboard Air Line and Florida 
East Coast Railway. 

Experts of the commission pointed out today that 
traffic conditions have been restored to something 
approximating normal in central and southern 
Florida, but embargoes established by the railroads 
because of congestion elsewhere have curtailed the 
shipment of building materials and other supplies 
into the State. 


Estimates 1926 Lumber Demand 


BuFFALO, N. Y., Dee. 22.—The outlook for 
the lumber business in 1926 is good, in the 
opinion of A. J. Elias, president G. Elias & Bro. 
He sizes up the prospects for the ‘‘ Live Wire,’’ 
a monthly publication of the Chamber of Com- 
merece, in its December issue, as follows: 

The lumber business for 1926 looks promising. 
Lumber manufacturers, wholesale and retail deal- 
ers depend for their trade mostly on_ three 
sources: Building, manufacturing, and box and 
erating trades. All of these will require an im- 
mense amount of lumber and the product of lum- 
ber during 1926. 


The first, the erection of the normal number of 


new factories, dwellings, schools. churches and 
offices and public buildings, and also those that 
will be required to replace old structures, as well 
as to provide for our increasing population. 


It is generally supposed that there is little lum- 


ber used in the large buildings, being mostly of 
fireproof construction, but in these the amount 
of lumber used for forms, door and window frames, 
doors, sash, flooring, ceiling etc. is still enormous. 

Second in the use of lumber are the manufac- 
turers of automobiles, furniture, musical instru 
ments, agricultural implements and for other pur- 
poses, and the above will continue to manufacture 
goods. 

Third, there is also a large outlet for lumber for 
boxes, as the majority of manufacturers still pre- 
fer wood to any other material for packing. 

Prices will undoubtedly be higher next year, 
owing to the incessant rainy weather in the South, 
preventing the log jobbers getting out any 108s, 
and the gradual but sure depletion of the forests. 


Chicago & Northwestern plans buy-. 
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Fordsons Efficient in Handling Lumber 


An unusually efficient system for handling lum- 
ber to and from the new planing mill of the 
Southern Pacific Co. in Sacramento, Calif., is 
shown in the accompanying illustration. The new 
mill has a length of 360 feet with three railroad 
tracks running entirely through the building. Out- 
side the mill at both ends there is a cross track 
by means of which loads of lumber may be trans- 
ferred from one track to 


every case, even though the work itself affords 
no opportunities for spectacular performance, the 
“Caterpillar” has been notable for its consistent 
dependability, its endurance, its economy in operat- 
ing and upkeep costs. 


White Trucks Prove Economical 


“We find White trucks very economical and 
serviceable,” states R. E. Mullaney, manager, wood 





another through the use -— <2 
of turntables. 

The rough lumber is 
brought to the south end 
of the mill on four-wheel 
trucks traveling on the 
railroad’ tracks. These 
truckloads of lumber are 
pushed by means of Ford- 
son tractors, the tread of 
the wheels being such as 
to permit them to travel 
within the steel rails. 
By means of the turn- 
tables the trucks of lum- 
ber can be transferred to 
any one of the’ three 
tracks that run entirely 
through the mill. After 
being transferred to the 
proper track the tractor pushes the truckload of 
lumber within the entrance of the mill where the 
first operation is to begin. ‘The tractors are not 
used in handling the trucks of lumber within the 
mill, this being done by hand. ‘This is a straight 
line mill, the rough lumber entering one end and 
passing out at the other end finished. At the 
other end of the mill the trucks of finished lumber 
are taken in charge by the tractors and deliy- 
ered to various points in the yard or shops. 


"SRB ZEZAE: 


Built for Medium Power Needs 

“ ‘Caterpillar’ 5-ton Tractor’ is the title of a 
new 16-page illustrated booklet recently issued by 
the Caterpillar Tractor Co., of San Leandro, Calif. 
This 5-ton unit was built to answer medium power 
needs and has a wide range of adaptability, being 
even capable of meeting heavy power demands— 
its 30 drawbar horsepower and positive traction 
enabling it to do such work effectively and quickly. 














Attractive office building of W. F. & J. F. Barnes Lumber Co., 
in front of which is Fordson tractor with loaded trailer 


It also provides a versatile unit for lighter work 
throughout the year, its ease of handling, three 
forward speeds and economy of operation adapting 
it to a wide variety of uses from one season’s 
end to the other: 

The booklet states that the most successful road 
builders, loggers, farmers and other power users 
everywhere have achieved results with ‘“Cater- 
pillar’ tractors that, in most instances, would 
otherwise be impossible. In some cases the “‘Cater- 
pillar’s’ power has been its outstanding feature; 
in some cases, its marvelous traction. And in 











Fordson pushing four loads of lumber at Southern Pacifie shops 


department, Orono Pulp & Paper Co., of Bangor, 
Me. “We use two motor trucks hauling supplies 
to our operations. These are two 2-ton White 
trucks equipped with pneumatic tires. We have 
no figures on hand showing cost of operation, but 
considering the amount of work they do, Whites 
are much more economical than any type of truck 
that we have had.” 

Another satisfied user of motor equipment is 
the Aaron Carlson Sash & Door Co., of Minne- 
apolis, Minn., which utilizes four trucks in its 
delivery service, among which are two 2-ton 
Whites and one Ford. 


Utilizes Heavy High Grade Trucks 


The W. F. & J. F. Barnes Lumber Co., conduct- 
ing a retail, wholesale and manufacturing business 
at Waco, Tex., has found that most satisfactory 
delivery performances can be obtained from heavy, 
high grade motor trucks, and has consequently 
equipped its 
fleet with 3- and 314-ton 
White and other makes 
of trucks. The company 
also operates a_ 1-ton 
Ford truck which is used 
for quick deliveries of 
light loads. 

“In a city of this size,” 
said W. H. Curry, of the 
Barnes company, ‘the 
majority of new home 
building is out in the 
edges of town and the 
new residential additions, 
and, therefore, in deliver- 
ing house bills, we 
usually have a _ good 
truckload each time and 
a fairly long haul, and 
we use the heavy trucks 
equipped with solid tires 
exclusively. On the Ford 
truck, however, we use 
pneumatic tires.” 

For loading and un- 
loading cars, the Barnes 
company has found it 
most economical to use a 
Fordson tractor, equipped 
with solid semi-cushion 
rubber tires, which han- 
dles the four or five trail- 
ers operated for that pur- 
pose. In this manneyz, one engine is really doing the 
work of four or five trucks. The tractor carries 
an empty trailer to a car and leaves it, and while 
it is being loaded, the tractor brings a loaded 
trailer to the shed. ‘The driver is always on hand 
helping to load and unload, and also to tie on to 
a trailer and move it about in the yard, so as to 
unload different items at their respective places. 
This company uses heavy trailers, which seem 
capable of carrying any load regardless of the 
weight. And the tractor never experiences any 
difficulty in moving the heavily loaded trailers. 


Waco, Tez., 
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%* Gear 


Few concerns can look back 
on as long, satisfactory service 
to lumber buyers as our or- 
ganization. And today we're 
better equipped than ever to 
render service. Let us tell you 
about the values we're featur- 
ing in 


YELLOW PINE 


Timbers, Long Joists, Yard 
and Shed Stock; also 


CYPRESS LUMBER 


Straight or mixed cars. 


BOECKELER 
LUMBER COMPANY 
St. Louis, Mo. 
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Lene oe Direct from Mill 
Short Leaf Pine 
Coen Above we show a fine, 
Sitka Spruce P ° “Wo: 
Sudiete big Pondosa Pine mill in 
Washington Idaho with which our 
Red Cedar 
Tennessee 
Red Cedar New Wholesale 
Pondosa Pine 
Cal. White & 
al. White Department 
Redwood 
recently made arrangements for 
Oak Flooring shipping direct to our custom 
aple ers. Dealers are finding our 
Beech, Birch new direct from the mill whole- 
Flooring. 


sale service a money saver. 
Investigate it. 






LUMBER CO, 
St.Louis,Mo. 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 


























to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


(Idaho White Pine 


Pondosa Pine 


iy YOU use BOX SHOCKS or cut 


Delivered 
Prices «(Engelmann Spruce 
Anywhere. | Mountain Red Cedar 





| Mountain Hemlock 


Sullivan Creek Lumber Co., Lro. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 
































 Scribner’s | 
Lumber and Log Book 


Most complete book of its kind ever published. Gives 
measurements of all kinds of Lumber, Logs, Planks, Tim- 
ber; Hints to Lumber Dealers; Wood Measure; Speed of 
Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measure; Wages, Rent, 
Board, Interest, Stave and Heading Bolts, etc. 

Standard book throughout the United States and 
Canada. 

Sent postpaid for 50 cents. 


S. E. FISHER, pocuestex.n.y. 








All Lumbermen 
maketheirhead- 
quarters at the 


Radisson 


Hotel 


MINNEAPOLIS 





OPENED 1910 





Three Beautiful Cafes 


Room Rates: 


wen With Running Water, 
$2.00 per day. 

With Toilet 

‘ $2.75 per day. 

With Bath and Toilet, 

$3.00 and up. 


















American Foresters Hold Annual 


MADISON, WiIs., Dec. 21.—That the Clarke- 
MeNary Act is insufficient to solve the forest 
problems of the country is the conlusion reached 
by the Society of Amerian Foresters at its an- 
nual meeting held at the Forest Products Labo- 
ratory here Dec. 16 and 17. Adequate fire con 
trol, equitable taxation, and tree planting, the 
important provisions in the Clarke-McNary Act, 
will not of themselves meet the basic require- 
ment that all potential forest lands be made 
and be kept productive of forest growth. In 
addition, timber land owners with the full co- 
operation of the forestry profession must meet 
the public assistance provided by the act by 
adopting improved methods of handling their 
lands. 

Some timber owners after carefully studying 
the situation from a business standpoint have 
embarked upon forestry as the most profitable 
means of handling their timber lands. Until 
the rest of the timber land owners also realize 
that in addition to forest fire protection and 
tax adjustment they themselves must adopt bet- 
ter forest practice, the future of this country’s 
forests is not safe. 

The society approved the McNary-Woodruff 
bill for the extension of national forests and 
decided to urge its passage on the appropriate 
committees of Congress. 

An important conclusion reached by the So- 
ciety of American Foresters is that it is the 
obligation of the forestry profession to assist 
private timber land owners in the proper han- 
dling of their forests. To that end it favors 
the passage of an organic act similar to the 
Hatch Act. Just as the Hatch, Adams, and 
Purnell acts recognized agricultural experiment 
stations as essential to the promotion of agri- 
culture, there should be recognized by an or- 
ganic act the need of forest experiment stations 
as a national institution for the nromotion of 
forestry. 

The society endorsed the position of Col. W. 
B. Greeley, United States forester, that there 


should be no interference with the present au- 
thority of the secretary of agriculture to ex- 
ercise complete control over grazing and other 
secondary uses of the national forests. It 
believes the announced objects sought by the 
organized stockmen of the West, if attained, not 
only would interfere seriously with the admin- 
istration of the national forests for the pro- 
duction of timber and the protection of the 
water supply but would also threaten the in- 
tegrity of the entire national forest policy. 

The Charles Lathrop Pack prize of $500 of- 
fered for the paper presenting in a popular 
way the best contribution to the advancement 
of forestry, was awarded to John D. Guthrie, 
of the United States Forest Service, Portland, 
Ore., for his paper, ‘‘The Public Relations of 
Forestry.’’ Mr. Guthrie’s paper was chosen 
from fourteen entries as the one capable of ex- 
ercising the greatest influence in furthering 
forestry practice. 

The two-day meeting at the Forest Products 
Laboratory, which marked the twenty-fifth an- 
niversary of the founding of the Society of 
American Foresters, was the first occasion on 
which the society has met west of the Allegheny 
Mountains. Ninety members were present, in- 
cluding Federal, State and privaté foresters, 
and the faculty of forest schools. 

Newly elected officers of the society for 1926 
ure as follows: 

President—Samuel T. Dana, director Northeast- 
ern Forest Experiment Station, Amherst, Mass. 

Vice president—Paul G. Redington, district 
forester, United States Forest Service, San Fran- 
cisco, Calif. 

Treasurer—-Samuel Bb. Detwiler, chief of office 
of blister rust control, Bureau of Plant Industry, 
Washington, D. C. ° 

Secretary—G. Harris Collingwood, extension 
forester, United States Department of Agriculture, 
Washington, D. C. 

Member of executive council—Thornton T. Mun 
ger, director Pacific Northwest Forest Experiment 
Station, Portland, Ore. 
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Forest Fire Control Information 

The Forest Service has just issued a publica- 
tion entitled ‘‘ Forest Fire Control,’’ Miscella- 
neous Circular No. 44 of the Department of 
Agriculture. The compact little booklet con- 
tains definite and practical information on how 
to fight fire, how to prevent it and what to do 
when a forest fire is too big to handle without 
expert assistance. It is all based on the experi- 
ence of rangers and other forest officers of the 
Government. 

Copies of the booklet are available for free 
distribution as long as the supply lasts. 

‘Saaaaaaaaanmst 
Canadian Pulpwood Situation 

Pulpwood, nitrate, sisal, potash, tin, coffee 
and silk will be investigated along with the 
British raw rubber monopoly under the terms 
of the Tilson resolution as amended and passed 
by the House of Representatives this week. 

Secretary of Commerce Hoover has already 
publicly denounced the inordinate exactions of 
the British rubber monoply and the fact that 
it is compelling American consumers of raw rub- 
ber to pay something like $700,000,000 annually 
in excess of what the British themselves have ad- 
mitted was a fair price. The action of the 
House in including so many foreign raw mate- 
rials rather complicates the work of the investi- 
gators. Action was taken following publica- 


tion here of boasts in London newspapers that , 


John Bull was forcing American rubber con- 
sumers to pay the British war debt to America. 

Agitation has started up again in Canada 
for an embargo on exports of pulpwood. It is 
being engineered by Canadian pulp and paper 
manufacturers and obviously for the purpose of 
forcing American concerns to establish their 
business in Canada. 


The situation is set forth in a report pre- 
pared by a committee representing the Ameri- 
can pulp and paper manufacturers. The report 
points out that ‘‘the so called forest conserva- 
tion campaign in Canada reveals a clever scheme 
fostered by Canadian paper manufacturers, who 
plan to cripple the industry in this country, seize 
control of the paper market and increase the 
cost to every user of the printed word in the 
United States.’’ 

The report adds that an attempt is being 
made to force the Canadian government to stop 
the exportation of pulpwood. If this should be 
done, the next logical step, it is pointed out, 
would be to embargo shipments of pulp, fore- 
ing Americans to make all their paper in Can- 
ada, or depend chiefly on other sources of sup- 
ply, which are more distant and consequently 
more expensive. 

The committee points to the fact that as wood 
cut from Crown lands, which constitute 90 per- 
cent of the timber, can not now be exported for 
this purpose, the embargo would affect only the 
product from the 10 percent of Canadian tim- 
ber lands in private ownership. For this reason 
the committee sees no justification for the pro- 
posed embargo. Incidentally, if American mills 
were forced to move into Canada they would 
consume just as much pulpwood as they do now, 
if not more, and the drain on the forests would 
be as great or greater. 


Result of Conference on Government 


The outcome of the conference on govern- 
ment held here recently and attended by 175 
leading industrialists was a decision to establish 
a permanent executive committee to effect co- 
operation of all existing organizations interested 
in the subject rather than to form a new national 
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association. This executive committee, headed 
by Homer L. Ferguson, president Newport News 
Shipbuilding & Drydock Co., has full power to 
act in effectuating the idea of a steady and 
vigorous opposition to the intrusion of govern- 
ment into business—meaning primarily the as- 
sumption by government—Federal, State and 
local—of industrial and commercial functions. 

The attendance at the conference was fairly 
representative of American industry, but the 
steel industry was notable for its inadequate 
representation and many if not most of the 





delegates were there (as was a representative 
of the National Lumber Manufacturers’ Asso- 
ciation) as observers rather than initial ¢o- 
operators. ” 


Urges Debt Settlement Ratification 


The Chamber of Commerce of the United 
States is urging the early ratification of the 
debt settlements arrived at by the American 
Debt Funding Commission in the last few 
months, which are now pending before Congress. 





Minneapolis and St. Paul (Minn.) sash and door 
mills are rounding out a satisfactory year, with 


the volume of seasonal trade normal. Storm goods 
still are in demand. Country trade is light, and 
city trade is lagging this week. These are natural 
conditions in the Northwest. Sash and door mills 
in the Minneapolis-St. Paul region which do not 
have large outside contracts now largely are con- 
fining their operations to the manufacture of stock 
goods for warehouse purposes, pending opening of 
buying by retailers in the early spring. Manufac- 
turers believe there will be natural price increases 
in the new year, since prices of all materials re- 
quired in their mills have taken an upward trend. 


Sash and door and interior finish plants at Du- 
luth, Minn., and Superior, Wis., are operating at 
better than normal for the season, as a result of 
contracts having been made for furnishing mill- 
work for large buildings being erected at Chicago, 
Milwaukee and at other points. A wide market is 
being found for sash and doors, business being 
landed after stiff competition from plants located 
elsewhere. Price lists are being firmly held in all 
interior finish lines. 

Steadiness characterizes the millwork trade in 
Columbus and central Ohio. All mills are fairly 
active and orders have been booked which will 
keep factories going for some time into the new 
year. Door and sash factories are active owing 
to the fact that many are accumulating stocks for 
the spring building season. Indications point to 
a continuation of the brisk building trade in the 
spring. Prices are not firm, however, and that is 
the worst feature. 

Kansas City (Mo.) plants probably will shut 
down over the week-end, to make up for the smaller 
volume of new business being offered. The local 
demand for millwork is above the usual midwin- 
ter volume and prospects for next year are good. 
Country demand for yard stock is slow. 

Woodworking plants in Oshkosh, Wis., six of 
them large sash and door factories, will have a 
brief recess in the holiday period to make repairs 
and take inventory. Included among these are the 
Foster-Lothman Mills, the Paine Lumber Co., the 
Morgan Co., the R. McMillen Co., Radford & 
Wright Co., Gould Manufacturing Co., Badger 
Lumber & Manufacturing Co., Oshkosh Millwork 
Co. and Buckstaff Co. The annual closing this year 
will be made as brief as possible because business 
is good and the prospects for the first few months 
of the new year at least are bright. Some im- 
provements will be made at several of the factories 
although no extensive additions are planned. The 
year 1925 has been an excellent one, with a heavy 
demand for supplies for the building of homes. 
The manufacturers look for continued prosperity 
for months to come. About 5,000 men are em- 
ployed in the woodworking industries here. 


The door and millwork trade at Buffalo, N. Y., is 
slowing up for the holiday period. The mills are 
either closed down or preparing to close in order 
to take annual inventories and make repairs. Build- 
ing is of fair volume for this time of year. 


The Baltimore (Md.) sash and door men have 
developed considerable business during the last 
week, with orders coming in more freely than 
might have been supposed, and with all of the in- 
dications favorable. Despite the fact that the end 
of the year is almost at hand there was little or 
no letup in the calls for mill products, construc- 
tion having progressed almost unimpeded because 
of unusually favorable weather, and the require- 
ments of the contractors were accordingly large. 


“Standing out at this time,’ says The Glass 
Worker, “is the continued extraordinary demand 
for building glass. Production of window glass, 
for instance, is below the high point for the year 
and there seems little likelihood of increasing it to 
any extent. While new tanks will come into blast 
others will go out so that the average will be 
changed but little. Then again, production of 
window glass always declines during the cold 
weather. Some of the largest producers also 
switch from heavy glass to window glass and back 





again and thus keep down the output of window 
glass grades. The outlook is for a continuation of 
present window glass production, which is below 
the market demand, especially with regard to pop- 
ular sizes and qualities.” 


Millwork Is Defined 


St. Louis, Mo., Dee. 22.—What is millwork? 
The St. Louis Millmen’s Association, composed of 
the leading millwork concerns of this city, has 
answered the above question, by defining millwork 
in its proposals as being materials of the kinds 
only immediately hereinafter’ enumerated : 

1. Frames and jambs for exterior and interior 
openings. 

2. Exterior wood sills for frames or openings 
when beveled, molded or dripped. 

3. Jamb lining. 

4. Interior and exterior moldings, 
straight base molding for stairs. 

5. Sash. 

6. Blinds and shutters. 

7. Panel, sash and flush doors. 

8. Finish or trim for windows, doors and cased 
openings. 

9. Base, quarter-round and shoe. 

10. Chair board and toe strips. 

11. Cap and shoe only for matched and beaded 
partitions. 

12. Wainscot, panel, open or T. and G., open 
panel wainscot to be knock-down unless specified 
to be framed up. 


13. Ornamental and plain arches, columns and 
pilasters (when not in conjunction with stair- 
work). , 


14. Seats (when not in conjunction with stair- 
work). 

15. Book cases. 

16. Mantel shelves, 
mantels. 

17. Sideboards, buffets and china cabinets. 


18. Cornices, beams and false beam material 
(knock-down). 


19. Plate rail and brackets (knock-down). 
20. China closets (knock-down). 
21. Medicine cases. 


including 


special mantels and mill 


22. Paneled and framed up closet and pantry 
fittings (knock-down). 

23. Lining and shelves of cedar closets. 

24. Closet fittings and fixtures (knock-down). 

25. Corner-beads and plaster beads. 

26. Cap, facia, leg, drain board and drawer for 
sinks. 

27. Paneled or framed partitions (knock-down). 

28. Interior and exterior panels and paneling. 

29. Interior and exterior brackets and orna- 
ments. 

30. Staved, turned, paneled or plain columns 
for exterior or interior. 

31. Pedestals, pilasters, 
ustrades. 

32. Lattice panels, lattice, trellises, lattice 
fences and gates (lattice fences knock-down). 

33. Ornamental beams, rafters or finials, boxed 
or solid. 

34. Half-timber work, knock-down unless spe- 
cified to be framed up. 

35. Carving, composition or staff ornaments 
when a constituent part of any of above articles. 

36. Clothes line posts and fence capping. 

The following items, as well as any other mate- 
rial not specified previously, are not considered 
millwork : 

1. All boxing to pipes. 

2. All dumb waiter cabs or guides or any chute 
material. 


3. All elevator gates, guides, posts, railings and 
newals. 


4. All battened doors. 
5. All woodwork shown or specified to be cov- 
ered with metal. 


6. All fire doors and shutters to be covered with 
metal. 


7. All patented sash, doors, blinds and patent 


newel posts and bal- 


More Profits on 
Window Frames 
as Sure as 2+2= 





The unfailing mechanical efficiency of 
the Improved Phillips Window Frame 
Machine, piles up profits—more profits 
—just as sure as 2--2=4. 


The first 30 days will prove it. 


Profit Proofs and Bulletin G 45 tell the story. 
Write for them TODAY. 


Atlas—IMPROVED PHILLIPS — Invented 
Window Frame Machine 


Pulley Mortiser—Pocket Cutter— Variety Saw Table 


Atlas Manufacturing Co. 
Orlando, Florida 








carte Furniture Factories 
or other woodworkers? 
If so, we can help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 
Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 

Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
subscriber. For rates ask for Pam- 
phlet No. 49-C. 


LumBermen’s Crepit AssociATION 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 





“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver San Francisco 
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Waite Service satisfies everybody in 
Product, Price and Promptness ! 


H. B. WAITE 


LUMBER CO. 


MINNEAPOLIS, MINN. 


is widely known for its good lum- 
ber —its dependability — and its 
promptness in filling all orders! 


BIG TIMBERS 


Long Fir Joist, “Bridal Veil” 
Bungalow Siding, Fir, Cedar, 
Spruce, Western Pine Lum- 
ber and Red Cedar Shingles 
shipped direct from our mills 
at Granite Falls, Wash. or 


MIXED CARS 


from our yards at 


Minnesota Transfer 


Get Our Favorable Prices! 














Td 


C.B. Richard & Co. 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


29 Broadway, NEW YORK handle = ae of 
cargo, collect invoices 

Ocean Freight Sximeriat creas | 
Brokers for Exports& Imports 


Special department handling export lumber shipments 











WARREN AXE & TOOL CO. 
WARREN, PA. 
Were awarded highest 


honors Panama - Pacific 
international Exposition 


GRAND PRIZE 
aE RE 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes& Tools 


CI SAN FRANCISCO Co 











' Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


255-257 First National § AN FRANCISCO | 


Bank Building 

















ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Co. 


SAN FRANCISCO, CAL. 


Wendling-Nathan 
LUMBERMEN’S BUILDING 
110 Market St., 














kind. 
materials for 


attachments of any 
8. All labor and 
work. 
9. All stairs and work in connection with stairs. 
10. All screens or frames to wire. 
11. All shelving, except where part of built-up 
eases or paneled and framed closet fixtures. 


repairs to old 
receive 


Celebrates Fortieth Anniversary 

Sr. Louis, Mo., Dec. 21.—The Huttig Sash & 
Door Co. celebrated the fortieth anniversary of its 
founding last Saturday evening with an entertain- 
ment and dinner at Alhambra Grotto, at which the 
1,500 employees were guests of the company. 

The most interesting 
feature of the celebration 
was the presentation of 
service buttons to em- 
ployees who have been 
connected with the com- 
pany for five years or 
more. The presentation 
was made by President .A, 





A. J. SIEGEL, 

St. Louis, Mo. ; 
Head of Company Which 
Celebrates Fortieth 
Anniversary 








J. Siegel, himself a_ vet 
eran with 35 years to his 
credit. 

Two employees who 
have been with the com- 
pany since it was found- 
ed, shared the honors of 
the evening with Mr. Sie- 
gel, These veterans of 
40 years’ service, Robert B. McConnell, a salesman, 
and Clement Lengerer, foreman of the sash ware 
house department, each received a gold button with 
two diamonds. 

Bronze service buttons were given 102 men who 
had seen between five and ten years’ service; 65 
men with ten to fifteen years’ service received ster- 
ling silver service buttons ; 48 men whose service is 
between fifteen and twenty years received gold but- 
tons with one pearl setting; 11 men with twenty 
five to thirty years’ service to their credit received 
gold buttons with three pearls, and 16 men who 
have been with the company more than thirty-five 


Mill and Market News 


(Continued from Page 50) 
weeks for a minor operation. 
back at work this week. 

Orson KEK. Yeager and A. W. Kreinheder re- 
turned home from Mount Clemens, Mich., a few 
days ago. They made the trip by motor in 
one day, a distance of about three hundred 
miles. 

A. J. Chestnut was elected first vice president 
of the Park Club at the annual election last 
week, 








He is expected 


Demand for Soft Elm Increases 

MERRILL, WIs., Dee. 21.—Nearing the holi- 
days, business is quieting down, but there is 
promise that it will pick up soon after New 
Year’s and the completion of inventories. Soft 
elm demand has greatly increased, the furni- 
ture and refrigerator trade drawing on 4/4 
and 5/4 stocks and the automobile trade calling 
for 6/4 stocks. Prices of soft elm at mill are 


as follows in carload lots: 

4/4 5/4 6/4 
Oe ola akin bass IL w $7T0@72 ST5Q@77 
BION, os Sk So os BO: ss 60 62 65 67 
BOS TCOME occu 42 43 48 50 53 55 
1 ee AC as 30 _—_—e 
NO. BS COM. kas 6s 20 21 Z1 22 2. 22 


Consumers Are Booked Ahead 


MARINETTE, WIS., Dee. 21.—Oshkosh indus- 
tries are preparing for good business during 
at least four to six months of 1926. Just now 
orders are plentiful and, except in a few in- 
stances where repairs make it necessary to close 
temporarily, the holiday shutdown will be short. 
It is expected that the woodworking plants em- 
ploying five thousand will resume activity di- 
rectly after the holidays in order to keep up 
with orders on hand. Some Oshkosh factories 
are enlarging. The Foster-Lothman Mills are 





years and less than forty years received gold but- 
tons with three rubies. 

The address of welcome was delivered by L. E, 
Clark, vice-president and treasurer, who received a 
button denoting fifteen years of service with the 
company. Mr. Clark’s address was followed by 
vaudeville entertainment. 

Ifenry W. Kiel, former mayor of St. Louis, in a 
happy address told of the many changes that haye 
occurred in the last 40 years. 

Mr. Siegel in his address reviewed the history 
of the company. He said that he began working 
for Charles H. Huttig, founder and late president 
of the company, at $7 a week. 

Mr. Siegel said that he was very proud to an- 
nounce that the employees owned $647,000 of the 
company’s stock, of which all but $45,000 is fully 
paid for. He added that he always had been a 
great believer in permitting employees to share in 
the profits of the business. “The prospects for the 
next year are very good, especially for the first six 
months,” said Mr. Siegel. “If we have good crops, 
there is no reason why we should not be busy all 
year.” 

Following Mr. Siegel’s address, moving pictures 
were shown of the company’s outing last summer, 
This was followed by dinner and dancing. 

The company is holding a sales conference to- 
day and tomorrow at the Coronado Hotel. 





A Question of “Unfair Competition” 
“Yes—-your prices are all right, and I'll buy 


from you if you’ll agree not to sell to the lumber 
dealer across the street,” the local lumber dealer 
agreed, 

“No, I can’t do that,’ the wholesaler averred, 
“and more than that, your refusal to buy from me 
except on those conditions is ‘unfair competition’ 
and you're laying yourself liable to prosecution 
under the Federal Trade Commission law.” 

“Well, (ll take my chances on that,” the lumber 
dealer retorted. 

And the lumber dealer was quite safe, as the 
United States Cireuit Court of Appeals in a case 
reported in 280 Fed. 529, has ruled that the re- 
fusal of A to buy goods from B unless B will agree 
not to sell to C, is not “unfair Competition” within 
the meaning of the law. 

“A buyer has the right to select any particular 
merchandise which he wishes to buy, and to select 
the person from whom he wishes to buy. He has 
the right to do this for any reason satisfactory to 
him, or for no reason at all,” said the court of 
appeals, 


of Hardwood Industry 


now building a second unit of a warehouse, 
duplicating a structure built last year. 

The Hutton Lumber Co. of New London, 
Wis., is running full force again after having 
been shut down for several weeks waiting for 
log shipments. About 175 men are now em- 
ployed and 50 more will be taken on as soon 
as full log shipments are received. 

Mrs. Harvey V. Newell, wife of H. V. Newell, 
sales superintendent Sawyer Goodman Co., has 
returned to her home in this city from Shawano, 
where she was called by the death of her father, 
Dr. Ragan. 

William Wall, of the Wall Lumber Co., We- 
natchee, Wash., visited at the home of his 
mother here recently. 


Heavy Inquiry Indicates Early Buying 


LOUISVILLE, Ky., Dec. 21.—Though placement 
of business has slumped off considerably on ac- 
count of inventory period, inquiry goes to indi- 
cate that the consumers are planning to be back 
in the market soon after the turn of the year. 
Gum continues in good demand, and there is 
scattered business in oak, cypress, ash, poplar, 
walnut etc. Some houses report that they have 
plenty of orders in hand and are not pressing 
for sales. Production in the South is improv- 
ing steadily, but logs continue quite scarce hire. 
Principal quotations on inch stocks at Louis- 
ville? Quartered or plain red gum, FAS, $110 
@115; common, $70@75; quartered sap, $69 
and $53; plain sap, $62 and $45. Poplar, FAS, 
$100@110; saps and selects, $70@75; common, 
$50@55. Quartered white oak, $130 140; 
common, $75@85; quartered red, $105@110 for 
FAS; and $70 for common; plain white, $95@ 
$105 and $68; plain red, $95 and $65. Walnut, 
FAS, $220; selects, $150; common, $100. Ash, 
$90 and $55. Basswood, $85 and $55. 
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‘BUSINESS CHANCES, 











Business Changes 


ARKANSAS. Eagle Mills—John C. Hurst purchased 
store of the Eagle Lumber Co. Mr. Hurst was formerly 
superintendent of the Eagle mill. 

CALIFORNIA. Oakland—-E. M. Hunt, 415 Burk St., 
is now operating under the trade name of Melrose Sash 
& Door Co. 

Suwtelle—Anawalt Lumber Co. 
Anawalt-Wilson Lumber Co. 

FLORIDA. Caryville—-Henderson-Waits Lumber Co. 
sold to J. Graham Brown, president W. P. Brown & 
Sons Lumber Co.. of Louisville; will be operated under 
name of Brown-Florida Lumber Co. 

Sanford—-Carter Lumber Co. succeeded by Celery City 
Lumber & Supply Co, r 

[DAHO Porthill—Kingston & ‘Thompson: <A. M. 
Kingston sold interest to his partner, ©. C. Thompson. 

ILLINOIS. <Antioeh—Antioch Lumber & Coal Co.; C. 
Bushman sold interest, 

Preemption—J. E. Otto & Sons succeeded by Roland 
C. Ash. 

IOWA. Panora—-sS. Hanson Lumber Co, 

M. Trulin Lumber Co. 

MINNESOTA. 
Jake Lampert Yards (Inc.). 

NEBRASKA. Lindsay & Newman Grove —Crowell 
Lumber & Grain Co, sold to Nye-Schneider-Jenks Co. 

NORTH CAROLINA. 
by Bost & Wilson. 

OHIO. Curtice—Curtice Lumber Co. sold to Gordon 
Lumber Co., of Oak Harbor; W. F. Schroeder continues 
as local munager. 

OREGON. Embody—J. N. 
mill to A. L. Edgerton. 

Oregon City—-David Moehnke has purchased the plan- 
ing mill and building material business of Francis 
Welsh. 

WASHINGTON. Spokane—Hedlund Lumber & Mfg. 
Co. sueceeds Hedinnd Box & Lumber Co. 

BRITISH NORTH AMERICA 

MANITOBA. Winnipeg—Canadian Cedar & Lumber 
Co. sueéeeded by Scoville Timber Co. 

SASKATCHEWAN. Regina—Lumber Mfrs.’ Yards 
(Ltd.) sold 34 yvards to Security Lumber Co. (Ltd.), of 
Moose Jaw, and becomes absorbed by the latter com 


pus 
New Mills and Equipment 


ARKANSAS. Nashville—B. F. Presley has _ leased 
the site on Mine Creek near the city and will erect 
a stave mill: will later put in heading department. 

CALIFORNIA. Beverly MHills—Herbert K. 
will erect a sash and door factory at 928 Alden Drive. 

FLORIDA. Tampa—Flamova Lumber Co. will install 
a planing mill at 2728 Florida Ave. 

Tarpon Springs—Denney Lumber Co. plans adding a 
novelty mill and increasing capacity of sheds and ware- 
house, 

GEORGIA, <Atlanta--Warren Co. will erect addition 
to plant for manufacturing refrigerators to double ca- 
pacity. 

LOUISIANA. Gibsland—C. V. Capewell, of Emer- 
son, Ark., proposes establishment of hardwood mill and 
handle factory. 

MISSISSIPPI. Chicora—Robinson Land & 
Co. will build duplicate of its lumber mill which was 
burned with loss of $300,000. 


changing name_ to 


succeeded by 


Amboy—-White & Dredge succeeded by 


Lenoir—J. F. Bost succeeded 


Masten has sold his saw 


Incorporations 


ALABAMA. 
incorporated, 


Birmingham— Moorer-Carter Lumber Co., 


CALIFORNIA.  Alturus—Modoe Molding & Lumber 
Co., incorporated, 

Stockton—C, Jory & Sons, incorporated, 
DELAWARE. Wilmington—Knox Coal & WLumber 


Co., incorporated: capital, $4,500,000; principal office at 
Wilmington. 

FLORIDA. Inverness—-Inverness Mfg. Co. increasing 
capital to $50,000; to manufacture millwork and to re- 
tail lumber. 

ILLINOIS. Argo—Argo-Summit Lumber Co. increas- 
ing capital from $85,000 to $110,000. 

Chicago—Home Bldrs. Lumber Co. increasing capital 
from $85,000 to $100,000. 

Chicago—Industrial Lumber 
from $85,000 to $200,000. 

Chicago—Wm. Yuenger Mfg. Co. 
from $7,500 te $30,000. 

Chicago— Alfred Bennett Tie Co., 
tal, $20,000: 431 S. Dearborn. 

Chicago—Leonard Lumber Co., 
$50,000; 140 S. Dearborn. 

Downers Grove—Potter Mfg. & Lumber Co. 
capital from $50,000 to $150,000. 

Jacksonville—Jacksonville Cigar Box Co., 
rated; capital, $4,000. 

KENTUCKY 
corporated, 

MASSACHUSETTS. 3oston——-Beaver Products Co., 
incorporated under laws of Massachusetts; will manu- 
facture and sell building materials with office in Bos- 
ton: ten shares common stock, no par value. 

MISSOURI. Charleston—Danforth 
corporated: capital, $5,000, 

Maplewood— Missouri Lumber Co. 
to $25,000, 

St. Louis—Steiner Top & Plywood Co., 
Capital, $50,000, 
MONTANA. 

Porated. 

NEW YORK. Manhattan—2452 Second Avenue Realty 
Corporation, incorporated; real estate, insurance, lumber 
fund mechanics! apparatus. 


Yard increasing capital 
increasing capital 
incorporated; capi- 
incorporated; capital, 
increasing 

incorpo- 


Zowling Green-—Harris Lumber Co., in 


Lumber Co., in- 
increasing capital 
incorporated; 


Kalispell—Echo Lake Lumber Co., incor- 


3arber 


Lumber 





Port Washington—North Shore Sash & Door Co., incor- 
porated; capital, $10,000. | 

Winfield—-Long Island Sash & Door Co., incorporated. 

OHIO. Cleveland—F. T. Young Corporation, incor- 
porated; capital, $35,000; to manufacture and deal in 
lumber and lumber products, 

NORTH CAROLINA. Kannapolis—Cabarrus Lumber 
& Supply Co., incorporated: capital, $100,000. 

OREGON. Portland 
rated; capital, $150,000. 

SOUTH CAROLINA. Spartanburg 
Co., incorporated; capital, $50,000. 

TEXAS. Corpus Christi 
porated; capital, $100,000. 

San Antonio Bexar Lumber Co., 
tal, $50,000. 

WASHINGTON. Montesano—Eastern Terminal Lum- 
ber Co., incorporated; capital, $500,000. 

Seattle-——Hi-Ball Logging Co., incorporated; 
$6,000. 

WISCONSIN. Pella—-Fred A. Grosskopf Corporation, 
incorporated; 500 shares, $100; to carry on general log- 
ging and lumber’ business including manufacturing, 
wholesale and retail. 


New Ventures 


Match Co. 


Dawkins Shingle Co., ineorpo- 


Citizens Lumber 


Chapman Lumber Co., incor- 


incorporated; capi- 


capital, 


CALIFORNTA. Chico 
ing to open lumber vard,. 

El Cajon—-W. L. Dennis is about to open a lumber 
yard. 

Fresno—-C, S. Pierce 
lumber yard on H. St. 

Fresno—Sun Lumber Co. has opened a retail lumber 
yard; headquarters, Beverly Hills. 

Los Angeles—O. C. and R. G. Wilson have engaged 
in business at 255 S. Irving Blvd. as Wilson . Bros. 
Floor Co. 

Pasadena—-D. D. H. Petty and Stephen A. Spencer 
have engaged in business here as Pasadena Hardwood 
Floor Co. 

Pasadena —A. & A. 
Drive. 

Temple—Temple 
formed by C. J. 

FLORIDA. St. Petersburg 
has begun business here. 

Stuart—Martin County Lumber 
started a retail lumber business. 

Tampa—-Spencer Lumber Co. has started in business 
here. 

KENTUCKY. Mt. 
new concern; lumber. 

NEW YORK. Brooklyn—-Linden Lumber Co., a co- 
partnership, has entered the retail lumber business at 
999 Rockaway Ave. 

NORTH CAROLINA. Asheboro—E. L. 
begun manufacture of hickory furniture. 

OREGON. 
operation. 

Vernonia 
mill. 

PENNSYLVANIA. 
opened a lumber yard, 

SOUTH DAKOTA. ‘Timber Lake 
ply Co. has started a sawmill. 

TENNESSEE. 
planing mill. 

WASHINGTON. Tacoma—-Leon J. Kleiner has en- 
gaged in business at 8247 Pacific Ave. as Pacific Ave. 
Lumber Co. 

WISCONSIN. Sheboygan—Robert G. Maislein, for- 
merly in business at Tipler, Wis., has opened a whole- 
sule office in Sheboygan; is president of Maislein- 
Dawson Lbr. Co. 


Diamond prepar- 


Lumber Co. reported to open 


Lumber Co. opening at 40 Elvado 


Milling & Lumber Co. has been 
Richards and others. 
Fifth Ave. Lumber Co. 


& Supply Co. has 


Washington——W. A. King & Co., 


Hedrick has 


Cedarville—James Bros. starting sawmill 


Lindsay & Bennett have started a saw- 


Pittston-—P. F. Mitchell has 


Timber Lake Sup- 


Lebanon— Ed. Graham has installed a 


New Sheds and Yard Improvements 


CALIFORNIA. Fontana 
completed building new 

MISSISSIPPI. 
enlarge plant. 

NEW JERSEY. Quinton -Smick & Harris Lumber 
Yard, recently destroyed by fire, being rebuilt in new 
location. 

OHIO. Cleveland—-Cleveland City 
erect addition; cost, $10,000. 

TEXAS. Aubrey—-Wilson-Pratt Lumber Co. has be- 
gun improvements in yard. 

WASHINGTON. Seattle—Groger 
remodel and make improvements. 


Casualties 


ARKANSAS. lLeslie—Barrel plant of Export Cooper 
age Co. destroyed; loss, $100,000. 

LOUISIANA. Couchwood—Sawmill and planing mill 
of Weaver Bros. & Looney destroyed by fire; loss, 


Hansen Lumber Co. has 
lumber yard, 


Hattiesburg —Firm Lumber Co. will 


Lumber Co. will 


Lumber Co. will 


$100,000. Sawmill capacity, 40,000 feet; planer, 50,000 
feet. 

MICHIGAN. Hart-—-Hart Lumber Co., loss by fire, 
$20,000. 

MISSOURI. Affton—-Holekamp Lumber Co., loss by 


fire; office and yard badly damaged. 

Kansas City—-Three horses and hardwood lumber 
valued at $5,000 destroyed by fire in storage shed of 
J. H. Tschudy Hardwood Lumber Co. 

MONTANA. Polson—Mill, planer and yard of Dewey 
Lumber Co. destroyed by fire; loss, $115,000; new yard 
and larger mill will be erected in the spring according 
to announcement by W. G. Dewey, president. 

TEXAS. San Antonio—-Standard Lumber Co., loss by 
fire, $1,500. 

WISCONSIN. Milwaukee—-Conway Co., manufacturer 
of veneered doors and panels, loss by fire, $100,000. 
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Good Selling 
SHINGLES 


Here are shingles that you'll 
find will satisfy your trade and 
bring them back for more. 
“Skookum” Brand _ Shingles 
have the quality and good 
manufacture contractors, car- 
penters and builders demand. 
They are cut from finest live 


Red Cedar logs. Nothing 


picked out for other purposes. 


Let us send you list and prices. 


Bucoda Shingle Company 


BUCODA, WASH. 


SKOOKUM Manufacturers and 
Wholesalers of Shingles. 








Nowhere 


else on earth is there 


SPRUCE 


to compare with Alas- 
ka for 


Color and 
Texture 


TRY IT. 


Northwest Spruce Co. 


955 Stuart Building, SEATTLE, WASH. 


REPRESENTING : 


Ketchikan Spruce Mills, : 
Wrangell Lumber & Power Co., 
Juneau Lumber Mills, ‘ F 4 


Air Dried 
Factory 
Stock 
and 
Clears 


Ketchikan, Alaska 
Wrangell, Alaska 
Juneau, Alaska 











Short Length Uppers 


We ship them at a saving in 
CEILING CEDAR SIDING 
FLOORING CLAPBOARDS 


Also General Yard Stock 
LONG TIMBERS 
FIR - HEMLOCK - CEDAR 


John D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 




















i HE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume ‘‘Handbook of Build- 
ing Construction.’ Covers fully principles, 
methods, costs, etc. Itlustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
4321 So. Dearborn St., Chicago, Ill. 
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CI PACIFIC COAST Co 
= White Pine 
: 


alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


ask LOUIS WUICHET, Inc. 
Room 712 RailwayExchante CHICAGO, ILL. 


Tel. Harrison 1295 














The Polleys 
Lumber Co. 


Pondosa 
Pine 


Dry Selects 


General Offices and Mills: 


Shipments via: Missoula, Mont. 


Manufacturers of 


—_——> 



















Piry Us First! 


We Specialize in 
Soft and Light 


California 
White Pine .,. .. x... 


BOX, SHOP W. T. — 
AND CLEARS 


Vice-President 
R. H. Downman 

Send us your 

inquiry today. 


J. W. McWilliams 
C. D. Terwilliger, 
Clover Valley 
Lumber Co. | 


Gen. Manager 
F. E. Walker, 





Asst. Sec. & Treas. 


i 


Sec.-Treas. & 
Loyalton, California 











Buying Lumber 
Favorably 


is frequently a matter of getting the right 
buying connection. 


Our business is to be ambassador to firms 
at distant points and help them buy their 
Pacific Coast lumber needs favorably on 
wholesale or commission basis. 

Rail or Water Shipments. 


Established 1920. 


Ambassador A. G. Chase 


% Billings Lumber Co. 
TACOMA—Lumber Capital of America 

















Machine Molder Practice 


A manual on molder work, the operation and 
by mappenee ofthe i ing machine. 
lished JE ay ‘wood neuker ihn Seeal eled 

many thousands of mil 


t Mrs t 
information. Bound in a Loutiee. $2.50, 
postpaid. 


American Lumberman “" Chicago, 
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TACOMA, WASH. 


Dec. 19.—-Installation of the new officers of the 
Tacoma Lumbermen’s Club was the feature of the 
regular meeting held last Wednesday at the Win- 
throp Hotel. J. G. Newbegin, retiring president, 
thanked the members for the honor they had done 
him and praised their loyalty and hearty coépera- 
tion. He then introduced Frost Snyder, the new 
president. Mr. Snyder declared his intention to 
earry on the work with the same efficiency that has 
been shown by previous administrations. 

A talk by Ernest Dolge, who has just returned 
from a visit to Florida, kept the club members 
interested and amused for most of the session. 
Mr. Dolge humorously described his recent experi- 
ences in the South. He said that demand for 
lumber exists, but the difficulty of getting cargoes 
unloaded made it a risky business. 

W. R. Ripley, treasurer Wheeler, Osgood Co., 
who visited Florida recently, declared that the en- 
tire South seems due for a period of expansion and 
that the present Florida excitement is merely the 
forerunner of this. 

A. Maineri, of the General Woodcraft Co., 
Homestead, N. J., declared that business in the 
East is booming and that the yards are able to 
sell all the lumber they can get. 

W. C. Reugnitz, of Portland, president Loyal 
Legion of Loggers & Lumbermen, was a guest at 
the meeting. 

Few local mills will close next week and in 
nearly every case the annual holiday shutdown 
will not begin until just before Christmas. The 
manufacturers are not giving out their plans, as 
these depend largely on market conditions after 
the holidays. The usual repairs will be made by 
many mills, while others will reopen immediately 
after New Year. 

The Pacific National Lumber Co.’s plant at Na- 
tional shut down this week for an indefinite period. 
While the mill is down, repairs and alterations 
will be made and considerable new equipment will 
be added to the logging operation. 

The Pacific States Lumber Co.’s mill at Selleck 
is to shut down next Tuesday. Operations will 
not be resumed before the middle of January and 
may be postponed until still later depending upon 
market conditions. 

November was a record month for door ship- 
ments out of Tacoma. A total of 190,000 doors 
was shipped out by water, mostly for the United 
Kingdom. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Portacoma 
piers, Noorderdyk, Europe, 2,250 doors, 17 tons 
broom handles and 250,000 feet floor blocks (part 
cargo) ; Dorothy Wintermote, California, 550,000 
feet (completing); Santa Inez, Atlantic coast, 
500,000 feet lath (part cargo); Jane Nettleton, 
California, 100,000 feet (part cargo), and Kashu 


Maru, Japan, 1,000,000 feet (completing). Baker 
dock, Northland, California, 60,000 feet (part 
eargo) ; Glymont, California, 50,000 feet (part 


cargo), and Montanan, Atlantic coast, 2,000,000 
shingles, 5,000 doors, five cars cross arms and one 
car broom handles (part cargo). Shaffer terminal, 
Wapama, California, 200,000 feet (part cargo) ; 
Mauna Loa, Hawaiian Islands, 1,000 doors (part 
eargo), and Lewis Luckenbach, Atlantic coast, 
2,000,000 feet (part cargo). Tidewater Mill Co., 
Santa Inez, Atlantic coast, 175,000 feet (part 
cargo), and Wapama, California, 200,000 feet 
(part cargo). Puget Sound Lumber Co., Rywi 
Maru, Japan, 1,000,000 feet (part cargo). Dick- 
man Lumber Co., Point Judith, Atlantic coast and 
Mexico, 375,000 feet (part cargo), and Lewis 
Luckenbach, Atlantic coast, 200,000 feet (part 
cargo). Milwaukee dock, Challenger, Europe, 30,- 
000 doors (part cargo), and Point Judith, Atlan- 
tic coast and Mexico, 10,000 doors (part cargo). 
St. Paul & Tacoma Lumber Co., Commercial Spirit, 
Atlantic coast, 1,500,000 feet (part cargo) ; Kashu 
Maru, Japan, 250,000 feet (part cargo), and Asuka 
Maru, Japan, 700,000 feet (part cargo). Balfour 
dock, Jane Nettleton, California, 175,000 feet (part 
cargo). Defiance Lumber Co., Barbara C, Cali- 
fornia, 1,300,000 feet (full cargo). 

Three carloads of the longest piling shipped 
out of Tacoma this year went out this week. The 
shipment included 33 poles from 100 to 115 feet 
long and averaging 19 inches in diameter. They 
were shipped to Jersey City. 

Leon J. Kleiner has organized a new retail firm 
to be known as the Pacific Avenue Lumber Co. 
The arrangement of the new yard is unusual, as 
all lumber is stood on end instead of being piled. 

The Liberty Lumber Co. has been ordered by 
the city council to remove the new shed started 
last month on South M Street. The action was 
taken when residents complained that the loca- 
tion is outside of any industrial district. 


Nearly eight hundred members of the Wheeler, 
Osgood Co.’s unit of the Loyal Legion of Loggers 
& Lumbermen held thir first Sunday evening meet- 
ing last Sunday at Four L hall. The program 
included musical numbers, talks and entertainment 
features, including a concert by the Four L band. 
So successful was the meeting that it was decided 
to hold Sunday gatherings hereafter every other 
month, 

George H. Osgood, manager veneer department 
Wheeler, Osgood Co., has returned from a business 
trip to the Atlantic coast and middle West. Mr. 
Osgood reports general business conditions in the 
East to be very good and declared the outlook for 
the veneer trade excellent. 

E. W. Demarest, president Pacifie National Lum- 
ber Co., left yesterday for New York, where he 
will spend the holidays with his mother and 
brothers. He was accompanied by Mrs. Demarest 
and Miss Helen Demarest. 


COOS BAY, ORE. 


Dee. 19.-—The Comlibank, motorship, is loading 
here with 2,500,000 feet of logs and white cedar 
lumber. 


The Winchester Bay Lumber Co., of Reedsport, 
will close for ten days from Dec. 23, R. J. Hub- 
bard, manager, said, and repairs will be made at 
plant and docks. Log deliveries from the Win- 
chester Bay camp will start early in January. The 
Coos Bay Lumber Co.’s mill at Bunker Hill has 
been short of logs of late, and this week men were 
laid off for a day and a half. For six weeks the 
average of lost time has been about one day a 
week. The Emmett Pierce logging camp on the 
Siuslaw River, forty-five miles north of Coos Bay, 
is being opened, after an idle season of several 
months. 

Edward F. Loud, of Michigan, is in Coos County 
to inspect the George Loud estate and take charge. 
Extensive lumbering operations will be continued. 

R. T. Bourns, manager Stout Lumber Co., has 
returned from a business trip of two weeks to 
San Francisco, where he conferred with President 
Ribenack. 

A. E. Sporup, manager for two years of the Cali- 
fornia & Oregon Lumber Co., was honored by 
Brookings people on his departure for a new posi- 
tion in Humboldt County, California. 


VANCOUVER, B. C. 


Dec. 17.—So disappointed were exporters here 
over reports that Egyptian railways had with- 
drawn their request for quotations on 32,000,000 
feet of railway ties, that they declared they would 
in future ignore Egyptian inquiries and refuse to 
quote. Inquiries from Japan have become plenti- 
ful, and some firm business is offering, but free 
tonnage is not available, so that the early deliv- 
eries specified check much business being placed. 
There is still a steady volume of lumber moving 
over to Japan, however. Standard dressed uppers 
are moving forward to the United Kingdom and 
France in increasing quantities, the former having 
apparently developed a steady demand. 

A holiday season shutdown is general in the 
lumber industry. Most logging camps have closed 
for Christmas and New Year, and will not open 
until January. The sawmills are following suit, 
and will utilize the interval for annual overhaul. 
While shingle mills have been turning out about 
25 percent of the total capacity, practically all are 
now down. Logging deliveries have again been 
delayed on the coast by stormy weather. 

Lack of snow has curtailed logging operations in 
the Creston district and East Kootenay, and unless 
there is sufficient activity later in the season, the 
log output will affect the cut of lumber at several 
mills next season. 

The Nicola Pine Mills, of Merritt, one of the 
largest lumber concerns of the interior, has pur- 
chased a large and valuable tract of white spruce 
and will for a time discontinue cutting white pine. 
Logging contracts have been let and camps estab- 
lished. The sawmill is shut down for vverhaul, 
but the planers are to run until early in January. 

From Prince George it is reported that J. D. 
MeArthur, prominent lumberman, will move _ his 
sawmill from Edmonton to Prince George, where 
he owns a mill site. 

Representatives of White Bros. Lumber Co., 
Boyne City, Mich., originators of the Beaver Cover 
Co., control of which was transferred to the In- 
ternational Harvester Co. three weeks ago, have 
met the local shareholders, completing details of 
the deal. The sawmill, it is understood, is in 
condition, but the pulp plant will require expend- 
iture of considerable capital. 

Management of the reorganized Whalen Pulp 
& Paper Co., recently purchased by the bond- 
holders of first issue, has been placed in the hands 
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of Lawrence Killam, formerly of Halifax, N. S., 
and one time consulting engineer here for the 
Whalen interests. a 

Dean Witter, of the American financial firm, 
Blythe, Witter & Co., handling finances for the 
Crown Willamette Pulp & Paper Co., in conjune- 
tion with Blair & Ce. and the Continental Com- 
mercial Bank, is visiting British Columbia and has 
spent some time looking over the physical assets 
of the Pacific Mills at Ocean Falls. 


SEATTLE, WASH. 


Dec. 19.—Practically all branches of the lumber 
and timber industry are marking time on account 
of the holidays. There is the usual curtailment of 
logging. Most of the fir mills are down, and will 
remain inactive until after New Year's. Shingle 
mills have responded to the shutdown, which is 
now general throughout Washington and British 
Columbia. The market for both lumber and shin- 
gles is strong to rising. 

More than forty shingle wholesalers and manu- 
facturers met at luncheon in the Monte Cristo 
Hotel Wednesday, there being a representative at- 
tendance from Seattle. Dean Carpenter, of the 
W. I. Carpenter Lumber Co., presided. There was 
an informal discussion of the industry, with the 
result that a distinct note of optimism prevailed. 
Wholesalers generally admitted that prospects are 
more encouraging. It was shown, among other 


he saw the second full cargo, consisting largely of 
boards. Residents of Cuba arrived in Havana 
from all parts ofthe island to inspect these car- 
goes of West Coast lumber, and appeared to be 
well satisfied. There is a realization in Cuba that 
fir will be the wood of the immediate future, says 
Mr. Wyman. As to the outlook for fir lumber, Mr. 
Wyman believes there will be a heavy volume of 
business in 1926, but that there will be a quiet in- 
terval for about three months. 

Frank R. Titcomb, who until recently was man- 
ager of the Snoqualmie Falls Lumber Co., at Sno- 
qualmie Falls, Wash., has been made assistant gen- 
eral manager of the Weyerhaeuser Timber Co., 
with headquarters in Tacoma. Through this pro- 
motion, Mr. Titcomb becomes assistant to George 
S. Long, general manager of the Weyerhaeuser 
Timber Co., one of the most notable figures in the 
fir industry. Mr. Titcomb has already assumed 
his new duties. At Snoqualmie Falls, Charles H. 
Ingram has succeeded to the position of manager 
of the Snoqualmie Falls Lumber Co. Mr. Ingram 
was formerly assistant manager. 

George B. Sypher, manager of the Western Op- 
erators’ Association, has moved his offices to 204 
Pioneer Building. 


BELLINGHAM, WASH. 


Dec. 19.—The Bellingham sawmills of the 
Bloedel Donovan Lumber Mills will not be closed 
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The French Arcadians still seem to do things in primitive fashion for this wind-operated saw is 
still in use in French Arcadia, Nova Scotia. It apparently is a large sized buck saw which is 


shoved back and forth across the log when the wind turns the vanes. 


Wonder how the farmer 


gets his wood cut when no wind is blowing ? 





things, that very few transits are now rolling, 
and that the outlook for business is good. A men- 
tion of the proposed shingle tariff caused A. C. 
Edwards, of the A. C. Edwards Mill Co., to speak 
at considerable length on this subject, and at the 
close of his talk the chairman named the following 
committee to investigate the shingle tariff: W. C. 
MeMaster, John McMaster Shingle Co., Seattle; 
Mr. Edwards; Len Scally, Clough-Hartley Co., Ev- 
erett. There was a good program of entertain- 
ment, introducing local talent; also, community 
singing led by Roy A. Dailey, of the National- 
American Wholesale Lumber Association, with D. 
V. O’Brien, of the Lloyd Hillman Lumber Co., at 
the piano. Mr. Carpenter, as chairman, was com- 
plimented highly for his skill in conducting the 


meeting. 
"EVERETT, WASH. 


Dec. 19.—Donald H. Clark, manager Starks Man- 
ufacturing Co., has returned to Seattle after an 
absence of three months, during which he trav- 
eled 15,000 miles and visited practically every part 
of the United States except Florida. J. J. Starks, 
of the company, expects a fine business next year. 
The Starks Manufacturing Co., a Missouri corpo- 
ration, is reincorporating in Washington and will 
double its capital stock. 

Max A. Wyman, of the Foster-Wyman Lumber 
Co., recently completed a tour of two months, as 
a result of which he spent some time in Florida 
and Cuba. Florida, he says, is ‘‘a swell place to 
Stay away from, unless you know what you are 
doing.” In Havana, Mr. Wyman witnessed the 
arrival of the first full cargo of fir lumber, aggre- 
gating 1,500,000 feet of timbers, and the next day 


as long as was at first expected. This week it 
was said that the date of closing depended on 
existing orders.: Also, the company is cutting con- 
siderable hemlock for box shook and is now run- 
ning two night shifts for that purpose, producing 
between 150,000 and 200,000 feet daily. The last 
1925 crib of logs from the Clallam camps arrived 
here this week. The logging camps in this vicinity 
will be down for only a few days and one, the 
Buffelen works, will be inactive only one day, 
Christmas. The St.-Paul & Tacoma Lumber Co.’s 
camp will go down tonight and will reopen on two 
sides about Jan. 1, the same date that the other 
camps will resume. 

Cargo movements were light this week. Cargoes 
taken and loading follow: Bloedel Donovan Lum- 
ber Mills, Siljam, 453,000 feet of shook, Australia ; 
Kinryo Maru (loading), 1,950,000 feet, Japan; 
Santa Inez, 286,000 feet, California. Morrison 
Mill Co., West Henshaw, 100,000 feet, Australia. 

A tank for fire protection that will have a ca- 
pacity of 100,000 gallons is being built by the 
Skagit Mill Co. at Lyman. 

Vice President J. J. Donovan, of the Bloedel 
Donovan Lumber Mills, returned to his home this 
week after nearly seven weeks’ confinement in a 
local hospital, following a major operation. Prior 
to that he had spent three weeks at his home. He 
is gaining in strength daily and hopes soon to re- 
turn to his office. 

Earl LeValley, manager Columbia Lumber Co., 
has been made a member of a committee appointed 
by President George Cole, of the city council, to 
study the new building code proposed by Fire 
Chief Frank E. Stearns. 

J. A. Loggie, president Whatcom Falls Mill Co., 


Co PACIFIC COAST Co 
FOR 
SALE— 
Washington Mill 


Saw Mill... 125M Capacity 
Shingle Mill..250M Capacity 
Planing Mill. 














Full Equipment 
Ready to Operate 





Logging Equipment 


40 Cars 
10 Miles Steel 
Donkey Engines 





Townsite—75 Good Homes 








Standing Timber 


R. J. Church, Trustee 


1200-4th Ave. So., Seattle, Wash. 


















2x4 


No. | or No. 2 Common 


S458 


DRY bright stock cut from Upland 


West Coast Hemlock 
You’ll like it. 
Straight cars of 16’ or 18° if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 














REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
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Sprivce and Sit LUIMer 
Sucoma, rashinglon. 
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Co PORTLAND, ORE. Co 





CAR CARGO 





Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 

Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 








WINCHESTER BAY 
SOFT, WHITE 


Sitka Spruce 


OUR SPECIALTY IS SHOP 
Latest Type Kilns 
New High-Speed Planers 
We Also Manufacture 


Fir and Hemlock 
Lumber and Lath. 


Winchester Bay Lumber Co. 
SALES OFFICE:— 
910-11 Porter Bldg., PORTLAND, ORE. 
Mill at Reedsport, Ore., (on Winchester Bay) 
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When You 
Need FIR 


Long Dimension 
_ Plank, Timbers ana 
Long Joists 


Service 


WRITE OR WIRE, 


The Griswold Lumber Co. 
Gasco Bldg., PORTLAND, ORE. 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company. 





SALES AGENTS: 
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Inventory Book 


° a 
Saves Time— Saves Work , 


This is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. 

i, The pages are indexed so that inventory 
f can be taken quickly and accurately. 
The count is so arranged in the proper 
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who has been confined to his apartment by a 
severe cold since his return from the East several 
weeks ago, is showing improvement and may be 
able to return to his office in a week or ten days. 


SPOKANE, WASH. 


Dec. 19.—-The holiday quiet has settled over the 
lumber business so far as orders and present ship 
ments are coneerned, but the general opinion is 
that January is going to see a lively rush of 
business. Prices are holding firm. The weather 
continues unusually mild, though some mills have 
shut down. 

The large mill of the Panhandle Lumber Co., 
at lone, shut down Friday after having made one 
of the biggest cuts in its history. The planer will 
continue active all winter, it is expected. The 
sawmill will start again probably in March. The 
company’s camps in the Le Clere creek basin are 
in full operation. 


BEND, ORE. 


Dec, 19.-—The Brooks-Seanlon Lumber Co. and 
Sheyvlin-Hixon Co. operations will close Dee, 24 
and remain down until Dee. 28. 30th will close 
down for New Year's and annual inventories, on 
Dec. 31, and will remain closed until Jan. 4. The 
Brooks-Scanlon Lumber Co. hopes to be able to 
keep mill A, which has been in operation almost 
constantly since it was started in 1916, closed 
down all January, according to H. KE. Allen, as- 
sistant general manager. A thorough overhauling 
is necessary. 

Favorable weather has been an aid to construe 
tion crews employed on the logging railroad being 
built by the Herrick Sawmill Co. near’ Burns, 
Harney County, Ore. The line is to be forty-eight 
miles long and extends across the Harney Valley 
to Bear and Silvies valleys. The laying of steel 
will be started early in the spring. The mill pond, 
which will cover 40 acres, is nearing completion. — It 
will be eight feet deep. The Central Oregon high- 
way, which connects Burns with Bend, was 
changed by the State highway commission in or- 
der that the mill pond might be built at what 
was considered the most advantageous point. 


WINNIPEG, MAN. 


Dec, 21.--Winnipeg building permits this year 
were over a million dollars more than those of 
1924, a great many more residences having been 
built. Retail business is keeping up remarkably 
well for this season. Head offices of line yards here, 
on the contrary, report that sales in the country 
are very light, although inquiries are beginning to 
come in for 1926 building somewhat earlier than 
is customary. Wholesalers report considerable 
business placed last week, prices remaining rather 
low, and an advance being probable owing to Coast 
stocks being materially reduced while most mills 
there will shortly be closed for repairs. Logging 
in the North is in full swing, and the northern 
spruce cut will be much larger than last winter’s. 
Spruce prices remain firm. The shingle market is 
rather weak, and it is understood that a number 
of orders were placed last week at as low as $4.38, 
delivered here. 


NEW YORK, N. Y. 


Dec, 21.—Nineteen twenty-five will close with 
the lumber market holding firm in every branch. 
Never since the World War has the outlook been 
better than now. Real estate men are predicting 
another $6,000,000,000 building year. Especially 
in the early part of 1926 every phase of construc- 
tion activity promises to take on added interest. 
Conditions as the inventory season approaches are 
better far, on the average, than when the year be- 
gan. Prices in some instances are $15 higher 
than they were twelve months ago. This is true 
especially of hardwoods, that have taken on amaz- 
ing strength of late. The advance of southern pine 
timbers in the last month has been little short of 
phenomenal. Southern and Caroline pine have 
come forward with rapid strides. Late in August 
a leading pine distributer asserted that retail yards 
were not buying as they should, and he warned 
that they were making a great mistake. His pre- 
dictions have come true to the letter. The Florida 
situation has brought great improvement here in 
the cypress situation. Cypress can not be sold in 
Florida in competition with West Coast lumber, 
and manufacturers have more and more been send- 
ing their output to New York. Rail and cargo 
arrivals of cypress have been consistently heavy. 

Frank Storer, president of the Coeur d’Alene Mill 
Co., Coeur d’Alene, Idaho, is on the way East to 
confer with his representatives, the Walker Bros. 
Lumber Co., during the holidays. Walker Bros. 
are at 47 West Thirty-fourth Street. The output 
of the Coeur d’Alene company in 1925 approximated 
60,000,000 feet. The company, besides specializing 
in Inland Empire stock, has three salesmen cover- 


ing territory adjacent to the Greater City. Two 
years ago there was but one salesman on the job. 

Miss Mabel E. Barber, for years in charge of 
the New York office of the A. C. Dutton Lumber 
Corporation, Poughkeepsie, has joined the sales 
force of the Weyerhaeuser Sales Co. Miss Barber 
is one of the best known lumberwomen in New York 
City. The Dutton company has transferred George 
G. Leavette from Poughkeepsie to its headquarters 
here. Mr. Leavette was on the Pacific coast for 
twenty-five years in the lumber business. 

M. W. Haney, of the William Schuette Co., is 
on a business trip to the West Coast. 

Two more New York lumbermen have gone to 
Florida. They are John 8S. Gormley, vice presi- 
dent Gordon J. McDonald Lumber Co., and Rus- 
sell Bickford, of H. M. Bickford & Co. 


PITTSBURGH, PA. 


Dec, 21.—The lumber market in the Pittsburgh 
territory continues at somewhat of a_ standstill, 
so far as buying for immediate needs is concerned, 
but wholesalers report a good volume of orders 
still coming in for shipment after Jan. 1. There 
has been no material change in prices in the last 
week. Strength in hardwoods is being well main- 
tained on a continued good demand with shortages 
in many items. Where they are needed, items of 
dry hardwoods ready for use are commanding ad- 
vancing prices. Demand for thick maple continues 
particularly strong, the market appearing to be 
practically bare of 5/4 and thicker. All kinds and 
grades of thick Appalachian red and white oak 
are in excellent demand, with the surplus of 4/4 
sound wormy oak rapidly vanishing. The position 
of southern pine, in demand and prices, remains 
unchanged, as does that of Idaho white pine, 
Pondosa, and California white and sugar pines. 

F. R. Babeock, of the Babcock Lumber Co., re- 
turned last Thursday after an absence of several 
weeks on a Pacific coast trip. During his absence 
he visited the offices of the Babcock-Angell Lumber 
Co. in Portland, Ore., and the joint offices of the 
Babcock Lumber Co. and the Babecock-Angell Lum- 
ber Co. in Seattle. He also visited the sources of 
supply at the fir mills and the Idaho white pine, 
Pondosa, and California pine mills. He found the 
millmen very enthusiastic over the prospects for 
next year. 

Retail lumber dealers’ associations of Lawrence 
and Erie counties have elected directors to repre- 
sent them on the board of the Retail Lumber Deal- 
ers’ Association of Pennsylvania. Walter Ditterle, 
of New Castle, has been elected to represent the 
Lawrence County dealers, and C. W. Dudenhoeffer, 
of Erie, to represent Erie County. 


BOSTON, MASS. 


Dec.” 22.—'Trade is good on the whole. Produc- 
tion of goods has slackened in some lines during 
recent weeks, but a good many industries are sea- 
sonally quiet in December. The retail distribu- 
tion of goods is proceeding at a record-breaking 
pace. Last year saw considerable speculative 
building in Boston and environs. It is expected 
that construction operations will continue on a 
large scale in 1926, but it is thought probable 
they will hardly come up to the record-breaking 
1925 volume. New England railroads handled 
more traffic this year than they ever moved _ be- 
fore but their expenditures for new equipment and 
supplies have been far below average. Many stu- 
dents of the situation predict that 1926 will be a 
year of big railroad buying. 

Most lumber lines are seasonally quiet. Hard- 
woods are the outstanding exception, trade being 
fairly active and prices very firm throughout the 
list. Eastern spruce is quiet. Random quotations 
are irregular and boards are dull and weak, but 
the base price of frames is firmly held at $45, com- 
paring with quotations of $40@42 a month ago. 
Current production of frames is largely in the 
hands of three large and well financed companies. 
Eastern spruce lath are quiet. Narrow lath are 
steady at recent advances while the width lath 
are firmer. Shingles are very quiet and prices un- 
changed. The market for Pacific coast lumber, 
some authorities think, lost a little ground locally 
last week. Volume is good for the season but 
some very low prices are being taken for transit 
and spot Douglas fir and western hemlock. South- 
ern pine flooring and partition are very firm, al- 
though current trade is quiet. Recent advances 
on roofers are firmly retained. 

The Hanna Nielsen arrived from British Colum- 
bia via New York and New Bedford, and unloaded 
here for the Southern Alberta Lumber & Supply 
Co. 1,098,023 feet of Douglas fir, western hemlock 
and spruce, and 292,000 hemlock lath. 

Harry W. McDonough, formerly of the old Cy- 
press Lumber Co., of Boston, and now a member 
of the Leatherbee-McDonough Co., has returned 
from an extended trip among the important lumber 
mills in the South. He found among the southern 
lumbermen a general spirit of confidence and op- 
timism. 
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KANSAS CITY, MO. 


Dec, 22—Last week’s business was rather light. 
Meantime, however, the market is gaining in 
strength, both for western and southern products, 
and sales managers here say that further strength 
will develop. There has been some increase in in- 
quiry since retailers finished their inventories, in- 
dicating that the wise ones want to get into the 
market in time to save some money. Reports from 
country yards are that in most sections there is 
a good volume of business, and that new building 
plans are coming up every day. Indications are 
that country yard demand will be large. City yards 
have not yet put out much inquiry. Local retail- 
ers believe that demand here will be large again 
next year. 

Frank Hodges, the widely known retailer of 
Olathe, Kan., bas been dangerously ill the last 
ten days with pneumonia, but his condition today 
is reported to be much improved. 


MINNEAPOLIS, MINN. 


Dec. 21.—Northern pine manufacturers will go 
into the new year with a slightly larger carryover 
than last year, but indications are that a con- 
siderably heavier demand will develop. Holiday 
week is not producing a great amount of business. 
Manufacturers, wholesalers and retailers are, how- 
ever, studying the significance of pyramiding in- 
quiries now coming in. ‘There are evidences that 
in some places retailers are showing anxiety lest 
there be an increase in prices before they get un- 
der cover. One lumber manufacturer forecast to- 
day that what business is done in 1926 will be at 
a profit. The manufacturers, wholesalers and even 
the retailers are not going to be stampeded into 
doing business at a loss, he said. Operations are 
in progress in the northern woods. Northern pine 
manufacturers are cutting on virtually the same 
basis as they did a year ago, but other manufac- 
turers, including the hardwood and white cedar 
operators, are using utmost caution in planning 
their outputs. 

Weber H. Gilkey, of Pendleton & Gilkey, who 
has just returned from a tour of North Dakota, 
said: ‘North Dakota conditions are good and the 
outlook is for an improved volume of business in 
1926.” 

R. E. Chapman, of the Chapman Lumber Co., 
Portland, Ore., said, “The amount of business 
which is being booked for cargo and rail shipments 
will tend to make proposed curtailment of produc- 
tion less effective, and will encourage if not force 
many mills to resume operations soon after the 
first of the year.” 

B. A. Anderson, of the Lake Mills Lumber Co., 
Lake Mills, Iowa, said, “Farmers in our section 
have fed corn with profit. They have held off 
selling crops because prices were low; next spring 
money will be in circulation which should make 
lumber business good.” 

Edward Brooks, of Brooks Bros., has returned 
from a trip through the lumber production dis- 
tricts of the West. 


TUSCALOOSA, ALA. 


Dec. 21.—The weather has been bad during the 
last week, and materially interfered with produc- 
tion and shipments. Orders have fallen off in 
about the same proportion, as the mills do not 


care to accept business in heavy volume when 
weather is unfavorable. Prices have been fully 


maintained on all items of southern pine, and 
hardwood prices have shown some improvement. 
Stocks are rather low at the small pine mills, and 
not burdensome at the larger mills. So far there 
has been no indication of a lull in demand on ae 
count of the holidays. 


WARREN, ARK. 


Dec. 21.—Demand for Arkansas soft pine has 
been quiet. Orders for immediate shipment are 
scarce, but considerable business is offered for ship- 
ment after the first of the year, and some as late 
as Feb. 1. A good deal of business is being booked 
for shipment after Jan. 1. Prices have remained 
firm, the mills holding to their lists. Retail in- 
quiries for future shipment are rather heavy, indi- 
cating that buying will be rather brisk after the 
first of the year. Most dealer orders are for mixed 
cars, apparently for filling in stocks. Industrial 
business is only fair, most being in crating stock. 
Demand for car material, especially siding, is 
quiet. Production has been practically normal, 
although heavy rains last week have made logging 
dificult. Shipments have fallen off, principally 
because yard stocks are met, and new business 
has been slightly behind both shipments and pro- 


duction. Stocks at most mills are badly broken, 
those of upper grades of finish being very low. 


Labor is pléntiful. 

Hardwood demand is not as brisk as it has been, 
but quotations are firm, though there has been 
some tendency to cut oak prices a little. Recent 


rains have further handicapped production. A 
good many mills are still down, and some are 
running only five days. Demand for and prices 
of hickory logs are still good. Gum trim brings 
good prices and is in fair demand. Some mills 
have been making heavy shipments of oak flooring. 


LAKE CHARLES, LA. 


Dec. 21.—There has been a slight decline in de- 
mand for transit cars of southern pine. Northérn 
and eastern yards show a tendency to hold down 
stocks as much as possible until after the first of 
the year, and are out of the market here. Prices 
are spotty. In common stock prices there has been 
a slight improvement, but most other items are 
not so firm. Uppers, especially flooring and boards, 
are still in good call at very satisfactory prices. 
No. 2 common stocks are in fair demand, but their 
prices are spotty. Export demand has weakened 
perceptibly. Railroads and oil fields are buying 
sparingly. But there continues a strong call from 
Florida for water shipments. Demand from prac- 
tically all southern retail yards remains satisfac- 
tory, as there is still a great deal of building going 
on. Most mills have heavy order files, and ship- 
ping departments are unusually busy. Better 
weather has stimulated logging and manufacturing, 
und most mills are operating on full schedules, 
though production as a whole is still below normal. 


MACON, GA. 


Dee, 22.--The last week there was but one rain- 
less day. Very few of the mills were able to 
ship anything, though many orders have run past 
shipping dates. Some mills wtih stock under 
cover were able to ship a few cars. Mills are 
practically out of the market until the first of 
the year. Very few have offered stock for the 
last two weeks. While demand in the 
West, East and New England has fallen off con- 
siderably, prices remain firm. The yards are buy- 
ing very little stock, many having enough to last 
them until their spring requirements arise. Florida, 
however, wants more lumber than it can possibly 


get by either rail or water, embargoes and port 
congestion preventing shipments being made. 


Some Florida yards are reported to be paying as 
high as $45 for roofers. A number of cargoes 
have been ordered. Boats of 500,000 feet capacity 
that heretofore charged $2,500, have now advanced 
their prices as high as $7,000. Rail shipments 
are few and permits are hard to get, while railroad 
officials report that there is no relief in sight for 
at least three or four months. All kinds of 
boards, 2-inch dimension, longleaf and shortleaf, 
and kiln dried finish of the better grades, are 
needed in Florida. 


HOUSTON, TEX. 


Dee, 22.—Only a moderate amount of business is 
being handled. The number of the inquiries indi 
cates good business after Jan. 1. In faet. some 
business is being placed for after-holiday shipment. 
A week of heavy rains has put the small mills out 
of operation again, and handicapped logging crews 
in the hardwood sections. Logging is going ahead, 
however, in the uplands. $y New Year the larger 
mills should have a good assortment of stocks to 
permit the prompt handling of mixed car business. 


NORFOLK, VA. 


Dec. 21.--While manufacturers of North Caro- 
line pine have enjoyed a rather good week, the ad- 
vent of the holidays has tended to slow down buy 
ing. The increased sales of last week were made 
principally in rough lumber. Large sales of box 
lumber, particularly No. 1, are not likely to be 
made soon, as most mills are pretty well sold up 
and not inclined to sell further ahead. Some are 
buying items salable in Florida and storing the 
lumber until another cargo can be loaded. There 
is not a great deal of stock available. Any price 
change in the next month or two will be upward. 

There has been a good demand for 4/4 edge No. 
2 and better band sawn stock. Not much circular 
stock is being bought. Prices are firm. Edge 4/4 
No. 3 has not been moving so well recently. No. 2 
and better 4/4 stock widths, band sawn, have been 
more active, several large sales of all widths being 
noted. Circular sawn is not moving well. Small 
mills are asking higher prices where stock has to 
be accumulated, and are independent. No. 3 4/4 
stock widths have not been very active. Edge, No. 
2 and better, 5/4 and 8/4, has not been active, but 
6/4 band sawn is in good demand and searee. 
Stock widths, 5/4 and thicker, have been more 
active. Nos. 1 and 2 bark strips, rough and 
dressed, have been rather quiet. 

Edge 4/4 No. 1 box rough continues to move 
well in cargo lots to the East, and most Jarge 
water mills are now pretty well sold up. This im 
provement should better conditions for rail mills. 
Local box makers are buying sparingly. Good air 
dried stock seems to be hard to get, and bad 
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weather should soon stiffen on kiln dried. No. 1 
4/4 stock box, rough and dressed, is in good de- 
mand, but sales are small as most mills have little 


to offer. Air dried stock also seems scarce. Edge 
4/4 No. 2 box, rough, moved a little better but 
prices were very low. No. 2 4/4 stock box con- 


tinues to move well, and prices seem to be stiffen- 
ing. Edge box, 5/4 and 6/4, rough and resawn, 
is in better demand, buyers being disposed to con- 
tract ahead at present prices, but mills not so 
willing. 30x bark strips, rough, are in good de 
mand and scarce 

The demand for No. 2 and better 4%-inch floor- 
ing has been good Sales of 2%-inch face have 
been limited, as mills have not much to offer. 
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Large sales of 34%- and 3%-inch face have been 
frequent, mostly for shipment to Florida. Prices 
are stiffening on flooring, and other dressed items 
will be carried upward. Kiln dried roofers are 
moving well in small lots, only small stock being 
available. Air dried roofers continue active in 
the South, but demand is light in the East. Some 
roofers mills in Georgia have tried for an advance. 
Lath continue in good demand and are scarce. 





Exports through Norfolk and Newport News, 
Va., during October were as follows: 
Lumber 
Item Destination Feet Value 
Oak—Argentine Republic. ...1,415,000 $116,463 
Oak—Greenland ........... 12,000 550 
Oak—United Kingdom ......2,525,000 164,473 
Oak—Holland ............. 206,000 15,966 
Oak—Germany ............ 13,000 1,259 
Oak—-Belgium ............. 64,000 4,181 
Walnut—United Kingdom... 3,000 300 
Basswood—United Kingdom.. 86,000 6,650 
Poplar—United Kingdom.... 385,000 33,453 
Chestnut—United Kingdom. . 48,000 2,232 
Pine—HoMand . oni scccecess 101,000 6,876 
Pine—Germany ............ 40,000 2,750 
Ash—United Kingdom....... 39,000 4,000 
Maple—United Kingdom..... 58,000 5,067 
Spruce—-United Kingdom.... 57,000 4,826 
Flooring— 
Maple—United Kingdom..... 60,000 5,260 
Logs— 
Poplar—Germany .......... 26,000 2,040 
Cedar—Germany .......... 8,000 2,000 
Oak—Germany ............ 5,000 649 
5,151,000 $378,995 
CORRE PORT HIBEE: 6.486 ook Cant cei Sema 50,009 
$429,004 


October, 1924, exports were 5,868,000 feet, val- 
ued at $438,957, average value, $74.81. September, 
1925, exports were 3,832,000 feet; $283,548; av- 
erage, $73.99. Average value for October, 1925, 
was $73.58. 


SHREVEPORT, LA. 


Dec. 21.— Wholesalers do not want to have many 
ears in transit between Christmas and New Year, 
and have practically withdrawn from the south- 
ern pine market. A large number of current or- 
ders are for shipment after inventory. Trade in 
consuming territory has had a setback on account 
of bad weather. Mill order files are in a fairly 
comfortable state. Offers being made to place or- 
ders for later shipment at higher prices than now 
prevail are a good sign of market stability. The 
mills that can handle mixed orders are faring the 
best, and report good bookings. Common dimen- 
sion, Nos. 1 and 2, and also shiplap, center 
matched, and Nos. 1 and 2 boards are off some- 
what, due to sluggish demand. Some heavy rains 
the first of the week slowed up logging and ship- 
ments, but conditions are about normal again, and 
there are plenty of cars and sufficient labor. The 


hardwood market is holding its own remarkably 
well. 
BEAUMONT, TEX. 
Dec. 21.—Though all retail lumber yards are 


now holding back orders, or placing them for 
delivery after Jan. 1, the southern pine market is 
in better shape than it was two weeks ago. Sales 
continue in excess of production, and prices of a 
number of items have advanced. The general im- 
pression is that the market will continue to grow 
stronger. Production for the remainder of Decem- 
ber will be further curtailed, and the decrease in 
supply is calculated to add strength to the market. 
Mills are going into the new year with satisfac- 
tory order files, and they expect these to be added 
to as the yards begin to stock up immediately 
after the inventory period. 

Hardwood business fell off slightly during the 
last week, but production conditions were unfavor- 
able. It is freely predicted that after the holi- 
days there will not be enough of the standard 
grades to supply the demand. 


DULUTH, MINN. 


Dec. 21.—Though sawmills at Duluth, Cloquet, 
Virginia and International Falls find demand 
slowed down by the holiday season and the near 
approach of inventory taking, a substantial vol- 
ume of orders for mixed ears of northern pine 
were filled during the last ten days. Salesmen 
also claimed to have booked more orders to be 
filled in January than at any time during that pe- 
riod since the World War. Country orders are fur- 
nishing an outlet for low grades that was lacking 
a few months ago. While orders for box lumber 
are seasonably light, sales managers claim to 
have considerable business in sight. Quotations 
are unchanged in all items in the northern pine 
list, and no changes are expected except adjust- 
ments in accordance with condition of mill stocks. 
Northern Minnesota sawmills, with logging costs 
reduced, are planning to pile up sufficient logs, in 
conjunction with carry-overs, to keep in full oper- 
ation during the coming year. 


Wingfield Remington, Hibbing lumberman, has 


been elected president of the Hibbing Commercial 
Club, which is promoting an active building and 
industrial campaign for that town. 

Officials of the Scott-Graff Co., Duluth, report 
unusual inquiry for lumber and millwork for ship- 
ment after the first of the year. 


MILWAUKEE, WIS. 


Dec. 21.—There was a seasonable easing up in 
the market last week. Some operators stated, 
however, that they were receiving instructions for 
shipping after Jan. 1, and in their opinion the 
seasonal slackness was not in evidence. All lum- 
ber was strong. West Coast items and hardwoods 
were firming up, with price advances expected any 
time. The biggest demand locally was for south- 
ern hardwoods and gum, with southern pine items 
still moving well. All building material was in 
good demand considering the season. Factories 
are buying only from day to day. FAS and No. 1 
common birch continued to move in good quanti- 
ties, and maple and soft elm were in good demand 
again. Oak and hard maple were in demand by 
the flooring interests. Automobile body factories 
did not slacken their production last week and 
were buyers of hard maple. Box factories bought 
lower grades of hardwood. The lath market is 
dormant. The millwork factories have been busy 
and bought in good amounts. 


PORTLAND, ORE. 


Dec. 19.—A heavy curtailment in output is pre- 
dicted for the next thirty days or so, and some 
mills have already closed down for the holidays. 
This curtailment is having a stiffening effect on 
the market, and advances are expected the first of 
the year. Half a dozen large mills and a consid- 
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Trees are highly regarded as assets to residence 
lots in Cleveland, Ohio, as this photograph 
shows. Recently when this house was erected 
in Cleveland Heights, to save the tree, the porch 
floor and roof were built around it 





erable number of smaller mills cutting pine in the 
Inland Empire have shut down for the winter, or 
for annual repairs, and others will close when 
winter sets in. 

Gov. Pierce and other members of the State 
board of forestry, and District Forester C. M. 
Granger, of Portland, spent this week end in the 
Port Orford cedar section of Coos and Curry coun- 
ties in a study of slash disposal methods. 

F. C. Knapp, president Peninsula Lumber Co.. 
who returned this week from the National di- 
rectors’ meeting at Jacksonville, Fla., stopped at 
most of the trade centers in the South, on the At- 
lantic coast and in the middle States. The entire 
South he found looking very prosperous, and Flor- 
ida seems to him to be a promising lumber market. 

A. W. Miller, vice president George T. Mickle 
Lumber Co., of this city, announced this week that 
it has begun work on the establishment in North 
Portland of a mill which will manufacture kraft 
paper from waste. The plant will involve an in- 
vestment of about $1,000,000. President George T. 
Mickle arranged financing in the East, and re- 
turned home a few days ago. The Mickle Lumber 
Co. was organized in July, 1924, and took over the 
plant and property of the Monarch Lumber Co. 
The mill, with an 8-hour capacity of 300,000 feet, 








DE 


wil 
rea 


the 
tru 
are 
inc 
Mo 
kill 
Dr; 
equ 
Bel 


son 
wer 
Fri 
Chi 


e@xp 


: 


I 
Gra 
nag 
tha 
side 
han 

a 
exp 
stri 
com 
tica 
whi 
bett 

G 
Por 
nen 
eati 
imp 
effe: 

M 
opel 
vari 
a H 

A 
who 
the 
incr 
stru 

ditice 
Mr. 
A 
bane 
of t 

B 

ber 


the § 
conse 
Calif 
Bowe 


Babe 
Pacif 
of co 

Jol 
the ¢ 
train 
the } 
Ar 
Corp. 
Shing 
Whol 








ial 
nd 


ort 
ip 


in 
ed, 
for 
the 
im- 
ds 
ny 
th- 
Ins 

in 
‘ies 


iti- 
ind 

by 
‘jes 
ind 
ght 


usy 





ence 
raph 
cted 
orch 


——$— 


1 the 
r, or 
when 


State 
eo? 
1 the 
coun- 


b Cis 
1 di- 
pd at 
e At- 
ntire 
Flor- 
arket. 
fickle 
. that 
North 
kraft 
in in- 
rge T. 
id re- 
umber 
er the 
r Co. 
) feet, 





DECEMBER 26, 1925 


AMERICAN LUMBERMAN 





will go on two shifts as soon as the paper plant is 
ready for operation. 

The Long-Bell Lumber Co. recently ordered from 
the Moore Dry Kiln Co. 3882 special dry kiln 
trucks for its new east mill unit. These trucks 
are of special design and are equipped with 8%- 
inch flange diameter cast steel annealed wheels. 
Moore’s special Alemite greasing system for dry 
kiln trucks will be used on all wheels. The Moore 
Dry Kiln Co. also furnished the dry kiln truck 
equipment now in use at the first unit of the Long- 
Bell mill at Longview, Wash. 

Herbert J. Anderson, head of the H. J. Ander- 
son Lumber Co., did considerable traveling this 
week. After a visit to Seattle he left for San 
Francisco, expecting to return in time for the 
Christmas holidays. 

Harry Nicolai, head of the Nicolai Door Co., is 
expected home next week from a trip to California. 


ABERDEEN-HOQUIAM, WASH. 


Dec. 19.—Due to the difficulty experienced on 
Grays Harbor in securing sufficient steamer ton- 
nage to handle intercoastal business, it is rumored 
that the larger lumber operators are seriously con- 
sidering the purchase of several steamships to 
handle their own cargoes to the east coast. 

The recent acute condition as regards lumber 
exports to Australia and New Zealand, due to the 
strike of seamen and longshoremen there, is be- 
coming rapidly alleviated. The situation is prac- 
tically cleared up in the case of New Zealand, 
while conditions in Australia are becoming rapidly 
better. 

Grays Harbor is now on an equal footing with 
Portland. Tacoma and Seattle, the Transconti- 
nental Freight Bureau having granted the appli- 
eation of Port of Grays Harbor for reductions on 
import and export shipments to equalize rates in 
effect to the other ports mentioned. 

M. Yamashita, of the firm of Yamashita & Co., 
operating a fleet of steamships between Japan and 
various West Coast ports in lumber service, was 
a Harbor visitor this week. 

According to §S. Kurokawa, of Tokio, Japan, 
who called upon Harbor shippers this last week, 
the Pacific coast is soon to benefit from a greatly 
increased demand for lumber due to the recon- 
struction program now outlined. Financial con- 
ditions are improving very rapidly in Japan, said 
Mr. Kurokawa. 

A 10-foot roller bearing Allis-Chalmers Type C 
band mill is being installed at the Hoquiam plant 
of the E. K. Wood Lumber Co. 

Beginning the first of this week, Donovan Lum- 
ber Co.’s Mill No. 2 discontinued its night shift 
for an indefinite period. 

The Schafer Bros. Lumber & Door Co., Monte- 
sano, Wash., is completing an addition of six 
11x105 Moore dry kilns of the progressive type, 
making a total of ten in its battery. New con- 
struction also includes sufficient green and covered 
dry storage to take care of the additional ca- 
pacity. 


SAN FRANCISCO, CALIF. 


Dec. 19.—The yachting party of lumbermen that 
sailed aboard the Alma several weeks ago has ar- 
rived at San Diego, where it will remain over the 
holidays, according to Willis J. Walker, vice presi- 
dent Red River Lumber Co., who arrived in town 
this week. 

The meeting of the directors of the newly or- 
ganized Sugar Pine Sales Co. (Inc.) was postponed 
on Dec. 16 because of the absence of Willis J. 
Walker, vice president, cruising in the South aboard 
his private yacht, and W. A. Pickering, president, 
who was detained in Kansas City. Another meet- 
ing has been called for Jan. 5. 

Formal opening of the offices of the newly or- 
ganized Sugar Pine Sales Co. will be made on 
Jan. 1, according to Edward P. Ivory, general 
sales manager. 

D. H. Steinmetz, president Standard Lumber Co. 
and member executive committee Sugar Pine Sales 
Co., has left for Standard City, where he will re- 
main until Christmas eve. 

Earl E. Bowe, of Schofield Bros. Co., Philadel- 
Phia, Pa., has just completed an extensive study 
of western and Pacific coast woods, and is en route 
east following a visit to the sugar pine mills of 
the Standard Lumber Co. Virtually every mill of 
consequence along the Pacific coast, from southern 
California to Washington, has been visited by Mr. 
Bowe. 

F. R. Babcock, manager white pine department 
Babcock Lumber Co., of Pittsburgh, Pa., is on the 
Pacific coast for the purpose of a general survey 
of conditions. 

John Clugston, of Clinton, Iowa, purchaser for 
the Curtis Companies (Inc.), stopped here between 
trains, while en route east following a trip through 
the Northwest. 

Arthur E. Lane, of the Arthur E. Lane Lumber 
Corporation, New York City, and chairman of the 
shingle marketing bureau of the National-American 
Wholesale Lumber Association, spent several days 


in California territory following the Red Cedar 
Shingle Congress. 

B. A. Cannon, general manager Sugar Pine Lum- 
ber Co., Fresno, left here this week for Arkansas, 
where will spend*the Christmas holidays among 
scenes of his boyhood. 

Among Los Angeles lumbermen who are in San 
Francisco spending the Christmas holidays are: 
Harry Swafford, EB. J. Stanton Lumber Co.; James 
Derry, Brown & Derry ‘Lumber Co., and L. V. 
Frambes, of Fletcher & Frambes Lumber Co. 


LAUREL, MISS. 


Dec. 21.—-Considerable rain last week materially 
affected southern pine production, seasoning and 
shipping. Demand for all items continues strong. 
Special cutting is sought more than ever. Prices 
on all items are firm to advancing. Local mills 
report yard stocks more or less broken, and all have 
good order files. The outlook for the New Year 
is regarded as very bright. Orders from the West 
Indies are more plentiful than for some time, a 
number of sales have been made to South America, 
and trade with Europe has increased somewhat. 

Joseph Bullock, salesman for Wausau-Southern 
Lumber Co., with headquarters in Jackson, Tenn., 
was through here Saturday last with Mrs. Bullock, 
en route to Mobile for the holidays. 

Mr. and Mrs. Philip S. Gardiner and their son, 
Lyon Gardiner, are spending the holidays at Lake 
Placid, with their son-in-law and daughter, Mr. and 
Mrs. Jean Barozzi. 


NEW ORLEANS, LA. 


Dec. 21.—The holiday influences 
clearly marked, local observers report. 
mand is reduced and inquiry is less brisk. Manu- 
facturers have made allowance for the holiday 
lull, and no marked price weakness is reported 
on any of the southern woods, though there are 
said to be some transit cars afloat. During Christ- 
mas week a sharp seasonal curtailment of output 
is predicted. Meanwhile it appears that shipments 
have been going forward in good volume. 

The New Orleans Dock Board last week leased 
a site to the Riverside Lumber Co., of Houlton- 
ville, La., which will establish a sawmill on the 
Industrial Canal, near the entrance to Lake Pont- 
chartrain. The Higgins Lumber Co. leased a canal 
site some time ago. 

The F. B. Williams Cypress Co.’s Garden City 
(La.) plant will be continued in operation after 
Jan. 1 for the manufacture of tupelo lumber. 

The M. L. Virden Lumber Co., Clarksdale, Miss., 
and capitalized at $100,000, will begin business 
Jan. 1. Work will be started at onee on lumber 
sheds. M. L. Virden, of Greenville, president, is 
also president Planters Lumber Co., Jackson; P. F. 
P. Herring, of Indianola, is vice president; F. H. 
Cannon, of Clarksdale, secretary-treasurer, and 
R. C. Williams, manager. 

The Weston Sand & Gravel Co., of Logtown, 
affiliated with the H. Weston Lumber Co., recently 
purchased an industrial site at Biloxi, Miss., where 
it will establish a branch yard. 

Seven million pine trees are being planted in 
Washington Parish, Louisiana, by the Great South- 
ern Lumber Co., Bogalusa. When this work is 
finished the company will have 8,000 acres planted 
to pine, while its total reforested area will approxi- 
mate 25,000 acres. 

W. L. Drummond, sales manager Lucas E. Moore 
Stave Co., left a few days ago for New York, 
whence he expected to sail for England to spend 
Christmas with home-folk. Mr. Drummond will 
visit several European hardwood centers. 


Rate Increase Is Disapproved 


ATLANTA, GA., Dec. 21.—Following a peti- 
tion made last week by the National Council 
on Compensation Insurance and allowed by the 
Georgia insurance commissioner ‘‘ without ap- 
proval or disapproval,’’ asking for an increase 
in rates amounting to 22.4 percent in the case 
of lumber manufacturers and 62.5 percent in 
the case of sawmill operators, a conference was 
held with William Leslie, general manager of 
the national council, at which time a protest 
against the increase was lodged by the manu- 
facturers affected. It was decided to leave the 
matter in the hands of Insurance Commissioner 
William A. Wright, who upon consideration 
the second time disapproved the entire schedule 
of rates. 

This is a victory for sawmill operators and 
lumber manufacturers and means that there will 
be no increase in the rates on compensation in- 
surance during the next year. This proposed 
increase, coming on top of a similar increase 
granted last year, was felt by manufacturers 
to be too heavy a burden; therefore the protest. 
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SIMONDS 


RED STREAK 
High Speed Steel 


KNIVES 


They are profitable—that’s the whole story. 
The man who uses them is through with 
experimenting and guess-work so far as thin 
high speed steel knives are concerned. When 
you can buy knives like these and get 
SIMONDS quality they are worth more to 
you because they save time, labor and delays 
and at that the cost is low. Tell us what size 
knives you use and let us quote definite prices. 


Simonds 
Saw and Steel Co. 


Established 1832 
FITCHBURG. MASS. 


CHICAGO, Jit. PORTLAND, ORE. 

, ; SAN FRANCISCO, CAL. 
ee one SEATTLE, WASH. 
NEW ORLEANS, LA MONTREAL, QUE. 
LOCKPORT, N.'¥. | TORONTO, ONT. 
MEMPHIS, TENN. VANCOUVER, B. C. 
LONDON, ENGLAND ST. JOHN, N. B. 
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| CHICAGO 


OAK FLOORING 
‘‘ SPENOAK ” 


Manufactured by Miller Bros. Co., Johnson 
City, Tenn., for our exclusive account in 
Chicago, Detroit and Milwaukee territory. The 
best of Tennessee Oak for the best of Flooring. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 














Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
Conway Bidg., CHICAGO, ILL. 








Lumber and 


HUTCHIN Storage Co. 


Saw Mill, Band Resaw and Planing Mill 


Douglas Fir, 
Yellow Pine, 
White Pine, 


GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 

139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 

Blue Island 800 Pallman 8020 (No Toll) | ORDERS SOLICITED 
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DROLET & STEENSON 
TIMBER ESTIMATES 
LOGGING REPORTS 
MAPS 


108 SOUTH LA SALLE Sr., CHICAGO 


Southern Office, Tuscaloosa, Ala. 








OUR 
Service Satisfies 


the retailers and the 


manufacturers in three 
large consuming cen- 
ters. 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents . 


R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 


Member National Association 
of Commission Lumber Salesmen. 


oney !<« 
Liberal Cash 
Advances 


Confidential 
Service 











against open book ac- 
counts, notes and trade 
acceptances. 


and at a rate that is at- 
tracting a large volume of 
business from progressive 
lumber manufacturers 
and jobbers. 


Inquiries will have our 
immediate attention. 


Manufacturers & Dealers 


“Commercial Bankers” Finance Corp. 
137 So. LaSalle St., CHICAGO, ILL. 








LOCAL AND PERSONAL 








C. W. Pendell, of Pendell & Hamilton, and Mrs. 
Pendell spent Christmas with the latter's parents 
at their home in Milwaukee. 


EK. B. Wingate, manager of the Chicago office 
of the Panhandle Lumber Co., spent Christmas 
with relatives in Minneapolis. 


J. W. Welsh, of the Welsh Lumber Co., Mem- 
phis, Tenn., was in the city last week on business. 
Mr. Welsh was visiting with some of his friends 
and calling on the trade. 


KF. O. Carlisle, sales representative of Leake & 
Goodlett, manufacturers and wholesalers of hard- 
woods and southern pine, Tupelo, Miss., was in 
the city this week calling on the trade. 


C. H. Wilson, manager of the Chicago office of 
the Deer Park Lumber Co., Deer Park, Wash., 
Jeft the first of the week for Deer Park to spend 
Christmas and New Years with relatives. 

Floyd Long, sales manager of the Wisconsin- 
Michigan Lumber Co., Eagle River, Wis., returned 
home Tuesday after spending several days in this 
market calling on northern hardwood consumers. 


P. L. Musick, of the Hilgard Lumber Co., ae 
companied by Mrs. Musick and their little daugh- 
ter, left Wednesday for Wentzville, Mo., where 
they will spend a week with Mr. Musick’s parents. 


James R. Andrews, of Escanaba, Mich., manu- 
facturer of northern hardwoods, passed through 
Chicago this week, on his way to points in south- 
ern Michigan where he was to call on the consum- 
ing trade. 


R. C. Keizer, manager of the Chicago district 
for the Weyerhaeuser Sales Co., returned last 
week from a business trip through the East. Mr. 
Keizer visited New York, Baltimore and Pittsburgh 
while away. 


James H. Lang, treasurer and general manager 
of the Chicago Lumber Sales Co., left Thursday 
for Springfield, Mass., to spend Christmas with 
his sister. He expects to return to Chicago Mon- 
day, Dec. 28. 


I’. J. Hughes, assistant to R. C. Keizer in the 
local office of the Weyerhaeuser Sales Co., and 
family are spending the holidays at Omaha, where 
Mr. Hughes made his headquarters being 
transferred to Chicago. 


G. KF. Daehm, general superintendent of the 
Oval Wood Dish Co., Tupper Lake, N. Y., and 
Norman F. Daehm, of the Yates-American Machine 
Co., were Christmas: guests at the home of A. R. 
Copeland, of the C. H. Worcester Co. 


before 


Ix. W. Demarest, president of the Pacific Na- 
tional Lumber Co., Tacoma, Wash., wife and 
daughter, stopped off here this week on their way 


to New York City where they will spend the holi- 
days with relatives. 


Cc. J. Gerster, of the H. B. Waite Lumber Co., 
who spent the fore part of the week here calling 
on the consuming trade, reports that business is 
good in this market and that prospects for the 
coming year are exceedingly bright. 


Jacques Willis, who represents several West 
Coast firms in this territory, returned the middle 
of the week from a three weeks’ trip on the coast 
during which he called on his connections and 
looked over mill and stock conditions. 


R. K. Chapman, of the Chapman Lumber Co., 
wholesaler, Portland, Ore., passed through Chi- 
cago last week on his way to New York to visit 
his eastern office. He will continue South, visit- 
ing Florida and taking stock of conditions in that 
State, before returning home. 


W. W. Hamilton, of Pendell & Hamilton, and 
Mrs. Hamilton left the first of the week for Seat- 
tle to spend the holidays with relatives. Mr. Hamil- 
ton will call on several of his connections before 
returning to Chicago. He expects to be gone 
about three weeks or a month. 


Hf. (. Meeker, manager of the Nicola Pine Mills, 
Merritt, B. C., stopped off in Chicago this week 
for a short visit with A. H. Braman, of the 


Metropolitan Lumber Co., who represents the 
Nicola organization in this territory. Mr. Meeker 
was on his way to Torrington, Conn., to spend 
the holidays with relatives. 


Frank Storer, manager of sales for the Coeur 
d'Alene Mill Co., Coeur d'Alene, Idaho, was in the 
city last Friday and Saturday calling on members 
of the lumber trade. Mr. Storer was on his way 


to New York City where he expected to transact 


business and look over trade conditions. He sees 
prospects for a good business in the coming year, 


EK. A. Coleman, manager of the Chicago office of 
the Bowman-Hicks Lumber Co., Kansas City, Mo., 
left today on his annual trip to the company mills 
at LaGrande, Ore., where he will spend about ten 
days conferring with company officials and inspect- 
ing mill and stock conditions. He expects to re- 
turn to Chicago around Jan. 10. 


Among local lumber concerns having several of 
its personnel out of the city for Christmas was 
the Long-Bell Lumber Co. F. C. Van Brunt and 
wife visited with the latter’s parents at Pine 
Bluff, Ark. O. D. Smith and wife spent Christ- 
mas at Joplin, Mo., and then left for Pine Bluff 
for a short visit. Hazard H. Stay enjoyed a visit 
with his parents at Montgomery. Ala. 


Tl. C. Bledsoe, jr., son of T. CC. Bledsoe of the 
Lake City Lumber Co., who has been spending 
the last six months in the South learning the 


lumber industry from the ground up at 
of the Tidewater Cypress Co., Tidewater, 
returned home this week to spend Christmas with 
his parents. Mrs. Bledsoe who has been visiting 
at Tidewater and Miami, returned with him. 


Chris A. Walker, vice president and = general 
manager of the Hoffman Lumber Co., Columbia, 


S. C., has been elected president of the Columbia 
chamber of commerce. Since 1922 when he first 
came to Columbia, Mr. Walker has played a promi- 
nent part in civic affairs. He has served on the 
chamber of commerce during the last three years 
and at the time of his election to the presidency 
was a member of the board of directors. 


Walter J. Wood, district sales manager of EK. L, 
Bruce Co., manufacturer of oak flooring, is spend- 
ing the holidays at his old home in Kansas City. 
Mr. Wood was in the retail lumber business in 
Kansas City for thirteen years and has many 
friends in that large market. He plans to call 





Lumberman Telecode Wanted 


Requests have been received for several 
copies of the “American Lumberman 
Telecode,” and as the book is out of print 
readers who may have a copy they are 
not using are requested to send it in to 
this office. For each copy received that 
is in good condition, with no missing 
pages, $2.50 is offered. Send your copy 
at once to the AMERICAN LUMBERMAN, 
431 South Dearborn Street, Chicago. 











on as many of these as possible before leaving for 
Memphis to confer with officials of the Bruce or- 
ganization. January 4 will find Mr. Wood back 
at the Chicago office. 


Hazard H. Stay, who has been in the employ of 
the Long-Bell Lumber Co. for some time and until 
recently connected with the company’s Louisville 
(Ky.) office has been transferred to the Chicago 
office and will represent the Long-Bell organiza- 
tion in central Illinois territory. Mr. Stay has a 
background of mill and sales experience that will 
not only make him especially valuable to his em- 
ployers but will enable him to render distinet 
service to Long-Bell customers of that section. 


J. H. Faust, of Faust Bros. 
son, Miss., returned last week 
where he went to attend the 
Newcomb, of the Link-Newcomb Mill & Luniber 
(‘o., at Corinth, Miss.. on Monday, Dec. 15. Visit- 
ing the company’s mills at Jackson before return- 
ing to Chicago, Mr. Faust reports that the heavy 
rains in the South last week have prevented the 
mills from getting any logs out and that jnill 
managers are of the opinion that prices are 
destined to go higher after the first of the year. 


Lumber Co., Jaek- 
from the South 
funeral of W. H. 


K. N. Lockridge, of the Lake Independence Lum- 
ber Co., left the middle of the week for Kansas 
City, Mo., to spend Christmas and the week end 
with his folks. He will return to Chicago Mon- 
day. Mr. Lockridge’s brother, C. R. Lockridge. of 
Lockridge & Morris, New York City, passed 
through Chicago last Monday, also on his way 
to Kansas City. On returning to Chicago he will 
spend a short time here conferring with E. W. 
Bache, local representative of Bloedel DonovaD 
Lumber Mills. The Bloedel Donovan organization 


the mills, 
Fla.,. 
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is represented in eastern territory by Lockridge 
& Morris. 


Ff, B. Howe, of the Porter Screen Co., Burling- 
ton, Vt., manufacturer of wire window and door 
screens, stopped off in Chicago this week on his 
way home from the Pacific coast. Accompanied by 
his wife, Mr. Howe had been making a trip through 
the lumber producing regions of that section, where 
he buys a large part of his screen stock, and states 
that he was remarkably impressed with the won- 
derful development that has taken place in the 
Northwest. While in Chicago, Mr. Howe paid the 
AMERICAN LUMBERMAN a visit and spoke pleas- 
antly of his western trip. The Porter Screen Co. 
is one of the oldest and largest screen manufactur- 
ing concerns in the United States. Incidentally 
Mr. Howe has heen a subscriber to the AMERICAN 
LUMBERMAN for forty years. 
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Hardwood Inspections Close to Record 


In point of volume of lumber moved, November 
was ostensibly very nearly a record month for the 
hardwood industry, according to the December 
issue of the official bulletin of the National Hard- 
wood Lumber Association. Total original inspec- 
tion for the month amounted to 28,549,542 feet 
which fell just a little short of the March, 1924, 
record of 28,818,357 feet. Of this amount 23.- 
758,619 feet was the work of the association’s 
salaried inspection. staff and 4,790,923 feet was 
fee service. Reinspections were made on 199,517 
feet. 

Commenting on these figures the bulletin says: 
“For a short month this may be regarded as an 
exceptionally good showing and it is one that 
takes the volume of national inspection activity 
somewhat above the levels of the recent past. In 
fact, it is the best on the records of the depart- 
ment next to that of March, 1924, which with its 
total of 28,818,357 feet, still holds the lead. How- 
ever, a good many authorities believe that the 
turn of the year will witness an increase of ac- 
tivity in connection with hardwood movements 
such as is likely to carry the record appreciably 
higher, and general trade tendencies as near as 
can be gathered from all sections of the hardwood 
field seem to furnish considerable basis for this 
belief.”’ 
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Organizes New Hardwood Firm 

W. E. Heyser, president of the Blue Ridge Lum 
ber Co. and formerly secretary and general man- 
ager of the Beech Fork Timber Co., has recently 
organized the Heyser Lumber & Timber Co. to 
handle the output of the Beech Fork Timber Co.’s 
mill at Beech Fork, Tenn., and the Blue Ridge 
Lumber Co.'s mill at Caryville, Tenn., in Chicago 
territory and to do a general wholesale business 
in hardwoods. Offices have been established in 
suite 905 of the Burnham Building, 160 North 
La Salle Street. 

Assisting Mr. Heyser in the management of the 
business is his son, W. A. Heyser, who has recently 
graduated from the University of Michigan. The 
elder Mr. Heyser needs no introduction to Chicago 
members of the hardwood industry, as he is well 
known to the trade through his former connection 
with the Beech Fork Timber Co. During the last 
four years he has divided bis time between Chicago 
and Beech Fork, but with the formation of this 
new company has resigned in order that he may 
give full attention to his local business. 


Lumbermen Enjoy Southern Trip 


Chicago members of the party of lumbermen, who 
recently toured the south and Florida as the guests 
of the W. L. Shepherd Lumber Co., Montgomery, 
Ala., returned home last week with enthusiastic 
accounts of the pleasures of the trip and with warm 
praise for all the courtesies enjoyed at the hands 
of their hosts. 

Gathering at the Gibson Hotel in Cincinnati, Dee. 
5, the party was joined there by Lee H. Shepherd, 
secretary of the W. L. Shepherd Lumber Co., and 
manager of its Chicago office, and left that night 
for the Shepherd mills at Montgomery, Ala. Here 
they spent Sunday and Monday playing golf and 
looking over the company’s operations. Among the 
features of the stay at Montgomery was a dove 
shoot. ‘ 

Tuesday was spent in Jacksonville, Fla. Because 
of adverse weather conditions, plans for golf 
matches were abandoned and the party spent the 
day attending the meeting of the Georgia-Florida 
Saw Mill Association and inspecting the mill of 
the Putnam Lumber Co., through which they were 
personally conducted by M. L. Fleishel, president 
and general manager of the operation. 


The remainder of the week was given over to 
a trip along the west coast, featured by visits at 
Sarasota, Bradenton, St. Petersburg and Tampa. 
From Bradenton to Tampa the trip was made on 


one of the W. L. Shepherd Lumber Co.’s own boats. 
On the following Monday, Dee. 14, the party broke 
up, some returniffg home, while others remained 
for a more extensive visit in the peninsula State. 

The party was composed of the following: W. L. 
Shepherd, president, W. L. Shepherd Lumber Co., 
Montgomery, Ala.; Lee H. Shepherd, of the W. L. 
Shepherd Lumber Co., -Chicago; J. B. Deutsch, 
president of the Lake Independence Lumber Co., 
Big Bay, Mich.; H. H. Spaulding, vice president of 
the Lake Independence Lumber Co., Chicago ; James 
H. Lang, Chicago Lumber Sales Co., Chicago; J. A. 
Braun, Braun Lumber Co., Detroit, Mich.; J. E. 
MeNally, J. E. McNally Lumber Co., Columbus, 
Ohio; H. V. Hooker, H. V. Hooker Lumber Co., 
Columbus, Ohio; Fred Ashinger, Columbus Show 
Case Co., Columbus, Ohio; E. H. Latham, E. H. 
Latham Co., Columbus, Ohio; Dean Dewitt, Colum- 
bus, Ohio; Joseph Dolava, Queary Lumber Co., De- 
troit, Mich.; Paul R. Carroll, Burns Bros. Lumber 
Co., Mansfield, Ohio; Morris Joseph, Joseph Bros. 
Lumber Co., Chicago; William M. Edwards, W. L. 
Shepherd Lumber Co., Chicago. 


Hardwood Division Elects Chairman 

John Hansen, of the John Hansen Lumber Co., 
was elected chairman of Division C of the Lum- 
bermen’s Association of Chicago at the regular 
weekly meeting of the division at the association 
club rooms Monday. The vote was unanimous. 
Mr. Hansen is well qualified to fill this important 
position, as he has been a regular attendant at all 
division meetings, has taken a prominent part in 
the discussions and is in close touch with market 
conditions. He succeeds Ernest T. Bond, of the 
Hugh McLean Lumber Co., who has served the 
division with eminent success during the last year. 


Equipment Plant Nearing Completion 


SEATTLE, WASH., Dec. 19.—There is much 
activity at the new plant of the Hofius Steel & 
Equipment Co., occupying a site of thirteen 
acres at First Avenue South and Hudson 
Street. The new plant has been under con- 
struction for about a year, and in its present 
state presents an attractive appearance, with 
its vast expanse of glass and a broad area of 
clean, well lighted shop room, virtually free 
of shafting, through the fact that most of the 
improved machinery is individually motorized. 
In the opinion of Lacy Hofius, president, the 
establishment will be entirely moved and the 
new operation complete by the new year. 

The Hofius enterprise is the one place on 
Puget Sound where loggers and lumbermen are 
able to secure Lima Shay-geared locomotives 
on eall. One of the exceptional features is a 
lathe and press for turning engine driving- 
wheel tires. Such machines are rarely found 
outside of railroad shops. The company ear- 
ries Lima replacement parts, and can extend its 
service to any part of the Pacific Northwest. 
Such stock in parts now on hand represents a 
total value of $100,000, to cover anything and 
everything from the latest models to the oldest 
type of machines. Among more than a score 
of splendid locomotives at the plant is an old- 
timer, which has back of it a unique record 
among the fir forests of the West Coast. It 
is Shay locomotive No. 338, built in 1891 for 
W. B. Mack, of Hoquiam. It was worked con- 
tinually up to Jan. 1, 1925, and was owned by 
the following concerns—S. E. Slade Lumber Co., 
Linde Shingle Co., and Schafer Bros. Logging 
Co., Montesano, Wash. After years of satis- 
factory service, it has been traded in, and is 
now at the Hofius plant awaiting a new buyer— 
for this veteran machine is still in first class 
condition. 

A part of the Hofius plant is a complete over- 
haul department. The company carries a stock 
of 2,000 tons of structural steel. It has all 
sizes of rails, from 8-to 100-pound. It builds 
logging cars. It has in stock half a dozen 
Kalamazoo speeders, of different sizes and lat- 
est type of gasoline-electric drive. In the ma- 
terial yards are two overhead cranes, each with 
a 100-foot span, and transfer to the main build- 
ing. 
Mr. Hofius remarks that he is decidedly an 
optimist, having reference to the fact that 
Lacy, jr., is a healthy and active boy eight 
months old. ‘‘In another year I expect to have 
him working down here,’’ observes Mr. Hofius, 
smilingly, in support of his belief that 1926 
will be a year of surprising developments. 
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Let These Firms 
Sell Your Lumber 


They are in daily contact with 
scores of lumber buyers. And 
experience has demonstrated that 
they offer about the most econom- 
ical sales outlet it is possible to 
get. They sell on commission 
basis. No sale—no charge. 


Have you some stock that you 
need sales help on? Get in touch 
with these firms. All are mem- 
bers of the National Association 
of Commission Lumber Salesmen 
and adhere strictly to its rigid 
code of ethics. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, Ill. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 
332 So. Michigan Ave., Chicago, Ill. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (WaSds 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 


Canton, Ohio 


HAYES LUMBER CO. 
38 So. Dearborn St., Chicago, Ill. 


LUCAS LUMBER CO. 
605 No. Michigan Ave., Chicago, Il, 


R. D. HUNTING LUMBER CO. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


W. E. ALLEN LUMBER CO. 
30 No. LaSalle St., Chicago, Il. 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


( Other members of association are 
invited to join in this advertising. 
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Latest Reports on Lumber Prices 








The following f.o.b. mill prices are 


Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
La. Miss. Mo. 
Flooring 
1x3” EG pate tter. BL.00: sissy 78.73 
ee ee NP cee s 
c Seba ewww Cpa 62.25 
DP. <piwakben-: wwe case ae 
SS eae 37.05 34.76 
FG B&better 59.50 59.83 59.73 
ae ee ee 47.86 
EY A keine! “Gnioae | kt eee 
ee SS 19.72 26.84 
1x4” EG B&better... 1.... ..... 75.66 
eae De. keen 
.. Ces eN ee: Seietes avon 48.00 
_ Oe ‘oR a:_ eke 47.39 
i: 2. @see seu 8 eaeeerrer 
FG Ba&better. 19.22 49.84 50.05 
ee me ee 41.05 
No, 1 41.00 41.00. ..... 
No. 2 24.24 19.86 26.15 
ee eee 13.30 ..... 
ae ae eS 22.12 
No. 3, ‘he * S400 cece 
Finish 
B&better rough: 
Je | gf are a 
PE Gicbin a hisors ees 49.00 56.00 
Pe “GsAGtewedese cade 50.15 61.50 
RED A Gbebespuweres. vdieo 53.45 61.90 
Fs EL | aera 61.47 67.50 
S| ere 63.57 73.50 
14x4 ito ie ceanxs Se. ee 
Carr ee Ee 
rage - bead 66.12 77.00 
1% & 2x4 ‘to 12". i! ee 
Ce Ce EE sense cower i, aoe 
G/4 & 8/4x6" 0... 0  cssws 67.00 61.50 
O/4 & B/4e18" ..... seve 65.00 .... 
B&better surfuced: 
I~ crwidcomaualtts 54.00 54.68 60.42 
1x6” 56.00 53.11 63.04 
Be ot bcewncapaes 55.75 55.93 65.10 
1x5 and 10’ 65.94 65.15 69.09 
J: ier 71.92 69.37 
Ja 3 | re oe ae 
5/4x6” 65.64 sie 
BYARD cwssieseses. vor, S6s5s 74.30 
Sho ge ae re 75.35 aad 
S/4x12” .. Cheek would 78.30 81.75 
6/4 & 8/4x6” re 71.00 
6/4 & 8/4x8”..... 71.09 57.50 
6/4 & 8/4x5” & 10” A 
6/4 & 8/4x12”.... 78.47 
C surfaced: 
POM Ge vecebewe . bear | ee 
Lem ee BeOS v.09. 
a, 7 wisieewisn dues 41.48 .49.7 
Mt avetvkdsawans. | Gees 44.38 50.47 
ae OER BO" occas 46.69 53.36 
Ge. cccccsdvewes wrens 51.30 67.50 
WEEE Socenpchase cncad GO.50) acc 
eM). 52456484055: BEROS 8. |. See 








SOUTHERN PINE 


taken from sales made during week ended Dec. 








Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
La. Miss. Mo. 
Ceiling 
%x4"” B&better ee 34. | ESAS 
eS a (eas CR saaee 
NS sane 18.25 rer 
5x4” B&better 38.25 39.66 40.09 
SS Gere 35.00 34.36 32.07 
ee re 19.89 20.59 
Ly rane eee anew 
% x4” B&better 45.00 44.95 ..... 
Be Sine agre urate s eee 
Ne Or (a vgs tots eters TEGO sees 
Partition 
ix4 & 6” B&better.. 10.05 52.88 
me Et éseseuws- eee 
Mow Misaasa es. bosee > ee 
he eee rere T0200 -n055% 
Re ewe seb ee ein. wEsear 23.00 
a Biding 
RO” MAMET 8.66. oss nsec 35.50 
Drop ‘Siding 
ix4.or 6” B&better.. ..... 47.93 48.90 
ee eS 40.57 41.77 
ee eT 24.63 27.47 
a A, Pee 3, ee 
Casing and Base 

B&better: 

Cf Saar 64.98 71.01 
DP inksvean casas 68.48 75.43 
Jambs 

B&better: 
owe he tf re 82.50 
Fencing, 81S 
No; 3). ask", 18°... | 8) | oe 
Other Igts. RCE . Gale rken 34.51 
ize”, 16°... | a eee eee 
Other lgts. be. Hegre 38.22 
No. 2 (all lengths): 
LS — — ree | re 16.52 
Se, sknknanes TA -cesse a3. 
No. 3 Bie lengths): 
iorereset toast 92:30 -svccis ZR 
1x6" disse bles etek lowe 15.47 
Boards, 818 or 82S 
No. 1 
Oa Oe OO é.. 08-6s> -s0Kue 34.01 
a ee 34.01 
1x10”, 14 and 16’. 40.00. ..... 39.05 
ee eee 39.05 
1x12”, 18 ond: 10. SOI5. ins. 52.39 
ee eee ee 52.39 
No. 2 (all 10 to 20’): 
De woabu ea sesee, asus 23.23. 23.15 
ee 23.32 24.17 
2 29.35 23.30 28.19 
No. 3 (all lengths): 
PE EE sas see: oka are 
BOL KS Sake Se Ssace: areas 18.04 17.26 
Me 6bcviaiwe wien ss: Wate. “embtele 17.84 
25 A ee er ae 18.93 18.44 
No. 4, all widths and 
NE 5a Sanaa e.. HERE 7.50 6.13 





19 in sections named: 


Hat- Kapn- 
Alex- ties- sas 
andria, a City 
La. Miss. Mo. 
Dimension, S181E 
No. 1- 
GS me issn ye | oe 27.97 
a. epastees 27.00 24.24 28.19 
ae . seheeas 29.00 27.13 30.33 
18 & 20’... 34.50 29.16 34.82 
ae Se OP... GR sésce§ sxves 
a | 26.00 25.25 25.32 
Me seaiwncs 25.90 23.80 25.35 
a err. 26.6 25.91 25.59 
18 & 20’... 29.63 26.65 29.14 
ie S020... BOS Ssiw~ wane 
oe tS |, Gre 29.00 26.94 29.17 
| 28.00 24.87 25.43 
Os society 29.00 24.25 27.22 
18 & 20’ 32.00 27.64 30.71 
DU 6 ee  eswees: Sauer 24.71 30.00 
SO vepeees coke 27.81 28.86 
| Siena ere 32.00 26.05 29.91 
 . were 28.31 33.44 
10’ to: 20"... S500 .cs20 ee 
OAD 9O kkcccse. nwo 26.33 34.34 
i 33.00 27.31 33.30 
ee ee 36.50 29.78 39.05. 
SO os opeas 31.34 40.40 
No. 2 
ee ek wise 24.67 21.84 23.05 
ee csbe paren 22.37 21.71 22.64 
| ae 24.78 23.30 25.91 
18 & 20’ 29.10 24.78 29.58 
10’ to 206 DE icsike aunt 
SE Ose aks cases 20.07 17.97 
we ksekwek | eee 21.17 20.93 
ee 21.50 21.96 21.71 
18 & 20’ 23.50 22.54 24.02 
CEE CREO siculec aeoeees 23.16 22.35 
es pny | 22.01 
| Lerma 23.75 21.16 23.6 
18 & 20’. 25.75 22.82 23.95 
De OO Os sens cS eee 
SON se. Fiinnas) eau 22.06 21.72 
_ Oe 24.00 22.14 25.13 
8 & 2’. -» 22.44 26.40 
TO 00 0 ic ees py |, 
aR GR dso: aerate ante’ 26.11 
BERT) acatatlee’, viseietes 22.96 28.24 
18 & 20’ $2.00 25. 16 30.95 
WOO” she ss. wNoes 11.13 13.88 
aS ee eee 10.95 15.14 
Be ecacseee. Guiens 14.28 18.00 
No. 2 & better log run: 
ee a ee Sis caee iccae ne eee 
RN eee ae 2 
| ee pie re 
OS A 5! ister 24.03 
2 | dee a 7 re 
| rere yk ae 
Oe ae ee. Sees 22.47 
UE RS oreic csiciece. edeince-s 72S, 
SEOO 6 ees © Owe 21.44 
| ae eee 21.96 
i ar | ea 





Hat- Kan. 
. Alex- ties- sas 
andria, burg, City 


La. Miss. Mo. 


Dimension, SIS1E 
SEIS IO a esusss : Se ewes 
is’ & 2’... BE “acdes 
Roofers. 
SR vatkesssc - + - Peer 
Shiplap 
No, 1 
iz &, 14 & i¢’. ae 
Other Igts 30.27 36.01 
a Se Pee eo 36.50 
Othe igts. kath 36.50 
No. 2 (10 to 20’): 
er re 33.27 22:88 Ze 
DT kein n x a 22.90 24.05 
No. 3 (all _——? 
3 eee aed 17.43 17.42 
1x10” 13.14) 17.74 18.58 
Longleaf Timbers 
No. 1 Sq. E&S S48, 20° and under: 
Ore rae 25.97 27.70 
MS las evare a aretha Sas 36.00 27.53 
Me ea ee erarec eens ... 41.25 48.90 
Me vagina eae ies ... 47.50 46.68 
aD ecGececuates« iitiet -Teratere-« 47.66 
Shortleaf Timbers 
No. 1 S48, 20’ & under 
eae ec ees ee, meee 
ae ee Sane! eee 
a 2vskGeccvanes a6 eee 
PS cree csee BOO 
ee aia aware aetna’ selene ene 
Plaster Lath 
Ne. 25-36" o£ ceive 5.20 695.95 5.14 
NGS Botte se Riewarccn sehins 3.85 4.02 
Byrkit Lath 
EE 6:5 swe ceee ws. 14.04) 13.02 
J 2 arene iC eee 14.45 
Be Ce RR ives Sedse “neous 14.43 
Car Material 
(All 1x4 and 6”): 
Depetter, OG ER acces cccins 00.20 
by een cee ate 49.00 
EGG sca 
No. 1, 9 oak 18°. eats 45.33 
5 ’ and multiples. eee «ees 32.12 
No. 2, random...... sO 23.46 
No. 1, 2% to 3”, 9, 1), 
 - & seer : 37.63 
Car Sills 
Up to 32", 3S te ae ccs -ivices 56.00 
Car Framing 
8” & under, 20’ & 
“a6 oko es 28.05 
Stringers 
No. 1 rgh., 26 to 28° wala. ~.grnmere 64.58 
30 to 32’ oe ANC ea 67.84 





Jacksonville, Fla., Dec. 15.—Following is a recapitulation of f.o.b. mill prices obtained from this territory for the two weeks ended Dec. 12: 


Week ended— Dec. 12 Dec. 5 





Week ended— 


Dec. 12 Dec. 5 





Week ended— Dec. 12 Dec. 5 
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eek ended— Dec. 12 Dec. 5 





Flooring Ceiling seins Boards Longleaf eee, 2 and 
1x4 No. 1 com.............. $52.00 | yx3% No. 1 com...... oe) etter — ' etter 
OS eo eee eo 23.30 INO. 2 GON sicsass. sesiers 15.00 eg ge aaa ress $55.00 10- to 20-foot— Straight By 
i. Siding 2 _ eae |) | 6 beeeeeeern: 
i ae || eae 12.50 Bond, 1x6”— 7 1x 6 D4S akeraigi siececk 40's Wes wice 50.00 en een es sae 36.50 
1x6 No. 2 com........... +» S50 | Bepetter...... settee eee SS) tee ae MN ain Gaaca dn vests sais 46.00 
ee rE er ; sete eeee ween . BME! tal tral oxerstol ate eter Kars, erated 0 
Ts. Sans e neve + 8 | So.3 ~— ancien $200 | RUE EME o25,.500050 200: 28.00 _— » ” 
Ceiling Novelty, 1x6” “a” A td erates Sav aress -- 28.00 Specific lengths— 
1x4 B&better ...... .. $52.00 $52.00 St ee er 51.25 1x8 Shiplap 16.50 >, eee 40.00 
Ce ee eer 6 48.00 47.00 Oe ieee ery ee oe wees 27.75 1x6 to 12 D4S........ 22222 17/00 a ae oe 37.90 
as 2 eeeh......<<. 24.00 32.00 DM Giccoecaabainan annie 13.00 oe hala icadataale ” ie Ae, Oe, Stee 
%x3% No. 1 com........... 34.00 Square edge, 14x6”— Georgia Roofers PUES emeners re P 
No. 2 com...... P0008 cscs es ius cen oak S1508.....ceks BEG MON Biss cases corse. ares. Hee Oi Ec ene daciscnsneemete $ 8.37 $ 6.75 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Dec. 18: 
Flooring Finish—Dressed Dimension—Dressed ee 
Edge grain— 1x3 1x4 B&better “C”’ No. 1 No. 2 : No. 1 No. 2 No.3 
“a? P . $72.50 TRE” sea iveatt seeeeee $65.50 $52.00 12. 14 10, 18 12.14 10,18 1x 6” ......4... $37. 00 $22.25 $16.50 
B&better ...........$81.50 70.50 | 1x6 & 8.............. 69.50 58.50 | “46 ~ 99 Bit 10,48, | ix 8” ........-. 36.50 28.50 18.00 
EF UNE eievinecatent’ sakes “13: SO eee 72.50 58.00 | go7 00 $29.00 2x 4” $25.00 $26.50 SU wAxbeeeeon canes 50 = 18.5 
i, 1% 9" Sl le A 4 — . mds -~ > ig 4. _ eee 
Flat grain Ae I Bae 0 ae wee 24:50 “26.75 2x 6” 20.75 22.50 calieg, mm en 
EOF a ity hee ise Mie eras 25.75 28.50 2x 8” 22.00 23.50 - | & 
eer ey 8.00 50.50 E 26 a EO 28.50 2x10” 93.75 24.50 Cle. ( ‘1g. Clg Part 
1 Paes abe kine ee a of aed ania <2" — aise 99.00 30.50 2x12” 95.75 26.75 B&better $41.50 $42. 50 $45. So $48.00 
Se eee re eee 23. — o32'00 $17 We $14.75 a 1...... io 38. 00 vee sail 
Moldings 1x 6” ......... 37.50 22.00 16.50 Casing and Base siete enaidiaitaa chs Se ope alates 
MS skew cad 38.00 23.50 18.00 B&hetter Lath 2 ’ 
15g” and under..27 percent discount | 1x10” ......... Be00: Fee OBB eO-b ARE IG BY 500.3% ieaeaiele win aisles weer $76.50 No.1 No.2 
1%,” and over...21 percent discount BRAG Gscscncen 50.00 27.50 19.50 SE NO os viva S wise traoperenaae 80.00 oe Se ee re aera $5.45 $4.00 
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Norfolk, Va., Dec. 21.—The following prices for North Carolina fine have been obtained f.o.b. Norfolk: 
Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
5 PE Re: $50.00@54.00 $30.00@34.00 $23.50@24.50 $19.50@20.50 | Lath, No. 1.$ 1.10@ 7.35 Roofers, 6”.$26.50@27.50 DAS, 6” .$54.00@59.00 
5/4 ee 54.00 58.00 35. 00 37.00 Oe déece anwar ? No 5.00 5.25 sii 8”. 27.50 28.50 oe 3”. 56.00 61.00 
6/4 | a 61. _ ap 39. ._ * 5°00 3. 00 eee ee we eee Factory, ‘ae 28. 50 32. 00 10”. 28. 50 29, 50 10”. 58.00 63.00 
eS Serer rere ee 2.00 66.00 S0D0 GEOR 3 sheks kenee 8 “suede «aces | Sizes, 2”.... 21.50 28.00 12”. 30.00 31.00 12”. 64.00 70.00 
yo — ‘ . r 
Roy pid eee eae th 56.00 58.00 39.00 41.00 27.00 28.00 23.50 24.50 Finished widths— No. 2 & better No. 3 No. 4 
BT sci scueustecanas 58.00 60.00 42.00 44.00 28.00 29.00 24.50 25.50 | Flooring, 1x24 and 2 rift........SOROOORGS 0505 cones cesses nncen 
OO” Saxceriecesaness 64.00 67.00 45.00 47.00 29.50 31.00 25.00 26.00 2%, 8 and 3%”.......... 50.00 59.00 $39. 00@44.00 $24.50@26.50 
Bark strips, Nos. 1 & 2.$31.50@33.00 Bark strip partition, Ceiling, %” eC eet Or Oe 28.00 30.00 4.50 25.50 15.60 17.50 
ss Re wcceee wens 14.00 15.00 NG: 2 OR Saceteenonwa $42.50@ 45.50 WEE deen ttennddadcducen eh a eee 36 00 28.00 17.50 19.00 
_ Cull red cart PE PO 10.00 11.00 PMUNEMN TE ccc ccanae snes cdke ce: 51.00 60.00 40.00 45.00 25.50 27.50 
City 
” NORTHERN PINE | 
ash Duluth, Minn., Dec. 21.—Good inquiry is being received for northern pine, and the market is firm, prices f.o.b. Duluth being: : 
CoMMON Boarps, RoucGH— FENCING, RoucgH— P 3° 10,1214 
aii 6’ 8’ 10’ 12° 14&16’ 18° 20° a _8’ , : 16’ 18&20° 
Me, By. oS cetawcacs $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Oe IO Edcacasaesadaaes $52.00 $55.00 $60.00 $62.00 $61.00 
were 61.00 63.00 69.00 71.00 66.00 71.00 71.00 NO. Secccccccccccces 37.00 41.00 42.00 44.00 44.00 
WE bcnes cree 65.00 68.00 75.00 75.00 70.00 75.00 75.00 " INO. BS... cccccccccess 26.00 28.00 29.00 30.00 30.00 
MEO’. Gy ies eensewns 38.00 40.00 47.00 49.00 47.00 53.00 55.00 Me We Raddeccaseaacucs 50.00 53.00 55.00 61.00 63.00 
es 41.00 43.00 50.00 50.00 47.00 53.00 55.00 : INGE Bie weaweee rere 32.00 38.00 39.00 45.00 47.00 
; es oe 46.00 48.00 57.00 57.00 re bape oe DU a. ey See 27.00 27.00 29.00 30.00 29.00 
_ ee a Aree 29.00 31.00 33.00 32.00 ; Y y " ; : r wine 
a 29.00 31.00 33.00 33.00 33.00» 33.00 33.00 Ce Se I Ray Ss a 
We soneerusc 31.00 32.00 34.00 34.00 34.00 34.00 34.00 o” tencing same as 0’. 
All white pine, Nos. 1 and 2, add $1. 
ror of waite gine, He. 2 and 5, ane © S1 or 2S, add 75 cents; S1S1B, add $1 
Boards, 6 to 20’, 8, 10 and 12”, No. $30; No. 5, $21. , , H ? a ‘ 
For S1 or 2S, add 75 cents; S1S1E, a. $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing. add $2. 
Drop siding, grooved roofing and O. x shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
a Shiplap and D&M, 8’ and up, add $1. . Well tubing, D&M and beveled, add $2. 
43:9 Jo. 1 Precp SturF, 81S1E— — 20’_ 
ioe | 6. 8.00 $30.00 $30. 7 $29.00 $81.00 $83.00 $83.00 —ia ae. a ¥ 
47.66 WEE acces $26.00 $28.00 30. x x , ki ' : 
ar 26.00 27.00 29.00 29.00 28.00 30.00 32.00 32.00 ed tte eeeeeeees 7. venee wonccce ogetien $20.00 $22.00 
erie 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 ee eee . 28°00 31:60 Norway, etter... 34.00 36.00 
BIO os vce 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 | ~ ccccsecces FF EEN eee 7 ° 
an | (ee 32.00 33. ae 3.09 a7.08 ope > De = r+ pipe Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Rete as es a stuff, §3 lees than No. 1; pine, rough, deduct 16 cents; DAM oa" run to O. G., $2 a thousand extra; product of the strip as it 
te: 4S, add $3. os 
* Zee _ a 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade’ of siding. 
5.14 
4.02 
CROSS TIES WESTERN PINES 
13.02 St. Louis, Mo., Dec. 21.—The following cross [Special telegram to AMBRICAN LUMBERMAN] Spokane, Wash., Dec. 19.—Following are f.o.b. 
14.45 ] tie prices prevail f.o.b. St. Louis: Portland, Ore., Dec. 22.—The following are | mill: 
am Untreated f.o.b. mill, and f.o.b. Chicago shop, prices ON | poxposa Pine, 16-Fr., INcH— 
White Southern Pondosa pine: No.1 No.2 
al Oak Sap-Pine Boards, S2S a or $42. 50 $34.00 
toon | No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 com. com. ‘ 5.00 
™ No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 SSN acca siurceccacsincans $84.00 $19.00 | 8 ..ccccccs. bo 30.00 
asap | Mo. 8, 6x8”, e 8-inch face..... 1.20 1.00 Sy Mo sik ss venkesdanchneass 35.00 20.00 | 10” ...... .+++ 41.50 30.00 
3212 | No. 2, 6x7”, 8’, 7-inch face..... 1.10 85 i OE pines eccccencclecacecues 29.00 20.00 | 12” .......... 45.00 30.00 
29°43 | No. 1, 6x6”, 8’, 6-inch face..... 1.00 “15 NE occ cess ccclnadasaans TR Te Ue 2 eee 
Red oak and heart cypress ties, 10 cents less | 1x13” and wider, 10 to 16’.......... ues aon Ponposa PINE SHOP, S2S— 
than —— oak; sap cypress, 20 cents less than com. came. Factory a 
a W « 7t > - - . 
cao | Mnite © Switch Bridge | 1x4” and wider...........c.cescccees $15.50 $ 8.00 5/4 & 6/4. $66 50 ge a $3250 son 60 a 
binge my Select, a anucawaane 6.5 61.50 43.50 22.60 ..... 
WHI, OB ccccsdccccsicccccescs $43.0 : any. “Er “ey 44 cece CAAA EAEME  Rbadn Saeee ede $28.25 
MOG OG <cececs Rr re ene Qaeee 38.00 1x 4”, 6” and 8”, 10 to 20’. “$18. 00 $66.00 $45.00 IDAHO WHITE PINB, 16-Foor— 
EMLG éaenccacceciensuaas -... 87.00 77.00 57.00 N 1 No.2 N No. 4 ‘ 
TEE asantacscnxesnvess "22 98'00 88:00 67.00 | 4, 350.00 $47.60 Rhea 0.4 No. 
64.58 CALIFORNIA PINES 1x13" and, wider........... yin eee dean OOP occ ee nce 61.00 48.00 27.50 ..... ..... 
67 84 5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 9” 49.00 43.00 26.50 
‘i [Special by Air Mail to AMERICAN LUMBERMAN] S/S GUNG WOES 6cdcicccccccea 98.00 93.00 76.00 © pesieiceesaa sen 62.00 4300 2650 °.... cooce 
— San Francisco, Calif., Dec. 21.—The following Shop, S2S, f.o.b. Chicago AAT wie ttcae ds TO. 4666 SUSE cae © sdas 
are average prices for December to date, of No.1 No.2 No.3 Ue Maas aesan.. avvde- avawe $19.00 $8.00 
California pines, f.o.b. mills, as compiled by the eve RN <OfRs vcccvidiancaccsedal $63.00 $48.00 $38.00 | wire Fir, 6 To 20-Foot, Incu— 

. | California White & Sugar Pine Manufacturers’ | 8/4 «-----seeeeeeeeeeeeeseeee 73.00 58.00 38.00 4” 6” 10” 12” 4”&war. 
Dec.? | association: Above prices are for shipments of No. 3 and No. 1 & 2....$23.50 $25.50 $26.50 $27.50 ..... 
and better, shop. For straight cars of specified Beccccces FOSS BAGS FLO: TER cccas 

California White Pine Mixed Pines grades, add $5. No. Wivsasice Hedse decane saays eoeee 
it cars 
$37.14 | Clear, a.w.— Common— — 
i200 | Nos. 4a aya.s 706.25 No.2 Isaw..s 5825 | WEST COAST SPRUCE RED CEDAR SHINGLES 
36.5 Nos. 1&2, o. 2, er 9.25 
76.00 & i, eee 77.50 No. 3, 1x12.... 22.00 [Special telegram to AMBRICAN LUMBERMAN] Seattle, Wash., Dec. 19.—Eastern prices f.o.b. 
52.00 No. 3, 5/486/4, 52.75 No. 4, 4/4xa.w. 16.25 Portland, Ore., Dec. 22.—The following are | mill are: 
No, 3, 8/4..... 80.75 Dimension, 1,;xa.w.— prices for mixed cars prevailing here today: Per square Per M 
40.00 § Delect, a.w.— INGOs Bi cacewaas 19.50 | Finish, 1x12 4 bunches 4 or 5 bunches 
37.00 a ei Pe byes Ne, Zoseeeeece 15.00 , 1x . First Grades, Standard Stock 
t D, “4/4. saline : BT Th ae i om Bevel siding, ; Extra stars, 6/2........... $2.26 $2.85 
a5 D, 5/4 & 6/4.. 51.75 ge ol i? mt . aver Lath Extra Stars, 5/2........... 2.36 2.95 
. 33. 5 ’ , y. 2x S +t ,*, . ' oy eee een nne ae 5 
$648 Pioch “shop: 2) 0 Bees ENE, ORB | aetoiy” stoi i800 | eee 7 
Shop, a.w.— . Eurekas .................. 211@2.81 3.80@3.85 
No. 1, 5/4&6/4 51.25 Sugar Pine WPUPIGCRIE iis odd ceed incase 3.54@3. 4.80@4.85 
No. 1, 8/4.... oe. 28 Clear, a.w.— First Grades, Rite-Grade semana Stock 
— 2, Pid oes Nos. 1&2, 4/4.$104.75 3 Extra stars, 6/2........... $2.28 $2.85 
No. 3, 5/486 /4 23.25 Nos. 1&2, 5/4 _, | Box lumber, green Extra stars, 6/2........... 2. 2.44 3.06 
No. 3, 5 ; cere  OF/8 ccc 93.50 Patra CLEAVE .ccccccccccces 20 3.50 
Stained, 0/4 & oe, Nos. 1&2, 8/4. 103.75 Perfects, 5/2.............. § 3.17 3.95 
[E assevees cae No: 9; 4/4..6<: 60.25 BE eiceadvaecunsdewes 2.84@2.386 3.90@3. 
No.3 is No. 3 8/4.000, 3975 | CYPRESS SHINGLES & LATH Blurekas --...-+--.+-.--++ 284@2.96  3.90@8.96 
*38.00 White Fir Inch shop ...... 42.50 Cincinnati, Ohio, Dec. 22.—The following are Second Grades, Standard Stock 
TOP eebtr, ....565% $ 45.75 Shop a.w.— average wholesalers’ carlot prices today f.o.b. | G@ommon stars, 6/2........ 88 1.10 
: i : S , 6/ $ $ 
No. 3&btr., com., No. 1, 5/4&6/4 56.50 Cincinnati: Common stars, 5/2........ 1.00 1.25 
4" Dirne Bhd seizes <a No. 1, 8/4..... 77.75 Shingles Common clears .........-.. 1.56 1.95 
a sion, ~% a.w.— No. 2, 5, pees 35.50 Best Primes Economies British i 1 
») S009 NOL eeeee ee 20.25 No. 2) 8/4..... Cs ixccnntbieianniidans $5.70 $3.20... ao SEER See, Semee Sa 
to. No, een 16.50 y 2 6/4 24.75 ” XxX (Canadian) Oeeeean es. Mabaees ae $3.75 

a pan. 5, RAGES TORR cc scnsnntnniscnsences 6.70 4.85 $3.90 XXXXX (U.S) $3.33 <6 

30.50 '’ OF wunisnkasackesaeneel 6.95 5.45 4.30 | = ipgetllsenelliadeley 349 430 
Douglas Fir Box OP cnasdaweaxccardaree 6.95 5.45 4.30 Seeleiieen. 7 °*"**** Sao 500 

1 No.2 9 Som., 4/4 a.w...$ 18. 25 Mixed pine, Lath, 4-Foot, 3¢x1/2-inch XX 6/2 16” (Canadian).... .....-.. - 1.60@1.70 
* ‘gesspcedar .......... 50 WE knscskes $ IDS | WO Bessccccvcenre $0.90 NO. Buc. cccccvccce $7.90 | XX 5/2 16” (U. S.)........ 1.45 1.80 
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SOFT TEXTURE” SOUTHERN HARDWOODS 
Cincinnati, Ohio, Dec. 22.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia, and Tennessee hardwoods today: 
QUARTERED WHITE OAK— —— 4/4 5 /4&6/4 $ 8/4 BEECH— 
Seer So.) oye eulepane oe 95@105 UMS: ig eops 66.6 ..$ 65@ 70 $ 7T0@ 75 75@ § 
4/4 5/4&6/4 Pn ' No. 1 com..... ac 65 70 No. 1 com..... ? rhe 45 WT 50 ’ i 50 
eae sielotas * 8 ea eer $1 Tt 3 No, 2 com..... 35 40 35 = 40 NO: -2) COM),.....0.- 27 30 30 338 383 35 
pee Be ae ee ee 4/4 5/4&6/4 8/4 10&12/4 16/4 
i cali ~l era v se x ~— mr OC By iin cinieke SS arm isles wie Oesereoee $ 838@ 88 $ 88@ 92 $ 92@ 97 $100@110 $115 @120 
No. 2.com.-... 45 - = f $s + BO BMG 6s ¢ 6 een en is eden dees 520 5 65 70 70 75 80 90 95 100 
sic Le 2 hee sid NOONAN 55. dats eisensiare eisai 40 45 42 47 45 50 48 52 50 «55 
QUARTERED RED OAK— WHITE ASH— 
FAS .........$110@115 2 ter rere er ear $ feats $107@112 $112@117 $125@130 $155 @160 
No. 1 com..... 60 65 NO; 2 COM. GHG GOlis. ss. 6i6 56 6.0 sicsiare 55 12 a 78 82 100 105 95 100 
No. 2 com..... 40 45 NDS CRCOUNG nas so sic se aeeoeas 82 HH 35 40 40 45 45 50 50 BS 
PLAIN WHITE AND RED OAK— 
Le Seer $105@108 $115@125 $130@140 VALLEY HARDWOODS 
LS ee 70 75 80 85 85 90 Pas ; 2 Aman Ag ee ’ 
No. 1 com..... 60 65 70 15 70 1D Cincinnati, Dec. 22..—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 40 45 45 47 45 49 GuM— 4/4 5/4&6/4 8/4 CoTTON WoopD— 4/4 5/4&6/4 8/4 
No. 3 com..... 21 23 22 25 23 26 Qtrd. red : FAS, 6” & wdr.$ 52@ 55 $ 57@ 60 
Sound wormy.. 43 48 55 60 55 60 WAS sasaaeS ete “ee M115 $113@118 NG, 1 com... . 38 38 4 a ae 
litt No. 1 com. 1% 1% 80 No. 2 com..... 30 82 32 34 
FAS $ 70@ 75 $ 75@ 80 $ 756 ear Fn sap no detect - 
Besos bee $ 7T0@ T 5@ Bap oe 2 = | RNG os aa 5.08 65 if z — 
No. 1 com..... 50 53 55 58 55. 58 aaa 48 52 ese Wines Saws 
No. 2 com... 28 81 88 88 38 48 pin reg: AE eae $123@128 $128@133 $133@138 
CuesTNUT— ee 97@100 100@102 102@105 ag ge aed A i le ils | 
No.1 com... 60 65 65 70 70 7% i : fs & = 
ere. $105@110 $115@ 120 $12 5@130 mroogey eaks " No. 2 com..... 40 45 45 50 50 55 
hee Te. | a Bxbds. 13-17" 62@ 67 QuartereD Rep OaAkK— 
s < . Pe ee ~“ - aa ~- ae ain 7 Ss ” 
Sd, wormy and |, oak oe & wider... 53 58 58@ 62 58@ 62 sag a ae 
No. 2 com... 4% 40) 40 42 42 44 Wo 4 com 24 37 40 40 45 No. 1 Com... 65 70 
Sd. wormy and No. ia. ae ae i 7 x No. 2 com..... 35 40 
No, 1 com. & 5 Pi ssc 5 2 26 28 
better ...... 40 44 45 47 47 49 ag i ” PLAIN WHITE AND Rep OaK— 
Spo worms = S eee ee wee 4 5 
Bincn— D. log run..$ 42 «$57 $ 60 a 63° 8 8 te re” ty 
FAS .........$115@120 $120@125 $125@130 | Sorr ELM 4/4 5/4 6/4 8/4 No. 1 com..... 1 at A 
No. 1 com. and BAS ..s.c00 $65 $67 $67 $70 No. 2 com..... 386 39 40 45 45 50 
— ae 67 72 72 aa 72 & § No. 1 com.... 47 50 50 55 No. 8 comi....... 20 22 22 25 25 = 30 
No. 2 com..... 33 35 35 40 40 42 No. 2 com.... 25 27 27 28 Sound wormy.. 33 35 39 44 44 = 48 
Cincinnati, Ohio, Dec. 22.—The following are 
Present hardwood prices, f.o.b. lower Michigan mills, are as follows: average wholesalers’ carlot prices, Cincinnati 
< base, on “soft texture” poplar, from Virginia 
LZ No. 3 No. 1 No. 2 No. 3 Gee: ’ ’ 
FAS Selects Bn ged com, FAS Selects com. com com West Virginia, Kentucky and Tennessee, and on 
Basswoop— No. 1 No.2 No Sorr ELM— Mississippi Valley eo 
tt: $ ae 2 70 $ td 2 $ 450 = $28@30 $2022 12/4. 110 115 95 100 85 90 50 55 ...... Sort TexTuRE— 5/4&6/4 8/4 
. 16/4. 125 1380 110 115 10 105 B10) +s cease LL ar 
B74. i #0 ¢ 70 83 ée 3 io = vee <e E % sienna ia Saps & select. ” ag@105 a eae ote ag 
: 85 =. + 4/4 85@ $ 5 55@ 60 33@35 No. 1 com..... 30 aS 65 70 70 
a 4/4.  85@ 9% 0@ 75 55@ 60 33@3:! « 75 
10/4. 95 100 85 90 70 75 45 50 1... ce sk he coe np ni Mics: we Se eo & & & 
Breecu— 6/4 95 100 80 85 65 70 35 37 18 20 No. 2 com. B.. 25 27 27 29 28 30 
5/8. No. 2 Common & Better | 30@32 12@14 8/4 100 105 85 90 70 75 40 45 18 20 | VALLEY— 
4/4. 65@ 70 55@ 60 40@ 45 26 28 17 19 | 40/4 110 115 95 100 85 90 45 50 23 25 UN Se rc $ 87@ 92 $ 92@ 98 $ 98@103 
5/4. 70 75 60 65 45 50 30 32 19 21 | 4974 120 125 105 110 95 100 45 50 26 28 Saps & selects be 65 70 75 75 80 
6/4. 75 80 65 70 50 55 35 37 19 21 | 4474 140 145 125 130 115 120 50 55 ...... No. 1. com. .... 45 48 52 55 55 60 
Pas sr 8 90 75 80 60 65 40 42 19 21 | 16/4 155 160 140 145 130 135 50 55 ...... Loa 2 com. A.. = + aT 40 40 42 
IRCH— . , a 0. com. B., 6 28 27 ~=30 
4/4. 105@110 85@ 90 50@ 53 30@32 17@19 — MAPLE FLOORING ~~ 53 80@88 20@28 
/4, 5 90° 95 & : fe do BIR sesss0dd. 26¥ab00 f 30@33 
6/4. 110 115 90 ©6695 60 65 37 40 19 21 Pe esa Se, kolatprataca ee 52 55 32 35 22 25 POPLAR BEVEL SIDING 
10/4. 120 125. 100 108 s5 90 50 55 1.1... | 4/4. 70@ 75 60@ 65 45@ 50 28@30 18@20 Louisville, Ky., Dec. 21.—The poplar siding 
12/4. 125 130 105 11 95 50 55 ...... 5/4. 80 85 70 7 55 60 33 35 20 22 market is a trifle slow. West Coast ~oods com- 
16/4. 140 145 120 125 A 4 WD ket. aa ah ate 6/4. 80 85 70 75 55 60 38 40 20 22 petition, and slowing up over the winter period, 
Sorr ELM— 8/4. 8 90 75 80 60 65 40 45 20 22] has taken the edge from present demand. Prices 
4/4. 65@ 70 0@ 55 40@ 4 28@30 18@20 END DRIED WHITE MAPLE— f.o.b. Louisville are firm as follows: 
5/4. 75 80 60 65 45 30 32 20 22 O74. TAODUIG.  viesiccses 85@ 90 ....6. wena No. 1 No.2 
ht 80 85 65 70 50 AY 33 35 20 22 G74... 150 220 vsvee eee Me. Oaee <ehsinss. esas Clear Select co 
8/4. 90 95 76 86 60 66 80 46 sssvcs ee OR ee BO. CEE | Sasiewa. “seven OOS $55.00 $45.00 $32. 00 $02. 00 
10/4. 100 105 &5 90 75 BO 50 SS swsese B/4. 420 WSU 2s 6secxs GO! FROG. arcnees. vieleianiscte Bis ee es 55.00 40.00 8.00 19.00 | 
; SO Siednootadaets 48.00 $7. 3 0 00 
Following are prices of Wisconsin hardwoods f.o.b. mili points: 7.00 1.0 11. ; 
No. 1 No.2 No.3 No. 1 No.2 No.3 Louisville, Ky., Dec. 14.—The poplar siding 
FAS Selects com. com com. FAS Selects com, com com market is steady and unchanged, prices f.0.b. 
AsH— Rock ELM Louisville being: 
4/4 $100@105 $ 85@ 90 $ 62@ 65 $33@35 $19@21 4/4 T0@ 75 No.1 No.2 
5/4 110 115 95 100 67 70 38 40 21 23 5/4 80 82 Clear Select com. com. 
6/4 115 120 100 105 80 85 45 48 23 24 6/4 83 85 ie: , RR ee $55 $44 $30 $22 
8/4 120 125 105 110 85 90 50 52 23 24 8/4 85 690 BRING veessddc ces ne 55 42 30 22 
Basswoop— ei a= Re GMNOH. oi6:60.s00r00000 50 40 24 18 
4 
4/4. 68@ 70 58@ 60 48@ 50 28@31 20@22 
/4 2" 75 G2 OBO” 53 30°32 2 24 | Hann Marte HARDWOOD DIMENSIONS 
8 7 é ; 
o/4 ss 4 75 63 #65 88 40 5.06. ‘ 5/4 80 85 Chicago, Dec. 22.—Actual sales of clear short 
BircH— =e 85 4 hardwood dimension, maple and birch selling at 
4 90 5 the same price as oak, were made f.o.b. Chicago 
4/4 110@112 90@ 95 50@ 53 33@35 18@20 / é Dp » WwW 
5/4 118 115 93 95 58 60 38 40 20 22 is/4 4 ie Ba one 2 ae this week at the following prices: 
oo. eee see See ee ee ee ee ee ee ee ee Furniture stock— Plain oak Gum 
8/4 120 125 100 105 75 80 45 50 20 22 | Sorr MarLe— Es ee aed ae $50.00 $48.00 
10/4 125 130 105 110 90 95 55 60 ...... 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | ovxowyx19” ooo eee ee eee 55.00 60.00 
SEE saa taar “ebwannis Db a0 casskiewl aeener 5/4 75 80 65 70 50 55 82 85 21 23 | 9x9x30” 65.00 
SR aA errant or 65.00 
Sorr ELM— 6/4 80 85 70 7 55 60 85 40 21 23 | 91, x914580" Looe e cee cee eee 75.00 70.00 
/4 68@ 70 58@ 60 42@ 45 25@28 21@23 | 8/4 85 90 75 80 60 65 40 45 21 23 | 3x3x30" eee c cece eee 80.00 75.00 
5/4 75 78 65 68 50 55 30 35 28 25 OaK— Chair stock— 2 
6/4 80 85 70 75 65 60 32 35 23 25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 ixd” and wider X 19” 060066506 55.00 55.00 
8/4 85 90 75 80 60 65 35 40 23 25 5/4 100 105 80 85 65 70 40 42 22 24 Lond’ and wider = 19” 00.6666. 60.00 60.00 
10/4 95 100 85 90 70 7 60 55 ...... 6/4 105 110 85 90 70 75 44 46 22 24 ox4” QGnd Wider X 19"... cccescccce 75.00 70.00 
12/4 100 105 90 95 75 80 55 60 ...... 8/4 110 115 90 95 7 80 47 50 23 25 MOP ora cre siete Savoie Ouea wear 70.00 70.00 























WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarps, §81S— 


HEMLOCK, No. 1, SiS1E— 


8’ -14’ 16’ 18-20’ 8-16’ 
1x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 ox 4” 
1x 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.59 2x 6” 
1x 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 ox 6” 
1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 
1x12” $8.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 
For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


8’ 10- 
7. ty _ & vy ets. +4 +. s0@s2 "4 $34. 00@36. 00 


, , , 


$35. 4G 36. 00 


33.00 35.00 35.00 36.00 
29. 30 30. 00 30. 00 32. 00 31, 3 32. 00 33.50 35.50 35.00 36.00 
29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 


hemlock rough, 6’ and longer; 2x4” and wider, $17@19;. 1x4” and 


No. 
wider, spoee, 
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DOUGLAS FIR 


[Special telegram to AMBRICAN LUMBERMAN] 
Séattle, Wash., Dec. 23.—The following prices 
paid for yard items, f.o.b. mills, were reported 

today: : 
Vertical Grain Flooring 

Pre- 
High Low vailing 
prices prices prices 


fae” NO. 2 CIEAP 5accsieiscc, $41.00 $39.00 $40.00 
Is Dunc nsceswcesences SRUO «cave «neve 
Slash Grain Flooring 
1x4” No. 2 and better....<.. $29.00 $28.00  ..... 
De Sccapearserercous 22.00 20.00 =. ccee 
1x6” No. 2 and better....... 35.00 84.50 scx 
INOS Witésvaoawemns does BOO vende eenne 
Stepping ; 
No. 2 clear and better....... $67.00 $64.00 ..... 
Finish No. 2 and Better 
US A IO 6 ccicicostecccecens SO a emer c 
Casing and DPas6s<6.<ccscces AO sadun Aescehe 
Ceilin 
54x4” No. 2 clr. & btr....... 9 509, OO SAECO cccas 
1x4” No. 2 chee & DO. ccccc Te acs, wees 
Drop Siding 
1x6” No. Gh & DEF... ciecen $34.00 $32.00 ..... 
ING: 3 GIGRM ccccccccccns S00 ARGU sceie 
No. 1 Common Boards and Shiplap 
DOS ANG Ol 2 ceeded cas eawwe eee $16.25 $14.50 $14.50 
Tie secasekraccvavatese wets IS50@ 16:00 os 
Dimension, No. 1 Common S4S 
BeA” 32 ON 14) cnc cutecves $16.00 $14.00 ..... 
Plank and Small Timbers, No. 1 Common 

42 42° 12 10:1 BAB... <0 c550 = 00 SIT50 «2... 
Gx12" 12 t6.16" BAB. 26 cvccces WN cate ck ears 

Timbers, 32’ and Under, on 1 Common 
OMG GE 626 cccimanicsauwesee $22:00 SISGO 2.00% 

Shop 

6/4x5 & w Vertical grain, kiln dried, S2S— 
SGIGEE. ATED WCELON cn cckcaccuce avis eR cic ennne $40.00 
Ol ee rere te rrr rere ir 30.00 
Dr Gear ou ane Wee ee oe eh oat eae ae eee 

5/4-8/4 Rough— " 

‘Scene MONEOE gecce ce cnccustacesewnnvenes 45.00 
Ma Ee 0's ec Cle ara Suiie coe ones ma cad pease eue as oe 
Ge OS cuaaeceecncuehenneentecmucaeens 25.00 
8/4x6 Air dried or green, rough, No. 1.... 27.00 


{Special telegram to AMERICAN LUMBERMAN] 





Portland, Ore., Dec. 22.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 
FEO” WO Bais ok a cs ecidncecs sees cectices $45.00 
Oh. & GHEE s ois eee otvenneernsewennscceas 42.00 
Wey & OIOME o cdctcavet aunt Rekccoaccecsans 27.00 
1x3 and 144” No. 2 clear and better........ 45.00 
WEG. SB CUM sc ce cecccdciceuccceen 32.00 
Slash Grain Flooring 
1x4” No. 2 clear and better......ccccsecees 28.00 
ING; FS CER cc ccccccccessceccseducccece 23.00 
1x6” No. 2 clear and better....cccccccccces 36.00 
ING: & GIOGE éicvcccesscswdcsedssscsecne 28.00 
Vertical Grain Stepping 
1% and 144” No. 2 clear and better........ 60.00 
Finish 
INO. 2 ClEAP GUE DOClER. «ccc cciccccccicsceces 50.00 
Ceiling 
6x4” No. 2 clear and better..........seee- 28.00 
WG OIG cin ccidedaenbdeuesatsancane 21.00 
1x4” No. 2 And Detter. ..cccsccscccccscccsece 27.00 
ee errr ee CC eee ee 22.00 
Drop Siding and Rustic 
126” No. 3 and Detter. cccccseccescccccece 34.00 
WO. F GIGAE cccccccscccescvsiccsesscodee 27.00 
Boards 
Bi 2 accdaaceccnsenceeeesecauseeuas $16.00@ Hy rt 
PROR CE acuclvsnaccctecrnreteccceneseencesuccne 
Dimension—2x4-Inch, S4S 
BeOk 2, BA M- EO 6s desde cctdewnccesdeouweses 16.50 
AE psalm sai io cer RE ip Ne Re ta 12.00 
Timbers ; 
TC ECCT CORT CCC CETTE CCT 18.00 
6x6” SE Fic. h iso cctewccsernntevecesecaes 19.00 
Miscellaneous items 
CRNIOPNIA, VONGOT ciccce: + db nbeeccszcs 15.00 
Py errr errr errr 3.25 





WEST COAST LOGS 


{Special telegram to AMBRICAN LUMBERMAN] 

Portland, Ore., Dec. 22.—Present log quota- 
tions are: 

Cedar: $15 to $17. 

Yellow fir: $24, $18 and $12. 

Red fir: $16, $15 and $14. 

Spruce: $26, $18 and $12. 

Hemlock: $10 and $12. 

Everett, Wash., Dec. 19.—Log market quota- 
tions: : 

Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $18 base; 
= cents added for each one percent of lumber 
logs. 

Hemlock: No. 2, $13@13.50; No. 3, $11@11.50. 

Spruce: No. 1, $26; No. 2, $19; No. 3, $13. 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
ee a 


ory 
Selects S Shop Box Peck 


Tank FAS 

4/4”... - $118.50 er po $ 71.50 $46. 50 $34. 50 $34.50 

5/4”... 123.50 81.50 58.50 36.50 34.50 

6/4”... -- 126.50 ie 80 84.50 61. 30 36.50 34.50 

8/4”... 185.25 119.25 92.25 69.25 35.25 35.25 
16/4" .4- 140.20 USSR GER TEES ccccce socce 
12/4”... 141.25 125.26 98.25 75.25 ..... 
16/4”... 146.25 130.25 103.25 80.25 ..... 47.50 


Common, $1iS or S2S to —— inch, 8- to 20-Foot 


No l o. 2 No. No. 
MEAL wecannecad $52.50 $4150 $32.50 $28.50 
SO Saccwsness 52.50 43.50 34.50 28.50 
BS cewcdedees 52.50 41.50 34.50 30.50 
EGS kceccnwses 54.50 45.50 35.50 30.50 
ERIS xéscccesas 61.50 50.50 36.50 30.56 


Nos. 1 and 2 specified lengths, add $2. 

For rough. add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 


eae a Random . to 20-Foot 


Hrt. A Cc 
1x4 to 10”.. “$104 00 $ 99.00 $ da. 00 se 00 a4, 00 
TSS Saticices 00 107.00 102.00 2.00 1.00 
For 5/4 and ei in D grade, add $3; eo 8/4, “aaa 
$5.75. Other pee. for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.7 


Bevel ees Vp-inch, Standard Lengths 


A B (>. D 
4x4, & or cscs -$45.25 $45.75 $41.75 $28.75 
Bungalow Bevel Siding, 8 Inches Wide 
—From 4/4 Stock— —From 5/4 Stock— 

A B C&btr. A B Cé&btr. 
RR | ee 
64.75 55.75 53.75 5%” $71. = $62. 25 $60.25 
W606 Kanes  Geeda 4” «71.2 62.25 60.25 
Lath, 4-Foot 
No.1 No.2 
WEEE cddscucsedae (iieiutiaaaeEse $9.00 $3.00 
RED CYPRESS, OLD GRADES— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects shop com com 
4/4 ... -- $ 90.00 $ 55.00 50.00 $40.00 
5/4 00 95.00 70.00 50.00 40.00 
6/4. * 407. 00 95.00 70.00 50.00 40.00 
8/4 - 110.00 100.00 80.00 50.00 40.00 
10/4: «++. 135.00 120.00 poy Wdaee- “edad 
12/4 - 135.00 120.00 wade  eaawe 
16/4 - 145.00 130.00 100. 00 ‘eae acade 
Poenonny Rough— No. 1 com. —_— 2¢ com. Peck 
p> 7 MO 3 eee $53.50 $43.00 jaded 
1x12”’..... kdbaadsctuwnes 60.50 G2.G0 0 cata 
ED WO aicdavksasirica codes awe $33.50 
YELLOW CYPRESS— 
Factory, Rough— No.1 No. 1 No. 2 
FAS elects shop com. com 
4/4 .....$ 85.00 $64.00 $43.00 $39.00 $32.00 
TC er 95.00 69.00 55.00 41.00 33.00 
CAE ewes 95.00 69.00 55.00 42.00 33.00 
8/4 «++ 100.00 76.00 60.00 44.00 34.00 
Boards, Rough— No.1 No. 2 
Selects com. com Peck 
BG stacvceud $75.00 44.00 $37.00 $29.00 
> ll 75.00 44.00 37.00 29.00 
> ——e - 77.00 44.00 38.00 29.00 
BOO cceeasses 85.00 54.00 41.00 31.00 
E CORO 6.066. cece “athe, dada 27.00 





Cincinnati, Ohio, Dec. 22.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
SR batetateccekiasdustcadatsdans $69.25 $44.25 
DAES wh hedcaaeacieddadsenexaans 79.25 56.25 
EG aban nas Kode etwecaccusaeuens 82.25 59.25 
od RECCCCLE CUTE T CURD nem 90.00 66.00 
Common, Rough— No. 1 com. No. 2 com. 
1”, random widths and lengths. $53.25 $42.25 
Finish, S1S or S2S— 

Clear 

Heart Cc io 
D> A) aoe $102.50 $97: 50 $02 50 $82.50 $72.5 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 
YELLOW CYPRESS— 


Factory, — No.1 Rand. widths 


FA Sel. Shop No.1 No. 2 
I ia aiyeied $75@85 $60@65 $37@42- $33 $25 
5&6/4 80@90 70@75 52@58 38 27 
PR cat dikis 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
EG MME Ors cds wasadcaaweaed $40.00 $33.00 
MIG SINNER bo kedueedscewseens 47.00 30.00 


St. Louis, Mo., Dec. 21.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 

Tank Selects Shop Box 
GIR Siviwnadaas $116.75 8.75 $48.75 $32.76 
reer 121.75 8.75 60.75 34,75 
OLS -sisticesccus 123.75 81.75 63.75 34.75 
SE) shaaddeudide 131.75 94.00 71.50 33.50 
NOES? Leeguadadace 136.7 102.75 “uae ° “ween 
NAGE) sdgddeadene - 136.75 102.75 (4° ges 
a | 41.75 107.75 $2.25 ahade 
Peck random 4/4”......... asedtekekad ccccccGate 
Common Rough— No. 1 0.2 No.8 
EMGESEE caddcusaccianseees =" a3. 15 $31.75 

EMUA. cddudedsseecaneades 9.75 48.75 31.7 


Add $2 for specified Sikes on common grades. 
Finish, S1S or S2S— 


ae e 
D 
1x4—10” . $104 00 $ 99 00 $ ont 00 $ =. Po $72.06 
EmES? .ccccce 8 10.00 108.00 110.00 79.00 
1> 1) 2 eeners 127.00 122.00 112.00 O4.00 saaaa 
BOO” sdsceus 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B Cé&btr. 
WE advccccadedes auguunas $74.75 $65.75 $63.25 
Do dadadiedicdexcaunaea 79.75 70.2 68.2 
Soug wane A B Cc D 
<hadadacdeqeans $48.50 $45.00 $41.00 $28.00 
os CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
ik, CeCCET COTS $7 $60 $38 $31 $26 
irae wca cass 8 63 50 35 29 
Tf 1 80 65 52 35 29 
tT ere ere 85 70 55 37 31 
WOE wadacacas 105 80 70 P 
Boards— No. 1 com. No. 2 com. 1” random 
Dn dvtiddnawddw $42.50 $33.00 = ceece 
We évadskuuudade 42.50 . arr 
BEM dédedadceweda 43.50 . Aare 
BUM Seeddconwaddes 53.00 Tae 8 04 aeaea 
MOGMEC EME “siwsadedeca  —adaala $23.00 





REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, -Inch, S1S1E 


Clear—, ae ms of 
3’ -7’ 8’- -20° 3° 7’ 8’. 0’ 3’°-2 
S sevecucenes $24.25 $34.25 $20.25 $30; 25 $28 35 
Me eéncdeeneeee 29.25 39.25 25.25 35.25 7.25 
© cvccndguass 26.25 36.25 22.25 32.25 26. 25 
Bungalow “a te w * oa 20-Foot 
4x8 Frey %x10 %x12 
Clear cece $40.25 iz os 54.25 see: 75 $68.75 $70.75 
“Me ceuaua 35.25 42.25 61.25 64.75 66.75 68.75 
Economy Drop Siding 
Clear heart “A” — 
05 GA Keinccisduncnds - «$49.25 oe. 50 $37.75 
WE tkberiedenetas 45.5 40.75 34.75 


Prices of 7” based on shipping 5 per cent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 


ra. 
Random Shop, Rough or S2S, 8’ to 20’ 
1” 1%x1%” 2” 214” 3” 
5” to 12”..$43.50 $57.50 $53.50 
14” & up.. 53.50. 62.50 63.50 
$75.00 $73.00 $77.00 
Wide Clear Finish, “All Heart,” Rough or $2S 
1%-1 wee 8-20" 
#107 50 “ 50 try 50 #126. 00 #131. 00 s134. 4 
110.50 119.50 118.50 1.00 6.00 
m.** 113.50 122.50 121.50 ii: 80 
-- 116.50 125.50 124.50 149.50 
22”... 119.50 128.50 127.50 154.50 
- 122.50 131.50 130.50 159.50 
135.50 164.50 
140.50 169.50 
145.50 174.50 


r. 112.5 50 120.50 131.00 136.00 50 
Kad for us. ae add for specific lengths, 32. 


4-6” 


Do ee 
: 6”. 





Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” 12” 6-12” 
Thickness— 

oo aucee Hheduddadeadae $107 $107 $108 $109 07 
O” daacnecaa éKtxeanadadee 111 112 113 114 113 


Finish, Rough, S2S or S4S 
-_— “All Heart” -—— “AN 





1-inch— -44%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20" 
a eeccee $50. oo 9 = sees -50 a) ue "a $49. 2 $62. a4 
OG adedace 39.60 69:60 $160 51:60 $8.60 76-60 
GP  cccccne 52.50 62.50 72.50 -50 51.50 62.50 
BY cccccce 69.50 74.50 77.50 59.50 64.50 67.50 

10” wc cece 79.50 81.50 81.50 69.50 74.50 76.50 

Gn ésanues 1.50 83.50 83.50 71.50 76.50 78.50 
© tO 1M. cece cocce $0.50 .ccce cecce 


1% to 1%-inch— 





3” = e 7. ro $82.50 $47.50 $54.50 $72.50 
4” . 82.50 47.50 568.50 72.50 
5” * 460 74:50 88.50 61.50 71.50 83.50 
6” 57.50 67.50 82.50 51.50 61.50 72.50 
8” 78.50 81.50 87.50 73.50 76.50 82.50 
10” 90.50 93.50 96.50 85.50 88.50 91.50 
12” 2.50 95.50 98.50 87.50 90.50 93.50 
6 coe seve 90.60 ..... ceeoe 84.50 
2-inch— 
BY cccceee $54.50 $64.50 $80.50 $46.50 $53.50 $65.50 
4” ....+6. 54.50 64.50 80.50 46.50 63.50 65.50 
6” .. - 63.50 73.50 86.50 655.50 62.50 71.50 
CG  ccccecs 56.50 66.50 80.50 48.50 55.50 65.50 
8” ..eeee- 73.50 78.50 .50 69.50 72.50 72.50 
10” ....... 87.50 89.50 89.50 79.50 79.50 79.50 
12” ....... 89.50 91.60 91.50 81.50 81.50 81.50 
6 to ee cccce coves 86.50 ..... .... 78.50 
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seer ane lta ge Dec. 21.—The following is a summary of Chicago/Cleveland average hardwood HARD OOD FLOORING 
2s obtainec ‘ing » week ende oc 16. as r . ; ee } ichi 
institute: during the week ended Dec. 15, as reported to the Hardwood Manufacturers’ Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as: re- 
RED GUM SAP GUM-CONTD enue tnt a aaaconaaie ae ported to the Maple Flooring Manufacturers’ As- 
L CONT AR=CONTD CHESTNUT sociation, averaged as follows, f.o.b. cars flooring 
_Quarvered Plain Plain ‘ate teks Plain mill basis during the week ended Dec. 12: ‘ 
MAPLE— Clear N 
le 0.1 y 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 98x14” $77.05 $56 09 oo 
ile we ap aeteretene >1 7.0% 56.0¢ 531.90 

Pirst ‘ C p ie Ye a4 6 ait cise 
trate a seconte fo. 2 common j Non 2 sata Pe al aad Eger totems 79.97 61.38 36.45 
No. 1 Com & Sels Sue Sie «<n ee 6 hee oon Seneee eee ape ee pgs 
Pee gee ee ee er — 4 see 127.25 ees, SHRER ARES 80.18 -  «.s.. 44.78 
5-4 =: 99.25 5-4 29,00 ... ||No. 3 Comuon 32 eee Se vee 117,00 | 1dyX2%4” .....-..-.. 88.50 71.00 

Plain 64 29.50 5S |. eet eReNe ASH 8-4 eee: Deeate MR Sopris chalet eae 60.26 45.05 pieces 
Figured Wood Kae — 44 34.25 21.00 ||Firsts & Seconds ee 60.25 45.50 Sno 

Wo. 1 Com & Sels i. Common 64 - 35.00 4-4 93.00 - |No. 1 Com & Sels BIrRcH ji 
se 19.75 _..» || Sound Wormy 5-4 101.50 «6 || 4=4 es 65.75 aesieen 
2. Bees BLACK GUM 44 . 50.50 || 64 109.00 «oe |] 64 we 68.50 QEx2” oo. eee eee eee 54.95 

Quartered G4 117.75 123.25 || 8-4 eee 85.00 MLE” oo. cece eee SBA 5 sh 
eet 8 ie eee ee oe ae eo « 

virete a Sesonte Firets & Seconds Guartered a4 127.00 «+2 |No- 2 Common nc S TO . Ate 
ire 123. i ... $3.00 || Firsts & Seconts 131.00 133.25 || 4~4 see 2525 
a. aan a ae (35-00, , a 44 117.50 yg “ee _ No. 3 Common 
Gt HSS dP RA 88. |laccta checatteun’ || Sot SB:e9 87215 [Rome tomy” OAK FLOORING 
wis 1 Cin & Sels 54 45.00 ~~ 58 55, 15 ae 5-4 64.50 PIB 44 eee 45.00 
44 76.50 Plain No. 2 Common 6-4 = 72625 “92 |} =e coe 46.25 The following are aver i 
5-4 82.00 Firsts & Seconds £18 35.75 vee |] 8-4 86-00 92-25 |] 6-4 so 46.75 bas me g are average prices, Memphis 
54 82-06 en” s5c00 thf 12-4 101.00 103.25 _ am obtained for oak flooring aGuring the week 
8-4 80.25 No. 1 Com & Sels Firsts & Seconds ry —. irsts & Seconds ended Dec. 12, as reported by the Oak Flooring 

Plain bio. 2 Pn 0 7 in tame | eo oo 85.75 Manufacturers’ Association: 

Firsts & Seconds anh “27.50 24 e3. 4 1.50 ||-++ 22.50 oe “a Cc Bsa i 
6-8 98.75 ... |] 8-4 33.50 ... |] 5a4 2.75 114.50 mee a X14" 4$x2%4" 34x14" %x2” 
i. Sae . 4 112.50 121.50 SOFT E caus ses 39.00 a a r nag 
$4 116.75 Git i... 125.25||Firsts & ae SYCAMORE ‘salle. <r lai gull la eal $129.23 $89.14 $105.71 

wee , PVEELO 84 vee 137025|| 4-4 63.25 CUP AGUA POO 56/40 etd 96.85 
64 118.00 ... [p3-17" Box Boards |! no! 1 ll 64 ¢ i muay sored Sel. qtd. w.&r $3.98 63.26 
9H 120.75 4 : a. om & Sels . 78,50 +e. |/Firsts & Seconds Clr. 7 pee diane 98 | 63.20 62.90 

BO UT #2 Bice b seconde” 5B 46.00 + 0. 1 Com & Sele 5-8 58.00 ae i. Wht... . .375.08 90, 39° «57.86 67.95 
Pfu yg Oe Tr eee tt 86-88 68.75 || 4-4 «++ 64.25 |ffo. 1 Com & Sels gy red...... 14:07" ° - 83.3 58.34 61.70 
a eek, or ee eee 58-50 __ +++ |] 5-8 : ae ta eee 56.70°° 78.75 50:41 . 52.22 
Wo. 2 Common No. 1 Com & Sels 4 -00 mae HARD MAPLE i WILLOW p n. ROG. ocs.k a 62.35 74.83 51.11 | 47.99 
4h 42075 nee || 4-4 «©: 37-50 43-00 Il yo, 2 common _—sC‘éd{| FS tS & Seconds Firets & Seconds oS ee eee $5.24 "25:71 - 26.46 
5A 46.50 ee aay 2700 ae ad —. 4s.so\| 4-4 vee 10025 ie a aie No. 2 common.... 15.83 19.56 8.00 10.00 

SAP GUM. "5.8 20.75 SA 51650 el] Go vee 1215-25 |] 614 75500 see X12” Yx2" fexXl7h” ex2" 
quartered 44 3 “++ |] sound Wormy one Seer ee 3% "| Se er 78.5 : 
itieee & tenes 31.75 ey me 41.50 | 84 "125.25 |plo- 1 Com & Seis Sel. Gt. Wael... OL SOR oe 
ire see orange 124 *** 335.25 || +4 48.25 ere Clr. Din. Wht...s.-< $2.60 ASORL... 6.5 $82.56 

0 AX POPLAR 64 57.00 Clr. pl : 7.6 7 
54 77.50 Quartere Quartered 164 +.155.25 || p44 57.50 ss oe im red...... (7.61 TESS ons. 81.27 
BA 77.75 Firsts & Seconds Firsts & Seconds 4 Com & ‘Sele - om Ss eee eer ee pong t 71.84 $61.50 66.47 
Teh = «69.25 44 141.5 +4 Am En eco 73-50 MAGHCLIA Sel. pln. red...... 68.03. 68.72. 61,00 60.00 
8-4 80.75 5-4 156.50 179.50 |] wo. 1 € ++ 135.75 Firsts & Seconds No. 1 common.... 40.94 42.30... 33.96 

Dg a5 tp SO na 588.0 ‘ es re Firetree a 5-8 62.25 his ee ee es an ee 33.96 
a mo Sols Ino. 2 Com yg set8 ; —- an ob.ee 4 e 72.25 eigia 
54 = 58.50 0. 6606 ts he ee. ae? Se bo. 2 tema eae” 

64 62.25 1-2 62.00 sine - e No. 1-|| 5-8 ‘aces OTIS 
Th = 58.25 5-8 70. ‘24 Seen A , .. ¢ tana, OA 
Re ST GB S| as eee eae K FLOORING STRIPS 

10-4 12.25 4-4 88.25 89.75 4-4 .. 127.50 & Seconds 4-4 32.75 ae Chicago, Dec. 23.—The following are carlo: 
No. 2 Common 54 89.75 guia" Box Boards - e+e. 261-25 BIRCH prices, f.o.b. Chics - Saas aan sage 
5-4 39.00 Sound Woray. || 4-4, , 70-00 4-4 - 216.00 ||No. 2 Common A SS ee eee 

coecea ee 8 H4 * "9.25 || 4-4 42.00 oak strips, weight estimated at 1,250 pounds 
einen 4-4 oe S786 58 79.75 96 75||No- 1 Com & Sels CYPRESS thousand feet. ; cs inatian 

Panel & Wide No. l. Plain 444 97.75 118.50|+-*— +++ 106.75 |/FErgts a White 
4-4 80.75 ... |\Firsts & Seconds 5-4 106.75 123.00 SOF ae 2.0 si ig ee Red 
13-17" Box Boards — 91.25 oe but ee. 127,00)Firsts & Seconds 10-4 133738 121:50 Cc mates —e hcnioe — 

. 7. e é g 6 

stig nolfacaran’”” || $2 128:00 128-09 |" Stag a Ce ee ee ee. es 
44 | 67.7 6-4 vee 123.75 POPLAR 5-4 44.75 — 26 O08 ian. : i eM 
eres beget San 5A 44.75 wee TBE T4589 725 - SS Pee 89.00 71.00 89.00 71.00 
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For Editorial Review of Current Market Con- 
dition See Page 35 


NORTHERN PINE 


MINNEAPOLIS, MINN., Dec. 21.—There is a 
growing tendency by retailers to buy northern 
pine for future needs. Inquiries received, also, 
indicate that there probably will be a heavy 
movement early in the new year. Railroads are 
buying in fairly large volume for repairs and 
snow fences.- Crate and box manufacturers are 
in' the market this week. Prices of items in de- 
mand hold firm. 


BUFFALO, N. -Y., Dec. 22.—-The’ northern pine 
trade has felt the effects of the holding off for 
inventory. Mill reports indicate that the cut 
will be small this winter, so that a firm market 
is looked for in the early part of next year. 

NEW YORK, Dec. 21.—Arrivals of northern 
pine are not heavy and there is little call for 
supplies. Prices, as with eastern spruce, are 
below the figure that attracts mill owners. 


EASTERN SPRUCE 


BOSTON, MASS., Dee. 21.—Orders for spruce 
frames are few but the base quotation is firmly 
held at $45. Provincial random is quiet and 
quotations are irregular. Boards are dull and 
prices hardly steady. 


NEW. YORK, Dec. 21.—Distributers are hav-- 


ing no difficulty in disposing of every stick of 
lumber they can get, but prices, better far than 
they were three months ago, are still not at- 
tractive enough to create enthusiasm at the 


mills. 
WHITE CEDAR 


MINNEAPOLIS, MINN., Dec. 21.—Inquiries 
are increasing, although the movement of posts 
and poles is slow. Some retailers are buying in 
limited amounts for future delivery, particularly 
small rounds. Prices are steady. 


HARDWOODS 


CHICAGO, Dee. 22.—Demand for northern 
hardwoods has been fairly good since the first 
of the month but in the last few days has shown 
a tendency to slump off on account of the holi- 
days. Good inquiry from the largest consumers 
indicates that stocks are low and leads producers 
and distributers to believe that business will 
be good after the first of the year. Prices are 
advancing. Southern hardwoods have’ been 
moving better the last few days, following a 
period of dull trading in the early part of the 
month, and the opinion is commonly held that 
there will be a fair amount of industrial buying 
between now and the first of the year. Prices 
are steady. 

INDIANAPOLIS, IND., Dee. 21.—Demand for 
hardwoods continues good, with slow expansion 
in many industrial lines. Logging conditions in 
Indiana this fall have been far from ideal; rains 
have flooded many areas and in some sections 
virtually all operations were stopped. The rail- 
roads and utilities have curtailed buying. The 
farm implement factories are buying rather 
heavily and likely will begin quantity produc- 
tion after the first of the year. Demand from 
automobile factories continues good and one 
factory here is oversold at present. 

NEW ORLEANS, LA., Dee. 21.—Holiday 
slackening of business is reported, though some 
observers contend that orders are of rather note- 
worthy good volume, season considered. Ship- 
ping volume is maintained, it appears, at about 
the same rate as last week. Prices are well held 
on practically all items. 


KANSAS CITY, MO., Dec. 22.—Demand for 
hardwoods from industrial consumers continues 
good, and hardwood men here say the holiday 
demand will be a little better than usual. Prices 
generally are firm and especially so on gum‘and 
oak. Retailers have. been placing few orders. 
There is a good demand for railroad material. 

ST. LOUIS, MO., Dec. 21.—Activity in hard- 
wood items lessened during the week as dealers 
are not desirous of acquiring stock at holiday 
time. However, there was a large volume of 
inquiries received, many direct from consumers. 
Prices remain generally firm. 

CINCINNATI, OHIO, Dec. 21.—Continued ease 
in the gum market featured the week in ‘the 
southern hardwood trade. Oak from the Appa- 
lachian region, especially in the lower grades 
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DO YOU BELIEVE? 


@ 


The unknown attorney tells his client he 


has 


no case. {4 The client refuses to be- 


lieve and goes to a lawyer with a world 


wide reputation. He gets the same answer 


and 
utili 


ent 


drops the matter for all time. 4 The 
ty of an appraisal is largely depend- 


on universal belief in its stated values. 


@ Public Belief or Confidence is founded 


on reputation resulting from experience 


and 


VALUE IS A 


achievement. 
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Ceiling 
Siding 
Flooring 
Mouldings 
Dimension 
Lath 
Boards 


Shop 


and 
Factory 
Lumber 


This illustration shows a scene on the Joe Hixon 
Playground. Employees never have to worry about 
the welfare of their children. Electric Mills is not 
only a good place to work, but also a good place in 
which to live. It all makes “Nearwhite” better. 


THE SUMTER LUMBER CO. 


ELECTRIC MILLS, MISSISSIPPI 
E. E. HALL, Sales Manager 














Now is the Time to Place 
Orders for Special Sawing 


We make a specialty of doing sawing to order 
for hardwood users and we’re now in our new cut 
and ready to take on a few more such orders. 
Quality trees, careful manufacture and grading 
make our hardwood lumber dependable. 


Submit your specifications and let 
us tell you what we can do for you. 


° Stack Lumber Co. 


MANISTIQUE, MICHIGAN 
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for flooring, was a firm factor in the market 
with prices of these grades stiffening. Sound 
wormy chestnut is about the scarcest item. 
Maple and ash showed an improved tone. 


COLUMBUS, OHIO, Dec. 21.—With factories 
buying briskly and some business from retailers, 
the hardwood trade shows considerable strength. 
Industrials are increasing reserve stocks. Re- 
tailers are buying only for current needs and to 
fill in broken stocks. Oak prices at Ohio River: 

FAS No. 1 No.2 No.3 
Quartered: ic.éccce $155 $90 $50 bis 
BR eirida sb neeoneee 109 72 45 $20 

BALTIMORE, MD., Dec. 21.—There is a sea- 
sonable let-up in hardwood orders. The gen- 
eral situation, however, has not suffered the 
slightest impairment, with all of signs favorable 
that the new year will bring expansion in de- 
mand. The advances made on red gum, sap 
gum, sound wormy chestnut, some grades of 
oak and other lumber are being held, and with 
the foreign situation in rather better shape the 
outlook is promising. 

MINNEAPOLIS, MINN., Dec. 21.—Hardwood 
wholesalers are booking some orders for future 
delivery at current prices. Some small orders 
to round out stocks are being placed, mostly for 
delivery after the holidays. Prices are un- 
changed. 

BUFFALO, N. Y., Dec. 22.—The hardwood 
market is firm. Dry stocks at the mills are not 
as large as a year ago. Demand is on a holiday 
basis. The high prices in red gum are causing 
some substitution, and helping trade in poplar 
especially. 


NEW YORK, Dec. 21.—Stocks of hardwoods 
are not especially large anywhere in the metro- 
politan area. Demand is a little better than 
earlier in the month, and prices have an up- 
ward tendency. Chestnut is scarce, and sap 
gum also is hard to find. Maple and oak flooring 
has continued in exceptional demand. 


BOSTON, MASS., Dec. 21.—Good demand and 
strong prices feature the New England hard- 
wood market. Advices from both southern and 
northern hardwood producers express confidence 
and emphasize the facts that stocks are dwin- 
dling. Buyers are showing encouraging interest 
in their future requirements. Flooring orders 
are fair in volume. Quotations, }}x2%4, clear: 
Beech, $82.50@90; birch, $82.50@90; maple, $98@ 
99; oak, white, plain, $100.50@104.50; selects, 
$86.50@89.50; No. 1 common, $72.50@74.50. 


HOUSTON, TEX., Dec. 22.—Hardwood busi- 
ness has-.slowed up for the holidays, but not as 
much as might have been expected. Houston 
hardwood lumbermen report considerable move- 
ment of sap gum and oak, Orders are rather 
plentiful and indications point to good business 
for January. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 22.—Disposal of southern pine 
transits at rather marked concessions has had 
the effect of curtailing local demand for Doug- 
las fir, and distributers find it difficult to inter- 
est buyers regardless of prices. The _ retail 
yards seem eager to keep their stocks low until 
after the new year and in many cases refuse 
to make offers on unsold consignment ship- 
ments. Prices on mill shipments are firm. 


NEW YORK, Dec. 21.—The market in fir has 
been uniformly good throughout the year and as 
the holidays approach prices are just as stiff as 
they have been any time in the twelve months. 
About six weeks ago there was an influx of lum- 
ber of odd sizes that was not anticipated and 
some lumber that was destined for Florida could 
not find a harbor there. This stock was brought 
to New York and offered at bargain prices, 
slightly crippling the situation here. The lum- 
ber has been cleaned up fairly well and fir will 
begin the New Year on a solid foundation. 





BOSTON, MASS., Dec. 21.—Demand for Pa- 
cific coast softwoods is pretty good for the 
season. Prices continue to be irregular. Transit 
shipments of ordinary schedules of No. 1 com- 
mon dressed fir are selling all the way from 
$31.50 to $33, ship’s tackle Boston. At the same 
time local wholesalers are quoting $34 for direct 
mill shipment of similar schedules. Fir boards 
are quiet at $29@31, ship’s tackle. 


KANSAS CITY, MO., Dec. 22.—While demand 
for fir the last two weeks has been quiet, mills 
show a greater firmness on prices and represen- 
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tatives here say they expect a heavier demand 
after the holidays. Present buying is mostly 
for mixed cars with upper grades predominating. 


CYPRESS 


NEW ORLEANS, LA., Dec. 21.—Mill group re- 
port shows orders about 25 percent above pro- 
duction for the week, with shipments a fairly 
close second. By the consensus of local opinion, 
however, the seasonal slackening of business has 
set in. Prices are unchanged and firm. Com- 
ment is cheerful and the outlook for January- 
February is pronounced good. 


CHICAGO, Dec. 22.—The yard trade has al- 
most entirely withdrawn from the red cypress 
market until after inventories have been com- 
pleted, but industrial demand has picked up 
within the last few days. Although few in- 
quiries are being received, distributers look for 
a good business after the first of the year. 
Prices are steady. 


are getting sold up on some items. Demand is 
no better here than two weeks ago, but inquiry 
shows considerable business yet to be placed by 
country yards for common boards and dimen- 
sion. 


NEW YORK, Dec. 21.—Cypress has enjoyed 
a better year than it has known since the World 
War. Rail and water shipments have been in 
good volume, and the lumber has moved from 
wholesalers to dealers in an even stream. The 
Florida boom unquestionably has served greatly 
in improving the cypress situation in the metro- 
politan area and will continue to be a big factor. 
Prices are very firm. 





BOSTON, MASS., Dec. 21.—The New England 
cypress trade is quite moderate in volume and 
prices are well spread. Retailers are not.call- 
ing for yard items to any extent, but are ex- 
pected to show more interest after they have 
finished with their inventories. 


BALTIMORE, MD., Dec. 21.—Cypress buyers 
are ordering only to cover more urgent needs. 
Local requirements are not large, but mills are 
getting enough business from other sections 
to make them feel optimistic about the situa- 
tion, and there is no sign of a marking down 
of quotations. 


INDIANAPOLIS, IND., Dec. 21.—The early 
winter cypress trade has been relatively better 
than demand either last spring or summer. At 
present little buying is being done. Neither in- 
dustrial plants nor retailers have large supplies 
on hand and buying is expected to begin imme- 
diately after the first of the year. Prices are 
strong with every indication of the present 
strength being held. 


CINCINNATI, OHIO, Dee. 21.—There is little 
doing in the cypress market at the moment. 
The price situation has remained steady. 


HEMLOCK 


CHICAGO, Dee. 22.—Northern hemlock trad- 
ing is becoming lighter in Michigan and Wis- 
consin territory with the approach of the new 
year. Country and city yards both show little 
inclination to increase their holdings until after 
inventories have been taken. Most business be- 
ing booked now comes from the city yards. 
Prices are being quoted at $4 off list but many 
sales are being made at $3.50 off. 


NEW YORK, Dec. 21.—Hemlock prices now 
are on a better basis than at any time in 1925. 
There are good stocks of western lumber in the 
hands of distributers and yards are fairly well 
supplied. Surplus lumber has been disposed of 
to a large extent. Eastern hemlock is rather 
scarce, but prices are strongly entrenched and 
reports from the mills indicate an improving 
market. 


BOSTON, MASS., Dec. 21.—Hemlock is quiet. 
Dry stocks in eastern and northern producing 
centers are reported to be moderate. Substan- 
tial offerings of western hemlock recently have 
tended to weaken prices. Random boards are 
quoted $30, northern clipped are $31 and eastern 
clipped $31@32. 


WESTERN PINES 


CHICAGO, Dec. 22.—Demand for western 
pines is light. The yards are not making any 
additions to their stocks at this time and there 
is only a spotted demand from consumers of 





Just a 
Reminder— 


Before long you will be in the 
market for your early spring re- 
quirements. And when you're 
sending out inquiries don’t forget 
that we have two big mills cutting 
the finest quality 








*Angelina and Calcasieu 


Photo of Angelina County Lumber Co. stock LONGLEAF PINE 


Timbers, Yard and Shed Stock 








We are confident that our lum- 


—— es ber will satisfy you in every way. 
eitys, Lexas . - ° 
ities | It is cut from the finest timber 
Find enclosed heck No. ¢ ‘ ‘he . 
2105 forFive Hundred Seven & ind we pene the highest 
50/100, ri ri i f + : % 7 ° = 
50/100, covering your invaice of standards throughout our opera 
— tions. Test us out on your early 
pinaplendid envio in tate chap: rin d ; : 
the sple ship- . i . 
ment. It was only 8 days nom 5] § nee S. 
time order was placed till we 
were unloading the car. , ‘ ‘ 
We are well pleased with the A request will bring 
quality, too. prompt quotation 


Yours very truly, 


O. L. Wilkirson Lumber Co., 
Post, Texas 


By R. E. Cox, Mgr. Angelina County 


Lumber Co. 
KELTYS, TEXAS. 


NOTE 


All Texas sales 
handled by Ange- 
lina County Lum- 
ber Co. — All sales 
outside of Texas 
handled separately 
by each company. 





Vernon Parish 


Lumber Co. 
KURTHWOOD, LA. 


* ANGELINA COUNTY STOCK IS GRADE MARKED 

















If We Lumber; If You Lumber; If They Lumber; 


“That Good Ewing Stoc 99 reduces kicks to a minimum. It is 


faultlessly fabricated, reasonably, 
priced, and: measured right. The following can be loaded instantly, wire us 
for prices: 


2 cars 4/4 C&B Quartered Red Gum 1car 8/4 FAS Plain Red Oak ‘ 

lcar 4/4 C&B Figured Red Gum, 35% FAS lcar 5/4 C&B Plain Red Oak, 50% FAS 

lcar 8/4 FAS Quartered Red Gum 2 cars 4/4 FAS Plain Sap Gum (Steamed) 

% car 8/4 C&B Quartered Red Gum, 35% FAS 2 cars 4/4 No. 1 C&S Plain Sap Gum (Steamed) 
2 cars 4/4 No. 2 Common Plain Red Gum 2 cars 3/4 No. 1 C&S Plain Sap Gum (Steamed) 
5 cars 4/4 C&S Plain White Oak, 9” and wider 2 cars 5/8 No. 1 C&S Plain Sap Gum (Steamed) 
lcar 4/4 FAS Plain White Oak lcar 4/4 C&B Quartered Black Gum, #% FAS 
lcar 5/8 C&B Plain White Oak, 50% FAS 2 cars 6/4 Log Run Elm 


Angelina Hardwood Co. 
EWING, TEXAS 
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GE is a relentless 
products. 
Dowd Knives, 
eight years, are going stronger 
than ever today is a gilt edge 

testimonial of their merit. 








ic 


sifter of 
And the fact that 
after seventy- 


Our recent development of a 
new edge-holding knife is but new 


evidence that Dowd Knives are 
still leading the field with all the 
vigor of old. 


If you haven’t tried them, you 
are overlooking one of the great- 
est knife developments of recent 


years. 


Ask us about our 
10-day free trial. 


tS tal 








Ano 











wl 
‘ @ 
R.J. Dowd Knife Works 
Makers of better cutting knives since le 4/ 
Beloit,Wis. 
Hv Vlg SB uiviis 
shop. However, the mills are securing enough for shop, but retailers are not buying much now. 


business to keep prices firm. 

BOSTON, MASS., Dec. 21.—Aithough seasonal 
influences are operating and few buyers are will- 
ing to order beyond their nearby requirements, 
local wholesalers report favorably on the trade 
in western pines. Very fair business in No. 2 
common Pondosa pine is being booked at the 
following range: 1x4, $49.25@51.25; 1x6, $49.50@ 
52.25; 1x8, $47.25@48.25; 1x10, $46.75@48.25; 1x12, 
$47.75@48.25. There has been a good December 


trade in Idaho pine during the last week. 
Quotations: 

No. 1 No. 2 No. 3 

common common common 

1 a Cer ene - $65.50 $61.50 $37.50 

RNS tes ECS Saat SK 66.50 62.50 41.00 

BURCANB Go iiets. dg yk etede gal 65.50 59.00 42.50 

OO) oeGratek phat aem 68.50 59.00 42.50 

BN is wis Kio eho 551w areal eee 61.50 43.50 





KANSAS CITY, MO., Dec. 22.—In addition to 
their firm attitude on other items, California 
mills ask $1 more for No. 3 boards and 50 cents 
more for No. 4. There is a fairly good demand 


Factory consumers are sending in some inquiries 
for future supplies. 


REDWOOD 


NEW YORK, Dec. 21.—Stocks of redwood are 
not as good as two months ago, due to continual 
calls from building and other sources. Replen- 
ishments have not been considerable recently. 
However, there is a consistent call from indus- 
trial users and some good sales have been re- 
ported. Prices have advanced about $2 during 
late fall and early winter. 

KANSAS CITY, MO., Dec. 22.—There is little 
activity in redwood lumber, but some interest in 
molding and pattern stock, lath and siding. 


NORTH CAROLINA PINE 


BOSTON, MASS., Dec. 21.—There is a steady 
market for North Carolina pine in New Eng- 
land territory. Buyers are conservative but are 
not hesitating to order for their early require- 
ments. Rough edge, 4/4 under 12-inch, band 
sawed, is offered freely at $61. Circular sawed 





narrow edge may be bought for less. Roofers 
are firm; the 8-inch air dried are quoted $32.50 
@33. Shortleaf flooring is quiet and prices are 
generally steady, but now and then a sale is 
reported at a concession. Lowest prices lately 
reported for 1x4 flooring: B&better rift, $80; 
“CC” rift, $61.75@64; B&better flat, $59.50. Low 
range for B&better partition, }}-inch, $56.25. 

NEW YORK, Dec. 21.—The market has been 
slower to rally than southern pine, but a posi- 
tive forward step has been made in the last 
three weeks and today all North Carolina pine 
items hold firm in price and local distributers 
ure disposing of all the lumber they can get. 

BUFFALO, N. Y., Dec. 22.—The North Caro- 
lina pine demand has been on about a normal 
basis during the last two or three weeks and it 
is now tapering off. Prices are firm and are ex- 
pected to remain so, because of the severe 
weather in producing sections. A reduction in 
the number of transit cars of roofers is notice- 
able, although under present conditions the sup- 
ply is said to be ample. 

BALTIMORE, MD., Dec. 21.—The last week 
has tended to emphasize the approach of the 
vear’s end in the North Carolina pine trade, 
with the number of orders reduced and with 
calls for delivery generally limited to more im- 
mediate wants. The range of quotations is 
steady to firm, with advances in some items 
maintained. 


SOUTHERN PINE 


CHICAGO, Dec. 22.—Desiring to keep their 
stocks low until after inventories have been 
completed, retail yards in this territory are buy- 
ing lightly and show little interest in offerings 
of distributers. Difficulty is being experienced 
in moving an influx of transit shipments and a 
large amount of stock is being disposed of at 
rather marked sacrifices. Mill shipments re- 
main firm. 





NEW ORLEANS, LA., Dec. 21.—Consolidated 
mill report is not yet available, but the local re- 
port is that the usual seasonal slackening of 
orders set in during the last week. Prices are 
well held and resumption of active trade is 
looked for after the turn of the year and com- 
pletion of inventories. Shipments went forward 
in fair volume. <A sharp curtailment of produc- 
tion is the forecast for Christmas week, based 
on normal experience. 

* igs 3 

ST. LOUIS, MO., Dec. 21.—Activity in south- 
ern pine slackened during the week. The mar- 
ket is firm on shed items, also flooring, ceiling, 
siding, finish etc., and appears to be somewhat 
stronger on 6-inch No. 2 S2S&CM and 8- and 
10-inch No. 2 boards and shiplap. No. 2 com- 
mon dimension is stronger and demand is better. 
Production in the South was again curtailed on 
account of inclement weather and some mills 
are closing down until after the holidays. Deal- 
ers’ stocks are light, and there is much unfin- 
ished building in the consuming territory. Tran- 
sit lists are small. 


KANSAS CITY, MO., Dec. 22.—Southern pine 
companies here report that demand last week 
showed a shrinkage in volume, while there was 
an increase in inquiry. Mill stocks have not 
showed an appreciable gain and in consequence 
the market has strengthened with all indications 
that a number of price revisions will be in the 
next lists. The demand for railroad material is 
good, both in car stock and timbers and planks. 


INDIANAPOLIS, IND., Dec. 21.—Southern 
pine demand from retail and industrial sources 
is slow. Another two weeks, however, should 
see an increase in business. Winter building is 
rather heavier up to this time than it was last 
year. This applies mostly to city yards, since 
farm work is scarce. Most retailers express con- 
fidence for next year; they say much new con- 
struction is in prospect and will be started as 
soon as weather permits. Prices are steady and 
much better maintained than had been expected. 


CINCINNATI, OHIO, Dec. 21.—The southern 
pine market has been pretty dull in the last 
week, but there has been no particular ease in 
prices as a result. Production is reported to be 
catching up on shipments giving the mills a 
chance to pile up some stocks. 

NEW YORK, Dec. 21.—The southern pine 
market is considerably better than when the 
year opened, prices generally being on a scale 
at least $5 higher. The improvement in demand 


and price of timbers have been the features in 
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the final weeks of the year. Prices have adr 
vanced in some instances $7.50. Roofers are 
firm. Mills report conditions in fair shape with 
the inventory season at hand. 


BUFFALO, N. Y., Dec. 22.—Buying of south- 
ern pine has been on a small scale during the 
last week, owing to the inventory and holiday 
season. The reduction of mill stocks has been 
so great that an advance in leading items is 
looked for within a short time. Transit cars are 
not numerous. 


BOSTON, MASS., Dec. 21.—The southern pine 
trade is normal volume for December. Competi- 
tion is keen but prices are being well maintained 
with few exceptions. Retailers are buying only 
for immediate requirements. The general range 
of flooring and partition quotations is un- 
changed. 

HOUSTON, TEX., Dec. 22.—The movement of 
southern pine is rather slow on account of the 
holiday season. Mills will take advantage of 
the temporary lull and restock so that mixed 
car business can be handled with dispatch early 
in 1926. Inquiries on hand indicate good business 
after the first of January. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Dec. 21.—The red 
cedar shingle market this week continues on an 
even, kéel, with virtually no production at West 
Coast mills and very little demand on the part 
of consumers. Prices remain firm with clears 
at $3.15 and stars, $2.75. 


KANSAS CITY, MO., Dec. 22.—Shingles have 
maintained their strength, but demand the last 
week has been slower. Retail stocks are low. 
The demand for lath is good and Pacific coast 
stock is hard to get. Some mills have instructed 
representatives to quote only on instructions 
from the mills. Southern pine lath still are 
higher in price than usual. The demand for 
siding is slow, but prices have strengthened. 





ST. LOUIS, MO., Dec. 21.—There is very little 
activity in shingles, owing to inventory. While 
mill production is curtailed, the demand is just 
strong enough to maintain firm prices. Extra 
stars are $3.15, mill base, and $4.66, St. Louis; 


extra clears, $2.75, mill base, and $4.09, St. Louis. 


COLUMBUS, OHIO, Dee. 21.—While shingle 
demand is not heavy, prices are well maintained. 
Buying by rural retailers is the best feature. 
City dealers are waiting until after inventory 
before placing orders. Transit cars are not 
numerous, but receipts are adequate for cur- 
rent needs. Red cedar extra clears are $5; ex- 
tra stars, $4.40; British Columbia XXXxXxX, 
$5.90. Other varieties are slow. Lath trade is 
fair and prices are unchanged. 


NEW YORK, Dec. 21.—Eastern spruce lath 
are scarce and demand holds up well. The av- 
erage price is around $8.25, which is $1.25 above 
the summer figure. Western lath have im- 
proved gradually during the year and the call 
now is satisfactory. Demand for shingles is 
heavy. 


BUFFALO, N. Y., Dec. 22.—Retailers are going 
to wait until after the holidays before placing 
any further shingle orders. Mill reports show 
that very few shingles are being offered and 
prices are strong. British Columbia XXXXX’s 
are $5.96; Washington, $5.76; extra clears, $4.96; 
stars, $4.36. The lath market is quiet, with 
prices firm. 

BOSTON, MASS., Dec. 21.—There has been 
no change in the New England market for shin- 
gles. Demand is very quiet. No real improve- 
ment is likely until dealers give serious atten- 
tion to their spring requirements. 


INDIANAPOLIS, IND., Dec. 21.—Shingle de- 
mand is quiet. Prices are none too strong, but 
it is predicted they will rally immediately after 
the first of the year. Stocks in rural yards are 
in somewhat better shape than in city yards, 
but in no instance is there any big surplus. 
Lath demand also is quiet. 


HOUSTON, TEX., Dec. 22.—Shingles remain 
rather quiet. Prices are unchanged. Lath are 
moving fairly well at prices prevailing fer some 
weeks. 

NEW ORLEANS, LA., Dec. 21.—Call for cy- 
press shingles is somewhat quieter as Christmas 


——“Buy a Moore and Get the Best” 





kilns. 
install Moore Kilns at your plant. 


ers in your section. 





Moore Moist Air Dry Kilns of Dunlevie Lumber Co., Allenhurst, Ga. 


“Making Good” In Dixie 


The Dunlevie Lumber Co., Allenhurst, Ga, chose Moore Moist Air Dry 
Kilns after an extensive investigation and comparison of merits with other dry 
They are well pleased with the results. 


The ever increasing demand for Moore Kilns suggests that you too can pro- 
fit by installing them. Let us put you in touch with some of the Moore boost- 


Ask to have representative call, no obligation. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 


i: 


You will be too when you 








Jacksonville, Fla. © 2 Fally Equipped Pants. ~~ North Portland, Ore. 
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This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best. equipment obtainable. 


Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








approaches, but cypress lath continue in very 
active call, with stocks depleted in spite of the 
mill efforts to conserve them by restricting ac- 
ceptances of mixed-car orders. Prices on both 
items stand unchanged and firm. 


COOPERAGE 


BUFFALO, N. Y., Dec. 22.—Demand for coop- 
erage stock has fallen off on account of the 
season and because of the rather limited export 
demand for flour. Prices in slack material are 
unsettled. Hoops are easier, while gum staves 
are higher. In the tight barrel market prices 
are strong, 50-gallon cider and vinegar barrels 
bringing about $3.25 for white oak, with demand 
seasonable. 


TIMBER LAND SALES 


ESCANABA, MICH., Dec. 21.—Announcement is 
made of the sale by the I. Stephenson Co. Trustees 





of 17,214 acres of cut-over lands in Delta, Me- 
nominee, Dickinson and Marquette counties to Jo- 
seph M. Kirchmaier, of St. Paul. The lands in- 
cluded in the deal are widely scattered and will be 
used largely by the new owner for colonization pur 
poses. Since the first of August the I. Stephenson 
Co. Trustees have sold more than 57,000 acres of 
cut-over lands, 40,000 acres of which were pur 
chased by the Hamilton Club, of Chicago, for a 
game preserve. 

WiliTESBURG, Ky., Dee. 21.—-Benjamin F. John- 
son, of Etty, Ky., closed a deal last week on sev 
eral thousand acres of hardwoods lying along the 
headwaters of the Long Fork. Mr. Johnson makes 
the announcement that development of the timber 
will be started Jan. 15 when mills are to be in- 
stalled. Harris & Smith, also of Etty, Ky., closed 
a deal on several hundred acres of timber in the 
same section and will develop at once. Williams & 
Logan purchased 500 acres on Elkhorn Creek and 
are putting in mills. The Elkhorn Lumber Co. is 
also a recent purchaser of hardwood timber near 
the Virginia State line. 
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Changes in Lumber Export Schedule 


WASHINGTON, D. C., Dec. 21.—Because of the 
need for more complete and accurate lumber ex- 
port statistics, the lumber division Department of 
Commerce, has made certain changes in the lum- 
ber export schedule, effective Jan. 1, 1926. Be- 
ginning with that date declarations should be 
made to conform to the new classifications. 

The lumber export schedule is included in 
“Schedule B, Statistical Classification of Domes- 
tic Commodities Exported,’ which will be for sale 
at 5 cents a copy by the Superintendent of Docu- 
ments, Government Printing Office, Washington, 
D. C., and by the several district and coédperative 
offices of the bureau of foreign and domestic com- 
merce. 

Later the lumber division will issue in mimeo- 
graphed form as a circular the lumber section of 
Schedule B, with comments on the changes and 












additions for 1926 and notations on the items in- 
tended to be declared under various specific num- 
bers. 


The printed “Schedule B” and the proposed cir- 
cular are referred to for the majority of the changes 
effective Jan. 1, but attention is called particularly 
to the following: 


Sugar pine lumber is a new item for specific 
declaration. Declare under No. 4106 with white 
and western pine. 


Small softwood dimension stock (No. 4118) and 
small hardwood dimension stock (No. 4135) are 
new classes. Handle dimension stock, which was 
formerly declared with handles, is to be included 
with small dimension stock of other kinds under 
these numbers beginning Jan. 1, 1926. 


Birch, beech and maple boards, planks and 
seantlings are to be declared under No. 4130. Do 
not declare flooring or small dimension stock of 
these species here, but under hardwood flooring 








Elimination of Excess Weight 
Cuts Hauling Costs 


In any Autocar truck, more of the total over-all weight 
(chassis, body and load) is available for the live pay load, 
because Autocar short wheelbase design automatically 
eliminates a large amount of dead weight. 


Autocar design does not sacrifice sturdiness in any way; 
in fact, the compactness of Autocar construction, with 
strength concentrated into less space, actually gives a 


larger factor of sturdiness. 


Elimination of excess weight results in many operating 
economies. It permits the hauling of heavier pay loads with- 


out violating the weight laws in many states. 


It makes a 


big saving in license expense where weight is a factor in 
determining license fees. It cuts down on operating expense, 
gas and oil consumption and tire wear. 


The Autocar Company, Ardmore. Pa. 


ESTABLISHED 1607 


Direct Factory “Autocar Sales and Service” Branches or Affiliated Representatives in 


*Buffalo *Detroit 
*Camden *Erie 
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® Ladicates Direct Factory Branch 


Autocar 


Gas and electric trucks 
EITHER OR BOTH - AS YOUR WORK REQUIRES 





(No. 4225) or hardwood small dimension stock (No. 


‘i Wagon oak plank (No. 4134) is a new classifica- 
ion. 


Slack heading and tight heading are to be sep- 
arately declared. Declare tight heading under No. 
42038, slack heading under No. 4204. 

Creosoted or otherwise preserved sawn timber 
and ties, whether hardwood or softwood, are to 
be declared as provided for under the new sched- 
ule, i. e., under No. 4025 for creosoted ties, under 
No. 4080 for creosoted southern pine sawn timber, 
and under No. 4085 for creosoted sawn timber of 
other species. 


Palestine Imports Russian Woods 


WASHINGTON, D. C., Dec. 23.—The United King- 
dom is not the only market which Soviet Russia is 
flooding with lumber at sacrifice prices. A recent 
report from Consul O. S. Heizer states that Pales- 
tine import statistics show a marked increase in 
the importation of Russian pine and certain hard- 
woods. Russian lumber was first introduced, pre- 
sumably via the Black Sea, about two years ago 
under conditions unfavorable to the exporters. How- 
ever, they persisted in creating a local market in 
Palestine even at a sacrifice and carried on a vigor- 
ous trade policy. Mr. Heizer states that it is as- 
sumed that the sales of Russian lumber will in- 
crease, inasmuch as the exporters in Russia offer 
advantageous terms. Palestine is under British 
mandate. 


Egyptian Building Trades Active 


WASHINGTON, D. C., Dec. 21.—Egypt is in need 
of more houses and contractors state that the 
building trades will continue active for at least 
two or three years, according to Consul R. N. 
Geist, Alexandria. Contractors are expecting a 
real building boom in and around Alexandria. 
Money is available and materials and labor are 
not high. 

Consul Geist states that the notable feature of 
September in the Egyptian lumber market was the 
arrival of American railroad ties. About 200,000 
standard gage Douglas fir ties came in via London, 
but they bore the name of an American firm. The 
ties arrived in excellent condition, rejections 
amounting to only from 30 to 90 out of a cargo 
of 98,000. About 25,000 sleepers were received 
from Turkey. The market for building lumber 
has been very good, in keeping with building ac- 
” me : emaaaaaaaaaas 


Uruguay Favors American Pitch Pine 


WASHINGTON, D. C., Dec. 21.—L. B. Clark, act- 
ing commercial attaché at Montevideo, in an of 
ficial report states that American pitch pine is 
most favored in Uruguay and imports of that wood 
surpass in value and volume all others. 


“American pitch pine,” Mr. Clark says, “is at 
present quoted in this market at $100, less 5 per- 
cent delivered to dealers, with flooring at $115, 
and even as low as $110. At these prices dealers 
prefer the American article to the Brazil pine at 
$90, and as the present tendency is for the latter 
to increase in cost due to the recent abrupt im 
provement in the Brazilian milreis, the price 
spread between these two classes is likely to be 
come even more narrow. 

“It is interesting to note that 12-foot lengths 
of flooring are now quite acceptable, whereas for- 
merly lengths up to 20 feet were invariably stipu- 
lated. This is due to the growing preference here 
for homes with smaller rooms and more compact 
design. 

“Douglas fir has been gradually gaining in favor 
here, having largely overcome the unfavorable im- 
pression caused by the poor condition in which 
the first shipments arrived. It is still, however, a 
minor factor in the market. Present quotations 
are $60 United States currency, c.i.f. Montevideo, 
duty paid.” 

Mr. Clark states that American oak is used in 
furniture and such construction as is subject to 
hard wear. A selection somewhat below the high- 
est American classification and slightly better than 
the next grade is desired. Current market quota- 
tions on American oak are $175 to $180, less 5 
percent delivered, while European oak is quoted 
at $165 with the same terms. 

The specifications and preferred dimensions for 
lumber shipments to Montevideo include: 


Flcoring and kiln dried saps, 80 percent free of 
knots, of 1 inch by 3 inches and 1 inch by 4 inches, 
the latter being most favored, while for lengths 
12-, 18- and 14-, and 18- to 20-foot are earnestly 
desired. It is said that American mills usually 
send 12- to 20-foot lengths, but do not pay particu- 
lar attention to the above selection on account 
of the extra expense of sorting. One importing 
firm has 100,000 feet on hand, but must order a 
new shipment, because most of the lengths are 
15- to 17-foot, which are hard to move. 

Boards are desired in 1 inch by 12 inches, 1% 
inch by 12 inches, and 2 inch by 12 inches, in the 
proportion of 70 percent, 20 “ggg oe and 10 per- 
cent, respectively, with lengths from 12- to 2@- 


foot. 
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(Continued from Page 51) 
I would not hold our loss too lightly; 
God knows, and he, how deep the pain; 
But, friends, I see still shining brightly 
The brightest link in all our chain 
That links us with a new domain. 


¥or this I swear, because believing: 
Time breaks no circle such as this. 

However hurt, however grieving, 
However much a friend we miss, 
Between the worlds is no abyss. 


For friendship binds the worlds together— 
World over there, world over here. 

From earth to heaven is the tether 
That brings the earth and heaven near 
And makes them both a bit more dear. 


Not weaker now our chain, but stronger; 
In all our loss and all our ill 

We now shall look a little longer 
At ev’ry star above the hill 
And think of him, and have him still. 


Whatever vales we yet may wander, 
What sorrow come, what tempest blow, 

We have a friend, a friend out yonder, 
To greet us when we have to go— 
Out yonder someone that we know. 


To all eternity he binds us; 

He links the planet and the star; 
He rides ahead, the trail he finds us, 
And where he is and where we are 

Will never seem again so far. 


(Copyright, 1923, The Curtis Publishing Company) 


ELDRIDGE HILL THOMPSON, general su- 
perintendent for many years of the Bridal Veil 
Lumber Co.’s plant at Bridal Veil, Ore., and 
one of the best known and liked lumbermen in 
the Pacific Northwest, died at Portland, Ore., 
Monday, Dec. 14, and was laid to rest Wednes- 
day with Willamette Lodge, of the Masons, in 
charge of the rites. He was a prominent 33d 
degree Mason. Mr. Thompson was born Jan. 
16, 1846, at Killingsworth, Conn. He saw service 
in both the army and the navy during the Civil 
war. In 1882 he went to Portland, Ore., and 
was one of the founders of the Portland Iron 
Works. He became interested in the lumber 
industry at Bridal Veil in 1883. A widow and 
two daughters survive him. An old friend, Ben 
Hazen, formerly with the Bridal Veil Lumbering 
Co., now an insurance man of Portland, paid 
Mr. Thompson the following tribute, when he 
learned of his death: ‘‘Mr. Thompson was one 
of the finest men I have ever had the pleasure 
of meeting; a man of the highest ideals and 
kindest wishes for his fellow men. At Bridal 
Veil he was the man to whom everyone looked 
if in need of advice or assistance. He was most 
unselfish and kindhearted.” 


SAMUEL PARKER GRAHAM, president of 
the S. P. Graham Lumber Co., of Louisville, Ky., 
died at his home in that city on Dec. 19 at the 
age of 77. Mr. Graham had been ill for several 
months following a fall last summer at Chautau- 
qua, N. Y., when he broke his hip. He returned 
to Louisville on Nov. 1 and had been confined to 
his bed since that time. Mr. Graham was born 
April 21, 1848, in Louisville and when seventeen 
years of age joined his father, the late John 
Graham, in the lumber and millwork business, 
of which he became head upon his father’s 
death. His son, Palmer Graham, later joined 
him in the business, while another son, John 
3Jraham, is a Louisville builder and contractor. 
Mr. Graham is survived by his widow and the 
two sons. 


FRANCIS QUALE O’NEIL, president of the 
Jacksonboro Lumber Co., of Charleston, S. C., 
died in that city last Saturday, Dec. 19, following 
injuries sustained from a fall down a flight of 
stairs at his residence. Funeral services were 
held Monday, Dec. 21, at the Cathedral of St. 
John the Baptist, with interment following at 
St. Lawrence cemetery. He is survived by his 
widow and several children. In the death of 
Mr. O’Neill, Charleston has lost one of her most 
useful citizens. His career over a long period 
was one of devoted public service, as a member 
of the city council and of several municipal 
commissions. Mr. O’Neill was born in Charles- 
ton, July 13, 1857, being in his 69th year at the 
time of his death. Graduating with first honors 
in 1878 from the College of Charleston, Mr. 


O’Neill began his career in business with his 
father’s firm. He was for several years presi- 
dent of the Combahee Fertilizer Co., the Hiber- 
nian Bank, and of Jacksonboro Lumber Co. and 
a director of the First National Bank and Bank 
of Western Carolina. Mr. O’Neill was vice 
president of the Equitable Fire Insurance Co. 
and was interested in other business ventures. 
He was a member of Reserve Company A, 
Washington Light Infantry. 


JACOB F. ALEXANDER, president of the 
Alexander Manufacturing Co. of Forest Hill, 
N. C., and prominent in banking and lumbering 
enterprises throughout the South, died in St. 
Petersburg, Fla., Dec. 17, at the age of 66. Mr. 
Alexander was a native of Forest City and 
widely known throughout North Carolina and 
Georgia, where his lumbering enterprises cen- 
tered. He was a former member of the North 
Carolina house of representatives and State 
senate, and founded the Alexander home for 
mountain and motherless children in the moun- 
tains of North Carolina. He made his home in 
Rutherford County, N. C., but spent his win- 
ters at St. Petersburg, where he had large hold- 
ings. Mr. Alexander was chairman of the board 
of directors of the Farmers Bank & Trust Co., 
Forest City. He had large holdings in several 
Georgia lumber mills and was the owner of the 
Alexander and Carolina hotels at St. Petersburg. 
Recently he had purchased the Round Hill 
Academy at Union Mills and converted it into 
the Alexander School, Inc. » He was a chairman 
of the board of finance and a trustee of the 
First Baptist Church of Forest City, and had 
recently made a gift of $10,000 to the building 
fund of the new Sunday school, which is now 
under construction. The body was taken to 
Forest City, where funeral services and inter- 
ment took place. Mr. Alexander is survived by 
his wife, three small children, and one brother, 
A. C. Alexander, who is also interested in the 
Alexander holdings. 


JOHN J. McINTOSH, secretary-treasurer of 
the McIntosh Lumber Co., at Moss Point, Miss., 
died suddenly in his home at Moss Point last 
Thursday afternoon from a stroke of apoplexy. 
Mr. McIntosh was widely known in the lumber 
industry and was one of the leaders in the de- 
velopment of the Moss Point-Pascagoula dis- 
trict of South Mississippi. In addition to his 
lumber affiliations and interests he was an of- 
ficer and director of the Merchants’ & Marine 
sank, with offices both at Moss Point and 
Pascagoula. The funeral was held Saturday 
from the Moss Point Presbyterian Church and 
under Masonic auspices. Many of the Moss 
Point business houses, sawmills and other in- 
dustries closed for the day as a tribute to his 
memory. 

GEORGE H. CONANT, commission lumber 
dealer of Evansville, Ind., died at his home in 
that place on Wednesday, Dec. 16, after a linger- 
ing illness. He was about 60 years old. Fu- 
neral services were conducted from the family 
residence Saturday afternoon, Dec. 19, and burial 
was in Oak Hill cemetery. For many years 
Mr. Conant was associated with his father, the 
late William H. Conant, in the steamboat 
agency business and he was well known among 
rivermen along the Ohio, Cumberland and 
Tennessee rivers. About twenty years ago he 
embarked in the lumber business in Evansville, 
in which he continued until his death. He is 
survived by his wife, who before her marriage 
was Miss Carrie James. 


COL. C. W. KROTZ, pioneer Jumberman and 
land-owner in the Melville, La., district, died at 
Krotz Springs, La., Thursday morning, Dec. 17, 
after a brief illness, while on a visit to his son. 
A native of Defiance, O., Col. Krotz attained 
business prominence in that State. Going to 
Louisiana about twenty years ago, he estab- 
lished a sawmill and brick manufacturing plant 
at Melville and acquired extensive timber hold- 
ings. In recent years he had devoted himself 
to the development of Krotz Springs. He is 
survived by his wife, a son and a daughter. 

WILLIAM P. GOSSLIN, who for a number of 
years had been connected with timber activities 
in Oregon died at Portland, Dec. 17. He left a 
wife and two sons, Philip Gosslin, who was in 
business with him, and Leslie Gosslin, who is 
a student at Stanford University. Mr. Gosslin 
yas born in England 63 years ago and was a 
graduate of the University of Pennsylvania. 
At one time he served with A. B. Hammond as 
financial agent and was active in the Hammond 
development at Eureka, Calif. 





IRA C. BISHOP, 86 years old, retired lumber- 
man, died at his home in St. Louis Wednesday 
evening, Dec. 16. He had been ill a year. Mr. 


Bishop was born at Fairfax, Vt., Jan. 11, 1839., 


He had been a resident of St. Louis for about 
twelve years, and was vice-president of the 
Bishop-Whaley Lumber Co., until its dissolution. 
Mr. Bishop was a widower. He is survived by 
two sons: Cyrus H. and L. B. Bishop, of St. 
Louis. Burial was at Fairfax. 


German Lumber Market Prospects 


WASHINGTON, D. C., Dec. 21.—A leading Ham- 
burg importer of American hardwoods has booked 
no orders from German manufacturers during the 
last few months, according to Consul Walter A. 
Foote. This case is said to be somewhat typical 
of the present unsatisfactory condition of the 
German lumber market. Business -is virtually at 
a standstill, as most manufacturers have only 
sufficient money to replenish stocks. 

The piano and furniture industries report very 
poor employment, while some of the leading Ger- 
man ship builders have had to close their plants. 
The demand for ash and hickory logs will probably 
be very small for some time and the market is 
overstocked with poplar, walnut and other logs. 
The only hopeful feature, according to the unani- 
mous opinion of the leading contracting firms, is 
that German building activities will be much 
brisker in 1926 than before. 

In contrast with other trades, however, the Ger- 
man lumber trade has seen few insolvencies of 
importance. Recently several smaller and a few 
of the larger lumber firms in the Rhineland failed, 
thus disturbing the market, but the old estab- 
lished Hamburg firms seem to be safe and intact. 


(SREB Eaae: 


Lath Imports from New Brunswick 


WASHINGTON, D. C., Dec. 23.—Consul F. C. John- 
son, Fredericton, reports that there has been a gen- 
eral increase in the export of lath to the United 
States from New Brunswick, and that Canadian 
producers regard the outlook for exportation of 
lath as very encouraging. 

The lumber division, Department of Commerce, 
points out that figures show that for the first ten 
months of this year imports of lath were 20 percent 
above those for the same period of 1924, an indica- 
tion of the active state of the building industry in 
this country and of the demands of a market which 
might be utilizing lath made from slabs produced 
in United States sawmills. Imports of lath this 
year to Nov. 1 were 1,718,305,000, an increase of 
277,635,000 over the same period of 1924, thus 
reducing by so much the market for the domestic 
product. 

Consul Johnson also reports that at the end of 
November cutting of logs in New Brunswick was 
well under way, with the prospect that the total 
lumber cut would be about 275,000,000 feet, or ap- 
proximately the same as in the 1924-25 season. A 
very large proportion of this season’s cut is to be 
manufactured into lath. 





Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. bk. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 

1.564.448. Saw guide. Laurent Roget, Stave Falls, 
» “4 
564,655. Lumber loading device. Bernard W. West- 
bo, South Prairie, Wash. 

1,564,848. Process for forming and applying bent 
veneer work. Walter J. Herschede and Walter Eber- 
hardt, Cincinnati, Ohio, assignors to Herschede Hall 
Clock Co., same place. 

1,565,297. Veneer vat. Edward B. Varney, Fall River, 
Mass, 

1,565,427. Saw attachment for tractors. 
Dixon, Winona, Minn. 

1,565,457. Box. John L. Hood, Pawtucket, D2 

1,565,503. Wood preservation. Clark T. Henderson 
and Ludwig Rosenstein, San Francisco, Calif.; said 
Rosenstein assignor to said Henderson. 

1,565,675. Machine for setting and filing saws. Edgar 
L. Root, Defiance, Ohio. 

1,565,765. Box. Harrison B. Walter, Chicago, as- 
signor to Chicago Mill & Lumber Co., same place. 

1,565,801. Chock block. Frank G. Hewlett, Bellamy, 
Ala., assignor to Allison Lumber Co., same place. 

1,565,828. Saw filing clamp. John Szako, New York, 
Wawa 


_ 


Frank C. 


1,565,909. Machinery and method for making (wire- 
bound) box blanks. Edward Craig, St. Joseph, Mich., 
assignor to Saranac Automatic Machine Corporation, 
senton Harbor, Mich. 

1,565,926. Woodworking machine. Samuel W. Green, 
Philadelphia, Pa. 

1,565,927. Woodworking tool and operating means 
therefor. Samuel W. Green, Philadelphia, Pa. 

1,565,940. Saw swage. John E. Hill, Potter, Ark. 


1,566,191. Sawing machine. Marie C. L. G. Fleischel 
and Emanuel L. F. M. Pironneau, Paris, France. 


1,566,243. Pipe system for kilns. Patrick M. Wil- 
liams, Northwilkesboro, N. C., assignor to Moore Dry 
Kiln Co., Jacksonville, Fla. 


THE VALUE of airplanes in fire control has 
been thoroughly demonstrated. Funds appro- 
priated for cooperation with the War Depart- 
ment in airplane fire control for the fiscal year 
1926, resulted in the assignment of nine army 
planes for this work, July 1. 
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Advertisements will be inserted in this de- 
Partment at the following rates: 

25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 


ht words of ordinary lengt 
ine. Count in signature. 
eading counts as two lines. 
No tieokey except the heading can be ad- 
m . 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
under heading Too Late to Classify. 


h make one 








IN A THRIVING MIDDLE-WESTERN TOWN 
Of 110,000 population, there is an ‘‘up and doing’’ lum- 
ber and building supply firm looking for an energetic 
young man who can qualify as sales-promotion and 


advertising man. This company is already well adver- 
tised in its community, and now needs such a young 
man, who is willing to start on the ground floor and 
grow with the organization to an assured substantial 
position. Give all information in first letter, including 
age, employers, and salary expected. All communica- 
tions treated in utmost confidence. Address ‘‘M,. 121,’’ 
care American Lumberman. 


WANTED—CAPABLE ESTIMATOR 
For retail lumber and millwork concern. Must know 
general millwork listing and estimating. Write at 
once, giving references, age, experience, denomination, 
salary expected to start and present location. 
Address “M. 122,’’ care American Lumberman. 


WANTED EXPERIENCED 
Millwork estimator, capable of taking off items of mill- 
work from plan, also detailing and billing same into 
mill. Location, Western New York. Write full par- 
ticulars of experience, age and salary. 
Address “M. 128,”’ care American Lumberman. 











en ee ae Cae ae Me ee ee 


Herry Christmas 
See ea ee eo ees 

















OWNER LEAVING THE CITY 


Will sell all or part interest in lumber, planing mill 


and building material business, Indianapolis. Approxi- 
maiely $150,000, no real estate, part interest, approxi- 
mately $50,000, or long terms, if purchaser has thorough 
knowledge of the lumber business and is capable. 
Address “M. 109,’’ care American Lumberman. 
TEAK, EBONY, KOA 
Primavera, Lignum Vitae, Ete. 

J. H. DIECKMANN., JR., 

110 Sutter Street, 





San Francisco. 





A TIMBERLAND ADVERTISER WRITES 


I beg to inform you that I have received more replies 
resulting from my ad in the American Lumberman than 
I have from five other ads inserted in representative 
lumber trade journals, 


Wanted 


pills Al® beliHy rn 
Me! debi Eiote OOM ae 





WANTED—MILL FOREMAN 
Double band and gang steel cypress mill. Must be 
commanding executive, good mechanic. We fully ap- 
preciate the value of knowledge the proper conversion 
of cypress logs into lumber. Give reference, experience, 
age, salary expected in first letter. 
Address “M. 105,’’ care American Lumberman. 


WE HAVE A POSITION OPEN 
For a good salesman, one who knows retail coal and 
lumber business. Also a shipping clerk, married man 
preferred, Give references and reasons for leaving 
former employme nt. 
Address ‘M. 101,’’ care American Lumberman. 








WANTED: HIGH CLASS SALES MANAGER 
By established New York City wholesaler. Must have 
experience and knowledge of buying and selling indus- 
trial trade. Address ‘‘E. 109,’’ care American Lumber- 
man, giving full particulars. 


WANTED—EXPERIENCED 
MOULDING FOREMAN 
For Iowa Woodwork Plant; must be capable, grind 
knives and handle men. Permanent position. 
Address “EL. 126,’’ care American Lumberman. 


MILLWORK ESTIMATORS WANTED 
For positions in office, also in sales department. Good 
opportunity for men interested in selling. Several choice 
sales territories available. Address 
MORGAN SASH & DOOR COMPANY, 
Blue Island Ave. and Wood St., Chicago, Ill. 


WANTED FIELD MAN 
Position open to capable sales executive to work with 
and inspire Salesmen, open up new sales territory and 
work up industrial trade in woodworking lines we now 
follow. Would necessitate much traveling. Write full 
particulars on experience, salary, age ete. 
Address “LL. 123,’’ care American Lumberman. 


WANTED ALL AROUND YARD FOREMAN 
Must be capable of handling men. Prefer one with 
material and coal yard experience. Do not apply un- 
less capable. 

Address “TL. 132,’’ care American Lumberman. 


WANTED—COMPETENT 
Sawmill transfer chain grader to work alternately night 
and day shift separating grades in northern hardwood. 
Excellent opportunity for right man. 
BROOKS & ROSS LBR. CO., 
Schofield, Wisconsin. 




















WANTED—AN EXPERIENCED MAN 
With some capital to build and operate a small wood- 
working plant in Oregon. 
Address “EL. 109,”" care American Lumberman. 


WANTED—RETAIL YARD MANAGER 
For good One-Man-Yard in Northern California. Must 
be one of the best. Good location. State age and give 
full qualifications, references and salary wanted. 
Address “LL. 117,’’ care American Lumberman, 


WANTED—EXPERIENCED LUMBERMAN 
To operate small yard in Wisconsin. State salary. 
Address “L. 112,’’ care American Lumberman. 


WANTED EXPERIENCED MANAGER 
For lumber yard ae in Chicago suburb. 
Address “K, 127,’’ care American Lumberman. 


WANTED— 
Competent estimator, biller and detailer. Must be able 
to prepare estimates, take measurements, detail and 
bill special work for large or small buildings. Good 
salary and steady position. 
Address ““H. 104,’’ care American Lumberman. 


WANTED 
Man at Watseka to act as bookkeeper and collector, 
with some lumber experience. 
Address “F, 109,’’ care American Lumberman. 





























WANTED—RIGHT HAND BAND SAWYER. 
Want sawyer experienced in northern hardwoods and 
frozen timber. State wages and when available. 

OVAL WOOD DISH CORPORATION, 
Tupper Lake, N. Y 





WANTED—TWO GOOD MEN 
Band sawver and filer for mill cutting walnut. 
MAIN OFFICE BOX 296, Springfield, Mo. 


WANTED—AT ONCE; GOOD MOULDER MAN; 
Must be able to get production, Give references, ex- 
perience and state salary expected. 

Address “TL. 101,’’ care American Lumberman. 


CABINET WORKERS. 
Skilled men. Open shop, excellent working conditions, 
steady jobs. Give references and state pay desired. 
WARREN-HUCKINS COMPANY, E. 4th St. and Rail- 
road Ave., Jacksonville, Fla. 


Address 











DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 








COMMISSION SALESMEN WANTED 
In all good consuming points by a manufacturer of 
southern hardwoods and pine. Can furnish 150 cars 
monthly. 
Address 


“M, 103,’’ care American Lumberman. 


WANTED—EXPERIENCED SALESMEN 
To sell crating and boxing lumber to Chicago consuming 
trade, in either carload or wagon-load lots. Good 
salary. Permanent. 
Address “LL. 139,’’ care American Lumberman. 


WEST COAST LUMBER MANUFACTURING 
Concern has position open for Salesman in Southern 
Illinois; one familiar with lumber and millwork pre- 
ferred. Write full particulars as to qualifications, expe- 
rience, salary, age ete. 











Address “T,, 122,’ care American Lumberman. 
WANTED--EXPERIENCED 


Hardwood lumber salesman with car for Milwaukee re- 
tail yard. Salary optional to the man that produces. 
Must furnish references. 

Address “LL, 133.’’ care American Lumberman. 





FROM:A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 


I am writing you in part to let you know the ad in- 
serted in your paper has been very good and results 
more than satisfactory. I was surprised to get so many 
letters from competent men. 





WANTED—EXPERIENCED: 


Hardwood and hemlock lumber salesman of proven abil 
ity to represent Wisconsin manufacturer in Michigan, 
Northern Indiana and Chicago markets. Must be be 
tween 35 and 45 years oid und a go-getter. Good prop 
osition to the right man. Our timber resources suf 
ficient for ten years’ operations, 


Addiess “M. 114.7? care American Lumberman. 





WANTED—HIGH CLASS SALESMAN 
Capable holding position Assigtant Sales Manager. Sell 
factory production, Sixty million feet annually oak 
flooring, trim, ete. Only high class man considered. 
Good salary to man with proper qualifications. 

Address “M. 130,’’ care American Lumberman, 


WANTED—BY ESTABLISHED 
Southern yellow pine wholesaler a wide-awake hustling 
salesman for Northern Ohio territory. Also on for New 
Jersey and Eastern Pennsylvania. Please give all infor- 
mation in first letter. 
Address “EL, 114,’? care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
Chicago wholesaler and retailer wants to get in touch 
with a practical lumber salesman with established trade. 
Let us know your specialty. Will finance any legitimate 
proposition, 

Address “LL. 140,”’ care American Lumberman. 


WANTED—SALESMEN 
Can use two or three high class men capable of selling 
millwork direct to builders in Cook County, Ill. If 
you can invest $5,000 in a money-making concern we 
can offer you a real opportunity. None but thoroughly 
experienced young men need apply. 
Address ““K. 103,’’ care American Lumberman. 


SPECIALTY SALESMEN 
To sell high-grade specialty to retail yard trade. Real 
advantage in price over all competition. Free news- 
paper advertising for each dealer with opening order. 
Liberal commission. Permanent. Start side line if pre- 
ferred. Address MANUFACTURER, Room 836 Trans- 
portation Building, Chicago. 


EXPERIENCED COMMISSION 
Lumber salesmen in all important lumber consuming 
centers, to sell genuine Alaska spruce, chiefly factory 
stock and clears. Want only high-class men. Liberal 
commissions. 
Address 

















“‘H. 181,’’ care American Lumberman. 


WANTED 
By Pittsburgh leading wholesale and manufacturing 
company handling a general line—Idaho white and west- 
ern pine, Oregon and California pine, hemlock, yellow 
pine, spruce, fir and cedar, also K. D. frames, mould- 
ings, etc’, high class salesmen, familiar with yard trade 
and industrial concerns in Pennsylvania, Ohio, New 
York, New Jersey, Michigan and West Virginia. Write 
us, giving age, references and territory most familiar 
with, experience and salary desired. Write P. 0. BOX 
NO. 438, Pittsburgh, Pa. 
WANTED—SALESMEN 
To sell nego pine and gulf red cypress lumber on a 
commission bas 
ELM CITY LUMBER COMPANY, New Bern, N. O. 
COMMISSION SALESMEN 

West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 











High-class references required and given. Exclusive 
territory. 
Address “R, 23,’’ care American Lumberman. 





WANT A GOOD SALESMAN ? 
Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMBURI- 
CAN LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 





POSITION WANTED—MANAGER 
Zest of reference as to character and ability. 
years’ experience as manager of retail yards, country 


Twenty 


and city. Good at selling, buying, credits and general 
management. Available at once, 
Address “M. 127,’’ care American Lumberman. 


LADY BOOKKEEPER AND STENOGRAPHER 
10 years’ experience at one point in lumber and hard- 
ware business. <A-1 references. 

Address “M. 125,’’ care American Lumberman., 


EXPERIENCED LUMBERMAN 
Desires position in executive, managerial or advisory 
capacity. Single, eighteen years’ experience lumber, 
box shook and pulp und paper. Good judge of property 
values. Prefer Pacific coast location. Now manager 
California pine operation. 
Address “M. 126,’’ care American Lumberman. 


YOUNG MAN AGE 27 
With two years’ sawmill experience and three years 
in yard handling all kinds of building material and 
fuel, wants position as manager or assistant manager 
of retail lumber yard. Can furnish best of references 
as to ability and ‘character. Address K. M. KINNEAR, 
care Andrews Lbr. Co., Daggett, Mich. 
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IT WILL PAY YOU TO INVESTIGATE MY 
RECORD 


Will bear the closest scrutiny. If you are looking for 
a man for a permanant organization who will be val- 
uable to you in the years to come, drop me a line. I 
have had experience as yard man, salesman, collector. 
bookkeeper and manager. Last concern I was with went 
out of business. Married, age 33. 

JAMES E. FERGUSON, Princeton, W. Va. 


EXPERIENCED LUMBERMAN 
Forty. Six years’ managing retail yards in Minnesota 
and Wisconsin. Two years studying production in 
Oregon and California mills. Wants position as man- 
ager of retail yard in progressive town. 
G. M. C., Box 837, Fort Bragg. Calif. 





YOUNG MAN, 24 
Penn State graduate in Wood Utilization, anxious to 
break into the lumber business, keen, ambitious and 
trustworthy, with no encumbrances; willing to go any- 
where. Trial asked. 
Address “M. 129,’’ care American Lumberman. 


RETAIL YARD MANAGER WANTS POSITION 
To manage retail yard; experienced in all phases of 
retail lumber-millwork business; at present employed. 

Address “L. 130,’’ care American Lumberman. 


A. 1 DETAILER AND BILLER 
Open for position. Have had mill experience; can list 
off plans. 
Address 








“TL. 128,’’ care American Lumberman. 





SUCCESSFUL SALES MANAGER 
Can sell output several reliable small mills or planers 
specializing on car material, along with his own. Rea- 
sonable commission. 
Address “M. 106,’ care American Lumberman. 


WANTED: 
Man with fifteen years’ experience in lumber business 
desires connection with some manufacturer of spruce, 
fir, white pine and doors and windows. Exclusive for 
the state of Florida. Have a good following in the 
state. References exchanged. 
Address “M. 107,’’ care American Lumberman. 





SALESMAN WITH ESTABLISHED TRADE 
Philadelphia, Pa., district. Southern hardwoods, avail- 
able Jan. Ist, ready to produce at once. What propo- 
sition have you to make? 

Address “LL. 125,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of lumber and building material yard. 7 years’ expe- 
rience. Can take estimates, measurements, do detailed 
work. Good at collections, credit and general office 
work. Wis. preferred. Available Jan. 1. References. 
Address “LL, 144,’’ care American Lumberman. 








WANTED—ANYTHING: 
Thirteen years’ experience with one company—good 
position now as manager—live and have shown results— 
want town over five thousand—age 34—go any place 
open Feb. Ist. 
Address “M. 108,’’ care American Lumberman. 


PRACTICAL HARDWOOD LUMBERMAN 
Familiar stump to consuming market, now sales man- 
ager hardwood mills, will accept proposition after Jan- 
uary 15th. 

Address “M. 102,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Or assistant manager of lumber yard, 15 years’ expe- 
rience in all phases of retail lumber, buying, manager, 
selling, superintending and material estimator. Avail- 
able at once, 
Address “F, 106,’’ care American Lumberman,. 


CIRCULAR SAWYER WANTS WINTER 
Work, anywhere in East or South, knows hardwood 
grades. Address ‘‘M,. 118,’’ care American Lumberman. 


POSITION WANTED 

Assistant manager or office manager Retail Yard; 
14 years’ experience manufacturing company. Must 
offer opportunity for advancement. Capable handling 
strong position. Now employed but desire change. 
Best of references. Present connection entire business 
eareer. Age 33. Middle west or southeast preferred. 

Address “M. 119,’’ care American Lumberman. 

















DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and 
reaches every state in the Union. If you did not want 
it known you were advertising, we could key the ad- 
vertisement. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Ill. 





AGGRESSIVE LUMBERMAN 
With executive ability wants management or asst. 
management of Retail Yard where initiative will count. 
Experienced in buying and selling, good salesman and 
collector, capable of handling large volume. Willing to 
buy interest later if agreeable. West or Southwest 
preferred. 
Address “M. 120,’’ care American Lumberman. 


A GOOD MAN AT A REASONABLE SALARY 
Age thirty-eight, twenty years’ practical experience 
manufacture and sales, wants connection northern man- 
ufacturer as sales or assistant sales manager or rep- 
resentative Wis., Mich. or Ill. for West Coast or south- 
ern manufacturer. Know territory and products. Good 
education and references. Available at once. 

Address “M. 123,”’ care American Lumberman. 


POSITION WANTED BY 
All around lumberman. Married man, thirty-eight, good 
education, twenty years’ experience stump to trade. 
Familiar with northern and southern hardwoods and 
softwoods and West Coast products. Now employed, 
sales manager large manufacturer and wholesaler in- 
vites change about Jan. 1st. Good reason for change. 
Refer present employers. Prefer connection with man- 
ufacturer or large wholesaler. Salary to start reason- 
able. Also know retail business. Must be permanent. 
Can satisfy every respect. 
Address “M. 124,’’ care American Lumberman. 











EXPERIENCED WELL KNOWN WHOLESALER 
And buyer of California white and sugar pine with 
wide mill and trade acquaintance desires connection 
with eastern firm as West Coast manager and buyer. 
Address “TL. 142,’’ care American Lumberman. 


FULLY QUALIFIED BAND SAWYER 
Wants position anywhere at once. Reference, Glade 
Creek Coal & Lumber Co., Hamlet, W. Va. . Address 
IRA M. PHILLIPS, 39 Free St., Fredonia, N. Y. 


I WANT SOMEBODY TO STAKE ME 
In the lumber business, prefer private yard where owner 
is old and expects to retire. Prefer town of 3,000 to 
4,000 in corn belt, with good future. 20 years’ expe- 
rience in N. W. territory. 17 years in one place. Can 
make sketches and figure bills of material and handle 
complete contracts for the construction of buildings. 
I am 40 years old and in good health and raring to go. 
Can handle business up to and over $200,000 annually. 
Address “LL. 146,’’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Age 35, healthy, active, experienced in railroad build- 
ing, teams and skidder operations. Accustomed to 
logging in very hilly country. Best reference furnished. 
Address “K, 138,’’ care American Lumberman. 


EXPERIENCED SAW MILL FOREMAN 
Wants to make a change. Can go any place. Any kind 
of timber. 

Address 


WHOLESALER—EXPERIENCED 
All problems sale of Y. P. & West Coast woods from 
office; also broad road exp. Desire conn. Asst. Sales 
Mgr. Est. wholesaler, Mfr., or Mgr. smaller Wholesaler. 
Address “K, 125,’’ care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 
Many years’ experience National rules. South, Central 
and Eastern States. Six years’ road work. Can report 
at once. 

Address “Tt, 106,’’ care American Lumberman. 


WANTED—POSITION AS BOOKKEEPER OR 
Manager of retail lumber yard. Married. Age 43. Can 
furnish references. 20 years’ experience as accountant, 
office manager, yard and planing mill superintendent. 

Address “EF. 107,’’ care American Lumberman. 


ESTIMATOR, DETAILER, SALESMAN 
Experienced in New York, Chicago and Indianapolis 
methods. High grade references. Prefer firm where 
stock can be taken as part compensation. 

Address “LL. 104,"’ care American Lumberman. 


OFFICE MAN 
10 years’ experience in wholesale and retail trade. 
Desire permanent position live concern. 
Address “L. 102,’’ care American Lumberman. 


WANTED—TO MAKE A CONNECTION 
Whereby could invest $8,000 to $10,000 in retail yard 
and take management. Experienced, reliable and well 
recommended, Ready January Ist. 

Address “LL. 118,”’ care American Lumberman. 


EXPERIENCED LAND AND TIMBER MAN 
An all around lumberman and manager, will go any 
place, wants steady position; age 36. 

Address “T,, 120,’’ care American Lumberman. 


WANTED—POSITION AS LOGGING SUPT. 
15 years’ experience with team and skidders. Employed 
now. Good reason for change. 

Address “L. 134,’’ care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Fast Mills. No Cracks. What have you? 
Address “LL. 136,’’ care American Lumberman. 














“K, 109,”’ care American Lumberman. 
































WANTED—POSITION 
Lumber salesman with fourteen years’ experience selling 
white pine, spruce, ete. Thoroughly acquainted with 
New York State and Pennsylvania territory. 
Address ‘‘H. M. B.,’’ care American Lumberman. 


WANT TO SELL ON COMMISSION OR SALARY 
Basis yellow pine in New York City and surrounding 
territory; long experience in wholesale lumber busi- 
ness; can give good reference. 

Address “M. 116,’’ care American Lumberman. 


EXPERIENCED LUMBERMAN 
Wants position ag salesman, buyer, or manager, Thor- 
oughly familiar with all white and yellow pine grades 
and West Coast products; ten years’ selling and five 
years’ buying experience, best reference. 
Address “K, 101,’’ care American Lumberman. 
SITUATION WANTED AS ESTIMATOR 


Detailer or biller familiar with all classes of work. 
Address “E. 131,’’ care American Lumberman, 














WANTED 
Sales position with reliable Manufacturer or Wholesaler. 
Young man, 26; four years’ experience in manufacturing 
end, four years’ sales. At present employed as assistant 
sales manager by large Northern manufacturer. 
Address “TL. 137,’’ care American Lumberman. 


YOUNG MAN, THIRTY-THREE 
High school and business college education; married. 
Five years inspector Northern Hardwood; charge of 
woods for stumpage owners on Hardwood and Pulp- 
wood operation by R. R. Five years. Timekeeper and 
Paymaster on construction work, four years. Available 
Jan. 15. Best of references. 
Address “LL. 138,’’ care American Lumberman. 


EXPERT BAND FILER DESIRES POSITION 
Twenty-five years’ experience on log bands and resaws. 
Also capable of filing resaws and acting as foreman of 
planing mill. Open for position after Jan. 1st. Refer- 
ences. Address ‘BAND FILER,’’ 306 Meade St., Wil- 
kinsburg, Pa. 











EXPERIENCED LUMBER AND 
SASH AND DOOR MAN 
Open for position as manager, salesman, or position 
with a line company. Ten years’ experience. Prefer 
a western opening. 
Address “*H. 137,’’ care American Lumberman. 


YOUNG MAN 
Several years’ experience as salesman with large South- 
ern Pine and Hardwood Manufacturer, desires Sales 
position in Southern or Central States with reliable firm. 
Now employed. Best references. Reason for making 
change will be satisfactorily explained. 
Address “G. 131,’’ care American Lumberman. 


FIRST CLASS BAND SAW FILER 
Wants position, 20 years’ experience. 
Address “P. 17,’’ care American Lumberman, 


YOUNG LADY BOOKKEEPER WANTS POSITION 
Experienced as bookkeeper large retail lumber yard. 
Also comptometer operator and typist. Furnish A-1 
references. 

Address 











“K. 136,’’ care American Lumberman. 


LUMBERMAN 
Young man desires position as yard manager, assistant 
or other responsible work. Available in two weeks. 
Address ‘“‘H. 110,’’ care American Lumberman. 


BOOKKEEPER—ACCOUNTANT 
Six years’ lumber manufacturing experience in Appa- 
lachian region desires to change position after Jan. Ist. 
Married, 30 years old. Prefer town with good schools. 
Address “K. 132,’’ care American Lumberman. 











HARDWOOD LUMBERMAN 
Of initiative and capacity, at present employed, will 
make change first of year. A practical lumberman, re- 
sourceful salesman, experienced office and sales manager. 
A young man, unmarried, of good repute and personality. 
Present and former employers as references. 
104,’ care American Lumberman. 


Address Me 7 











PATENT-SENSE , 
Valuable book (free) for inventors seeking largest de- 
served profits. Write LACEY & LACEY, 728 F S&t., 
Washington, D. C. Established 1869. 











HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department when 
you want to sell something in the lumber industry. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 








WE ARE IN THE MARKET FOR 
Carloads of cheap wood lath. 
A. R. RUTLEDGE, 3354 Scotten, Detroit, Mich. 





LUMBER WANTED—CLEAR OAK SQUARES 
2x2x30”, 36”, 42” and 54”, 214x2'4x30”, 3x3x30”, several 
cars each dimension or carloads of mixed sizes. Quote 
lowest cash price f. o. b. cars to 

Address “F. 117,’’ care American Lumberman. 


WALNUT LOGS WANTED 
Walnut logs and stumps wanted. WALTER A. WEST- 
GATE, Office and saw mill, Aurora, Illinois. 


WANTED—DEPENDABLE SOURCES ONLY 
For oak poles, reaches, bolsters and hickory axles, mixed 
or straight cars. Terms 75 per cent against S/D and 
B/L. ROBERT ALBRIGHT, Minneapolis, Minn. 


WANTED 
Five hundred cars walnut logs. ‘Twelve inches and up 
diameter, eight feet and up long. We inspect at ship- 
ping point and pay cash. ; ; 
GEO. W. HARTZELL, Piqua, Ohio. 














GET IT WHEN YOU WANT IT 


By advertising in the paper that reaches the people 
who can give you what you want. Many opportunities 
are given each week to the readers of the classified 
ads. Advertise now. 


AMERICAN LUMBERMAN, 431 So. Dearborn S8t., 
Chicago, Ill. 











HARDWOOD SWITCH TIE CONTRACT WANTED 
Northern Michigan and Wisconsin hardwoods, Duluth 
South Shore Ry. 

CLARENCE KANE, De Fer, Wis. Iron Co. 








AMERICAN CUMBERMAN 
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TROPICAL HARDWOOD 
Proposition wanted. 


Address ‘I. 119,’’ care American Lumberman. 





WANTED—LARGE LUMBER SAWING CONTRACT 
Am equipped with two big portable sawmills and steam 
engines. Write to R. R. GUINTER & CO., Eleroy, Ill. 


WANTED—TO BUY A GOOD LUMBER YARD 
Or interest or trade good income and residence prop- 
erty for interest in good paying lumber or lumber and 
coal business. 

Address “LL, 105,’’ care American Lumberman, 
WILL PAY CASH FOR ONE OR MORE 
Retail lumber yards located in Illinois and Eastern In- 
diana. Address ‘‘G. 121,’’ care American Lumberman. 

I WANT TO BUY 
A Lumber Yard in the Corn Belt. 
Address “FE, 135,’’ care American Lumberman. 


WANTED—TO BUY FOR CASH 


By an individual good retail lumber yard. 
Address “E. 120,’’ care American Lumberman. 


WANTED—A GOOD RETAIL YARD 
In a good town or small line of country yards. Cash deal. 
Address “D. 109,’’ care American Lumberman. 


























WANTED—AT ECKERMAN, MICH. 
One 7 or 8 ft. right hand band mill with steam feed, 


carriage, nigger, 

ment, wood saw, etc. 

E. H. SHELDON CO., Muskegon, Mich. 
WANTED 


54” Mershon band resaw in good condition. 
DORCHESTER LUMBER COMPANY, Badham, S. C. 


WANTED—TO BUY 
One or more second-hand trail-mobiles. 
Address “TL. 110,’’ care American Lumberman. 


kicker, edger, trimmer, filing equip- 











IF YOU WANT TO CUT A SMALL TRACT 


Of timber and want to get a portable mill for it, a small 
ad in the American Lumberman will put you in touch 
with some such operator who is through with his mill. 

If you want to sell the mill, put an ad in the Amer- 
ican Lumberman. You will find anotber fellow who 
will want just what you have, 


AMERICAN LUMBERMAN. 
431 8. Dearborn St., Chicago, II. 





poset 
state 


FOR RENT OR SALE 
Nice lumber shed at small point near Ottumwa, Iowa. 
Can rent property as well as residence very reasonably. 
Small capital will handle. Hustler can do well. Could 
have facilities of Ottumwa High School (one of the 
best in Iowa) at moderate cost. 
Address “M. 110,’’ care American Lumberman. 


OWNER LEAVING THE CITY 
Will sell all or part interest in lumber, planing mill 
and building material business, Indianapolis. Approxi- 
mately $150,000, no real estate, part interest, approx- 
imately $50,000, or long terms, if purchaser has thor- 
ough knowledge of the lumber business and is capable. 
Address “M,. 109,’’ care American Lumberman. 


RETAIL YARD FOR SALE 
My wholesale business growing and desire to devote my 
entire time to it. Wish to sell my well located profitable 
retail business. Indiana. Principals only. 
Address “TL, 149,’ care American Lumberman. 


FOR SALE—RETAIL YARD 
In western part of Wisconsin. Good location. 
eellent opportunity in a good city. 
Address “LL. 147,’’ care American Lumberman. 


FOR SALE—RETAIL LUMBER AND 
Building supply yard. County seat, best growing dairy 
section in central north Wisconsin, $50,000 annual sales; 
ean be doubled by adding fuel. 

Address “TL. 145,’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD 
Lumber yard located in city of 50,000 population in 
New York State for many years, Reason for selling— 
fll health. 

Address “F, 116,’’ care American Lumberman. 
FOR SALE—SEVERAL RETAIL YARDS 
Tocated in fine dairy, fruit and summer resort section 

of Northern Wisconsin. 
Address “K, 110,’’ care American Lumberman. 
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FOR SALE: LUMBER AND COAL YARD 
With small mill in industrial city in Ohio. Annual 
business $110,000. Average value of merchandise $25,- 
000. Established and profitable business, well located. 
Good reasons for selling. 

Address “K, 189,’’ care American Lumberman. 


FOR SALE—RETAIL YARD 
In best dairy section of Northwestern Wisconsin. 
Address “*A. 130,’’ care American Lumberman,. 


FOR SALE—ONE OF THE BEST 
Ketail lumber and coal yards in Northern Indiana. 
us up. It is worth while. 
Address “H. 138,’’ care American Lumberman. 


LUMBER YARD FOR SALE BY OWNER 
Located in prosperous town in North Carolina. Popula- 
tion 20 thousand. Wonderful opportunity for experienced 
Jumberman, 

Address 








Look 





“HW. 122,’’ care American Lumberman. 


FOR SALE—RETAIL YARD 
In New York State. Good business. Small investment. 
Address “Tl, 20,’’ care American Lumberman. 


FOR SALE 
Three good country lumber yards and grain elevators in 
Northern Illinois. All in good condition. Can be oper- 
uted on small expense, 
Address “E. 133,’’ care American Lumberman. 











FOR SALE—OFFICE EQUIPMENT 


1 No. 5 typewriter, on electric neostyle. 
machine and dictaphones. One Elliott 
chine, up to date Jumber lists. 

Address “M. 104,."’ care American Lumberman. 


One shaving 
addressing ma- 





FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book, ‘‘Tote Road and Trail,’’ by Douglas 
Malloch, ‘‘fhe Lumberman Poet.’’ Illustrated in color, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago. 








LIQUIDATION SALE 
CONSOLIDATED LUMBER COMPANY, 
MANISTIQUE, MICHIGAN. 

To be sold at public auction to highest bidder about 
one hundred million feet of standing timber and about 
fifty-five thousand acres of cut-over lands in the Upper 


Peninsula of Michigan—miscellaneous 
other personal property. 

Notice is hereby given, that pursuant to the instruc- 
tions of the stockholders and directors of the Consol- 
idated Lumber Company, all of the property of the 
company will be offered for sale to the highest bidder 
at the office of the company, in the city of Manistique, 
Schooleraft County, Michigan, on the twentieth day 
of January, A. D. 1926, beginning at ten o’clock in the 
forenoon of said day and continuing until all of said 
property is sold. 

The property will first be offered in parcels, then in 
a combination of such parcels less than the whole as 
may be requested by any proposed buyer who shall 
satisfy the committee by deposit of forfeiture or other- 
wise of his desire to buy and ability to pay therefor, 
then as a whole—the offer or offers producing the high- 
est price and best terms to prevail. Detailed lists of 
the properties showing the parcels into which it is 
divided for the purpose of this sale will be furnished 
upon personal or written, application to the office of the 
company at Manistique, Michigan. 

The liquidating committee of the company will be in 
session at Manistique during the day for the purpose of 
confirming sales. Not less than one-third of the pur- 
chase price shall be paid in cash and the remainder 
in not more than two equal payments maturing on or 
before one and two years respectively thereafter, the 
deferred payments to bear interest at the rate of six 
per cent per annum, payable semi-annually, and to be 
satisfactorily secured. 

CONSOLIDATED LUMBER COMPANY, 
Manistique, Michigan. 


FLORIDA LUMBERMAN DESIRES PARTNER 
WITH $20,000.00 CAPITAL 
A party with twenty-five years’ lumber experience, the 
last five of which have been in Florida, desires partner 
open wholesale business. Am conservative, have some 
capital to invest and personal acquaintances among manu- 
facturers shipping into Florida. Also with most of 
buyers in State. For this reason can produce as good 
results first month as less experienced party could show 
after several months’ operation. 
Address **M. 117,’’ care American Lumberman. 


OWNER LEAVING THE CITY 
Will sell all or part interest in lumber, planing mill 
and building material business, Indianapolis. Approxi- 
mately $150,000, no real estate, part interest, approxi- 
mately $50,000, or long terms, if purchaser has thorough 
knowledge of the lumber business and is capable. 
Address ““M. 109,’’ care American Lumberman. 


accounts, and 











WANTED—PARTNER 
With $15,000 or more cash and preferred clerical expe- 
rience to take charge office in large California city and 
handle sales when qualified. Advertiser is experienced 
California white pine buyer and wholesaler with wide 
mill and trade acquaintance and established business. 
Address “TL. 141,’’ care American Lumberman. 
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WASHINGTON MILL 


And logging equipment. 


LUMBER—SHINGLE 
See advertising page 73. 

. J. CHUROH, TRUSTER, 
1200 4th Ave. So., Seattle, Wash. 


CALIFORNIA SUGAR AND 

WHITE PINE OPERATION 
Complete logging equipment, new camps, railroad, sin- 
gle band sawmill, sixty thousand daily capacity; plan- 
ing mill, box factory, yards, sheds, ete., in first class 
condition and ready to operate. Cutting government 
and privately owned timber. Half billion feet adjoin- 
ing and available. Location main line transcontinental 





railroad. Ideal climate, excellent water. Labor plen- 
tiful. 
Address “M,. 112,”’ care American Lumberman. 





STOCK FOR SALE 
In woodworking plant now being organized in the south. 
This investment will give good returns and full particu- 
lars will be furnished to interested parties. 
Address ““M. 115,’’ care American Lumberman. 


COMPLETE MODERN PLANING MILL 
For sale cheap for cash or will trade for lumber or for 
interest in reliable and going operation. 
Address “H. 130,’’ care American Lumberman. 


WANTED—YARD MANAGER 
With $10,000 to $15,000 to invest and take active charge 
with view of buying an interest later. Experienced 
yard manager can find this a very profitable investment. 
Address “HH. 123,’ care American Lumberman. 


100 MILLION FEET PRINCIPALLY OAK 
Band and planing mill north, La. $450,000, part terms. 
Address “LL, 143,’’ care American Lumberman. 


FOR SALE—ONE SAWMILL OPERATING 
Daily with a capacity of 15,000. All logging equipment 
and about 5,000,000 feet yellow pine and more timber 
available. Write BOX 244, DeFuniak Springs, Fla., for 
further information. 


SAWMILL FOR SALE 
As going concern at Nashville, Tennessee. Electrically 
equipped circular sawmill specializing in walnut and 
Tennessee red cedar, with supply of oak, ash, maple, 
poplar, ete., available. Excellent site with private sid- 
ing, plenty of yard room and reshipping privileges. 15 
to $20,000 required. 
Address “TD, 115,’’ care American Lumberman. 


WANTED—ADDITIONAL CAPITAL 
Lumber company, corporation, near Los Angeles, wants 
experienced lumberman to invest $15,000 to $25,000 for 
expansion needs and be active. Good location in a fast 
growing territory. Address BOX 561, Sawtelle, Calif. 


FOR SALE—SAW MILL 
Single 8-ft. band and 66-inch vertical resaw. Mill and 
lumber yard fully equipped, ready to operate. Em- 
ployes’ houses and other buildings. 
L. M. RICHARDSON & S. L. AVERY, 
Trustees, 
Raco, Mich. 


























FOR SALE—INDUSTRIAL PROPERTY 


Located on Scott Ave. between Binghamton and Aulon, 
Memphis, Tenn. Fastest growing section in the south, 
Ideal location for a hardwood mill, concentration yard, 
retail yard, kiln drying plant or any other industry. 
Full details and personal inspection of blue prints can 
be had on request. 


CHARLES B. CAROTHERS, INCORPORATED, 
Memphis, Tenn. , 





FACTORY SITES FOR SALE 
In the best city in the United States for its size, barring 
none, for manufacturing, wholesaling or distribution. 
Address WARREN ROSS LUMBER CO., Jamestown, 


FOR SALE—BAND SAWMILL OPERATION, 
Complete; capacity, 40,000’ daily; located in town of 
20,000; plentiful supply of hardwood timber at low 
prices; six railroads; gravel highways in all directions 
make large supply of truck logs available; a profitable 
investment for hardwood operator seeking location with 
long run, Good reasons for selling. Property belongs 
to responsible firm, and is not a bankrupt nor forced-sale 
proposition. 

Address 





“TP. 121,’’ care American Lumberman. 


WANT MORE CAPITAL 
A live, money-making Chicago corporation requires ad- 
ditional capital to take care of its steady growth and 
can use the services of an experienced office manager; 
also mill man to superintend manufacturing interior 
mouldings and trim. None but young, experienced men 
will be considered who can invest from $10,000 to 


25,000. 
Address “*K, 102,’’ care American Lumberman. 


25M CAPACITY SAWMILL 
And box factory for sale. Will give some terms. Plenty 
available timber. Will consider income property. 
Address “AH. 103,’? care American Lumberman. 


. FOR SALE 
Woodworking plant completely equipped, electric power; 
at railroad; must sell quick. Address 
BOX 155, McClure, Pa. 


FOR SALE: 
¥ive year old band mill, resaw planing mill and two lath 
mills with 15 years’ cut of excellent hardwood timber 
in North Central state. Now being operated. Ready 
for immediate use. : 
Address “B, 109,’ care American Lumberman. 

















WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small |cost by advertis- 
ing in the ‘‘Want-Columns’’ of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, Ml. 
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WHEN YOU THINK LUMBER 
THINK “HANSEN-NIEDER” 
You know the Union Lumber & Shingle Co. stock 


at Union Mills, Washington. Well, we bought 
it. About 5,000,000 feet of mighty fine lumber. 


HANSEN-NIEDER, LUMBER COMPANY, 
1026 Henry Bldg., Seattle. 


“Send us your orders and inquiries.’’ 
Will send a stock sheet on request. 





SOUND RED KNOTTED 
TENNESSEE WHITE PINE. 
We have a an stock in 6/4, 8/4 and 12/4 dry for 
prompt shipment 
PLATEAU LUMBER COMPANY, Harriman, Tenn. 


WRITE FOR DELIVERED PRICES 
1 car 10/4 log run elm, band sawn. 
1 car 12/4 No. 1 & btr. poplar, band sawn. 
1 car 4/4 com, & btr. black gum. 
HOOKER LUMBER CO., Chattanooga, Tenn. 


FOR SALE 
Several cars each bone dry birch and hard maple 
4/4 to 8/4 thicknesses com. & better. Also 4/4 & 5/4 








basswood com. & better. 2 cars log run 10/4 flitch 
white ash. 4/4 & thicker No. 2 com. birch and hard 
maple. Address H. A. PLUNKETT, Rutland, Vt. 





SITKA SPRUCE 
100 M’ 12/4 B&better Air Dried Rough. 
100 M’ 16/4 B&better Air Dried Rough. 
6” & wider, average 9”, 8’ & longer average 18’. 
SULLIVAN LUMBER COMPANY, 
Portland, Oregon. 


be ret ee ron SALE 





7,000 ft. 4/4 FA 12 t. 4/4 FAS Shorts. 
900 ft. 8/4 FAS, 000 tt. 5/4 FAS Shorts. 

7,000 ft. 4/4 2,000 ft. 6/4 FAS Shorts. 

5,000 ft. 5/4 FAS Cherry. 30,000 ft. 4/4 FAS Strips. 

3,000 ft. 5/4 8 2% to 514”. 

40,000 ft. 4/4 — Com, 2,500 ft. 3/4 No. 2 Com. 

25,000 ft. 5/4 No. 1. Com. 50,000 ft. 4/4 No. 2 Com. 

5,000 ft. 6/4 No. 1 Com. 5,000 ft. 5/4 No. 2 Com. 

4,000 ft. 8/4 No. 1 Com. 5,700 ft. 6/4 No. 2 Oom. 

12,000 ft. 4/4 Pattern. 3,000 ft. 8/4 No. 2 Com. 

12,000 ft. 5/4 Pattern. 50,000 ft. 4/4 No. 3 Com. 

3,000 ft. 5/4 Pattern. 

1,000 ft. 6/4 Pattern. 

10,000 ft. 4/4 Fas SND. 

5,000 ft. 4/4 No. 1 Com., SND. 


7,000 ft. 5/4 Com. & Btr. SND. 
3,000 ft. 6/4 Com.&Btr. SND. 
‘All this lumber is _—— on our y ards here ready 
for immediate shipment 
WARREN ROSS LUMBER COMPANY, 
Jamestown, » 2 





FOR SALE 
3 cars No. 1 Com. & Better 4/4 Po 
40 M ft. Hickory Axle Siding, 8/4 & 10/46" & 12’ long. 
If in the market write or wire. 
L. E. McKINLEY, Campbellsville, Ky. 


FOR SALE 
5 cars 4/4 No. 2 common basswood. 
10 cars 4/4 No. 3 common chestnut. 
Rough, surfaced or resawed. 
DELPHI LUMBER COMPANY, Clarksburg, W. Va. 


FOR SALE 
100,000 ft. 8/4 gum, 15,000 ft. 8/4 oak, one car af 
maple. Several cars 4/4 oak, gum and ‘maple; No. 
Com. & Better, all year old. 
A. C. BOLANDER, Ste. Marie, III. 


FOR SALE 

1 car 8/4 selects soft yellow cypress lumber. 

1 car 8/4 Red Gum, sap, no defect, 70% red. 

2 cars 8/4 No. 1 com. soft yellow cypress lumber. 

1 ~ mi No. 2 com. poplar, 35% B. aud 65% A. grade 
umber. 

3 cars 10/4 soft maple No. 2 com. and better lumber. 

1 mixed car 4/4 No. 2 com. poplar and 4/4 cypress 
lumber. C. WILSON, Halls, Tenn. 


FOR SALE: 
voat lumber or dimension stock. WALTER A. WEST- 
ATE, Office and saw mill, Aurora, Illinois. 


FOR SALE—%3000 HARDWOOD PILING 
Loading point Corydon, Pa., on P. R.“R. P. O. address 
EDWARD G. ANDERSON, Johnsonburg, Pa. 





























ARKANSAS TIMBER LANDS FOR SALE 


Five thousand acres in Newton County, Arkansas. Red, 


White and Black Oak, Pine, Hickory, Gum, Priced 
reasonably. S. C. ROSE, Coldwater, Mich. 


FOR SALE AT SULLIVAN’S LANDING 
Grand Marais, Mich., Alger Co., south shore Lake Su- 
perior, 200 acres timber, beech, birch, marie, hemlock, 
Norway and white pine and cedar. For particulars, 
— > M. THOMPSON, 2805 Indiana Ave., Chi- 
cago, 8 








FOR SALE 
About 20,000 acres of virgin hardwood with about 5,000 
ft. mostly white oak, balance pine, hemlock, chestnut, 
ete. A short haul to N. & W. Ry. For better partic- 
ulars, write “L. 103,’’ care. American Lumberman. 








112 READERS FOR ONE CENT 
CAN YOU BEAT IT! 


A five line advertisement inserted in the Wanted and 
For Sale Department costs $1.25 for one insertion. The 
AMERIOAN LUMBERMAN prints and delivers about 
14,000 copies every week—your five line ad could be 
delivered at a cost of 1 cent to each 112 subscribers. 
No other way to reach the Lumber World and Wood- 
working Industries so quickly and cheaply. We carry 
your message. Advertise in the 


AMERICAN LUMBERMAN, 
431 South Dearborn Street, 
Chicago, Illinois. 


DO IT NOW. 





FOR SALE—TIMBERED LAND 
AND LARGE ACREAGE 


Prices reasonable, with terms. 
BAINBRIDGE REALTY COMPANY, 
Chason & Jones, 


Bainbridge, Georgia. 





B. C. TIMBER 
350,000,000 ft. crown granted and exportable 
timber, principally fir. Price $1.00 per thousand. Full 
particulars from 
CANADIAN FINANCIERS TRUST COMPANY, 
839 Hastings Street West, 
Vancouver, B. C. 


For sale 





B. C. TIMBER FOR SALE 
37,500,000 feet on logging stream. Mostly cedar, hem- 
lock and white pine. For sale very reasonable to close 
—,. MILTON L. SMITH, 17 North State St., Chi- 
cago, Ill. 





M. A. GRAINGER & COMPANY, LTD. 
Metropolitan Building, Vancouver, B. O. 


Advice and Services 
concerning 
TIMBERLAND, SAWMILLS, 
LOGGING OR PULP PROPOSITIONS 
In British Columbia or the West. 


Officers and Directors: 
M. A. Grainger, Pres.; Aird Flavelle, Vice-Pres.; 
F. R. Pendleton, Director; J. Lafon, Forest Engineer. 





FOR PINE AND FIR TIMBER LANDS 
Write FAVELL-UTLEY REALTY CO., Lakeview, Ore. 





PERHAPS YOU ARE ABOUT TO RETIRE 


from the lumber business and you have a yard for sale— 
you are going to Florida or California—an ad in the 
American Lumberman will find yos a buyer. 
AMERICAN LUMBYRMAN, 
431 S. Dearborn St., Chicage. Ill. 











3 PHASE, 60 CYCLE Geemarees. 
1—125 KW, 900 RPM, 240 Volt, 


1— 40 KW, 1200 RPM, 240 Volt, 
Large stock Motors, A. oe 
Vv. M. NUSSBAUM & CO.., vert ~ Ind. 
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WAYNE REBUILT MACHINERY 


“Known by every user for Its Quality 
and to be Invariably as Represented.’’ 


MOLDERS 

One—12” Yates No. 108 
One—12” Smith No. 105-A 
One—10” Fay & Egan No. 4% 
One—10” American No. 20 
One— 9” New Hermance 

One— 8” Hermance No. 50 
One— 6” American No. 3 


BAND RESAWS 
One—54” Mershon ‘‘Twin’’ Band Resaw 
One—54” Berlin No. 287 Horizontal Band Resaw 
One—60” Connell & Dengler 
One—54” Mershon ‘‘New Standard’ 
One—54” Yates V-4 
One—54” American 
One—54” Gilbert No. 2 
One—44” McDonough 


Our 64-page WAYNE LIST for December now ready. 
Lists and gives details 
around—1400—machines. 

SEND US YOUR INQUIRY. 


WAYNE MAOHINERY COMPANY. : 
Fort Wayne, Indiana. 





DRY KILN EQUIPMENT 
Apparatus for Sturtevant Modern Dry Kiln, consisting 
of one Multivane No. 10 fan, four sections of four rows 
each six by eight foot heaters, sheet steel casing for 
heaters with connection to fan, also humidifier pipe with 
brackets. In use only a short time. Engineering for 
installation supplied. Attractive price for immediate 
disposal. 
THE ZICKGRAF COMPANY, DENMARK, §. C. 


FOR SALE 
One Allis-Chalmers No. 00 Pacific Coast type edger, 
right hand. Width 66 inches. Bargain. Address 
SUNCREST LUMBER COMPANY, 
Sunburst, North Carolina. 


FOR SALE 
1 Cochrane 8” figure 17 vertical receiver separator 

for descending current 125 lb. steam pressure 

with gauge fittings and drain valve. Price. ..$200.00 
1 Cochrane 600 HP feed water heater and pur- 

SOUE: UNO a cdccatencdecudacdiauadededeanaaa 450.00 
This is new equipment left on our hands by canceled 
order. —s — made for quick sale and are f. o. b 
Milwaukee, 

ALLIS- CHALMERS MFG. CO., Milwaukee, Wis. 


- WOODWORKING MACHINERY 
New and used stock at all times. Write for full par- 


ticulars. 
MERIT MACHINERY COMPANY, 
1511 N. Broadway, St. Louis, Mo. 


FOR SALE—ONE AMERICAN SELF FEED 
Circular rip saw (Fig. 5711) complete for belt drive. 
Condition like new. 

WEST MICHIGAN FLOORING CO., 
Manistee, Mich. 


FOR SALE 1 WYSONG AND MILES NO. 257 
Belt sander with adjustable table. In good condition. 
Address THE ALLEN A. SMITH CO., Toledo, Ohio. 


FOR SALE—COMPLETE SAW MILL 
One 8’ right hand Allis-Chalmers single band mill with 
all necessary equipment for complete operating unit, in- 
cluding power plant. SPICH RUN LUMBER COM- 
PANY, Locust, Pocahontas County, W. Va. 























YATES REBUILT MACHINERY 


The following machines have been rebuilt at the Yates 
rebuilding plants named. If you need such a machine 
and it is in your locality, you save considerable in 
freight rates alone. Any of the nine Yates rebuilding 
plants located centrally throughout the United States 
can supply you with any type woodworking machine: 


Yates 0-4A, 8” Moulder. Chicago Warehouse. 

Yates 177, 30” Double Surfacer. New York Warehouse. 
Berlin 48” Invincible Sander. Buffalo Warehouse. 
Mershon 54” Belt Resaw, Suffolk, Virginia. 


P. B. YATES MACHINE COMPANY, 
Used Machinery Department, 
Beloit, Wis., U. 8. A. 





FOR SALE 
100-125 thousand capacity circular, gang sawmill comr- 
plete. Dry kiln; sheds and buildings; five years old; 
in A-1 condition. Can deliver immediately. 
LOCK, MOORE & CO., LTD., Westlake, Louisiana. 


WICKES GANG FOR SALE 
One number ten Wickes belt-driven gang, twenty-inch 
stroke, steam press rolls. In first-class condition and 
is pow clean and ready for shipment. Here’s a bargaip 
for someone. 
Address “S$. 119,’ care American Lumberman. 








WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lumber 
industry, you can get it at a small cost by advertising 
in the ‘‘Want-Columns” of the AMERICAN LUMBER- 
MAN, Manhattan Bldg., Chicago, 111. 
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FOR SALE 
NAGLE CORLISS engine, twin cylinder, 
36” leather belt and countershaft. 
1—20" x24" INGERSOLL RAND COMPRESSOR, 18”x24” 
steam, complete with tank, piping. ete. 
1—45 to 50 H. P. OTTO DIESEL ENGINE, like new, 


1—500 H. P. 


tank, compressor, et« 
THE CABLE EXCAVATOR CO., 
Fernwood, Del. Co., Pu 





FOR SALE 


1 HAMILTON CORLISS ENGINE 

Cylinder 20”x4s8” Band wheel 16'x33” This engine 
has been kept in the highest state of efficiency. Re- 
moved because we needed more power. 


1 ERIE CITY SLIDE VALVE ENGINE 
Cylinder 18”x22” Balance wheel 84”"x24\%”. 


gine has been kept in most excellent order. 
moved because we needed more power. 


This en 
Was re- 


Both above ENGINES can be seen here any time. 
will give excellent service 


They 


Also a lot of 
used condition 


used PULLEYS and HANGERS in good 
Ask for particulars, 


MT. VERNON CAR MFG. CO., 
Mt. Vernon, Ill. 





OIL ENGINES 
For Sale. 
1—McIntosh & Seymour, 200 H. PL. 
dut; Diesel, 
1—Venn Severin, 125 H. P. type KX. Have been in 
use less than two years. Excellent condition. 
Both now in operation on belt drives and may be in- 
spected at plant near Brooksville, Flu. Can be released 
for immediate delivery 
FLORIDA ROCK PRODUCTS COMPANY, 
81614 Franklin St., Tampa, Fla. 


type 4-3-24 heavy 





NOW IS THE TIME. 


In this day of rapid transportation, when everything 
connected with American business is guing at a rapid 
pace, the men in the lumber business must keep abreast 
of the times and be fully prepared to take advantage of 
every opportunity that presents itself. 

If you are putting in some new machinery and taking 
out some old machinery, sell it to some one who can 
use it. Don’t let it stand ont in the rain and rust and 
depreciate into nothing. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, II. 
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90-LB. OPEN HEARTH 
Steel relaying T rails with joints. Splendid condition, 
fit for main line track service. Other weights, fro3s, 
switches, spikes, bolts, tie plates, ete. 
E. C. SHERWOOD, 50 Church St., New York. 


TWENTY-FIVE TON, 
‘Twenty-five pound, one hundred ton, twenty pound, No. 
1 relaying rail, all in first class condition and ready for 
immediate loading. 
RALPH H. ELY COMPANY, 
Frenchton, Upshur Co., W. Va. 


RAILS, ALL SECTIONS 
New and relaying rail, log cars and bridge girders, 
spikes, bolts; attractive prices quoted; material cen- 
trally located. M. K. FRANK, 
Park Row Bldg., New York, N. Y. 
Union Trust Bldg., Pittsburgh, Pa. 


RAILS—NEW AND RELAYING 
LOGGING EQUIPMENT 
LOCOMOTIVES, CARS, ETC. 

L. A. GREEN RAILWAY EQUIPMENT CO., 
First National Bank Bldg., Pittsburgh, Pa. 
RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights. 

Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 

















DID YOU EVER TRY 


Advertising in the classified department? Quick returns 
at a small cost. Send your ad to the AMERICAN LUM- 


BERMAN, 431 8S. Dearborn St., Chicago, Ill. 
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LOCOMOTIVES, LOCOMOTIVE CRANES AND 
STEEL RAILS 


44-ton Baldwin Prairie type 2-6-2 locomotive. 
42-ton Baldwin Consolidation 2-8-0 locomotive. 
68-ton Lima Mogul, type 2-6-0 locomotive. 
74-ton American Consolidation, type 2-8-0 locomotive. 
28-ton Porter Mogul, type 2-6-0 locomotive. 
36-ton Baldwin 2-4-0 locomotive. 
BIRMINGHAM RAIL & LOCOMOTIVE COMPANY, 
Birmingham, Alabama, 





FOR SALE 
Two Fordson tractor locomotives; five four wheel log 
ears, standard gauge; and 200 tons 30 and 35 Ib. steel 
rails. 
Address “EK. 112,’’ care American Lumberman. 


FOR SALE—CHEAP 
1-—20-25 ton industrial locomotive crane, D. D., A. 8. 
M. E. boiler, 50-foot boom, 8 wheel. Can be seen in 
operation now. 
1—Vulcan 26 ton saddle tank standard gauge locomo- 
tive—12x16. 
1—D. D. Meade-Morrison hoisting engine, 84x10. 
1—Lidgerwood double drum _ hoisting engine, 84x10 
A. S. M. E. boiler new 1924, used 2 months. 
1—™% yd. Haiss clam shell bucket. 
3—Stiff leg derricks; bucket operation. 
1—Hayward 4-leaf O. P. bucket, % yd. cap. 
4—10 ton guy derricks, mast 90’, boom 80’. 
HARRY C. LEWIS, 156 Market St., Newark, N. J. 





New. 





FOR SALE 
LOCATED AT NARKEETA, MISSISSIPPI 

About 225 tons 35 Ib. strictly first class relaying rail, 
all punched 2 in. to 4 in. and all same section, 
together with full complement of angle bars 
stripped off and bundled; also bolts and spikes 
in even weight kegs. 

This material will only appeal to people hunting some- 

thing extra good or who are considering purchasing new 

rail and fitting; can be seen at any time at Narkeeta, 

Mississippi, on the Mobile & Ohio Railroad. 

Also have 382 ton Heisler Locomotive and ten Standard 
Kilby forty thousand capacity log cars for sale: 
their condition same as rail, strictly first class. 

SUCARNOCHEE LUMBER COMPANY. 





WILL RENT AT REASONABLE PRICES 
Three standard gauge locomotives of various sizes. 
} K. FRANK, 

Union Trust Bldg., Pittsburgh, Pa. 

15 Park Row Bldg., New York, N. Y. 
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17 STANDARD GAUGE LOG CARS 
Air equipped, automatic couplers, 26” wheels, 3%x7” 
journals, 7x10” reaches, 12x12” bunks, 10’ wide with 
drop stakes. First class condition. SPICE RUN LUM- 
BER COMPANY, Locust, Pocahontas County, W. Va: 


FOR SALE 
One (1) 28 ton Lima Shay geared locomotive, rebuilt. 
Bargain. 
SUNCREST LUMBER COMPANY, Sunburst, N. C 


ONE STANDARD GAUGE 70 TON 
Three truck ‘‘Shay’’ locomotive, wagon top boiler, 200 
lbs. steam pressure. Excellent condition. 
One standard gauge 70 ton three truck ‘‘Climax’’ loco- 
motive, built new 1920, 200 Ibs. steam pressure. Ex- 
cellent condition. SPICE RUN LUMBER COMPANY, 
Locust, Pocahontas County, W. Va. 











GEORGIA CAR AND LOCOMOTIVE COMPANY 
Offices and Works, Atlanta, Georgia. 


Rebuilt Railroad Equipment. 
Locomotives—Cars—Coaches. 
Standard Trucks for Logging. 


Repair Parts for Cars and Locomotives. 


, 





FOR SALE 
One (1) 28 ton Lima Shay geared locomotive, rebuilt. 
TOMAHAWK STEEL & IRON WORKS, 
" Tomahawk, Wis. 


MOTOR TRUCK AND TRACTORS 
Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘‘Wanted and For Sale Department”’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 














demand by installing a 


catalog now. 


Turn Your Shavings Into Profit 


That is what many operators of planing mills and woodworking 
plants are doing today. There is always a good market for these 
waste products of your plant and you can “cash in” on the big 


Champion Shavings Baler 


Without obligating you in any way, we want to tell you about our two types 
and sizes of balers; how other operators are profitabiy using them; and how 
one of these balers will soon pay for itself in your plant. Ask for our complete 


Famous Manufacturing Co., 


110 Main Street, 
East Chicago, Ind. 











Complete 








National Blow Pipe & Mfg. Co. 


Limited 
NEW ORLEANS, LA. 
DESIGNERS MANUFACTURERS CONTRACTORS 


BLOW-PIPE Installations 


Positive High Pressure Pneumatic Systems 


FANS, DUST COLLECTORS, BLOW PIPING 


CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 


Cyclone Dust Collectors 
Automatic Furnace Feeders 





Steel Plate Exhaust Fans 
Exhaust and low Piping 





Complete Systems Designed, Manufactured 
and Installed; Old Systems Remodeled. 














Corner Rockwell Street 


2542-2552 West 2 1st Street 
CHICAGO, ILLINOIS 
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FARLEY CLOETSCHER 


MFG, CO. mancracronens 


GLAZED WINDOWS ualitybil 
WOODWORK 





STRAIGHT OR 
MIXED CARS 


zm 


BLINDS - FRAMES- 
MOULDINGS ETC. 
ANYTHING IA MILLWORK 


DUBUQUE, IOWA 








FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


‘Sat Shor Let Y€llow Pine 





‘AMERICAN ‘LOCOMOTIVE CRANE 
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Ready Reference 
Inventory Book 


This is one of the most practical inventorv books 
ever published. Thousands of copies have been sold 
and companies who have used them re-order time 
and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. The count is so 
arranged in the proper page that any errors are 
quickly checked. The book is 8%x3% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 
. American Lumberman 
431 So. Dearborn St., Chicago, III. 





















‘‘American” Locomotive 
Cranes Turn on a True 
Roller Bearing 





It takes a lot of power to rotate the deck of most locomotive cranes, especially 
when the crane is handling heavy loads. Imagine placing a 40-ton revolving 
machinery deck on four or six little wheels rigidly attached to the revolving 
deck in such a way that the entire load falls on the axles, and with the wheels and 
the track on which they turn all open to the elements so that rain and snow can— 
and do—reduce their effectiveness. 


Contrast this common practice with the true roller bearing on which the machin- 
ery deck of ‘‘AMERICAN’’ Locomotive Cranes revolves. The weight of the 
deck and the load being handled is carried directly on 20 conical steel rollers. 
No load falls on the roller axles. The only purpose of the axles is to keep the 
rollers equally spaced around the circle. Your 15-, 25- or 30-ton load fairly floats 
around. The fact that it is possible to push the deck around by hand illustrates 
the frictionless quality of this bearing. 

The “AMERICAN” Roller Path System is completely enclosed, reducing fric- 
tion and wear to the vanishing point and accounting for much of the superior 


speed, re —_—T ness and long life for which “AMERICAN” Locomotive Cranes 
are noted. 


Al 


HOIST & DERRICK CoO. 
Saint Paul, Minn. 





New York ,Chicago , Pittsburgh , Seattle , New Orleans. 








ey 








ry. RT ete “608 ; Dearborn St. 


€ STEINBRENNERCO, - Chicago ~ Illinois 














bring the lever down. 


lumber, ties, logs, timbers. 





f.o. b. Bloomdale. 


GOODYEAR 
Load Binder 


Loads bound securely in a jiffy. 
No heavy pulling or jerking. Just 
Strong, 
durable — last a lifetime. For 


$3.35 Each — $6.70 Pair. 


Goodyear & Miller 


Sole Manufacturers BLOOMDALE, OHIO 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings, 











Classified Index 
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STERLING SLOW SPEED—LOW POWER BLOWER SYSTEMS 










FOR HANDLING 


SAW DUST AND SHAVINGS. 


Designs and Estimates free of charge. Results guaranteed. 
CYCLONE DUST COLLECTORS. 


AUTOMATIC FURNACE FEEDERS. 


STERLING BLOWER COMPANY 
Main Office and Works, HARTFORD, CONN. Branches. NewYork, Boston, Rochester and Philadelphia 














neers and erecting men. 


KIRK & BLUM SYSTEMS 


Correctly designed and durably constructed by capable engi- 
Suction guaranteed. Stop shut- 
downs and blower trouble—get our recommendations. 


Send for our book on blower engineering. 
THE KIRK & BLUM MFG. CO., 2852 Spring Grove Ave., Cincinnati, O. { 
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Once Used. Always Used 1 


B16 7-1 Bn ge “6 -LOTI 
. io 6 sce Li: »B~r O40 

Thi8| 3-7-3789 
OUR BOARD RULES are 
bermen who appreciate a durable and_ well 


made article. e make BOARD RULES to 


measure any length and thickness of lumber, 











Pes 







= SHAY GEARED - 
LOCOMOTIVES = 








goonies wil with — 


















= LOG RULES with any scale, diameter or 

g e 

3 length measurements desired. Write for cata- 
$a » log describing our complete line. 
Ec 

if 20 | RRS wars: 7 18 49TH 
F 35 ae a eae 6: 2B oy 
ay \32 ots 3 — a Or 6.7 
24 oe it Br ee ee ee 
Z Even and Odd Length Rule 


Cleveland Rule Co., “sie” 











SAVE 30% to 50% ON 


RAILS-LOCOMOTIVES-CARS 





Get our prices on H-M Select, Guar- 
anteed, Used Railway Equipment 
and H-M Relaying Rails. 

All weights. Shipment from yard 
nearest destination saves freight. 
Locomotives and cars of every type 
in serviceable condition. 


Shays Serve From 
One Generation to Another 














Hyman-Michaels .Company 


People’s Gas Bldg., Chicago 


OW-COST operation, long 


the strongest and most ef- 
ficient known to geared lo- 





New York St.Louis Pittsburgh San Francisco 
























































life and freedom from ex- 
i aintenance are out- comotive design. f Tall 
er ea seen 8 Loose Lea y Books 
standing features of the serv- Wh b Sh TALLY SHEETS with WATER-PROOF LINES 
ice of Shay Geared Loco- a ye ay a ro Sample Sheets, Price List and Catalog of 
motives can rely upon it to deliver de- Other Supplies will be sent on request a 
pendable, economical haul- ta BUCK & CO. 
Many Shays, built a genera- ing for years to come, over pncimmedeanins CHICAGO, ILL. 
tion and more ago, are giv- grades, curves, rough track [ 
ing their owners dependable and under the most severe 9 
and economical service to- conditions of operation. Baughman Ss Buyer 
me Write for some interesting and Seller 
onic : d A well known calculator for standard lumber sizes 
Durability for such long data on Shay service, an to sthichn is aeeumied & considecahie sucihared Gap 
° > . s : : ful miscellaneous tables. All editions have full cut- 
service as this is built into ask what Shays are doing in in index, Desk si ze 500 pages. 5x1 inches, red water 
° ° se rain 
Shays. Every Shay unit is service similar to yours. Blue morocco leather, gilt edges, $6. it; brown imita- 
: io r , on, 3%x6 inches 
with cut-tn ie indexes. eansaslen 
dn Silk Cloth, $1.50; Red Leather, $2.00 
LIMA LOCOMOTIVE WORKS ee eee 
Incorporated FOR SALE BY 
Lima, Ohio 17 East 42nd St., New York American Lumberman 
431 So. Dearborn St., Chicago, II. 
_— = aes gael ia tia dint I CCC CCI CIC IC IC IC I0 IC ICCC IC ICICI II 0c SL PPP 
" bs js 
: Established 1904 ; ® ° 
4 . 
; » : 2800 Firms Approve 
" e A . e e 
. = * 
; Dimond H : Dry Kiln Door Carrier 
. e : 
" Special x, . More than 2800 firms are now using 
" Y : Dry Kiln Door Carriers. Noone who 
" _ FOR — ¥ + operates dry kilns can afford to be | 
" . i! : wien -” — device. Elimi- 
! i, 5S g ( e " : nates broken doors and makes it un- | 
A mp W UF ®* necessary to call several men from 
" 0 In a S and a m1 S i" : their regular jobs to open or close kiln 
" : » : doors. One carrier loads all doors. 
+ We can furnish testimonials from leading lumber firms £ : For old or new kilns. 
, who have adopted the use of our steel exclusively. " Aeheluat cunts teaieidiiiis 
= M s 
iy E ! : e . 
j 6 NEUMEYER & DIMOND —_§_: Dry Kiln Door Carrier Co. 
oe ORE SNRs ORieen  ee H == 117Cornell Ave., INDIANAPOLIS, IND. 
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There’s a Difference in Kilns. 
and a Difference in Results 


Two automobiles! Each will 
get you where you want to go. 
But how? There’s a difference 
in cars. ; 
Two makes of kilns. Each will 3 
dry lumber. But how? The 
modern manufacturer of wood 
products is seeking a method 

of curing that is economical Bag ; 
and satisfactory from every Bee 
standpoint. This cut shows 
how lumber may be dried by @%@ 
ifefficient processes. 


Ghe GRAND RAPIDS VAPOR KILN 


is the cheapest kiln in the 
world when cost of operation 
and results are considered. 
The Grand Rapids Vapor Pro- 
cess Kilns are guaranteed to 
dry green lumber (either soft 
or hard woods) without check- 
ing, warping or case-harden- 
ing. And the wood will re- 
main soft in texture. 








Send for Our New Catalog 


GRAND RAPIDS VAPOR KILN 


GRAND RAPIDS, MICHIGAN 

















DRYING 
MACHINERY 


for all kinds 


of Veneer 





Send for Catalogue No. 57 


PROCTOR & SCHWARTZ, INC. 
PHILADELPHIA 








val 

















Tell Santa 


to bring as a Xmas gift, 


* Sotftex 


dry kiln and it will be a 
prosperous as well as a 


HAPPY NEW YEAR 


Do you want our booklet— it’s 
free — write away — address us 
at 1529 McCarty St., Indian- 
apolis, Ind. 


The STANDARD 
Dry Kiln Co. 



























NATIONAL KILNS 


66 ° . 
save time and give 








In 


| excellent results 


texture of material”’ 


for master millwork, 





says Paxton-Pavey Lumber Company, 


| °° South Bend, Indiana. 


Investigate. 


The National Dry Kiln Company | 


1132 East Maryland Street, INDIANAPOLIS, IND. | 


= 





Eastern Representative at Troy, New York. 
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You Men Who Log 


With Teams or Tractors 


Ss DBL 75s ry 
= = } ); 
Protected 


by Patents 















Have you ever tried 
Langan’s Grab Hooks? 
Here are drop-forged 
steel hooks which are 
skillfully designed to 







4 SIZES take hold easily and hold 
No. 4: Weight 27 their grip. They are 

oz. Canbe used made to stand the strains 

as crotch grabs . ‘ 

or trailers, in and to hold their point. 


ties, pulpwood 


or small hard- Hence, they are the 


wood logs. ge 
No. 2: Weight 32 most efficient grab hooks 
ne ng tor you can buy. Thousands 
also for medium in use. Continuous re- 
eianensniei t orders from cus 
at orders S- 
No. 3: Weight 37 — - 
oz.Aregularsoft- tomers. Every hook ful- 
d grab. : 
eg ly guaranteed against 
No.5: Weight 3 
Ibs., for extra flaws. 





large softwood. 


SCRANTON FORGING Co. 


SCRANTON, PA. 









GOOD RESULTS 
Good Results come from the use of Ohio Cup 
Grease. It lubricates bearings perfectly and is of 
extremely high quality, but lower than most lubri- 
cants in cost. Made in six consistencies—very soft 
to very hard—a grade suitable for all kinds of ma- 
chinery. 
Stock Carried in All Principal Cities 


Jhe OWlO GREASE CO, 
Loudonville, Ohio. 


OHIO 


Grease 














master 


contains the 








HARVEY HOG ‘rete [7] 8 
(Improvements a elt een an 


NE of the most important of these is its 
ol valuable features are its simplicity of 


design, its immense capacity, fewer parts, 
accessibility of knives. Our Bulletin No. 56 


Lutkin Foundry & Machine Co. 


into this hog the 
lugs break allowing 
the disc to slide 
back and metal pass 
through. Saves 
knives and worry. 


safety device, shown herewith. 








complete facts. 





Send for your copy today. 














LUFKIN, TEXAS 





The Final Test— 


of any kind of pianer is the quality 
of work it willdo. No matter how 
small the board 


A Pony Planer 


will do your planing right Ithane 
dies anything from 1-16"° to 8’’ in 
thickness and up to 24’ in width. 


E. & B. Holmes Machinery Co. 


Makers of — 57 Chicago Street, 
Special Cut-off Saws, Rip Saws, Pony Pl. 
Pod Matchers, Verieble Speed Counter Shafts. Buffalo, N. Y. 











or Our No. 8 Small Size °° Little 
SLABS. Giant” stab Resaw makes Good 
INTO Lumber out of Mill Refuse 


MON FY We make 2 sizes of these machines. 


, We Manufacture Four Sizes 
— — : of Band Resaws 


Cut-Off Saw Tables 
Automatic Cut-Off Saw 
Power Feed Board Box 
Machine 
Automatic Hand Hole Cutter 
tor Boxes 
42-inch Slab Resaw for Saw 
= = Mills 
38° Saw 15” Slab. Rip Saw Tables 


FISCHER MACHINE WORKS CO. 


1841-45 Carroll Ave.. CHICAGO, ILL. 
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IMPROVED FORD RUNABOUT WITH PICK-UP BODY 





A Light-Weight, Compact 













Recent 


Improvements 


Rear runabout deck is interchangeable 
with all-steel express type pick-up body 
56 inches long, 40% inches in width 
and 13 inches deep. Weatherproof side- 
curtains open with both doors. Steer- 
ing wheel is larger and lower. Pedals 
are redesigned. Emergency and trans- 
mission brakes are enlarged. Fuel tank is 
beneath the cowl. Hood and cowl are 
longerand moreattractivein appearance. 
A wide, low seat provides unusual com- 
fort. Standard equipment includes wind- 
shield wiper and 4 cord tires. Starter and 
demountable rims $85 extra. 








Prices f. o. b. Detroit 








Body and Chassis 











CARS: 





All-Purpose 
Unit 


All of the improved features which charac- 


terize the latest Ford Runabout are found 
in this compact light delivery unit. 


Convenience, usefulness and attractive- 
ness are provided in full measure. This 
unit is admirably suited to general light 
delivery work in the retail field. It is 
specially adapted to the requirements of 
workmen who carry tools and supplies for 
odd jobs in building, contracting, engineer- 
ing and manufacturing activities. 


There is an Authorized Ford Dealer near 
you. Ask him to demonstrate the many 
advantages of this unit. 


Com ; 
A boron 2 


CE 











TRUCKS : 


TRACTORS 
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What's the Best Buy you ever made @ 
Logging Equipment? 
Make this comparison for yourself: How does tne 


best “‘buy’’ you ever made in logging equipment com- 
pare, for results, with what these lumbermen are getting? 




















“Our HEISLERS handle 15% to 30% larger loads than any 

_ other engines of equal tonnage that we have used. After 9 years 
of steady use they are as good as ever.” Gayoso Lumber Co., 
Memphis, Tenn. (No power is wasted by the HEISLER to turn over 
needless gears. Only one set of large bevel gears to each track—and 
every wheei is a driver.) 


The HEISLER’S connecting rods 
are attached to a central crank 
shaft, with the universal coup- 
lings near center of pivot, reduc- 
ing shaft friction (when rounding 
a sharp curve) to less than 1/30 
of what it would be if the HEIS- 
LER had a side shaft. 
“We have not lost a day in the past . 
five years on account of our HEISLER,” 
writes the Trap-Creek Logging Com- 
pany of Nallpee, Wash. (The HEISLER 
is the simplest geared locomotive made 
—fewer parts, permitting a more sturdy 
construction. ) 


“We have on this job a HEISLER Locomotive more than 
20 years old. It is working every day, and is in excellent 
condition.”” Frost-Sibley Lumber Co., Lamison, Ala. (We 
can give you the names of many other HEIsLER users who 
have gotten more than 20 years of hard continuous service, 
with very little upkeep cost). 


Our catalog shows Hets_ers logging in all kinds 
of country. It will give you a good clear idea why 


lumbermen are getting such complete satisfaction 
with Hers_ers. We will be glad to send it to you. 








EISLER 
HEISLER LOCOMOTIVE WORKS, GEARED LOCOMOTIVES 


7 Ask the man who has “tried them all” 
Erie, Pa. 


Western Representatives: Whitney Engineering Co., Tacoma, Wash. 





Longer Service— Lower Upkeep 


These two * anv factors in lumber cars have proved to many of the 
largest sawmill operators in the country the advantages of installing 


OTTUMWA 


Roller Bearing 


Car Wheels 


Panama conaecatamsscn | | 


| —4| They require re-greasing but once 


Ff nomena nee 








eed | a year,require less power to move 
cars, and are more economical in 
operation. Let us tell you more 
about these car wheels and our 
roller-bearing lumber buggies to- 
day. 


Ottumwa Iron Works, °"S'3.°"” 


Eight Wheel Log Wagons Reduce Hauling Costs 40% 


Hundreds of them by some of the lenpest operators in the country — verify this aang Built It’s all in the eight 


Write for Circular 
Describing these Trucks. 


In writing for prices, specify diameter of 
wheel desired and track gauge. We will 
be pleased to refer you to large Mills 
using our trucks, 

























Pal Sep /a 1900 
Mgy 181902 





Jn Se orion on a scientific fowmys e, wr require less —— ull a given weight — 
: ° ° uneven road than the ordinary wagon and there > 
weens In Daily Use ain your facilities and saving time. ieee neetasanacone iti wheel construction 
Our Self-Loading 
Skidders 


illustrated herewith are 
in ispensable in any 
logging camp. For 
handiness, . practical op; op- 
eration and a time and 

money saver, a trial 
easil roves their 
wort e should like 
to tell you more about 
them. Further particu- 
lars yours forthe asking. 
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Plymouth 8-Ton Gasoline Locomotive Owned by Strable Lumber & Salt Co., Saginaw, Mich. 


Plymouth Locomotive 
Solves Switching Problem 


Every day money is being lost by the continued 
use of slow and expensive haulage methods. 


Suddenly a light dawns. A better haulage 
method is installed. Extra man power is dis- 
placed. Infinitely more material is delivered, 
and the daily saving astonishes. 


No matter what the enterprise or industry, if 
haulage is a problem, then the Plymouth Gaso- 
line Locomotive is the solution. 


Always ready, no coal or feed to haul, no licensed 
engineer, no “stand-by” expense, the Plymouth 
is rapidly displacing the horse, mule and steam 
dinkey as a haulage unit. 


Write for Catalog and Performance Bulletins. 


THE FATE-ROOT-HEATH COMPANY 
Plymouth Locomotive Works 


PLYMOUTH, OHIO 








This Letter Tells Why 


STRABLE LUMBER & SALT 
COMPANY 
Saginaw, Mich. 
Tke Fate-Root-Heath Co., 
Plymouth, Ohio. 
Gentlemen: 

This Locomotive is hauling six 
cars of lumber, and we figure the 
tonnage the engine is pulling is 410 
tons. 

We are more than satisfied with 
the Locomotive, as it has accom- 
plisked as much and more than you 
recommended. 

Assuring you we appreciate all 
your company has done for us in 
solving our switching difficulties, we 
reinain, Very truly yours, 


STRABLE LUMBER & SALT 
COMPANY 
(Signed) By W. H. Miller. 








Plymouths are made in 3 to 
20-ton sizes and in any track 
gauge to meet every condi- 


tion. 


PLYMOUTH 


Gasoline Locomotives 
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A Center 
Geared } 


Locomotive 


Sizes 
12 to 100 Tons. 





fo 


The Climax 
Has Made Good 


The years prove a product fit 
or unfit. Forty-one years have 
proved the Climax more than 
equal to the hardships of logging 
service. It has made good with a 
vengeance. Write for the Climax 
catalog. 

Furnished with piston valves, 


superheater boiler and Wals- 
chaert gears when desired. 


. . 
Climax Manufacturing Co. 
CORRY, PA. 

Seattle Representative : 
Climax Locomotive Co., D. M. Miller, Mgr. 
SALES AGENTS : 
San Francisco: E. S. Sullivan, 751 Monadnock Bldg 
Portland: F.B. Mallory&Co. Vancouver: Vancouver Mchy.Co. 
New Orleans: Higgins & Wormington, 331 Carondolent St. 





Piston Valve Locomotive 


Over 50 Years! 


For over 50 years the Vulcan Iron 
Works has supplied locomotives to 
all parts of the world. Modern 
Vulcans are of the latest design 
and embody refinements not to be 
found on any other locomotive. 


Vulcan Locomotive Bulletins 
will tell you the story. 


Vulcan Iron Works 


Wilkes-Barre, Pa. 











An Investment That Will 
Pay Loggers Big Returns 


From theday of their installation, Phoenix Car Stake Pockets 
pay logging railroad operators dividends i in lower hauling costs. 
Some loggers estimate savings of $20 to $30 per day as a result 
of the bigger loads Phoenix Car Stake Pockets make possible 
and the time saved in loading and unloading. 


Circular describing this dividend paying 


investment gladly furnished on request. 


EAU CLAIRE EQUIPMENT & MACHINERY CO., EAU CLAIRE, WIS. 


(Successor to C. L. Tolles) 


4 


Phoenix Car Stake Pockets nel 








Pocket Ready 
For Stake 


No chains—no 
hooks—made of 
malleableiron 
castings and 
heavy wrought 
iron to withstand 
severest usage. 











See us for new or second-hand Phoenix Logging 
engines or parts for engines now in use. 






































For a Genuine 


Chisel Tooth Saw 


Light Running, smooth 
cutting and thoroughly 
efficient tool; or 


High Speed Steel Knives 


Write Us. 


Cocker Manufacturing Co. 


99 Market Street, LOCKPORT, N.Y. 














DE 
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A highly efficient and economical Clyde 
unit designed to meet the needs of operators 
in rough country or the smaller lumberman 
whose holdings do not justify more expensive 
equipment. _It is very valuable in scattering 
timber, and for inaccessible places, due to its 
ready portability under its own power. 











Upper illustration shows the equipment in 
operation for J. M. Hemphill Lumber Co., Jack- 
son, Ala., while lower gives a close-up of the 
type of timber being handled. The attach- 

ment is built to the same quality standards as 
A other Clyde equipment and is fully guaranteed. 


CLYDE IRON WORKS SALES COMPANY 


Sole Distributors for CLYDE IRON WORKS, Duluth, Minn. 
Stocks Carried in the Following Warehouses: 





NEW ORLEANS NEW YORK CITY PORTLAND, ORE. SEATTLE 
0. 309 Magazine St. E. 136 St. and Locust Ave. 555 Thurman St. 3410 First Ave. So. 
LY. Branch Offices: 
al CINCINNATI MEMPHIS JACKSONVILLE, FLA. SAN FRANCISCO 


CHICAGO 
11 So. La Salle St. 1913 Union Central Bldg. 69 Union Ave. 43-45 W. Forsyth St. 737 Monadnock Bldg. 
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Copyright 1924, by ‘the Gouuyear ‘Lire & Muuver Lv., su, 


The high speeds and varying loads of lumber mill duty test the 
stamina of any belt, and it is in this exacting service that 
many of the best records for economy, efficiency and trouble- 
free running have been made by long-wearing Goodyear Belts 





It will pay you to have the G. T. M. 
—Goodyear Technical Man—ana- 
lyze your belting requirements and 
specify the right belts for your 
edgers, planers, band saws, and 
woodworking machines. 


Goodyear Belts are superior in 
quality and construction. They are 
noted for long wear. 


For specific records of Goodyear 
Belt performance in lumber mills, 
and for other information about 
them, write to Goodyear, Akron, 
Ohio, or Los Angeles, California. 


TRANSMISSION BELTING 
Goodyear, Klingtite, Glide 


HOSE 
Air, Water, Steam, Mill 


PACKING 
Asbestos, Rubber 


GOOD YEAR 

















Electric 
Derricks 
Hoists 
Cranes 
Winches 
500 types 
~nd sizes 


The Maine Electric Co. 


“Maine” Electric 


Powerful 
Simple to 
Operate 


Power Plus 


Here is a winch that will solve 
your pulling problems. satisfac- 
torily and economically. Can’t be 
beat for dock use, for pulling cars, 
hoisting logs or lumber, on pull 
boats, etc. 


“Maine” electric winches, hoists, 
derricks, cranes can be arranged 
to pull anything by power. 


PORTLAND, MAINE 








Write for Booklet 
O55 


No 


THE SOLVAY 
PROCESS COMPANY 

ing & Evans, Inc., 
Sales Dept., 40 Rector 

St., New York 





% 


One pail of Sol- 
vay Calcium 
Chloride brine 
is more effective 
than four pails 
of water, for fire 
extinguishing 
purposes. Ask 
us why! 








y 





SOLVAY 
CALCIUM 
CHLORIDE 


isA times 
as effective 
as plain water 





DEC 


or 
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You can 
now have 


ELECTRIC DOGS [ 


‘o DEMAND for lower labor costs, 
more speed and better cutting in 
modern sawmill practice has now re- 
sulted in electric dogs. 


They save money 


With the new electric dogs, the setter alone can op- 
erate any carriage using any number of dogs because 
they are all electrically controlled from one point. 
This saves the cost of one, two and three men de- 
pending on the number of dogs. 


They work fast 


No more such delay as is frequently caused by hand 
dogs. The motor driven electric dogs take hold quick 
as a flash. 


They hold tight 


An upper tooth and a lower tooth work together with 
equal pressure so that the log is held as tight as in a 
vise, no slippage and no spoiled lumber. The work is 
held top and bottom,—the face is not touched—so 
that there is no chance for marring fine woods. 


They taper easy Write for new 





. . e + 
These electric dogs incorporate special taper move- Bulletin 
ment. It is just as easy for the operator to taper as co , 
not. The result is, better lumber. describing the Prescott electric 


dogs. They have been used for 


THE PRESCOTT COMP ANY three years by some of the 


largest mills in the country and 


MENOMINEE MICHIGAN | dibs am ade ened te oe 
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Left Hand 8 Ft. Double Table Resaw with Roller Bearings and Steel Roller Chain. 


THE FILER & STOWELL CO., MILWAUKEE, WIS. 


Modern Methods Demand Durable Equipment — 


Years of development have 
produced this compact sturdy 
and dependable 


Horizontal 
Band Resaw 


Its principal parts, including sen- 
sitive straining device, wheels and 
saw guides, are the same as used on 
our band mills. Having been suc- 
cessfully used for years with an 
unbroken record of satisfactory 
service, it comes well recommended 
to lumber manufacturers contem- 
plating a productive investment. 
Wheels six or eight feet diameter 
single or double tables, hand or 
steam operated. Plain or collar 
oiling, water chambered, or Timken 
Tapered Roller bearings. 








’ “N 
Reduce Your 
Hauling Costs 


Eliminate that constant resetting of tires—neces- 
sary with wooden wheels—and cut your repair 
bills materially by equipping old wagons and 
carts or new ones with our 


Steel Wheels and Axles 


©: eR ea eatery 
Lumber Buggies 


Millmen who need lumber buggies, log wagons and 
carts will find it well worth their while to send for our 
catalog. We build them to give long, dependable 
service at low upkeep expense. 





Ask us about Trailers for tractor hauling, 
light, all steel buggies for lumber and 
heavy duty tractor trains for logging. 


Electric 
Wheel 
Co. 


Dept. A. L. 
Quincy, Ill. 























“Old 


Fashioned” 
Quality. 


“Rush Orders” 


And knives that get dull quickly 
or chip out — isn't that a fine com- 
bination? 

Our knives are not painted blue or white or 
green but you can depend on them in a rush and 
your production sure does grow when you use 
them. Try one set and see. 


Write for Our Prices. 


The L. & I. J. White Co. 


70 Columbia St., Buffalo, N. Y. 


South North-West 
Foster Alexander, Birmingham Buckner-Woodard, Seattle 
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The “Tower” 1-Man2-Saw Trimmer 


BY FAR THE BEST 2-SAW TRIMMER ON THE MARKET. 





Made in eighteen sizes—nine for mills cutting up to-30,000 feet in ten hours and nine for mills cutting up to 
50,000 feet. Trims from a minimum of 6 feet to a maximum of 16, 18, 20, 22, 24, 26, 28, 30 or 32 feet, 
according to the length of the machine. 





a " ai 


a the llever that 
~ controls the feed works 


Quickly Pays For Itself 


No mill is complete without one. Removes waste and defective ends, squares the lumber and makes it of 
standard or any desired special lengths. Saves freight. Raises the grade of the tumber. Makes it worth 
more per M. Causes it to sell more readily, 


Does accurate and rapid work. Wastes less good lumber than any other trimmer made, because the posi- 
tion of the operator is such that the board is always RIGHT BEFORE HIM. 


Simple. Strong. Durable. Accurate. Convenient. Reliable. 
Well designed and well constructed. 





This is the crank for shifting the saws) 





Any one can operate it. Requires little attention. Never gets out of order nor causes trouble nor delay. 
No expense for repairs. Occupies little room. Takes surprisingly little power. 







REMOVABLE 
BRIDGETREE 








Gordon Hollow Blast Grate Co., Greenville, Michigan. 


Manufacturers of the Gordon Hollow Blast Grate and the TOWER line of Edgers and Trimmers. 
Established 1889. 








~ 
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Take a Portable Mill Out 
to Your Scattered Timber 


Practically all lumbermen and loggers have found 
that the most economical way to convert scattered 
tracts of timber into lumber is to use portable sawmill 
outfits. All you require is a Lane Portable Sawmill, a 
Lane Gang Edger, and a gasoline tractor. The tractor 








- — can be used to haul your outfit from one tract to another. 

ANE. It can also be used to furnish power for mill and edger. 
mf NE UG Many operators of ‘‘ Lane’’ mills are cutting 1,000 
, ’ feet of lumber per hour. Let us tell you how you can 

Line of Machinery profitably cut your scattered timber. 

Sawmills Drag Saws 

Band Carriages Swing Saws ’ 

Short Log Mills Jump Saws There vies LANE 

Edgers Double Band Saws Machine to Fit 

Planers Universal Saws 

Trimmers Strippers Your Needs 

Log Hauls Steam Feeds In the list of machines 

Sawdust Conveyors Independent Feeds shown on the left you’ll find 

Shingle Machinery | Clapboard Machinery just the equipment you re- 

Lath Machinery Lumber Transfers, etc. quire. Write today for com- LANE DIXIE MILL 


plete catalog or for bulletin 
on any special machine. 


Can be quickly and inexpensively set up 
on ties and readily moved from place to place. 


Also Builders of Electric Traveling Cranes, 
Derricks and Stoneworking Machinery. 


Lane Manufacturing Co., Montpelier, Vermont 

















McDonough Carriage Dogs Positively Hold the Last 
Board Rigidly Against Carriage Knee 


Think What That Means in Making 


PERFECT LUMBER 


With the ordinary dog, it is practically impossible to hold the 
last board for a perfect cut. 


McDONOUGH DOGS, because of their superiority in design 
and material, will never let go. Hundreds of users of our dogs 
bear out this statement. These same users save thousands of dol- 
lars yearly by eliminating mis-cuts, due to failure of ordinary dogs 


to hold. 


Our dogs are made to fit any carriage knee. 





Why not get real service from your carriage dogs? _It will cost 
you nomore. Write for detailed description. | 


“7%, McDonough Manufacturing Company 
 - Sawmill Machinery Dep't. 
Eau Claire, Wisconsin 





U.S.A. McDONOUGH DOGS shown 


installed in knee. 
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THE SHIMER CUTTER HEAD 
with Eight Conical Pit Seats and 


the Expansion T[eature. 


HE SHIMER CUTTER HEADS give a high 

standard of accuracy in making tongue and 
groove flooring. With precision tooled Bits set up to 
the very convenient gauge the lumber is matched 
uniformly through long runs, one time like the next. 
This uniform pattern will be produced until only a 
fraction of the very liberal cutting surface has been 
worn and sharpened away. 


The Heads are Uniformly Made, Strong and Well 
Balanced, the method of care is simple with but little 
attention necessary and their running is smooth, thus 
producing flooring that can’t be beat. 


Our New No. 40 Catalog describes the features of 
the Shimer Cutter Heads, illustrates many of the 
regular and special Heads made in our shops and con- 
tains many useful patterns as well as the various 
standards of Flooring, Ceiling, Siding which are be- 
ing used. Clip the corner, enclose it in an envelope 
and send to us today for your copy of this handy 











to 


book. 
Address your request to— Please 
Send a 
Copy of 
your Jatest 
SAMUEL J.SHIMER & SONS Ati 




















MILTON, PA. 
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Thomas Durable 


Flat Grate Bar 


As these two illustrations show, the 
Thomas Durable Flat Grate Bar is con- 
structed on the same general principle as 
our famous elliptic grate bars, except that the 
top is flat. They have the same curved and 
trussed understructure that has made our 
elliptic bars famous for their long life. The 
metal used in their manufacture is true semi- 
steel—a metal scientifically compounded to 
withstand high temperatures and which out 
lasts grey iron several times over. 


No change whatever is necessary in your 
furnace settings to use these new bars. Let 


us send you blanks for trial order so that you 
can see for yourself the durability of our 
bars and figure your own savings. 




















A Grate Bar Made 
to Save You Money 


The Thomas Durable Flat Grate. Bar was designed 
specifically to, stop the endless breakage and replace- 
ments of ordinary grate bars. This’ scientifically 
designed and constructed grate bar has durability 
hitherto unknown in flat grate bars. These new 
bars outlast ordinary grate bars several times over, 
effecting a saving in dollars and cents that should 
interest every operator of steam boilers. Frequent 
grate bar renewals cost money. Lower this cost 
with Thomas Durables. 


No change whatever in your present furnace set- 
tings is required to use these new bars. All regular 
sizes and for all fuels. 


A trial order will prove a highly 
profitable investment for you. 
Ask us for special order blank. 


Thomas Grate Bar Co. 


BIRMINGHAM, ALA. 


CHICAGO, ILL. LITTLE ROCK, ARK. CLEVELAND, 0. NEW YORK, N. Y. 
Ry. Exch. Bldg. 219 Rice Street. Hippodrome Bidg., 2 Rector St. 








L 


son 





ROLLER BEARING 


RESAWS—RIPSAWS 


We make 


no other 
Machinery. 


PAR, 


Sawmill 
Size to 


36" Twin 





No. 1 Band Ripsaw. 


Wm. B. Mershon & Co. 


SAGINAW, MICH. 


Oregon and Washington Office, W. S. Wilson, Mgr. 


1140 Henry Bidg., Seattle, Wash. Agents for California, Arizona and Nevada. 


goes 


This new 56 page book 
contains an alphabetical 
list of surfaces such as 








The Eby Machinery Company, San Francisco, Cal. 


you have in lumber 
mills. After the name 
of each surface you will 
find the name of the 
best protective coating 
to use, together with the 
page number where facts 
are printed about this 
particular product. 


This new book is a very 
handy one to keep on 
file. A copy will be sent 
to you upon request without charge or obligation. 
We sell Paints, Enamels, Varnishes and Roof 
Cements direct to lumber mills. We are manufac- 
turers of Tropical Oil Resisting White. 





THE TROPICAL PAINT & OIL CO. 
1240-1286 West 70th Street 
Cleveland, Ohio 
WAREHOUSES IN PRINCIPAL CITIES 








ae — 
This Free Book Will Help You 


sas 




















1925 
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ATKINS 
SAWS 


AND MACHINE KNIVES 


Cut the Cost of Cutting 


Atkins famous Silver Steel Saws and 
Machine Knives, which are used exclu- 
sively by the largest sawmill operations 
in the world, will help reduce your pro- 
duction costs. 


Silver Steel Saws 
and Machine Knives 


Manufactured from the best steel in the 
world prescribed by our own laboratories 
and we know that for speed in cutting and 
economy of operation, no other makes 
will give you the supreme satisfaction and 
lasting service. 


Send us a trial order 


If you have not used Atkins Silver Steel 
Saws and Machine Knives, place a trial 
order and compare them with any other 
make. We are sure you will find them 


“The Finest on Earth” 


Leading Manufacturers of Saws, 

Saw Tools, Machine Knives, 

Grinding Wheels, Feed Rolls, 

and distributors of Cantol Belt 
Wax. 


E.C.ATKINS & CO. 


ESTABLISHED 1857 THE SILVER STEEL SAW PEOPLE 
Home Office and Factory, INDIANAPOLIS, INDIANA 


Canadian Factory, Hamilton Ontario 
Mochine Knife Factory, Lancaster N.Y. 


Branches Carrying Complete Stocks In The Following Cities: 


Atlanta New Orleans San Francisco 
Memphis New York City Seattle 

Chicago Portland, Ore. Paris, France 
Minneapolis Vancouver, B. C. 
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CONVEYING 


SHAVINGS, SAWDUST, WOOD CHIPS. 
A POSITIVE, HIGH PRESSURE 
PNEUMATIC SYSTEM. 
50,000 lbs. per hour or less. 
Distances 4,000 ft. or less. 
Free from danger of clogging. 
Automatic. Saves power. 


If you have a problem of any kind concerning 
a gathering or conveying fan, we can help you. 
That has been our business since 1888. 


THREE MILLION FEET IN DETROIT 
peg ny Rong hata The Allington & Curtis Mfg. Co. 
Factories and Offices:—SAGINAW, MICHIGAN 
321 Rutherford Ave., Boston, Mass. 


Room 451, No. 50 Church St., New York, N.Y. 565 Washington Blvd., Chicago, IIL 
Originators of Slow-Speed, Low-Power methods for Collecting Sawdust, Shavings, Etc. 


GOOD BABBITT AVOIDS TROUBLE 
The best in anything is always the 
MORE JONES NE Ratan 


applied for 
PARDEE & CURTIN LUMBER CO. Hoo-Hoo-Rex—Improved} Puyers will find More-Jones Hoo-Hoo, Rex 
and Improved Babbitts also economical. 

SALES OFFICE BAB TTS Many sawmill operators in the country 
CLARKSBURG, W.VA. could testify to this fact. Write for full 


information. 








| 






STRAIGHT CARS, MIXED CARS 
OR LC. L SHIPMENTS 








J. P. SCRANTON & Co. 


DETROIT, MICHIGAN 














CYPRESS 











MANUFACTURERS OF CHOICE WEST VIRGINIA HARDWOODS 





meiaialaienie More-Jones Brass & Metal Co., St. Louis, U. S. A. 
CURTIN, COAL SIDING AND HOMINY 
a The Gideon-Anderson Co. 


‘*The House 


Faux” Elardwood and Cypress 
Can handle orders of all sizes expeditiously. LUMBER 


Plant: Sales Office and Yard, chitin 
Double Band Mill, 2nd and Angelica Sts., 60 Million Feet 


RAILWAY AND MILL SUPPLIES — — 


Shipped from Stock 
RAILS, BARS, SHEETS, ROOFINGS 








ESTABLISHED i919 


M.SPAInecc 











New and relay rails, track spikes, Steel beams, channels, angles and 

bolts, fish plates, prsh cars, hand cars, square twisted reinforcing bar. STANDARD COMMERCIAL 
iron and steel bars in rounds, squares _ Painted and galvanized roofing. Com- Til M BER ESTI MAT ES 
and flats. position roofings. Heavy hardware. 


MEMPHIS, TENN « DV, PORTLAND, ORE. 


| BANK OF COMMERCE GLO 2THWESTERN BANK BLDC 


PIDGEON -THOMAS IRON CO., Memphis, Tenn. 




















OAK fa d eo NICE Refrigerators for all pur- 
CHESTNUT ar ‘/ 00 S SOFT McC R AY poses. Save food and 
POPLAR d ¢ GULF money. _— — suit 
every need in the com- 

GUM an ypress STOCK Send for Catalog missary store. si 


° e e 121 North f 1 r ] rpor i n 2539 Lake St., 
Wistar, Underhill & Nixon 22).North Broad street McCray Refrigerator Sales Corporation, xcndatvite, tn. 
































SAVE TIME~SAVE MONEY 


Unload Your Lumber— 
“A Load at a Time” with 


R-B ROLLER BOLSTERS 








Shipped K. D. Requires 
about 3 hours to install. 


Fits any truck, trailer or 
loading wagon. 








Write for Catalog 
THE R-B COMPANY 


503-7 Grand Ave. Temple Bldg. 
Kansas City, Mo. 
































